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QUICK EDIT

China’s purchasing managers’ 
index (PMI) for manufacturing 
shows that the world’s factory is 
sputtering. It logged a third 
month of contraction in a row 
this July, with a reading of 49.4, 
which is under the 50 mark that 
separates it from expansion. 
Consumer demand in China has 
been in a prolonged slump amid 
the deflation of its property sec-
tor, which accounts for a major 
chunk of people’s wealth. As 
property values have dropped, 
their spending has diminished. 
Deflationary forces in various 
markets have hurt the pricing 
power of businesses, even as 
investments from the West 
decline. Some of the blame lies 
with Beijing’s policy frame-
work, which began giving the 
private sector a hard time a few 
years ago. Sure, its central bank 
has cut interest rates and the 
ruling party has pledged to step 
up efforts to support growth, 
which slowed to 4.7% in the sec-
ond quarter from 5.3% in the 
first. With the West barricading 
many of its exports, however, its 
economic prospects may fail to 
brighten. Has China attempted 
to pivot prematurely from capi-
talism back to socialism? What-
ever Beijing’s grand plan, its 
shift-signalling slogan of “com-
mon prosperity” could turn into 
a story of common misery. 

Slowdown 

in China

MINT METRIC
by Bibek Debroy 

If you take a pillion ride,

In Kerala - a rule to abide.

If with the driver you converse, 

The fine will make you worse.

Enforcement questions leave aside.

mint     primer

What does the United 
Nations report say?

The ‘State of Food Security and 
Nutrition in the World’ is a cross-
country comparison published 
jointly by five UN agencies. As per 
the report, the prevalence of 
undernourishment, or hunger, 
declined in India from 21.4% of the 
population in 2004-06 to 13.7% in 
2021-23. But worryingly, 55.6% of 
India’s population—roughly about 
790 million people—were unable 
to afford a healthy diet in 2022. 
However, this is an improvement 
over 2017 when about 70% Indians 
were unable to afford a healthy 
diet. A healthy diet is defined as 
one comprising a variety of locally 
available foods which meet both 
energy and nutritional needs.

So, it’s eating well 
versus eating more?

Yes. Hunger can be satiated by 
calorie-dense and low-nutrition 
items such rice and wheat or even 
cheap ultra-processed junk items 
like savouries and biscuits. The 
data shows that India has largely 
fixed its hunger problem but the 
majority still cannot afford a 
nutritious diet. A healthy diet 
comprising fruit, vegetables, plant 
or animal sources of protein, and 
dairy can be costlier than a diet 
loaded with calories. Interestingly, 
numbers from the report show 
that between 2012 and 2022, the 
incidence of obesity rose from 4.1% 
of the population to 7.3%. India is 
now home to over 70 million 
adults who are obese.

How does India 
compare with others?

Among South Asian countries, 
India, where 56% of the population 
cannot afford a healthy diet, ranks 
lower than Bangladesh (48%), Sri 
Lanka (41%), Nepal (41%), Bhutan 
(5%), and Maldives (2%) but better 
than Pakistan (59%). China (17%) 
and Brazil (25%) do far better. India 
scores lower than lower-middle-
income countries (53%) as well as 
the global average (35%). The cost 
of a healthy diet in India increased 
by 17% in the five years to 2022, 
compared to 30% for the South 
Asia region. This means India did a 
better job taming food prices.

What is the fallout of 
an unhealthy diet?

Unhealthy diet is responsible for 
over half of India’s disease burden, 
the National Institute of Nutrition 
cautioned in May. Cereals make up 
50-70% of our daily energy needs 
while protein sources contribute 
just 7-9%—half the recommended 
level. As pulses and vegetables are 
costly, Indians are spending more 
on cheap junk food. Processed 
food and beverages were the 
biggest component in the monthly 
per capita spending of families, 
accounting for a tenth of all 
expenses in 2022-23, shows 
government data.

How has the food security 
scheme helped in this?

India runs the world’s biggest free food 
programme which supplies 5 kg cereals to 
over 810 million people every month. The 
scheme is limited to addressing hunger. 
Other schemes such as school meals offer a 
more nutritious diet but it varies from state 
to state. For instance, Tamil Nadu provide 
eggs to children every day while others like 
Uttar Pradesh do not offer any.

1

Food insecurity in India is declining, yet over half of its population still 
cannot afford a healthy diet, says a UN report released on 24 July. And, 
with rising intake of junk food, the incidence of obesity has nearly 
doubled in a decade. Mint explains what these numbers mean.

Fewer Indians go 
hungry. But what 
are they eating?

Food for thought
Proportion of population unable to a�ord a 'healthy diet' in South Asia

Source: The State of Food Security and Nutrition in the World, July 2024, United Nations
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QUOTE OF THE DAY

While India stands to benefit 
from the re-orientation of 
global supply chains in the 
post-pandemic world, our 
growth and prosperity 
must be driven by job 
creation. 

ANAND MAHINDRA
MAHINDRA GROUP 
CHAIRMAN

BY SAYANTAN BERA

AFP

M I N T  P O D C A S T S

OLA IPO GAINS
Ola Electric’s IPO, priced at ₹72-76, 
could boost CEO Bhavish Aggarwal’s 

stake to ₹10,000 
crore, with earnings 
of ₹240 crore. 
Major investors and 
Bollywood stars 
stand to gain. 
Meanwhile, Adani 

eyes Jaypee Group’s real estate for up 
to $1 billion, expanding his footprint 
significantly. 

SOLUTIONS FOR NRIs
Mint’s Shipra talks with Urvil Modi, 
founder and CEO of Samriddhi 

Wealth Manage-
ment, about chal-
lenges NRIs face 
while selling prop-
erties in India. 
They explore ways 
to streamline the 

process and reduce complexities, 
offering valuable insights for the 
NRIs.

AI TEDDY BEARS
In the latest Mint Techcetra, hosts Les-
lie D’Monte and Shouvik Das discuss 

Sky Rocket’s AI 
Teddy Bear Poe, 
which creates 
unique stories for 
kids using Microsoft 
Azure and OpenAI 
ChatGPT 4.0. They 

also cover Samsung’s Galaxy Ring, and 
the Galaxy Watch Ultra’s FDA-cleared 
sleep apnea detection.

PRANAY BHARDWAJ/MINT



PLAIN FACTS

PEANUTS by Charles M. Schulz

Where do we stand?

Source: Mint research, Reserve Bank of India

Source: Bloomberg, Mint calculations 

Source: National Securities Depository Limited 

A recent timeline of key events on the road to 
rupee internationalization

Rupee has been relatively stable 
compared with other EM currencies

Strong capital �ows in FY24 bolstered 
the rupee's stability but remain volatile

Russian ruble

Malaysian ringgit

Indian rupee

Chinese yuan

Thai baht

Indonesian rupiah

Taiwanese dollar

Change (%) in value of major emerging market currencies 
against US dollar in 2024

Net investments by foreign portfolio investors (in ₹ trillion)

Jul 2024
 FM, in the budget, proposes 
promoting opportunities for 
using the rupee as a currency for 
overseas investments
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Jul 2022
 RBI sets up mechanism 
to settle trade in rupees

Jul 2023 
 India and 
Bangladesh start 
bilateral trade in 
rupees
 RBI-appointed 
panel suggests 
measures for rupee 
internationalization
 22 nations open 
special vostro rupee 
accounts to trade in 
Indian rupee, reveals 
government

Dec 2023
 India makes �rst 
rupee payment for crude 
oil purchase from UAE

May 2024
 RBI nod to 
opening of rupee 
accounts outside 
India, simpli�es 
norms for 
non-residents
 RBI says plans 
afoot to 
encourage trading 
of foreign 
currency-Indian 
rupee pairs in 
GIFT City

Latest data as of 29 July.
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“WHAT FM Sitharaman announced is a continuation of existing efforts,” Dhiraj Nim, chief economist at ANZ, said. 
“Internationalizing the rupee is a long-term game. More such measures will be needed over the coming years.”

For a national currency to globalize, full convertibility—or free, market-driven exchange of a currency with others 
and vice versa—is essential. The rupee is fully convertible on the current account (for example, trade) since 1992; it’s 
not on the capital account as there are restrictions and ceilings on rupee flows for cross-border investments.

As a lower middle-income economy in transition, India’s approach to full capital account convertibility has been 
cautious as opening up comes with higher vulnerability to external shocks. “Our exchange rates are very vulnerable to 
capital flight risks. Huge strides in capital account convertibility will need a lot more stable economy,” Nim said.

Steps to deepen our bond market, such as more Indian government bonds being traded on global indices, will 
attract more foreign capital. “We need a macro strategy where we are reducing our current account deficit, to support 
greater rupee internationalization. Our bond markets need to be deepened, making it easy for people to invest,” said 
Sakshi Gupta, principal economist at HDFC Bank.

Convertibility Dilemma

India’s e�orts so far have mostly tapped 
small partners for trade in rupee

Select countries with which India has full or partial rupee 
trade settlement*

Total trade with India in FY24 ($ billion)

Share (%) in India's total trade in FY24

Iran

Source: Mint research and calculations 
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WHILE THE US dollar remains the gold standard in the world 
of trade, giving rupee more wings could result in significant 
economic gains by slashing transaction costs and mitigating 
forex risks for traders. India has taken tiny steps in facilitating 
rupee trade with countries like Nepal and Sri Lanka, but these 
account for a minuscule share in India’s as well as global trade. 
India could take lessons from China, which has made its 
currency the fourth most active currency for global payments 
by value, with a share of 4.6% in June 2024,according to latest 
data from SWIFT, an interbank messaging network.

However, China’s push to internationalize the yuan started 
in the 2000s and it got included in the IMF’s basket of reserve 
currencies only in 2016. India’s attempt will depend on a 
balance of stable and substantial foreign flows and could take a 
long time. India’s recent inclusion in the JP Morgan GBI-EM 
Global Series is a pivotal step towards this. The journey towards 
rupee globalization is complex and fraught with challenges.

nandita.venkatesan@livemint.com

Windows of Hope

India keen for global 
rupee, but road is long

BY NANDITA VENKATESAN 

I
ndia’s ambition to make the rupee a global player got a push in the Budget when finance minister Nirmala Sitharaman pro-
posed to “promote opportunities” to use the currency for overseas investments. However, turning the rupee into a hard cur-
rency—one that is politically and economically stable— would depend on several factors, such as convertibility on the capital 

account, sustained economic growth and promising export footprint that lowers trade deficit. 
The agenda first gathered steam in July 2022 when the Reserve Bank of India (RBI) put in place a mechanism to allow trade 

settlement in rupees. A headway came in December 2023 with India’s first-ever rupee 
payment for oil from the UAE, a major trading partner. The budget announcement also 
comes at a time when the rupee has been in a sweet spot. Shielded by rising capital inflows, 
it has moved in a narrow range with low volatility this year, bolstering its credibility when 
peers have faced downward pressures, battered by a strengthening US dollar and rising 
commodity prices. While relative stability alone doesn’t guarantee globalization, it is a 
show of strength and could push a case for increased global use.

Liked this 
story? 
Share it by 
scanning the 
QR code.

Nearly 6% of all 
international air tra�c 
in India was between 
Mumbai and Dubai in 
1997-98. The route 
between these two 
airports accounted for 
over 600,000 
passengers (both ways) 
of the total 10.7 million 
international 
passengers handled by 
Indian airports that 
year. Riyadh, Singapore, 
Kathmandu, and 
London were the other 
popular destinations. 
Even today, the 
Dubai-Mumbai route 
continues to be the 
busiest international 
route for Indian 
airports, with over 6% 
share in 2022-23.

DATA REWIND

Compiled by Shuja Asrar

Data Rewind is an occasional Plain Facts feature that brings you interesting statistics and charts from yesteryear.

Which international �ight routes were popular in India in the 1990s?

Source: Directorate General of Civil Aviation

Number of revenue passengers carried between top 10 airport pairs in 1997-98
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Onward Return
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Why did Licious cross the 
road to physical stores? uP12

Luxe resorts hike rates by 60% 
for long weekend in Aug uP5

ever, Glas Trust Inc., which 
represents some of Byju’s US 
lenders, opposed the settle-
ment, highlighting its claim to 
₹8,000 crore which was dis-
bursed to Byju’s US subsidiary. 
The money “has disappeared”, 
said senior lawyer Mukul 
Rohatgi, appearing for Glas 
Trust.

It was BCCI, one of Byju’s 

TURN TO PAGE 6

Nikita Prasad & Jas Bardia

NEW DELHI/BENGALURU

T
ax authorities on 
Wednesday flagged indi-
rect tax evasion of 
₹32,403 crore at Benga-
luru-based Infosys Ltd 

over services provided by its over-
seas branches, in one of the largest 
cases since the debut of the goods 
and services tax (GST) regime more 
than seven years ago.

Infosys, India’s second-largest 
technology services provider, said it 
believes the tax does not apply to 
the services in question.

A Directorate General of GST 
Intelligence (DGGI) note said it is 
investigating the technology blue-
chip for evasion of integrated goods 
and services tax (IGST) over a five-
year period till FY22. It said the IT 

giant set up branch offices abroad 
for carrying out business and 
included the expenses it incurred 
towards these overseas branches as 

part of its export invoice from India.
As Infosys creates overseas bran-

TURN TO PAGE 6

Jas Bardia

jas.bardia@livemint.com

NEW DELHI

H
undreds of thousands 
of India’s tech workers 
are staring at delayed 

wage hikes for the second year 
running, as companies navi-
gating a winter of weak reve-
nues and muted outlook look 
to shore up margins first. The 
delay comes at a time of falling 
headcounts at most tech com-
panies.

While Wipro, HCLTech, 
Tech Mahindra and LTIMind-
tree are yet to decide on wage 
hikes, Infosys, which had 
given FY23 hikes in last 
November as against the usual 
June, isn’t thinking about 
FY24 hikes yet. 

