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DMart signs nearly 30-year lease agreement with
Migsun Mi Gente mall in Ghaziabad

Footwear brand Yoho to set-up mfg unit with a vision to export

Akshay Jatia elevated as Westlife Foodworld CEO, replaces Amit Jatia

Solv-Jumbotail merger: CEO Amit Bansal challenges ‘wrongful
termination’
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Retail gold sales fall 25% on rising prices
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E-Commerce & Digital Natives Summit 2025

The E-commerce & Digital Natives Summit 2025 arrives at a pivotal moment in India's & Retail
. L L . . . E-COMMERCE &
digital transformation journey, marking its 5th edition at a time when the very fabric of ... \g{jme TAL NATIVES
SUMMIT 2025

Thu, 26 Jun 2025 Conrad Bengaluru

Register Now
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Top Shelf with Nadir Godrej: Innovation, Impact, and the Future
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Top Shelf with Adrian Bosshard: Swiss Precision, Indian Passion
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AND C3-FOUNDING PALMENAS

@ Retail

Shraddha Kapoor: Confidence, Creativity, and Co-Founding Palmonas

TOP SKELF

THE EMAMI EDGE

From Boro Plus to Bharat's Trust

-

@ Retail

Top Shelf with Harsha V. Agarwal: From Boro Plus to Bharat's Trust
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Nepal’s iconic Khukri Rum enters India

Nepal's renowned Khukri Rum has launched in India, tarcjeting the premium spirits
market in Uttar Pradesh, Maharashtra, and Goa. The brand, known for its XXX, White, and

Spice variants, is leveraging both retail outlets and hospitality venues. With pricing...

EXCLUSIVE

Quick-commerce: An opportunity or overhype? - with
Namit Puri, BCG

In this episode, we discuss one of the most debated topics in the industry that is Quick i S

An opportunity or overh|

Anirag '
Sharma

Commerce: Is it a long-term Opportunity or an Overhype™ There are multiple questions
among the experts on whether it is really redefining convenience, or will this sector...

EXCLUSIVE

Malpani Group's Imagicaa plans aggressive expansion,
aims 14 theme parks by FY 31

Imagicaa by Malpani Group plans to expand from its currant 7 theme parks to 14 by FY 31.
The growth will be funded through internal accruals and strategic equity fundraises, with

new parks scheduled yearly in key cities like Indore, Ahmadabad, Bengaluru, and Delhi.

EXCLUSIVE

Candere founder Rupesh Jain to launch lab-grown
diamond jewellery brand

Comparing the prices of LGDs with natural diamonds, Jain explained, “A natural diamond
priced at Rs 100, an equivalent LGD costs just Rs 20-25, making high-quality solitaires

accessible to a much larger consumer base.”

View More
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Business leaders sharing their insights
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Deepinder Goyal

Founder and CEO, Zomato

MENTIONED IN

Imperative for Swiggy, Zomato to create healthy and equitable environment: NRAI President

PJe)
D)
PJe)

and many more from top industry leaders

View More

and many more from top industry leaders

E-commerce

Solv-Jumbotail merger: CEO Amit Bansal challenges ‘wrongful

termination’; senior exits continue

Solv CEO Amit Bansal objected to his termination, which he claims was wrongful, affecting his
exit payout amid the ongoing Solv-Jumbotail merger. Alongside, Solv's CFO and other key
executives have also exited.
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termination’; senior exits continue

Solv CEO Amit Bansal objected to his termination, which he claims was wrongful, affecting his
exit payout amid the ongoing Solv-Jumbotail merger. Alongside, Solv's CFO and other key
executives have also exited.
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Myntra Home sees 60% YoY rise in demand; becomes one of the
fastest-growing categories on the platform
Swiggy adds 32 new cities for 10 minutes delivery; reach now to 100 cities

BIS seizes shoddy goods in raids on Amazon, Flipkart warehouses

Zepto CEO Aadit Palicha sees opportunity in creating a ‘Delhivery for fruits,
vegetables'

Urban Company enters quick commerce with 15-minute househelp service, Insta
Maids

China's commerce ministry meets with Walmart on supplier pricing, state media says

Quick Commerce accounts now for 70-75 pc of total e-grocery orders, up from 35 pc in
2022: Report

Zomato shareholders approve name change to Eternal
At the core, our startup DNA still continues: Zomato CFO Akshant Goyal

What is ‘Amazon Boycott’? Know all about the yet another week-long ‘economic
blackout’

Blinkit, Zepto hike commissions to boost per-order earnings

Consumer Goods

HUL gained market share despite modest growth

India is the second biggest market for Unilever, accounting for 12% of its global sales. However, its
growth rate has tapered off over the past year, as consumers tightened their budget amid
inflationary pressures across categories.
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IpL B ROYLiRS: Consumer goods cos readying pitch for mega
summer splash

|

BiSiprofit declines 7.27 pc to Rs 5,013 cr in Q3 over subdued demand,
surge in input costs

Eppa TFessle %Pla}’ to stay ahead in Q-comm race

Budget 2025 impact: Consumer goods firms gear up to cash in on the cash in hand
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Romi Bidgeo”025: Will it unlock growth in Bharat for FMCG, consumer goods and
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Tata Consumer Q3 Results: Profit flat at Rs 279 crore; revenues rises 17% YoY
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Competition in India challenges us to be at our best: Coca-Cola
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HUL bets on global health drink to add zing to premium portfolio
ITC, Nestle and other FMCG giants widen ecomm web to click with customers

HUL Q3 Results: PAT jumps 19% YoY to Rs 3,001 crore on one-time gain

24 Companies selected under PLI Scheme for White Goods with investment of Rs
3,516 cr
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E-Cﬂmf&e\ﬁgaiggtal Natives Summit 2025

The E-commerce & Digital Natives Summit 2025 arrives at. a pivotal moment in India’s digital

transformation journey, marking its 5th edition at a time when the very fabric of e-commerce is
being redefined.
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ETRetail Great India Retail Summit 2025

GBI e to the grand stage of retail transformation — the "Great India Retail Summit 2025.
(GIRS)" scheduled on 20th & 21st February 2025, this extraordinary 2-day physical event is poised
to redefine the trajectory of the Indian retail industry
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Health & Beauty
ETRetail - E-Commerce & Digital Natives Summit

Rore& MFeeei anticipated event of the year, the 4tk Edition of the Ecommerce & Digital
Natives Summit (EDNS) 2024, slated to take place in September in the vibrant city of Bengaluru.
With a lineup of engaging sessions, insightful panels, ancl interactive workshops, this Ecommer...
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ETRetail Shopfwd Summit 2024

In the ever-evolving realm of retail, fashion stands tall as a key driving force. Shaping consumer  SHOPFWD x|
landscapes are contemporary preferences, the digital transformation, and an increasing
emphasis on sustainability. Amidst these challenges, however, lies an opportune moment for...

Holail
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Increase your brand visibility and thought leadership in Industry

> FEp

&

Host an Exclusive Event

Host events with ET expertise and engage your target audience
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Exhibit Products & Services

Showcase your product to industry influencers and CXOs
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