“We are evaluating, consid-
ering all the factors that we 

TURN TO PAGE 6

Tech staff 
must wait 
longer for 
pay hikes Priyanka Gawande

priyanka.gawande@livemint.com

MUMBAI

S
truggling edtech Byju’s 
on Wednesday sought to 
fend off bankruptcy by 

settling dues with India’s 
cricket board, a move that faced 
stiff resistance from its US len-
ders.

Riju Raveendran, younger 
brother of the edtech’s founder 
Byju Raveendran, has raised 
₹158 crore to pay the Board of 
Control for Cricket in India 
(BCCI), Byju’s informed the 
company law appeals court. 
Byju’s also agreed to submit an 
undertaking that this money 
came from Riju, not Byju’s, 
after US lenders questioned its 
source.

Byju’s paid BCCI ₹50 crore 
on 30 July, and will pay the rest 
on 2 and 9 August, its counsel 
Arun Kathpalia told the 
National Company Law Appel-
late Tribunal (NCLAT). How-

Byju’s move to pay 
BCCI irks lenders

Byju Raveendran, founder, 

Byju’s.

The Federal Reserve held interest rates 
steady—between 5.25%  and 5.50%—but 
opened the door to reducing borrowing 
costs as soon as its next meeting in 
September as inflation continues coming 
into line with the central bank’s 2% target. 

Fed holds rates steady, nods to 
possible September cut

Maruti Suzuki India has reported a 50% 
increase in discounts for the first quarter of 
FY25 compared with Q4FY24, a promotion 
expense to drive sales in a tough market 
impacted adversely by an acute heatwave 
and subdued sentiment. >P6

Maruti sees discounts surge 50% 
to drive sales in the June quarter

Former officials of HDFC Ltd have set up an 
affordable housing finance business, a year 
after the largest mortgage lender merged 
with its subsidiary HDFC Bank. A few former 
HDFC employees have expressed interest in 
investing in the company. >P7

Former HDFC executives set up 
affordable home finance biz
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India's Q2 fiscal deficit 8.1% 
of FY25 target at ₹1.36 tn

Govt spending in the quarter was ₹9.7 trillion against ₹10.51 trillion in the year-ago period

0.6% contraction in May.
Meanwhile, electricity out-

put expanded by 7.7% in June, 
against 13.7% in the previous 
month, steel grew 2.7%, as 
against 6.8% growth in May 
and natural gas reported 3.3% 
growth in June versus 7.5% in 
the previous month.   

Output growth in crude oil 
and refinery products con-
tracted to 2.6% and 1.5%, 
respectively, in June. 

Crude oil output contracted 
1.1% in May while refinery 
products production grew by 
0.5% in May. 

The decline in the core sec-
tor growth could be due to 
lower government capex 
spending before the general 
elections and the slowdown in 
construction activity, said 
Suman Chowdhury, chief 
economist and head— 
research, Acuité Ratings & 
Research. 

The Centre trimmed fiscal deficit target for FY25 to 4.9% of GDP, significantly 

lower than the 5.1% target announced during the interim budget in February.REUTERS

Rhik Kundu

rhik.kundu@livemint.com

NEW DELHI

V
ietnamese Prime Min-
ister Pham Minh 
Chinh on Wednesday 

sought closer cooperation 
between both countries in 
semiconductor technol-
ogy innovation among other 
areas.

He said bilateral trade 
could zoom to $20 billion 
from the current levels of 
about $15 billion, in the com-
ing years.  The other areas of 
cooperation he mentioned 
were digital transforma-
tion, green hydrogen, phar-
maceuticals, renewables, and 
biotechnology.

Pham Minh Chinh, who is 
on a three-day visit to India, 
said Vietnam is a key partner 
in India’s Act East policy and 
acknowledging the role 
played by both governments 
in facilitating business 
between the regions.

“(Our) Countries have 
always met each other with 
mutual support for compre-
hensive strategic cooperation 
across the supply chain, stra-
tegic resources, climate 
action, environmental tech-
nology and human resources, 
defence, and security,” Pham 
Minh Chinh said while 
addressing the Vietnam-India 
Business Forum organised by 
industry body FICCI.

“We need to advise each o
ther...... We need to make su
re that all benefits are shared,” 
he added.

The bilateral trade between 
India and Vietnam stood at 
about $14.82 billion, in value 
terms, during 2023-24.

During this period, India's 
exports to Vietnam were at 
$5.47 billion, while imports 
stood at $9.35 billion.

India's top exports to Viet-
nam include buffalo meat, 
marine products, iron and 
steel, rice, aluminium prod-
ucts, auto components, cere-
als, cotton yarn and pharma-
ceutical products.

Top imports from Vietnam 
include electronic compo-
nents, telecom instruments, 
consumer electronics, iron 
and steel, computer hard-
ware, copper products, elec-
tronic instruments, spices and 
rubber.

‘India and 
Vietnam 
trade can 
touch 
$20 billion’

Dhirendra Kumar &

Gireesh Chandra Prasad

NEW DELHI

T
imely monsoon showers, 
which are 2% above nor-
mal nationally so far, will 

help farming output grow by 
about 5% this financial year, up 
from 1.4% in FY24, NITI Aayog 
member Prof Ramesh Chand 
said. This will help cool prices 
of commodities, especially 
pulses, which have remained 
high over the past several 
months, he said in an interview.

Chand, an agricultural econ-
omist, said robust farm output 
growth would require govern-
ment intervention to ensure 
that prices of pulses on the 
open market do not fall below 
its procurement prices that are 
meant to support farmers. High 
prices of pulses have in the past 
led to a series of administrative 
steps to cool local prices.

“In FY24, agriculture output 
saw 1.4% growth, after seven 
years of more than 5% average 
growth,” said Chand, former 
director of the National Insti-
tute of Agricultural Economics 
and Policy Research.

“Given the low base of 
2023-24, according to my cal-
culations, [agriculture output 

deficit in some parts of the 
country, but the forecast is that 
the deficiency will be made up 
for in August,” Chand said.

‘Normal rainfall’ refers to the 
average rainfall received over a 
specific period, usually 30 
years. Rainfall that’s 96% to 
104% of the long-period aver-
age is considered normal.

Chand said there are projec-
tions that La Nina will remain 
active in August, leading to 
more rain than usual that 
month. “That should compen-
sate for any deficit in rainfall in 
northwestern and eastern 
states.”

“Last year, sowing was 
delayed by a late monsoon. 
Sowing that is usually done by 
the end of July was completed 
in August,” he said. This year, 
the area under tur and soybean 
cultivation is significantly 
larger because of early sowing, 
and the longer growing period 
is expected to result in higher 
yields, he added.

With the potential for above-
normal production this year, it 
is crucial to ensure that prices 
do not crash, and the govern-
ment must intervene by pur-
chasing the produce in such a 
situation, Chand said.

dhirendra.kumar@live-
mint.com

Monsoon to aid 5% farm output growth

The ongoing monsoon season is witnessing above-normal 

rainfall so far.  BLOOMBERG

growth in FY25] should be 
more than 5%. So far, indica-
tions about the kharif season 
are positive.” 

He added that 
for the next 10 
years, the growth 
rate in agriculture 
needs to be main-
tained at 5% a year 
for good eco-
nomic growth. 
“Some years, the 
growth rate might 
hover around 4% or even drop 
below that. This variability is 
expected due to the unpredict-
able nature of agricultural out-
puts, which is influenced by 

factors such as weather, market 
dynamics and policy changes.”

The kharif season begins 
with the onset of 
the southwest 
monsoon in June-
July and ends in 
September-Octo-
ber. It plays a key 
role in determin-
ing farmers’ 
incomes, con-
sumption, and 
overall economic 

growth.
“Overall, at the national 

level, from 1 June to about 26 
July, rainfall has been 2% more 
than normal. There is a slight 

This will help cool 
prices of 

commodities, 
especially pulses, 
which have been 

high over the past 
several months
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I
ndia’s core sector output 
growth, which accounts for 
about two-fifths of indus-

trial production, fell to 4% in 
June—its slowest in 20 
months—provisional data 
from the ministry of com-
merce and industry released 
on Wednesday showed.

The lower growth can be 
attributed to a slowdown in 
activities in sectors like elec-
tricity, steel and natural gas, 
with the output of crude and 
refinery products contracting 
during the month.

A year ago, the output of the 
eight core industries—coal, 
crude oil, steel, cement, elec-
tricity, fertilizers, refinery 
products, and natural gas—
expanded at 8.4%. A month 
ago, growth was at 6.4%.

The 4% growth in June was 
the slowest since the 0.7% in 
October 2022, when the econ-
omy was emerging from the 
pandemic.

The latest core sector data 
showed that only three—coal, 
fertilizers, and cement—of the 
eight core industries reported 
a sequential rise in production, 
while output in crude oil, and 
refinery products contracted 
during June.

During June, coal produc-
tion grew by 14.8% compared 
with 10.2% growth in May, fer-
tilizer grew by 2.4% compared 
with 1.7% contraction in the 
previous month, while cement 
output grew 1.9% against a 

June core sector 
growth slows to 4%, 
crude contracts
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Vietnamese PM Pham Minh 

Chinh. REUTERS

irbhar Bharat initiative for self-
reliance. It also enhances the 
Central government’s author-
ity to prohibit or regulate cer-
tain construction activities, 
issue directives, detain aircraft, 
and enact emergency orders 
when necessary.

During the bill’s introduc-
tion, some members of the 
opposition questioned the 
Hindi nomenclature of the 
draft legislation. 

“What is the logical reason 
for changing the nomenclature 
of the bill? People from south 
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C
ivil aviation minister 
Ram Mohan Naidu 
introduced the Bhartiya 

Vayuyan Vidheyak, 2024, in 
the Lok Sabha on Wednesday, 
aiming to overhaul civil avia-
tion regulations and replace 
the 90-year-old Aircraft Act.

Addressing the lower house, 
Naidu explained the need for 
new legislation, citing the 21 
amendments made to the 1934 
Act over nine decades.

“As a result of numerous 
amendments over a period of 
ninety years, a need is felt to 
address the ambiguities and 
confusion experienced by the 
stakeholders, to remove redun-
dancies, to enable ease of doing 
business and to provide for 
manufacture and maintenance 
in the aviation sector, and to 
re-enact the aforesaid Act in 
the form of a Bill,” Naidu stated 
in the bill’s ‘statement of 
objects and reasons’ section.

The proposed legislation 
includes provisions to regulate 
aircraft design and manufac-
turing, supporting the Atman-

India will be unable to even 
read the name of the Bill,” RSP 
member N.K. Premachandran 
said, opposing the bill, accord-
ing to news agency PTI.

Naidu said the objection to 
the nomenclature of the bill 
was settled during the discus-
sion on the three criminal jus-
tice laws—Bharatiya Nyaya 
Sanhita, the Bharatiya Nagarik 
Suraksha Sanhita, and the 
Bharatiya Sakshya Adhiniyam.

“We are not violating any 
part of the Constitution,” the 
minister said.

The bill outlines 10 primary 
objectives, including regulat-
ing aircraft design, manufac-
turing, and maintenance. Addi-
tionally, it empowers the gov-
ernment to establish rules for 
international aviation stan-
dards, civil aviation security, 
and issue emergency orders for 
public safety.

However, experts said that 
the 26-page document does 
not appear significantly differ-
ent from the 1934 Act. The gov-
ernment has not provided clar-
ification on the changes made 
in the new bill compared to its 
predecessor.

With inputs from PTI

Bill introduced to replace law 
on aircraft, ease of biz cited

Civil aviation minister Ram 

Mohan Naidu. PTI
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India imports 1.13 mn tonnes 
of pulses in Apr-May: Govt 
New Delhi: India imported 1.13 million  tonnes of pulses 
in April-May this fiscal year to meet domestic demand, 

the government told Parlia-
ment on Wednesday. India 
had imported 4.7 million ton-
nes of pulses in the entire 
2023-24 fiscal. Import of 
pulses stood at 2.4 million 
tonnes in 2020-21; 2.7 million 
tonnes in 2021-22 and 2.5 
million tonnes in 2022-23.PTI

‘Gold demand in India likely to 
be about 750 tonnes in 2024’
New Delhi: The duty cut announced in last week’s 

MINT

annual budget is likely to drive the demand for gold to 
about 750 tonnes during the calendar year 2024, with 
the upcoming festive seasons expected to drive up con-
sumption of the yellow metal, Sachin Jain, chief execu-
tive (India), World Gold Council, told Mint. RHIK KUNDU

UP asks discoms to ensure 
uninterrupted power supply 
Lucknow: The Uttar Pradesh government on Wednes-
day directed officials of all discoms to ensure uninter-
rupted power supply in the state to ensure that residents 
do not suffer due to the prevailing hot and humid 
weather. Managing directors of all discoms (distribution 
companies) have been asked to compensate for any dis-

ruptions in the scheduled 
power supply with additional 
electricity during the sched-
uled power cuts. Compensa-
tory supply policy also applies 
to agricultural feeders to 
ensure farmers have ade-
quate power for irrigation.PTI

MINT

‘Steel ministry seeks probe 
into cheaper imports’

New Delhi: The Union ministry of steel has asked 
the trade ministry to investigate into cheaper steel 
imports from China and Vietnam, a government 
source said on Wednesday, as New Delhi grapples 
with rising imports. India turned net steel 
importer in the fiscal year through March and the 
trend continued with finished steel imports scal-
ing a five-year high in April and May. REUTERS

BLOOMBERG

Developing bullet trains with 
indigenous tech: Vaishnaw
New Delhi: India is working 
on developing bullet trains 
with indigenous technology, 
railways minister Ashwini 
Vaishnaw said on Wednes-
day. He said that the bullet 
train project, first of which is 
under construction between 
Ahmedabad and Mumbai, is complex technologically 
and is being implemented with the help of Japan. PTI

India faces fodder shortage, 
says minister 
New Delhi: India has shortage of animal fodder, union 
minister Rajiv Ranjan Singh told Parliament on Wednes-
day. “The ICAR- Indian Grassland and Fodder Research 
Institute, Jhansi has estimated that there is a deficit of 
11.24-32% and 23% for green and dry fodder, respec-
tively, in the country,” he said. PTI

PTI
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I
ndia’s fiscal deficit for the first 
quarter stood at 8.1% of the estimate 
for FY25 due to higher tax receipts, 
a handsome dividend payout by the 
central bank and lower govern-

ment capital expenditure due to the 
general elections.

The fiscal deficit—the gap between 
expenditure and revenue—was ₹1.36 
trillion during the quarter, according 
to data released by the Controller 
General of Accounts (CGA) on 
Wednesday. 

The deficit for the corresponding 
period of the previous year stood 
at ₹4.51 trillion, or 25.3% of the annual 
estimate (of ₹17.87 trillion) for FY24.

The annual estimate for the FY25 full 
year stood at ₹16.85 trillion, according 
to the interim budget numbers. 

However, the government brought 
down the fiscal deficit projected for this 
financial year to ₹16.13 trillion in 
the annual budget presented 
last week.

According to the target 
set out in the annual bud-
get, the fiscal deficit dur-
ing Q1 FY25 stood at 
8.43% of the estimates for 
the financial year.

During Q1, FY25 period, 
the net tax receipts stood at ₹5.5 
trillion, or 21% of the annual target set 
in the interim budget, against  ₹4.34 
trillion in the same period last year, 
according to the CGA data.

Total government expenditure dur-
ing the period was ₹9.7 trillion, or 
20.4% of the yearly target, against 
₹10.51 trillion in the same period of the 

previous year.
Capital expenditure 

stood at ₹1.81 trillion dur-
ing Q1, FY25 period, or 
16.3% of the annual esti-
mate, from ₹2.78 trillion 
or 27.8% of the annual 

estimates for FY24.
Additionally, govern-

ment spending was subdued 
due to general elections.

During the Q1, FY25 period, while 
non-tax revenue stood at ₹2.8 trillion 
or 70.1% of the interim budget esti-
mates, total revenue receipts stood at 

₹16.13 tn 
Deficit projected in 

Union budget for 

this fiscal

₹8.3 trillion, or 27.6% of the estimates 
for FY25.

To be sure, the lower fiscal deficit 
target set by the Centre in the annual 
budget follows the Reserve 
Bank of India’s (RBI) unprec-
edented dividend payout 
of ₹2.11 trillion for the 
central government for 
FY24–141% higher than 
in FY23.

RBI’s dividend payout 
will also be instrumental 
in compensating for any 
slippages in tax revenue or 
increased public spending in 
FY25, and ensuring the fiscal deficit 
reduction is in sync with the commit-
ted glide path of achieving a 4.5% fis-

cal deficit target by FY26.
“The Government of India’s (GoI’s) 

fiscal deficit shrunk to ₹1.4 trillion or 
8.1% of the FY2025 BE in April-June 
FY2025, from ₹4.5 trillion in Q1 
FY2024, led by a sharp compression in 
capital expenditure during the Election 
months, as well as the substantial divi-
dend received from the RBI,” said Aditi 
Nayar, chief economist, head of 
research and outreach at rating agency 
ICRA.

“The GoI’s capex was tepid at ₹374 
billion in June 2024, compared to ₹1.1 
trillion in June 2023. 

To meet the FY2025 BE (budget esti-
mate), ₹9.3 trillion of capex needs to be 
incurred in the last three quarters of 
the year, a growth of 39% relative to the 
same period of FY2024 (₹6.7 trillion), 
which appears quite challenging,” 
Nayar added.

The central government has 
trimmed its fiscal deficit target for 
FY25 to 4.9% of gross domestic prod-
uct, significantly lower than the 5.1% 

target announced during the 
interim budget in February.

During her budget 
speech on Tuesday, 
finance minister Nirmala 
Sitharaman said the fiscal 
deficit target for 2024-25 

will be about 200 basis 
points below the earlier 

estimate for the ongoing fis-
cal year. 

The government aims to reduce the 
fiscal deficit to 4.5% or less by FY26, 
maintaining its proposed fiscal glide 
path by the financial year 2025-26.

₹16.85 tn
Annual estimate 

for FY25 as per 

interim budget 
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IntelliSmart to buy stake in 
CyanConnode’s India ops

The move comes at a time when the Indian smart meter market is expanding at a rapid pace

IntelliSmart has installed 4.92 million smart meters so far across the country, according to the company website. @INTELLI_SMART/X

Priyamvada C.

Priyamvada.c@livemint.com

BENGALURU

T
rifecta Capital, which has 
funded startups such as 
BigBasket, Meesho and 

Country Delight, has launched 
its largest ever venture debt 
fund with a total corpus size of 
₹2,000 crore, the investment 
firm’s managing partner Rahul 
Khanna told Mint in an inter-
view.

The fourth venture debt 
fund, which includes a green-
shoe option of ₹500 crore, is 
sector agnostic and has seen 
participation from new and 
existing investors. The previ-
ous three funds were ₹500 
crore, ₹1,024 crore and ₹1,777 
crore in size. The firm has 
deployed about ₹6,000 crore 
across the three funds and has 
invested in 180 startups.

Historically, Trifecta’s ven-
ture debt funds target compa-
nies at series A or B stage and 
beyond which are looking to 
scale rapidly. Venture debt is 
usually given after assessing the 
company’s ability or likelihood 
to raise the next round of equity 
financing alongside other fac-
tors such as cash flows and 
overall financial health.

“We are seeing a lot of green 
shoots in financing…there is a 
lot of activity in the seed to 
series A rounds…It's interesting 
that several funding rounds 
today have a combination of 
debt and equity which was not 
the case back when we started,” 
Khanna said in a telephonic 
conversation.

Khanna said that the invest-
ment firm sees immense poten-
tial in emerging areas such as 
electric mobility, fintech, soft-
ware-as-a-service and the ente-
rprise tech sectors among other 
sectors including healthcare, 
manufacturing and industrials.

Trifecta 
launches  
₹2,000 cr  
debt fund 
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N
ational Investment and 
Infrastructure Fund (NIIF) 
backed IntelliSmart Infra-
structure Pvt. Ltd is in talks 
with global smart metering 

major CyanConnode to acquire a major-
ity stake in its Indian operations, said 
two people in the know of the develop-
ments. The transaction would be a sec-
ondary majority sale along with primary 
equity raise, they added.

The proposed value of the prospec-
tive deal, however, could not be ascer-
tained by Mint.

“The proposed transaction in Cyan-
Connode is a secondary majority stake 
sale and a primary equity raise. IntelliS-
mart is eyeing the majority stake,” said 
one of the two persons mentioned 
above.

The development comes at a time 
when the Indian smart meter market is 
expanding at a massive pace and under 
the Revamped Distribution Sector 
Scheme (RDSS) the government aims to 
install 250 million smart meters by 
2025. Several private players including 
Adani Group, Tata Power and GMR have 
entered the smart metering space.

Set up as a joint venture of NIIF 
and Energy Efficiency Services Ltd 
(EESL) in 2019 as a digital solutions 
provider for power utilities, IntelliS-
mart has installed 4.92 million smart 
meters so far across the country, 
according to the company website.

With projects bagged in Uttar 
Pradesh, Assam, Gujarat and Bihar, 
the company has ramped up its portfolio 
to nearly 20 million smart meters. Fur-
ther, it has also been managing and exe-
cuting EESL's smart metering projects 
in five states and two Union territories 
since 2019. It has installed smart meters 
in Uttar Pradesh, Haryana, Rajasthan, 
Bihar, Assam, Delhi (NDMC area), and 

Andaman & Nicobar islands.
Responding to a mailed query from 

Mint, IntelliSmart said, “The company 
does not comment on market specula-
tion. Being a leading digital solutions 
provider in the power distribution sec-
tor, we are open to evaluating opportu-

nities to expand our footprint and 
deliver innovative solutions.”

UK-headquartered CyanConnode is 
a global player in the design and devel-
opment of narrowband radio mesh net-
works helping consumers connect to 
smart grids, with contracts covering 
over 3.9 million end points. Within the 

energy sector, CyanConnode’s IoT plat-
form enables Advanced Metering Infra-
structure (AMI) solutions and provides 
secure communication between utili-
ties and consumers in UK, India, Iran, 
and Bangladesh, among others.

The company is in India since 2009 

and has established CyanConnode Pvt. 
Ltd, which includes a local team of sales, 
project delivery and technical staff, said 
the company website.

In an email reply, a spokesperson of 
CyanConnode India said, “These are just 
rumours. We are listed on the London 
Stock Exchange and would be required 

to announce any such investment if it 
took place. CyanConnode is the leading 
communication solutions provider for 
Smart Metering in India and globally on 
RF, Long Range Radios, and Cellular 
technologies, with millions of smart 
meters currently deployed globally 

communicating on our network. 
Our subsidiary, DigiSmart Net-
works Pvt. Ltd, is now empaneled as 
an AMISP (Advanced Metering 
Infrastructure Service Provider) in 
India and is participating in smart 
metering tenders as a lead bidder," it 
added.

In response to a follow-up query 
seeking clarification on the above-men-
tioned response, the company spokes-
person added, "As mentioned earlier, 
these are just rumors. We are listed on 
the London Stock Exchange and would 
be required to announce any such 
investment if it took place. We have no 
further comments at this time."

ExpandING Footprint

The transaction 
would be a 
secondary majority 
sale along with 
primary equity raise

IntelliSmart was 
set up as a NIIF-EESL 
JV in 2019 as a digital 
solutions provider 
for power utilities

Several private 
players including 
Adani Group and 
Tata Power have 
entered the sector

The government 
aims to install 
250 million smart 
meters by 2025 
under the RDSS

Legal-tech startup Decover.AI 
raises $2 million in seed round
Gurugram: DecoverAI, a legal technology startup, has raised $2 
million in seed funding round. It was led by Leo Capital with par-
ticipation from other prominent investors.  The fresh funds will 
accelerate the development and deployment of DecoverAI’s 
technologies. DecoverAI’s aims to augment legal teams with 
human-like intelligence through smart AI-assisted platforms. 
Founded in 2024, DecoverAI is a Washington, DC-based legal 
technology firm focused on delivering AI-driven solutions to 
enhance efficiency of legal professionals. NITESH KUMAR 

Hippo Innovations receives 
investment of  ₹3.3 crore

Gurugram: India Accelerator and Finvolve have invested 
₹3.3 crore in Hippo Innovations on Wednesday. The 
e-commerce solutions provider raised the fresh funds in its 
ongoing pre-series A round. Hippo Innovations will allo-
cate the funds to augment its marketing efforts, automate 
workflows using AI and strengthen enterprise offerings. 
The funds will be used for partnerships with industry bod-
ies and service integrators. NITESH KUMAR

Nected raises $1.5 million from 
Three State Ventures, others 
Gurugram: Nected, a next-generation low-code, no-code plat-
form, raised $1.5 million in seed funding round led by Binny Ban-
sal’s Three State Ventures. The round saw participation from 
investors such as Endurance Capital, Relentless VC, Climber 
Capital, Lykke Capital and Forward Slash Capital. Additionally, 
it plans to invest in research and development to integrate 
AI-powered features. NITESH KUMAR

Meta investors have laser focus on 
capex after Microsoft letdown
Meta Platforms Inc. investors will be hoping it can do a better job 
than Microsoft Corp. and Alphabet Inc. in convincing Wall Street 
that lofty spending on AI will be worth it. Wall Street is taking a 
more skeptical view of how much is spent on AI by tech firms and 
when it will start to pay off in terms of improved growth and prof-
itability. The Facebook parent already irked investors in April by 
hiking its spending forecast above estimates. BLOOMBERG

ISTOCKPHOTO
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I
ntel Corp. plans to eliminate 
thousands of jobs to reduce 
costs and fund an ambitious 

effort to rebound from an earn-
ings slump and market share 
losses. The workforce reduc-
tion may be announced as early 
as this week, according to peo-
ple familiar with the company’s 
plans, who asked not to be 
identified because the informa-
tion isn’t public. Intel, which is 
scheduled to report second-
quarter earnings Thursday, has 
about 110,000 employees, 
excluding workers at units that 
are being spun out.

Chief executive officer Pat 
Gelsinger is spending heavily 
on research and development 
aimed at improving Intel’s 
technology and helping it 
return to prominence in the 
semiconductor industry. The 
company’s once-dominant 
position eroded under Gel-
singer’s predecessors as rivals, 
such as Advanced Micro Devi-
ces Inc., have caught up and 
taken market share. An Intel 
spokesperson declined to com-
ment.

Intel shares rose about 2% in 
premarket trading Wednesday, 
after closing at $30.13.

Other chipmakers led by 
Nvidia Corp. have sprinted 
ahead in the development of 
lucrative semiconductors tai-
lored for demanding artificial 
intelligence-related tasks. Intel 
is also coming to grips with 
uneven demand for chips that 
run laptops and desktop com-
puters, its main business.

Gelsinger, betting that Intel 
can improve its technology, 
embarked on a plan to build 
factories to manufacture semi-
conductors for other chipmak-
ers. Last week, Intel hired Naga 
Chandrasekaran from Micron 
Tecnology Inc. as chief global 
operations officer, putting him 
in charge of the company’s 
overall manufacturing efforts.

Intel to cut 
thousands 
of jobs to 
reduce costs
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S&P BSE Sensex
CLOSE

81,741.34
PREVIOUS CLOSE

81,455.40
HIGH

81,828.04

PERCENT CHANGE

0.35
OPEN

81,655.90
LOW

81,434.32

Nifty 50
CLOSE

24,951.15
PREVIOUS CLOSE

24,857.30
HIGH

24,984.60

PERCENT CHANGE

0.38
OPEN

24,886.70
LOW

24,856.50

Nifty 500
CLOSE

23,530.80
PREVIOUS CLOSE

23,440.90
HIGH

23,556.00

PERCENT CHANGE

0.38
OPEN

23,495.85
LOW

23,459.60

Nifty Next 50
CLOSE

74,788.10
PREVIOUS CLOSE

74,215.85
HIGH

74,879.05

PERCENT CHANGE

0.77
OPEN

74,514.80
LOW

74,381.25

Nifty 100
CLOSE

26,025.60
PREVIOUS CLOSE

25,914.10
HIGH

26,054.30

PERCENT CHANGE

0.43
OPEN

25,960.40
LOW

25,931.45

S&P BSE Mid-cap
CLOSE

48,634.46
PREVIOUS CLOSE

48,220.58
HIGH

48,680.74

PERCENT CHANGE

0.86
OPEN

48,483.40
LOW

48,314.92

S&P BSE Small Cap
CLOSE

55,332.24
PREVIOUS CLOSE

55,411.62
HIGH

55,685.07

PERCENT CHANGE

-0.14
OPEN

55,683.96
LOW

55,283.64

million shares by existing 
shareholders.

The price band of the public 
issue will be announced on 
Thursday.Under the OFS, SVF 
Frog, a Cayman Islands-regis-
tered entity of Softbank, will 

PTI
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O
nline e-commerce 
platform FirstCry’s 
parent, Brainbees 

Solutions Ltd, is set to launch 
its initial public offering (IPO) 
on 6 August.

The three-day issue is 
scheduled to close on 8 August 
and the bidding for the anchor 
portion will open for a day on 5 
August, according to the red 
herring prospectus (RHP). The 
proposed public issue of Pune-
based Brainbees Solutions 
consists of a fresh issue of 
equity shares valued at ₹1,666 
crore and an OFS (offer for 
sale) component of up to 54.4 

sell 20.3 million equity shares 
of Brainbees Solutions Ltd, 
and automaker Mahindra & 
Mahindra (M&M) will offload 
2.806 million shares of the 
company.

Currently, Softbank holds a 
25.55% stake in Brainbees 
Solutions, and M&M owns a 
10.98% stake in the multi-
brand retailing platform.

Apart from Softbank and 
M&M, other selling shares in 
the OFS are PI Opportunities 
Fund, TPG, NewQuest Asia 
Investments, Apricot Invest-
ments, and Schroders Capital.

Launched in 2010, FirstCry 
is India’s largest multi-chan-
nel, multi-brand retailing plat-
form for mothers’, babies’ and 
kids’ products.

FirstCry’s parent firm Brainbees 
Solutions to launch IPO on 6 Aug

The IPO consists of a fresh 

equity issue worth ₹1,666 cr.

MINT SHORTSm
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S
oftBank-backed SaaS 
platform Unicommerce 
eSolutions Ltd will 

launch its initial public offer-
ing (IPO) on 6 August.

The initial share sale will 
conclude on 8 August and the 
bidding for anchor investors 
will open for a day on 5 August, 
according to the Red Herring 
Prospectus (RHP).

The issue is entirely an offer 
for sale (OFS) aggregating up 
to 25.6  million equity shares 
by the selling shareholders. 
Since the IPO is completely an 

OFS, the entire proceeds will 
go to the selling shareholders.

Under the OFS, SB Invest-
ment Holdings (UK) Ltd, an 
affiliate of Japan’s SoftBank, 
will offload 11.6 
million shares 
and promoter 
AceVector Lim-
ited (formerly 
known as Snap-
deal Limited) will 
sell up to 9.438 
million shares.

Founded in 
2012, Unicom-
merce eSolutions is India’s 
leading e-commerce enable-
ment software-as-a-service 
(SaaS) platform. 

The company’s suite of 
SaaS solutions enables end-
to-end management of 
e-commerce operations for 
brands, retailers, marketpla-

ces and logistics 
service provid-
ers.

It serves a large 
and growing base 
of clients in India 
including Len-
skart, Fabindia, 
Zivame, TCNS, 
M a m a e a r t h , 
Emami, Sugar, 

BoAt, Portronics, Pharmeasy, 
Cello, Urban Company, 
Mensa, Shiprocket, Xpress-
bees.

Unicommerce set to float IPO

The issue is 
entirely an OFS 

aggregating up to 
25.6  million 

equity shares by 
the selling 

shareholders

BOJ’s rate hike halts long-term 
corporate bond sales
The Bank of Japan’s interest-rate hike on Wednesday will 
likely make investors more reluctant to hold long-matur-
ity corporate bonds with higher risks of price drops, and 
debt sale trends in recent months suggest they’re already 
bracing for just that. Since Japan’s fiscal year started in 
April, sales of longer yen company notes due in nine to 11 
years have dropped about 5%, Bloomberg-compiled data 
show. The 10-year sector is particularly sensitive to the 
BOJ’s cuts in bond buying. That came as issuance of simi-
lar debt maturing in four to six years jumped 22%. Signs 
of the central bank’s hawkishness—only about 30% of 
BOJ watchers predicted a hike as their base-case scenar-
ios, according to a Bloomberg survey—indicate that inves-
tors may avoid riskier debt even more.  “Investor demand 
for long-term corporate bonds will probably fall due to 
higher rates,” said Kazuma Ogino, senior credit analyst 
at Nomura Securities Co. BLOOMBERG

Hong Kong economy growth 
surges on brisk exports
Hong Kong’s economy grew faster than expected in the 
second quarter, pointing to some stability in key sectors 
despite challenges in real estate and retail. Gross domes-
tic product expanded 3.3% in the three months ended 
June from the prior year, according to advance estimates 
from the Census and Statistics Department. That’s higher 
than a median estimate of 2.7% and exceeded even the 
most bullish forecast among economists surveyed by 
Bloomberg News.  The data signals resilience in the 
region’s financial hub after several years of pressure from 
the pandemic and high borrowing costs. Increasing trade 
and capital flows from mainland China into the city have 
helped buoy growth so far this year.  The better-than-ex-
pected uptick may help the government achieve its full-
year growth target of 2.5% to 3.5%. It followed strong 
first-quarter expansion that was revised up to 2.8% from 
2.7%. Exports grew at a double-digit pace for the last 
three straight months, driven by strong global demand. 
But the outlook remains challenged by the real estate 
sector downturn and a slowing economy in China, the 
city’s largest trading partner. BLOOMBERG

Hong Kong’s gross domestic product expanded 3.3% in 

the three months ended June from the prior year. AFP
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margin estimates by 20-70 bps to a 
range of 24.8-25.7%. This is driven by 
factors including execution of base 
orders received as part of import sub-
stitute in the past three years, cost sav-
ings via higher outsourcing from local 
vendors and better operating leverage. 

On the flipside, some dampeners 

the medium term, owing to 
benign inflation, ignited the 
rally, he added.

As expected, the BoJ raised its 

interest rate while all eyes are on 
US Fed policy to be announced 
later in the evening.

Among the Sensex stocks, 

PTI
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B
enchmark BSE Sensex 
rose by nearly 286 points 
to close at a record high 

while Nifty settled above 24,950 
level on Wednesday, extending 
their winning run to the fourth 
day on gains in metal, power and 
select auto shares.

The 30-share BSE Sensex set-
tled higher by 285.94 points or 
0.35% at 81,741.34—its all-time 
closing high—with 20 of its com-
ponents advancing and 10 end-
ing lower. The index opened 
higher and jumped 372.64 
points or 0.45% to hit an intra-
day high of 81,828.04.

The NSE Nifty rose 93.85 
points or 0.38% to close at an all-
time high of 24,951.15. During 
the day, it surged 127.3 points or 
0.51% to hit a high of 24,969.35.

“The domestic market is 
attempting to cross above the 
psychological threshold of 
25,000, as subdued Q1FY25 
earnings and stretched valua-
tions are curbing the challenge, 
while positive global trends and 
sector rotation are supporting 
the traction,” Vinod Nair, head of 
research, Geojit Financial Servi-
ces said.

Positive global sentiment 
driven by expectations of an eas-
ing interest rate cycle by the US 
Federal Reserve and the RBI in 

JSW Steel, Asian Paints, Maruti 
Suzuki India, NTPC, Adani Ports 
and Special Economic Zone, 
Bharti Airtel, ITC and Tech 
Mahindra were the major gain-
ers.

Maruti Suzuki rose by 2.28% 
as the auto major reported a 47% 
jump in its net profit for the June 
quarter.

Reliance Industries, Tata 
Motors, Infosys, Mahindra and 
Mahindra, Bajaj Finance and 
Axis Bank were the laggards.

Prashanth Tapse, senior VP 
(research) at Mehta Equities, said 
Nifty ended comfortably in the 
green ahead of the FOMC out-
come, closing just shy of the psy-
chological 25,000 mark, signify-

ing the bulls’ continued strength 
on Dalal Street.

Investors now await key data 
releases and the FOMC out-
come, with expectations set on 
Jerome Powell’s commentary, 
Tapse said.

The US Federal Reserve (Fed) 
will announce its fifth interest 
rate decision for this year later in 
the night, after a two-day meet-
ing of the Federal Open Market 
Committee (FOMC).

From this meeting, the Fed 
might offer hints about a possi-
ble rate cut in September.

Foreign institutional investors 
offloaded equities worth 
₹5,598.64 crore on Tuesday, 
according to exchange data. 

Stock markets rise for 4th day ahead of key Fed policy decision

The 30-share BSE Sensex settled higher by 285.94 points at 81,741.34 

with 20 of its components advancing and 10 ending lower. HT
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T
he Securities and Exch-
ange Board of India’s 
(Sebi) proposed meas-

ures on Tuesday to strengthen 
the index derivatives frame-
work did not come as a sur-
prise. The capital market regu-
lator has time and again voiced 
its concerns over the growing 
volumes of trade and losses in 
the derivatives markets.

Mint explains why Sebi is 
concerned about the rising 
trade volumes, the measures it 
plans to take, and the impact of 
these steps.

What are derivatives?
Derivatives are financial 

contracts that derive their 
value from an underlying asset. 
Derivatives are of two types—
futures and options contracts. 
They help in better price dis-
covery, improve market 
liquidity and allow invest-ors 
to manage their risks better.

The National Stock Excha-
nge of India launched weekly 
options on the Bank Nifty 
index, the Nifty, the Nifty Fin-
ancial Services index and the 
Nifty Midcap Select index in 
2016. The BSE started Sensex 
weekly options in 2019. Cur-
rently, one option expires on 
each day of the trading week.

Why is Sebi concerned 
about rising trade volumes 
in this segment? 

Following the pandemic of 
2020, weekly options became 
a hit with retail and proprie-
tary traders. In a consultation 
paper released on 30 July, the 
regulator pointed out that 
weekly index derivatives 
found favour with market par-
ticipants, especially around 
their expiry. This was evident 

her risk in derivatives and the 
large amount of implicit lever-
age, increase in minimum con-
tract size would result in rev-
erse sachetisation of such risk-
bearing products,” Sebi said.

Deepak Shenoy, CEO of 
Capitalmind, an investment 
advisory firm, posted on social 
media site X that increasing 
the minimum contract size 
would hurt traders with 
smaller capital, who are mostly 
buying, but not the sellers.

Increase in margin near con-
tract expiry

This measure involves rais-
ing the upfront 
margin on sellers. 
At present, the 
increase in mar-
ket volatility is 
not factored in 
the form of a 
higher margin to 
account for the 
increased risk, act 
as a deterrent or 
build additional buffers to 
absorb sudden price shocks. 
Currently, the premium tra-
ded decreases near the expiry 
date, creating a higher risk on 
a notional basis in options.

“This means that the capital 
requirement in trading will go 
up, which means your expos-
ure margin will increase. With 
lot sizes going up to ₹30 lakh, 
one may need up to ₹6.5 to ₹10 
lakh per lot,” Vijay Bhamb-
wani, founder of trading firm 
Bhambwani Securities Ltd, 
said on his YouTube channel. 

Rationalisation of weekly 
index products

Currently, weekly contracts 
across different indices expire 
on each of the five trading 
days, which results in specula-
tive money moving from one 
expiry to another. The volatil-

ity and speculative trading on 
expiry day and during closing 
time, with a poor profitability 
outcome for individual inves-
tors, pushed Sebi to propose 
rationalising weekly index 
products. Sebi suggests cutt-
ing the number of weekly exp-
iries to just one per exchange.

“This change will likely 
impact volumes as the recent 
volumes in the equity deriva-
tives segment have been 
driven by weekly expiries,” 
said Dhiraj Relli, managing 
director of HDFC Securities.

Rationalisation of strike pri-
ces for options

Sebi proposed 
to widen the price 
intervals at which 
o u t - o f - t h e -
money (OTM) 
options strike 
(even when the 
option has not 
reached its strike 
price) to make it 

harder for retail investors to 
buy them because of the unfa-
vourable risk-reward ratio. The 
strike price refers to the price at 
which the underlying security 
can be bought or sold when an 
options contract is exercised. 

The regulator proposed to 
keep the strike interval uni-
form at 4% near the prevailing 
index price and increase it to 
8% as the strikes move away 
from the prevailing price. It 
added that not more than 50 
strikes would be introduced at 
the time of launching an index 
derivatives contract. 

How Sebi’s plan will affect index derivatives traders 

Sebi chairperson Madhabi Puri Buch PTI

Index option 
volumes on the 

NSE surged 
almost 13-fold 

to ₹138 tn in FY24 
from ₹10.8 tn 

in FY20

Scan the QR 
code to read 
an extended 
version of 
this story.

cannot be ignored. In Q1FY25, order 
inflows slid 39% y-o-y to ₹4,970 crore, 
albeit on a high base. For FY25, the 
order inflow guidance is ₹25,000 
crore. Some of the orders expected to 
come in FY25 include ADFCR Atulya, 
an electronic warfare suite for Mi-17 
V-5 helicopters, a security and surveil-

Ashish Agrawal

feedback@livemint.com

D
efence public sector und-
ertaking Bharat Electron-
ics Ltd (BEL) showcased an 
impressive performance in 
the June quarter (Q1FY25) 

with crucial parameters better than the 
Street’s estimates. 

Among key highlights, revenue and 
Ebitda rose 20% and 41% year-on-year 
(y-o-y), aided by robust execution. 
Lower raw material prices meant a sub-
stantial 340-basis-point (bps) rise in 
operating margin at 22.3%. Even tho-
ugh the orders are awarded to BEL on 
nomination basis with a fixed margin, 
it has managed to generate higher mar-
gin because of operating efficiencies. 

Q1 results have led to upgrades in 
earnings estimates. Prabhudas Lillad-
her analysts have raised their FY25 and 
FY26 earnings per share (EPS) estima-
tes by 3.5% and 4.3%, factoring in hea-
lthy execution and better profitability.

For FY25, BEL management has 
maintained the full-year revenue 
growth guidance at 15% and Ebitda 
margin at 23-25%. Analysts at Nomura 
find the margin guidance conservative. 
They have raised its FY25-27 Ebitda 

lance system for the Army and mount-
ain radars, among others. However, 
this target is 30% lower than FY24, due 
to absence of large-ticket orders. 

For now, a comforting factor is that 
BEL’s huge order backlog of ₹76,700 
crore, which is about 3.7 times trailing 
12 months revenue, aids revenue visi-
bility. In FY26, order inflows are exp-
ected to be worth ₹50,000 
crore, led by strong base 
orders, and quick reaction 
surface-to-air missile 
(QRSAM) order.

Further, there has been a 
spike of 144% in provisions 
for liquidated damages to 
₹132 crore, 14% of Ebitda. 
This could impact future 
profitability if it remains at 
an elevated level. In the 
backdrop of BEL’s steep 
70% rally in 2024 so far, 
these weak links suggest 
that investors should tread carefully. 
True, there has been a significant thr-
ust of the government on defence, 
which is likely to continue and BEL 
could be a beneficiary. That said, a 
meaningful upside from the current 
levels will require consistent earnings 
growth, which may be challenging. 

“We await large ticket-size orders, 
better execution rate/margin visibility 
over the next few quarters for the stock 
to re-rate hereon,” a Nuvama Research 
report said on 29 July. Nuvama  said 
that BEL has more positive catalysts/
triggers than negative ones, and has 
scope for a re-rating from current lev-
els subject to aforesaid ask rates.

In FY25, BEL plans an  
annual capex of ₹800 crore. 
This will be utilized for pro-
jects including a land-based 
electronic warfare systems 
facility which will help exp-
and its product portfolio. 
These should help it diver-
sify into non-defence and 
exports business which 
account for 15% of total rev-
enue currently. 

In the order backlog mix, 
defence’s share is the high-
est at 86%, followed by non-

defence (11%) and exports (3%). Notably, 
a high dependence on defence projects 
adds to the company’s vulnerability in 
case there is a delay in order place-
ment. The stock trades at nearly 43 
times estimated earnings for FY26, 
showed Bloomberg data. A consistent 
performance may support valuations. 

For BEL, steady growth is key now

Source: Company, Antique Stock Broking
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BEL’S Q1FY25 
revenue and Ebitda 
rose 20% and 41% 
y-o-y, respectively, 
on robust execution

FOR FY25, BEL 
management has 
maintained the full-
year revenue growth 
guidance at 15%

PRANAY BHARDWAJ/MINT

by the hyperactive volatile 
trading Sebi found on expiry 
day compared with levels on 
other trading days.

Index option volumes on the 
NSE, which enjoys a market 
share of over 90%, surged 
almost 13-fold to ₹138 trillion in 
FY24 from ₹10.8 trillion in 
FY20. This brought the market 
segment under Sebi’s radar.

To add to this, Sebi found 
that 9.25 million individuals 
and proprietorship firms 
traded in the index derivatives 
segment of the NSE and 
cumulatively 
inc-urred a 
trading loss 
of ₹51,689 
crore in FY24. 

“Sebi’s study of 2023 sho-
wed that 9 out of 10 individual 
traders in the equity F&O seg-
ment incurred losses, which 
added to its concern that such 
speculative trading may have 
implications on market stabil-
ity,” said Vasudha Goenka, a 
partner at Cyril Amarch-
and Mangaldas, a law firm.

Sebi chairperson Madhabi 
Puri Buch has said that the 
surge in derivatives trading 

had become a macro issue 
because household savings 
were going into speculation 
instead of capital formation.

What measures has Sebi 
proposed?

To actively enhance investor 
protection and ensure market 
stability, Sebi set up an expert 
working group headed by a for-
mer chief general manager of 
the Reserve Bank of India. The 
group submitted its recom-
mendations to the Secondary 
Markets Assessment Commit-
tee (SMAC), which deliberated 

over the report 
on 15 July. 
Based on these 
discussions, 

Sebi released a consultation 
paper to invite public comme-
nts on the matter by 20 August.

The key points are:
Minimum contract size
Sebi proposed increasing the 

minimum value of a derivatives 
contract to ₹15-20 lakh 
from ₹5-10 lakh and, after six 
months, raising it to ₹20-30 
lakh. Sebi claimed the bench-
mark indices had gone up nearly 
three times in the past nine years.

“Given the inherently hig-
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“We are witnessing nearly a 
20% surge in demand for 
resorts and hotels versus last 
year and anticipate this trend to 
further accelerate mid-Au-
gust,” said Nikhil Sharma, MD 
and area senior VP for South 
Asia, Radisson Hotel Group, 
adding that newer destinations 
like Kumbhalgarh, Saputara, 
Pondicherry, and Mahabalipu-
ram along with Udaipur, Jaipur 
and Agra are seeing the most 
traction from travellers.

“Our guests are also willing 
to spend 20% higher than pre-
vious years on hotels that offer 
exceptional experiences and 
good value,” Sharma said. "This 
uptick in bookings throughout 
our portfolio is promising and 
we are positive that momen-
tum will continue.”

While domestic hotel tariffs 
for last-minute bookings have 
increased as compared to last 
year, low-season offers from 
hotels and luxury stays (deals 
like free extension stays, com-
plimentary meals) are driving 
strong interest for companies 
like Thomas Cook India.

Star had sent letters (to ZEE) 
alleging breach of the Alliance 
Agreement due to non-
payment of dues for the rights 

won the media rights of the ICC 
tournaments for the 2024-
2027 cycle for $3.03 billion. It 
later sub-licensed the linear TV 
rights to ZEE, a rival network.

The initial deal was a strate-
gic move for ZEE, marking its 
return to the sports broadcast-
ing sector after selling its Ten 
Sports network to Sony Pic-
tures Networks India. 

However, the sub-licensing 
agreement’s execution 
depended on fulfilling several 
conditions, including financial 
commitments, bank guaran-
tees, corporate guarantees, 
and obtaining final approval 
from the ICC, ZEE said in its 
disclosure.

and has failed to obtain neces-
sary approvals and execute 
necessary documentation and 
agreements,” the company 

added.
ZEE has also 

contended that 
Star India’s 
actions amount to 
a repudiation of 
the contract. The 
company has 
accrued ₹72.14 
crore towards 
bank guarantee 

commission and interest 
expenses and has requested a 
refund of ₹68.54 crore from 
Star India.

In August 2022, Star India 

fee’s first instalment, aggregat-
ing to $203.56 million 
(₹1,693.42 crore), along with 
the payment for bank guaran-
tee commission 
and deposit inter-
est aggregating 
₹17 crore, and 
financial commit-
ments, including 
furnishing of cor-
porate guarantee/
confirmation as 
stated in the 
agreement,” ZEE 
said in its disclosure.

“Based on legal advice, the 
management believes that Star 
has not acted in accordance 
with the Alliance Agreement 

agreement, signed on 26 
August 2022, had positioned 
ZEE as a key player in broad-
casting major ICC events, 
including the ICC Men’s T20 
World Cups and the ICC Men’s 
Cricket World Cup.

The termination follows Star 
India’s arbitration proceedings 
initiated in March, where the 
company sought either specific 
performance of the agreement 
by ZEE or compensation for 
unquantified damages. 

ZEE has disclosed that 
Star India is now pursuing 
damages in the ongoing arbi-
tration process, which are yet 
to be quantified.

“During the previous year, 

Gaurav Laghate
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S
tar India has ended its 
exclusive agreement with 
Zee Entertainment 

Enterprises Ltd (ZEEL). The 
Walt Disney Company-owned 
network had sub-licensed the 
linear TV rights for the ICC 
Men’s tournaments to ZEE for 
the 2024-27 cycle, a partner-
ship that has now been dis-
solved due to allegations of 
contractual breaches.

ZEE on Wednesday said that 
Star India terminated the 
agreement on 20 June, citing a 
breach of contract. The original 

Star India terminates ICC sub-licensing arrangement with ZEEL

Star India is now 
pursuing damages 

in the ongoing 
arbitration 

process that 
are yet to be 
quantifiedZEE has contended that Star 

India’s actions amount to a 

repudiation of the deal. REUTERS

Can drive in a hybrid SUV 
soon if demand rises: M&M

M&M expects a good pick-up in demand for its upcoming range of electric vehicles
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A
utomotive major Mahindra 
& Mahindra (M&M) can get 
a hybrid sport utility vehi-
cle (SUV) to the market in a 
reasonable timeframe if 

demand revs up, and also expects a good 
pick-up in demand for its upcoming 
range of electric vehicles (EVs), the com-
pany’s top official said on Wednesday.

“If there is a very strong consumer 
demand for hybrids or other power-
trains, we can get that at a reasonable 
timeframe as well,” group chief execu-
tive and managing director of M&M 
Anish Shah said in the company’s earn-
ings press conference, adding that in 
terms of pick-up for the EV segment, 
“We feel pretty good that with the prod-
uct set that’s coming out, we will be very 
favourably positioned”. 

Shah was responding to 
Mint’s question on whether 
the company will focus on 
diversifying its power-
train mix away from die-
sel-powered vehicles to 
better comply with the 
upcoming fuel efficiency 
norms. M&M derives the 
majority of its sales from diesel-
powered variants of its SUVs like 
XUV700, Scorpio-N and Thar.

Recently, a UP government directive 

to implement a 100% road-tax waiver on 
hybrid vehicles has revived interest in 
the technology, offered in India by 
OEMs such as Toyota Kirloskar Motor 

and Maruti Suzuki.
Shah’s comments come 

against the backdrop of 
rival Tata Motors choos-
ing to stay away from 
hybrids, even as sales of 
EVs moderate and 

hybrids gain more popu-
larity as a more practical, 

fuel-efficient alternative to 
EVs and traditional IC-engine var-

iants. The company on Wednesday 
reported a 20% year-on-year (y-o-y) 
increase in consolidated operational 

1.8%
The y-o-y 

improvement in 

auto margins 
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S
everal cooperative banks 
and regional rural banks 
(RRBs) were impacted on 

Wednesday, facing an inter-
ruption in retail payments, fol-
lowing a ransomware attack on 
associate technology service 
provider C-Edge Technologies 
Ltd, National Payments Corp. 
of India (NPCI) said.

“It has been brought to 
NPCI’s notice that C-Edge 
Technologies Ltd, a technology 
service provider who caters 
mostly to cooperative and 
regional rural banks, has been 
possibly impacted by a ransom-
ware attack impacting a few of 
their systems,” it said. To pre-
vent a larger impact on the pay-
ments ecosystem, NPCI has 
temporarily isolated C-Edge 
Technologies from accessing 
NPCI’s retail payment systems. 

NPCI is the umbrella organi-
zation for all retail payments 
systems in India and offers 
products and services such as 
RuPay, BHIM UPI, Bharat Bill-
Pay and IMPS, among others. 

“Customers of banks ser-
viced by C-Edge will not be able 
to access payment systems dur-
ing the period of isolation,” 
NPCI said, adding that restora-
tion work is underway on a 
“war footing” along with 
C-Edge Technologies.

Rural, co-op 
banks hit by 
malware, ops 
disrupted

profit to ₹3,283 crore for the quarter 
ended 30 June. Its net profit, however, 
was down 6% y-o-y. 

“The reported PAT drop is on account 
of two one-off gains last year; we 
had a gain of ₹405 crore on 
our KG Mobility invest-
ment at the time of listing 
of the stock and we 
recorded a gain on sale of 
our stake in MCIE for 
₹358 crore. These num-
bers—adding up to ₹763 
crore—are not repeated in this 
year’s [Q1 FY25] numbers”, the 
company said in a statement.

The company reported a 1.8% y-o-y 
improvement in auto margins to 9.5% in 

Q1FY25. It did not indicate a specific 
margin guidance for the current (July-
September) quarter, but said the adverse 
impact from recent aggressive pricing 
actions will be “negligible”.

The SUV-maker, which recently 
reduced prices of its flagship XUV700 
by about ₹2 lakh for certain top variants, 
said it expects negligible impact on its 
margins due to the price cuts, citing a 
lower premium on semiconductor pri-
ces at present, as well as its capacity aug-
mentation to 10,000 units monthly, 
which will let it play more “aggressively” 
in the market.

“The price of the XUV700 had gone 
up by about ₹4 lakh compared with the 
launch price over a three-year period 
and we felt that if we’re getting the bene-
fit of this (softening commodity prices, 
cost reduction efforts), we should firstly 
pass that benefit to customers,” Rajesh 
Jejurikar, executive director and CEO 

(auto and farm sector), M&M 
said. “Secondly, (we wanted 

to) use that as an opportu-
nity to grow the size of the 
pie, and that gives us 
operating leverage.”

Jejurikar indicated the 
company could initiate 

similar pricing actions on 
other products to expand 

accessibility for its products, 
even as he remarked that there’s no 
plan to cut prices across a whole 
portfolio of products.

20%
The y-o-y increase 

in consolidated 

operational profit

behind these luxe properties, is 
expecting a 15-27% increase in 
occupancies on this long week-
end over last year.

“By adding one day on either 
side of this weekend, it 
becomes a five-day long holi-
day,” said Mehta. "A lot of trav-
ellers still have hybrid work 
systems and so at least at our 
properties, we have not seen 
any decline in travellers even 

though interna-
tional travel has 
resumed in full 
swing.”

According to 
Mehta, the Suray-
garh property will 
see a 27% increase 
in travellers this 
long weekend but 
a relatively mod-

est increase in prices of about 
10%. Narendra Bhawan Bika-
ner, on the other hand, will 
have a similar increase in the 
number of travellers because of 
good connectivity to bigger cit-
ies, including direct flights, and 
will take a 50-60% increase in 
its room rates for this period.
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A
n interesting trend is 
playing out as India's 
77th Independence Day 

approaches. With 15 August 
falling on a Thursday, and Rak-
sha Bandhan on Monday, 19 
August, a potential five-day-
long weekend beckons for 
those willing (and able) to take 
the Friday off. This has resulted 
in tariffs of holiday resorts 
shooting up across the country 
even as hotels roll out discounts 
to retain business.

Luxury resort properties are 
likely to see a rate increase of 
15-60% during this period 
depending on the location. For 
instance, the Oberoi Sukhvilas 
in Chandigarh is sold out for 
14-19 August, while its Agra 
property will sell upwards of 
₹37,500 a night for a regular 
room, about 15-25% higher 
than its usual rates, Mint found 
in its research. 
Similarly, pool 
view suites at the 
plush ITC Grand 
Bharat in a remote 
corner of Guru-
gram will start 
from ₹32,000 a 
night excluding 
tax, which is 
₹8,000 higher 
than its usual rate.

Then, Suryagarh Jaisalmer 
and Narendra Bhawan Bikaner 
are being prepared for a 
thronging crowd to come in to 
stay as the mega long weekend 
approaches. Sameer Mehra, 
chief operating officer of the 
MRS group, the company 

Luxe resorts raise rates by 
60% for long weekend in Aug

Low-season offers 
from hotels and 

luxury stays 
driving strong 

interest for firms 
like Thomas Cook 

India

Pool view suites at the plush ITC Grand Bharat in a remote corner 

of Gurugram will start at ₹32,000 a night. 

Gender bias
The absence of an inclusive work culture limits their 
career progression.

Source: Aon’s Voice of Women Study, 2024 surveyed 24,000 professional 
women from over 560 companies

Those who have faced a career setback of 1-2 years after maternity leave

Women who faced bias at work

(in %)

Received a lower performance rating than previous year 
due to the maternity leave

Women who have experienced insensitive behaviour at work

75

42

39

37
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N
early half the women in 
India Inc are either 
unsure about how long 

they will stay with their current 
employers, or plan to quit in 
two years, citing reasons such 
as bias and pay disparity, a 
study by consulting firm Aon 
said.

Aon surveyed 24,000 
women working in various 
companies, and the 47% who 
said they were unsure or would 
leave their employers in two 
years blamed the absence of an 
inclusive work culture, harass-
ment, and limited career pro-
gression as other key reasons 
for their likely decision. “Of the 
47% who are 
unsure, 27% said 
they will not stay 
beyond 2 years 
and 20% said they 
are unsure about 
how long they will 
stay,” Shilpa 
Khanna, associate 
partner and DEI 
(diversity, equity, 
and inclusion) practice leader 
of talent solutions in India for 
Aon, told Mint.

The study-Aon’s 2024 Voice 
of Women-was conducted from 
March to June 2024. The 
research gathered responses 
from 24,000 women from over 
560 participating small, 
medium and large companies. 

As per the study, women 
who faced bias are 3.5 times 
more likely to perceive aspects 
of their organizational experi-
ence as unfair and 21% indicate 
leaving in less than a year ver-
sus only 6% of women who 
have not faced bias. The need to 

recruit more women across 
sectors is coming at a time 
when participation of women 
in formal and informal sector 
had dropped during the pan-
demic as work from home and 
lack of support system became 
a challenge. This year, the 
Union budget set aside ₹3 tril-
lion towards schemes aimed to 
benefit women and girls, in an 
attempt to increase women’s 
participation in the workforce, 
and raise their contribution to 
economic development.

“We will facilitate higher 
participation of women in the 
workforce through setting up 
of working women’s hostels in 
collaboration with industry, 
and establishing creches,” 
finance minister Nirmala 
Sitharaman said in her budget 

speech on 23 July.
Harassment at 

the workplace is 
another challenge 
that women face. 

Aon’s study 
showed that 6%, 
or more than 
1 ,400 of  the 
women surveyed, 
said they faced 

sexual harassment at least once. 
However, less than half of 

them officially reported the 
incident to their employers. In 
its AGM in May, India’s largest 
IT firm TCS was questioned on 
the rise in harassment cases 
and the reason behind the dif-
ference in median salaries of 
men and women employees. 

Tata Sons’  chairman N. 
Chandrasekaran emphasized 
that while TCS, with more than 
600,000 employees, has zero 
tolerance towards harassment, 
the uptick in cases could be due 
to more employees expressing 
themselves.

Nearly half of 
women in India Inc 
may quit in 2 years

Women blame 
the absence of an 

inclusive work 
culture, limited 

career growth as 
the key reasons 

for their decision

SATISH KUMAR/MINT

Anish Shah, managing director, Mahindra & Mahindra. MINT
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been paying salaries, belongs to 
the lenders, and urged NCLAT 
not to sanction the settlement. 
“Byju and his brother have con-
spired to siphon off more than 
$500 million; it is our money 

creditors such as Glas Trust 
could only object if the money 
was coming from the corporate 
debtor’s (Byju’s) account.

Rohatgi said the money that 
has come when Byju’s has not 

Despite discount rush in Q1, 
Maruti posts 47% profit rise

Net sales of the carmaker rose to ₹33,875.3 crore, up from ₹30,845.2 crore in Q1FY24.

whenever we decide,” said 
Srinivas Pallia, CEO of Wipro, 
in the post-earnings analyst 
call.

Each of the four IT services 
companies mentioned above, 
have reported their best April-
June quarter margin perform-
ance in three years in compari-
son with the preceding three 
months.

Inside companies that have 
not yet set a date or have 
delayed hikes, employees are 
jittery and unhappy.

Salary hikes are the primary 
job incentive for junior level 
employees, who have around 
three years of experience and 
earn about ₹4 lakh per annum.

“To keep employee morale 

high, the company must have 
given hikes,” an employee of a 
top IT company said, request-
ing not to be named. 

“If it (salary hike) doesn’t 
happen this quarter, it won’t 
happen this year. The man-
agement does not have intent 
and will push the ball to 
another quarter.” 

“We get to know more about 
salary hikes from news organi-
zations than from our own 
company’s management,” 
quipped a second employee of 
the firm, reflecting the lack of 
communication from the 
company in addition to the 
delay.

An expert believes job hop-
ping can pose difficulty for 

tions of the GST Council, ser-
vices provided by the overseas 
branches to Indian entity are 
not subject to GST,” it said.

Infosys said GST payments 
are eligible for credit or refund 
against export of IT services, 
and that it has responded to 
the notice. “Infosys has paid all 
its GST dues and is fully in 
compliance with the central 
and state regulations on this 
matter,” it said.

“The matter appears to per-
tain to a technical interpreta-
tion as per the LODR (Listing 
Obligations and Disclosure 
Requirement) filing by the 

company. Though the Infosys 
matter pertains to earlier 
years, one hopes that needless 
litigation does not emerge, 
especially given industry-wide 
ramifications,” said Ketan 
Dalal, managing director, Kat-
alyst Advisors, a structuring 
and advisory firm.

On social media platform X, 
Mohandas Pai, a former mem-
ber on the board of ,, termed 
the tax demand “outrageous” 
and “a case of tax terrorism”.

Earlier in the day, shares of 
Infosys settled 0.48% lower at 
₹1,868.05 on the BSE.

nikita.prasad@htdigital.in

ches to service clients as part of 
its agreement with the clients, 
those branches and the com-
pany are each treated as ‘dis-
tinct persons’ under the IGST 
Act, DGGI said, adding Infosys 
is being investigated for ‘non-
payment of IGST on import of 
services as recipient of servi-
ces.’

In its incident report, DGGI 
said services provided by the 
overseas branches ensured 
efficient running of the com-
pany’s businesses in foreign 
countries; better delivery of 
the company’s services; better 
co-ordination between the 
customers; and helped sell the 
company’s services to interna-
tional clients.

Infosys informed stock 
exchanges about the tax notice 
late in the evening.

“The company believes that 
as per regulations, GST is not 
applicable on these expenses. 
Additionally, as per a recent 
circular (circular number 
210/4/2024 dated June 26, 
2024) issued by the Central 
Board of Indirect Taxes and 
Customs on the recommenda-

FROM PAGE 1

Tax authorities put Infosys on 
notice for over ₹32,400 crore

Infosys informed stock exchanges about the tax notice late in the 

evening. MINT

Maruti Suzuki’s net profit rose sharply by 46.9% y-o-y due to cost reduction, favourable commodities, and forex gains. REUTERS

money. However, days before a 
trustee appointed by the len-
ders was set to take control of 
the subsidiary, Byju’s siphoned 
out more than $500 million, 
the lenders have alleged.

On Monday, Mint reported 
that current and former 
employees of Byju’s, once 
India’s most valuable startup, 
were racing against time to 
claim unpaid salaries and other 
dues after the edtech company 
was admitted to insolvency ear-
lier this month. With a deadline 
of 31 July for filing such claims, 
Byju’s employees have 
appointed legal professionals 
and law firms to recover their 
salaries and benefits.

For an extended version of 
this story, go to livemint.com.

mation of a committee of cred-
itors (CoC), as this would make 
it harder for the company to 
exit bankruptcy. On Wednes-
day, Byju’s lenders told NCLAT 
that they will not form a CoC 
until the matter is disposed of 
on Thursday.

Byju’s had raised $1.2 billion 
in November 2021 from a 
group of lenders in the US, but 
began defaulting on payments 
in June 2022. The amount was 
raised specifically for its US 
expansion and could not be 
transferred to India under the 
terms of the agreement.

The lenders have since sued 
Byju’s to recover their money. 
Last year, they took control of 
Byju’s US subsidiary Alpha, 
which held the bulk of the 

that was withdrawn by them,” 
Rohatgi said.

Mehta said BCCI will not 
condone any round-tripping or 
illegal activities, and that the 
money came through banking 
channels. To this, Rohatgi 
insisted that Byju’s should 
show that to be the case.

Pooja Mahajan, counsel for 
the interim resolution profes-
sional, told the court that it has 
been 16 days, and they haven’t 
got any access to Byju’s. “The 
coaching centres are shut. The 
employees are not turning up 
in office, the IT head is not 
responding. I managed to find 
two laptops but all the data has 
been deleted,” Mahajan said.

Byju’s had filed the appeal in 
NCLAT to try and halt the for-

money should come to us,” he 
added.

Tushar Mehta, representing  
BCCI, said the board’s claim of 
₹158 crore was relatively small 
and that Glas Trust should 
independently seek an order in 
the matter. “Let (Glas Trust) not 
come in the way of our two par-
ties settling the issue,” Mehta 
said, adding the settlement 
would not be paid by Byju Rav-
eendran or his company.

Kathpalia, Raveendran’s 
counsel, said Riju Raveendran 
had independently raised the 
money. “He is the largest share-
holder of the company… There 
is no order which prevents him 
from making this payment; 
therefore, no one is being prej-
udiced,” Kathpalia said. He said 

operational creditors, which 
had taken the company to the 
bankruptcy court for payment 
default. Under the Insolvency 
and Bankruptcy Code (IBC), 
financial creditors must be 
repaid before operational cred-
itors. If NCLAT approves the 
settlement between Byju’s and 
BCCI, the bankruptcy suit may 
be dropped, and the company 
may remain in the hands of 
Byju Raveendran.

Citing a Delaware court 
judgement, Rohatgi said Byju 
Raveendran and his edtech 
have diverted more than $500 
million. “[I]f they are unable to 
pay the staff, then where is this 
money coming from? The 
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Riju Raveendran raised ₹158 cr to repay BCCI: Byju’s to NCLAT

BCCI is to be repaid by Byju Raveendran’s sibling. BLOOMBERG
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M
aruti Suzuki, India’s 
largest carmaker, 
reported a significant 
50% increase in dis-
counts for the first quar-

ter of FY25 compared with Q4FY24, a 
promotion expense to drive sales in a 
tough market impacted adversely by an 
acute heat wave and subdued senti-
ment, the company said on Wednes-
day. 

The carmaker’s discount offerings 
surged to an average ₹21,700 per vehi-
cle in the June quarter, compared with 
₹14,500 in the previous quarter.

Despite the discounts, the com-
pany’s net profit in the quarter ending 
June 2024 rose sharply to ₹3,649.9 
crore, up 46.9% year-on-year (y-o-y) 
from the previous year’s ₹2,485.1 crore. 

The rise was driven by cost reduction 
efforts, favourable commodity prices, 
and beneficial foreign exchange rates, 
the company said in a post-earnings 
conference call.

Net sales, meanwhile, rose to 
₹33,875.3 crore in the quarter, up from 
₹30,845.2 crore in Q1FY24.

“On a sequential basis, the raw mate-
rial-to-net sales ratio improved by 90 
basis points, aided by the reversal of 
a one-off adverse element from 
Q4FY24 and marginal benefits 
from commodity prices,” Rahul 
Bharti, chief investor relations offi-
cer, Maruti Suzuki, said, adding 
that operating income also contrib-
uted to margin expansion, despite 
increased advertisement expenses 
related to the Swift launch and the T20 
World Cup. 

Consequently, Maruti Suzuki’s EBIT 
(earnings before interest and tax) mar-
gin improved from 10.8% in Q4FY24 to 
11.1% in Q1FY25.

“Despite the less-than-ideal market 
conditions, we could achieve retail 
sales nearly at par with the previous 
quarter,” Bharti added.

Maruti Suzuki sold a total of 521,868 
vehicles in Q1FY25, an increase of 4.8% 

y-o-y. Domestic sales stood at 451,308 
units, a 3.8% rise, while exports rose 
11.6% to 70,560 units.

“In the domestic market, the 
demand for passenger vehicles was 
muted to some extent, largely due to 

the heatwave and elections, which kept 
many potential customers away from 
our showrooms,” Bharti said.

“We also get a sense that there are 
indeed customers in the market, but 
might be waiting for an auspicious 

period or a more attractive time or 
some reasons to make their purchase,” 
he said, adding that the company is 
increasing its focus on improving retail 
sales. 

“Going forward, a better monsoon 

season coupled with the onset of the 
festive period is where the industry is 
pinning its hope,” he said.

The company maintained its outlook 
for sales for the full fiscal year of a low-
single digit growth in PV (passenger 

vehicle) sales.
The carmaker said rural markets 

continue to outperform urban 
areas for Maruti Suzuki, a trend 
that has persisted over time.

In April 2024, Maruti Suzuki 
commissioned an additional vehi-
cle assembly line at its Manesar 
facility, adding a capacity of 

100,000 units per annum, bringing the 
total manufacturing capacity at Mane-
sar in Haryana to 900,000 vehicles per 
year. Additionally, a new biogas plant at 
Manesar began operations in June 
2024, it said.

REVVING UP

EBIT margin rose 
from 10.8% to 11.1% 
due to operating 
income gains, better 
RM management

TOTAL vehicle sales 
grew 4.8% y-o-y to 
521,868 units, with 
domestic sales up 
3.8%, exports 11.6%.

COMPANY remains 
cautious with a low-
single digit growth 
outlook for FY25 PV 
sales.

RURALmarkets put 
up better show than 
urban areas. New 
models to revive 
small car segment
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B
ank of  Baroda on 
Wednesday reported a 
6.19% growth in June 

quarter consolidated net profit 
at ₹4,727.81 crore, as the state-
run lender calibrated loan 
growth.

On a standalone basis, the 
public sector bank’s net profit 
grew 9.5% to ₹4,458 crore.

Bank of Baroda (BoB) said its 
core net interest income grew 
5.5% on the lower advances 
growth of 8.1% and the net 
interest margin narrowing by 
0.09% to 3.18%. The overall 
deposit growth came at 8.9%.

Other income of the lender 
declined by 25% to ₹2,487 
crore, especially because of 
the performance of the trea-
sury operations which were 
down 74%.

The bank’s chief executive 
and managing director D. 
Chand said it undertook a cali-
bration exercise, wherein it 
decreased its reliance on bulk 
deposits and had to forgo lend-
ing opportunities, especially 
on the corporate front.

He exuded confidence that 
the bank will be able to cov-
er-up the June quarter’s short-
fall from Q2, and reaffirmed its 
overall deposit growth and 
credit growth guidance at 
10–12% and 12–14%, respec-
tively.

The bank will keep the net 
interest margin (NIM) in the 
3.10–3.20% range and efforts 
will be made to widen the key 
metric.

Without sharing a number, 
he said the bank has a healthy 
pipeline of loan proposals 
from sectors such as infra-
structure, renewable and data 
centres.

In the June quarter, it had to 
decline well-rated corporate 
loan possibilities which 
resulted in the corporate loan 
growth getting restricted to 
2.6%.

BoB’s profit 
up 6% as it 
calibrates 
loan growth

The Ola Electric IPO is certainly generating a lot of 
buzz. As a pioneer in the electric two-wheeler 
segment, the company has captured signi�cant 
market share and garnered investor interest. Let's 
navigate its high-speed chase 
in the electric lane.

Ola Electric’s revenue from electric scooters is not 
evenly spread, with a bulk coming from just two 
models. This raises questions about its overall 
product diversi�cation. Moreover, its premium 
valuations compared to established players could 
be a point of contention for investors.

WEAKNESSES

Is Ola IPO an electrifying deal?

The company demonstrates its strength through 
impressive revenue growth and a substantial 
commitment to research and development. This 
dual focus positions the company as a leader in 
the electric mobility sector, driving innovation 
and expanding its market reach.

Revenue contribution of EV scooter models in 
company's revenue from operations, 2023-24

Ola S1 Pro (Gen 1)

Ola S1 Pro (Gen 2)

Ola S1 Air

Ola S1 X+

Ola S1

Financials based on consolidated data

Source: Company's red herring documents, Mint analysis

*Estimated market capitalization post-issue based on upper 
price band. For the peers mcap data as on 30 July. 
Consolidated revenues used for FY24.

Riding high on revenue and innovation

Ola is on top of electric two-wheeler market

Signi�cant outlays 
re�ect ambitious 
growth plans

Facing headwinds: High attrition 
and rise in cancellations

A one-trick pony?

Market cap-to-revenue ratio (in times) 

Commanding a premium valuation

STRENGTHS

The company’s push into the electric two-wheeler 
market is undeniable. It is leading the charge in the 
electric two-wheeler market with a 35% share, and its 
aggressive capital expenditure underscores its 
ambition to solidify its dominance.

Market share of key players in electric two-wheeler 
segment, FY24 (in %)

Capital expenditure 
(₹ crore)

Ola Electric

TVS Motor

Bajaj Auto

Hero MotoCorp

Employee attrition rate (in %) 

The percentage 
of fully paid and 
con�rmed 
orders that were 
cancelled during 
each year

OPPORTUNITIES
The company is grappling with challenges on 
multiple fronts: experiencing high employee 
turnover rates, impacting operational e�ciency 
and a concerning uptick in order cancellations is 
putting pressure on its business model.

THREATS

Units sold

Revenue from operations (₹ crore)

Research & 
development 
spends 
as a % of 
total income

FY22 FY23 FY24

FY23

FY23FY22

FY24

FY24

20,948

156,251 329,618

373.4

2,630.9

5,009.8

38.5 18.3 7.3

Issue
opens on

Friday
2 August

Issue
closes on 
Tuesday
6 August 

Total issue size
₹6,112–6,146 crore

Fresh issue
₹5,500 crore

Price band

₹72-76/share

By Niti Kiran & Mayur Bhalerao
niti.k@livemint.com

Model Contribution (in %)
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always consider including 
inflation, including when was 
the last wage revision taken, 
the environment, the macro 
environment as well as the 
peer practice,” Infosys CFO 
Jayesh Sanghrajka, told ana-
lysts in a post-earnings call on 
18 July.

Tata Consultancy Services 
Ltd, the No. 1 IT services com-
pany, is the only one to stick to 
its wage hike cycle, giving the 
hikes in the previous quarter.

Both Tech Mahindra Ltd 
and LTIMindtree Ltd, the 
country’s fifth and sixth largest 
software services companies, 
respectively, have delayed 
annual salary hikes to their 
employees.

On the other hand, HCL 
Technologies Ltd and Wipro 
Ltd, which are to give hikes 
later in the year, have not set a 
date.

Bengaluru-based Wipro 
pushed the wage cycle by 
three months last year, dis-
bursing hikes to its 240,000 
employees in December. This 
year seems no different.

“We have not decided when 
to give the salary hikes. We will 
decide in this quarter but will 
be in line with the market 

FROM PAGE 1 homegrown software services 
companies in the future.

“Companies may face diffi-
culties retaining junior talent 
as these employees might seek 
opportunities elsewhere with 
better compensation packa-
ges,” said Krishna Vij, vice-
president for IT staffing at 
headhunting firm TeamLease 
Digital, adding that this could 
lead to a widening skill gap 
between junior employees and 
those with specialized skills. 

“Over time, companies 
might find it challenging to 
manage wage costs if they do 
not maintain a balanced work-
force that includes both junior 
and senior employees,” said 
Vij.

However, at least one ana-
lyst said that employees don’t 
have that option to switch jobs.

“Employees can’t leave their 
present company in search of 
jobs that would give them 
hikes or more hikes simply 
because those companies were 
not hiring as much. Therefore, 
the bargaining power is in the 
company’s hands and they can 
call when to give or not give 
hikes,” said a Mumbai-based 
analyst on the condition of 
anonymity.

For an extended version of 
this story, go to livemint.com.

IT cos drag heels on hikes, anger staff

*Average annual increase in salaries of employees; **Average annual increase in salaries of 
employees in India; #The average percentile increase made in the salaries of employees 
other than managerial personnel Source: Mint research of company �nancials

TCS*

5-8

14.6
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5.1

3.4

9.9
9.0
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Infosys** HCLTech#
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Barring Tata Consultancy Services, India’s largest IT services companies 
have moderated the pay hikes they have given their employees.

Account check
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HDFC’s former staff set 
up home finance biz

They started the firm after the mortgage lender merged with HDFC Bank

The new venture, Weaver Services, will specialise in low-cost housing finance. MINT
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MUMBAI

F
ormer officials of HDFC Ltd have 
come together to set up an afford-
able housing finance business, a 
year after the country’s largest 
mortgage lender merged with its 

subsidiary HDFC Bank.
Led by Satrajit Bhattacharya, former 

head of investments and M&A at HDFC, 
the new venture is called Weaver Services, 
which will specialise in low-cost housing 
finance. The company, which was set up 
earlier this year, is in talks with private 
equity players to raise funds to acquire 2-3 
small-sized housing finance companies 
(HFCs) in different geographies. A few 
former HDFC employees have also expre-
ssed interest in investing in the company.

“HDFC was like a family. After the 
merger I didn’t want to join anywhere and 
instead thought of making this entrepre-
neurial journey,” Bhattacharya told Mint.

“We are currently looking at mid-sized 
HFCs as there is a lot of opportunity avail-
able and applying for a licence takes time,” 
he added.

The story about the HFC first appeared 
in a news website Short Post.

Weaver is currently looking to hire 
employees. It may rope in 
former HDFC employees, 
some of whom are now with 
HDFC Bank, to join the firm.

The hires include Sid-
dharth Das, former co-found-
ing CEO of Jio Financial Ser-
vices, who has joined Weaver 
as chief technology officer.

After subdued growth during the pan-
demic years 2020 to 2022, affordable 
housing saw a sharp uptick in FY23. How-
ever, this category of housing units priced 
under ₹40 lakh has seen a decline in over-
all sales since the pandemic, to 19% in H1 
2024 from over 38% in the same period 
before the pandemic in 2019.

Over the last few years, affordable hous-

ing finance companies (AHFCs) have seen 
strong investor interest amid growth 
expectations. The sector has seen big-
ticket deals like the acquisition of Aadhar 
HFC by Blackstone in 2019, followed by 
Bain-Adani Capital deal, TPG-Poonawalla 
Housing Finance deal and Shriram Hous-
ing Finance-Warburg Pincus deal.

AHFCs cater to the under-served cate-
gory of low- or mid-income customers 
who may be salaried, work in the infor-
mal sector or run a small business. Typi-
cally the loan size is below ₹15 lakh.

AHFCs have been growing faster than 
HFCs. During FY24, AHFCs grew by 29% 
year on year compared to 13% growth for 
HFCs. The outstanding assets under man-

agement (AUM) of all AHFCs was ₹1.1 tril-
lion as of March 2024, compared to the 
total AUM of ₹5.9 trillion for all housing 
finance companies. ICRA expects AHFCs 
to grow at 22-24% in FY25.

“Affordable housing finance companies 
have demonstrated resilience across cyc-
les. Strong fundamentals such as pristine 

asset quality, secular growth, 
book stickiness and healthy 
return profiles continue to 
generate high investor inter-
est. Governm-ent is further 
catalysing the industry by 
increasing the PMAY out-
lay...AHFCs are expected to 
grow at 20% CAGR in med-

ium to long term to reach an AUM of over 
$50 billion by FY30. These factors, partic-
ularly the risk-return profile, have made 
the sector attractive for financial sponsors 
as well as strategics,” said Anshul Agarwal, 
managing director and co-head, con-
sumer, financial institutions group & busi-
ness services, Avendus Capital.

Sneha Shah contributed to this article.

BUILDING GROWTH

THE firm is in talks 
with PE players for 
funds to acquire 2-3 
small-sized housing 
finance companies.

A FEW former HDFC 
employees have also 
expressed interest 
to invest in the 
company.

IT IS looking to hire 
employees. Among 
industry leaders, it is 
looking to rope in ex-
employees of HDFC

1. The above results have been reviewed by the Audit Committee and approved by the Board of Directors at their
respective meetings held on 31st July, 2024. The Auditors of the Company have carried out a “Limited Review”
of the same.

2. Standalone Financial Information of the Company, pursuant to Regulation 47(1)(b) of SEBI (LODR):

3. The above is an extract of the detailed format of Quarter ended 30th June, 2024 Financial Results filed with the
Stock Exchanges under Regulation 33 of the SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015.
The full format of the Standalone & Consolidated Quarterly Financial Results are available on the websites of Stock
Exchanges at www.bseindia.com and www.nseindia.com and also on Company's website at www.jklakshmicement.com.
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Extract of Consolidated Unaudited Financial Results for the Three Months ended 30.06.2024
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Place: New Delhi
Date: 31st July, 2024

Vinita Singhania
(Chairperson & Managing Director)

MARUTI SUZUKI INDIA LIMITED
Registered Office : Plot No.1, Nelson Mandela Road, Vasant Kunj, New Delhi - 110070

CIN : L34103DL1981PLC011375 ; Website:www.marutisuzuki.com ; E-mail : investor@maruti.co.in ; Phone : + 91-11-46781000 ; Fax: +91-11-46150275/76
Extract of Standalone Unaudited/Audited Financial Results for the quarter ended June 30, 2024

INR in million, except per share data

Sr. No Particulars

Quarter ended Year ended

June 30, 2024 March 31, 2024 June 30, 2023 March 31, 2024

Unaudited Unaudited Unaudited Audited

1 Total Income from Operations 355,314 382,349 323,269 1,409,326

2 Net Profit / (Loss) for the period
(before Tax, Exceptional and / or Extraordinary Items) 46,891 49,978 31,902 170,404

3 Net Profit / (Loss) for the period after Tax
(after Exceptional and / or Extraordinary Items) 36,499 38,778 24,851 132,094

4 Total Comprehensive Income /(Loss) for the period [comprising Profit / (Loss) for the
period (after tax) and Other Comprehensive Income /(Loss) (after tax)] 39,941 38,074 25,637 134,782

5 Equity Share Capital 1,572 1,572 1,510 1,572

6 Reserve as shown in the Audited Balance Sheet 838,248

7 Earnings Per Share (of INR 5 each) (for continuing and discontinued operations)

(a) Basic 116.09 123.34 82.27 431.08

(b) Diluted 116.09 123.34 82.27 431.08

Sr. No Particulars

Quarter ended Year ended

June 30, 2024 March 31, 2024 June 30, 2023 March 31, 2024

Unaudited Unaudited Unaudited Audited

1 Total Income from Operations 357,794 384,712 325,348 1,418,582

2 Net Profit / (Loss) for the period
(before Tax, Exceptional and / or Extraordinary Items) 48,357 51,076 32,690 174,245

3 Net Profit / (Loss) for the period after Tax
(after Exceptional and / or Extraordinary Items) 37,597 39,523 25,429 134,882

4 Total Comprehensive Income /(Loss) for the period [comprising Profit / (Loss) for the
period (after tax) and Other Comprehensive Income / (Loss) (after tax)] 41,030 38,837 26,218 137,551

5 Equity Share Capital 1,572 1,572 1,572 1,572

6 Reserve as shown in the Audited Balance Sheet 854,788

7 Earnings Per Share (of INR 5 each) (for continuing and discontinued operations)

(a) Basic 119.58 125.71 80.88 429.01

(b) Diluted 119.58 125.71 80.88 429.01

Extract of Consolidated Unaudited/Audited Financial Results for the quarter ended June 30, 2024
INR in million, except per share data
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ance sheets and file affidavits 
to substantiate their claims.

The Jharkhand government 
also argued that the Court 
should not be moulding the 
relief at the instance of 
assessee companies that have 
not discharged their burden. 
Regarding concerns raised by 

retrospectively. Dwivedi sug-
gested that past arrears could 
be settled in a staggered man-
ner through instalments. He 
also contended that claims of 
financial difficulty should be 
supported by concrete evi-
dence and requested that 
companies produce their bal-

Tata Steel to end UK’s blast 
furnace-based steelmaking

The closure of blast furnaces and related assets was critical to halting the cash burn at UK ops

the semiconductor market will 
grow to $109 billion by 2030—
suggesting a 16% compounded 
annual growth rate for the 
industry. Key to these plans will 
be the semiconductor fab, 
being set up by Tata Electron-
ics in partnership with Tai-
wan’s Powerchip Semiconduc-
tor Manufacturing Corp. 
(PSMC) in Dholera, Gujarat—
which the Centre has projected 
will be ready by 2027, and will 
produce 3 bill-ion chips annu-
ally following a net investment 
of $10.9 billion, including Cen-
tre- and state-backed incen-

Shouvik Das

shouvik.das@livemint.com

NEW DELHI

I
ndia’s semiconductor mar-
ket, which includes a robust 
chip design and engineering 

sector, is tipped to cross $100 
billion in valuation by 2030, 
Union minister of state for 
information technology Jitin 
Prasada said in Parliament on 
Wednesday.

Initiatives that will help the 
domestic semiconductor mar-
ket reach the milestone inclu-
ded production-linked incen-
tive (PLI) schemes for setting 
up chip fabs (fabrication pla-
nts), display fabs, chip testing 
and packaging plants, a des-
ign-linked incentive (DLI) sch-
eme to boost local chip design, 
and, promote local component 
manufacturing and domestic 
manufacturing of “large scale 
electronics," he added.

Further, efforts to modern-
ize the Centre-owned Semi-
Conductor Laboratory in 
Mohali are underway—which 
could add to this milestone.

Prasada said that from a mar-
ket value of $38 billion in 2023, 

tives. The chip fab is expected 
to produce chips across 28nm, 
50nm, 55nm and 90nm die 
sizes—all of which are expec-
ted to become applicable in 
industrial use cases such as rail-
ways, electric vehicles, white 
goods and more.

Further adding value are 
assembly, testing, marking and 
packaging (ATMP) and out-
sourced semiconductor assem-
bly and test (OSAT) facilities. 
US-based Micron annou-nced 
an ATMP facility with net 
investment of $2.75 billion in 
2022, becoming the first bene-
factor of Centre’s PLI push.

Alongside this, India already 
has a robust chip design indus-
try as well. On Tuesday, fabless 
US chipmaker Qualcomm 
announced a new mobile pro-
cessing platform designed for 
budget-range smartphones in 
the country. Chris Patrick, sen-
ior VP and GM for handsets at 
Qualcomm, told Mint that most 
of the company’s networking 
modems, as well as a sizeable 
section of all of its chips, are 
designed by engineers in India.

For an extended version of 
this story, go to livemint.com

‘Chip market to cross $100 bn’

MoS IT Jitin Prasada.

April, approved exiting from 
carrying out the retail business 
division operated under 
24Seven, subject to completion 
of the necessary formalities.

However, an ex-parte ad 
interim injunction order was 
passed by the District Judge, 
South-East District, Saket 
Court, New Delhi on 27 June, 
2024, directing the company to 
maintain the status quo with 
regard to the retail business, 
Godfrey Phillips India said.

The next day, legal counsel 

Sharing credentials with immigration authorities in advance will 

allow for faster clearances at airports. HT

PTI

feedback@livemint.com

NEW DELHI

C
igarette maker Godfrey 
Phillips India Ltd on 
Wednesday said it is 

going ahead with plans to exit 
from the retail business oper-
ated under the ‘24Seven’ brand 
following the setting aside of an 
interim injunction on the move 
by a district court in the Capital.

Earlier an injunction order 
was passed against hiving of the 
retail business on 27 June by a 
city court  over an application 
filed by its executive director 
Samir Kumaar Modi.

Now the District Judge of 
South-East District at Saket 
Court, New Delhi has set aside 
the said injunction order in 
favour of the company, said a 
regulatory filing from the com-
pany. Consequently, the com-
pany is taking steps in accord-
ance with the decision of the 
board of directors on 12 April 
2024, it added.

The company’s board on 12 

for Samir Kumaar Modi had 
served a copy of the order to the 
company, it added.

Godfrey Phillips India said 
revenue from operations from 
the retail business division for 
FY23-24 was ₹403 crore, being 
7.6% of its total revenue from 
operations. The retail business 
division had a negative net 
worth as of 31 March 2024.

The company claimed after 
due consideration of the stake-
holders’ feedback, long-term 
performance of the division 
since inception, prevailing 
market conditions of the retail 
sector and long-term business 
strategy of the company, the 
board had decided to exit from 
the retail business.

Godfrey Phillips India is the 
flagship company of Modi 
Enterprises. It makes popular 
cigarette brands like Four 
Square, Red and White, Cavan-
ders, Tipper and North Pole. 

It also manufactures and dis-
tributes brand Marlboro under 
a licence agreement with Philip 
Morris. 

Godfrey Phillips to exit retail 
biz under brand 24Seven

24Seven had a negative net 

worth as of 31 March.

This decision follows two 
years without issuing divi-
dends, as highlighted by top 
executives during the post-re-
sults earnings call on Wednes-
day.

“There is more confidence 
in our free cash flow genera-
tion going forward, our divi-
dend policy continues to be 
linked to free cash flow, so at 
the end of the year, we will 
continue to assess our free 

cash flow situa-
tion, and if situa-
tion permits, then 
there is the possi-
bility of consider-
ing buyback 
again,” said chief 
financial officer 
Vikas Poddar.

Starting 1 Octo-
ber, the Union 

budget has proposed that 
companies will no longer pay 
tax on the buyback of shares. 

Instead, the amount 
received from the buyback will 
be treated as a dividend in the 
hands of shareholders and 
taxed at the applicable slab 
rate for individual sharehold-
ers. Companies cannot claim 
any expenditure against the 
amount of buyback treated as 
a dividend.

Gulveen Aulakh

gulveen.aulakh@livemint.com

NEW DELHI

I
ndus Towers, India’s lead-
ing telecom tower provider, 
is anticipating a boost in free 

cash flows due to an expected 
rise in co-locations from Voda-
fone Idea (Vi) and improved 
collection of past dues from 
the carrier. This financial 
strengthening could give the 
company the flexibility to con-
sider additional share buy-
backs later this year.

“We have made collections 
against the past overdue for 
the third consecutive quarter 
from a major customer while 
sustaining 100% collection 
against the monthly billings,” 
said managing director and 
chief executive Prachur Sah, 
referring to Vodafone Idea, 
but not naming the company.

The management men-
tioned that they anticipate 
payments of outstanding dues 
to stabilize in the coming 
months as the 
Aditya Birla 
Group-backed 
carrier secures 
funding through 
equity and debt to 
support its net-
work expansion. 
However, they 
did not specify an 
exact timeline. 

“We’ve seen good progress 
in the last quarter. I think we 
expect to gain more momen-
tum in the coming quarter and 
we hope to monetize as 
quickly as possible,” Sah said.

Indus Towers has opted for 
a share buyback worth ₹2,640 
crore to distribute returns to 
shareholders in a tax-efficient 
manner, particularly ahead of 
the upcoming tax regime 
change on 1 October. 

Indus expects past 
dues payments by 
Vi to improve

Indus Towers has opted 

for a share buyback worth 

₹2,640 crore. MINT

Starting 1 Oct, the 
Union budget has 

proposed that 
companies will no 

longer pay tax 
on the buyback 

of shares

the Court should not mould 
the relief at the request of 
companies who have not dem-
onstrated their burden.

Senior advocate Vijay Han-
saria, representing Uttar Pra-
desh, noted that the state levy 
was upheld by the High Court 

and approved by 
the Supreme 
Court. All com-
panies except 
Hindalco and 
Kanoria Chemi-
cals have been 
paying the state 
tax. Upon hear-
ing these argu-
m e n t s  o n 

Wednesday, the nine-judge 
Constitutional bench of the 
Supreme Court reserved its 
verdict on whether the judg-
ment should be applied pro-
spectively or retrospectively.

For an extended version of 
this story, go to livemint.com

the Solicitor General Mehta 
about the impact on the com-
mon man, Jharkhand stated 
that the money collected by 
states is also meant for the 
common man’s welfare.

On 25 July, a nine-judge 
Constitution bench of the 
Supreme Court 
upheld the rights 
of states to collect 
tax on mining 
activities, and 
held that royalty 
paid to states on 
minerals does not 
qualify as tax.

Advocate gen-
eral of Odisha Pit-
ambar Acharya argued that 
state legislations were prima-
rily welfare measures aimed at 
the tribal population residing 
in mining regions. He also sub-
mitted that the increase in roy-
alties by the Union has bene-
fited the State. He argued that 

bearing land since 1989. He 
suggested that neither the 
states should demand retro-
spective levies, nor should any 
PSU or undertaking seek 
refunds. “The burden will 
eventually fall on the common 
man, as no industry can absorb 
this. If the judgment has retro-
spective effect, the demand 
from PSUs will be ₹70,000 to 
80,000 crore,” Mehta said.

Senior advocate Harish 
Salve, representing Mahanadi 
Coalfields Ltd, a subsidiary of 
Coal India Ltd, also argued 
that past levy demands could 
exceed the net worth of many 
companies, and that retro-
spective application of the 
judgment risks bankrupting 
these companies.

Conversely, senior advocate 
Rakesh Dwivedi, representing 
the mineral-rich state of 
Jharkhand, argued that the 
judgment should be applied 

Krishna Yadav

krishna.yadav@livemint.com

NEW DELHI

T
he Centre told the 
Supreme Court on 
Wednesday that its 

recent ruling, which grants 
states the power to tax mineral 
rights and mineral-bearing 
land, could impose a financial 
burden of ₹70,000-80,000 
crore on public sector units 
(PSUs) if applied retrospec-
tively.

Solicitor General of India 
Tushar Mehta said, without 
naming, that one major PSU 
could face demands amount-
ing to three times its net 
worth, indicating that it is a 
profitable Maharatna under-
taking.

Mehta opposed the apex 
court’s consideration of retro-
spective recovery of royalties 
levied on mines and mineral-

‘SC mine royalty ruling to hit PSUs if applied retrospectively’

Solicitor General of India Tushar Mehta. PTI

Mehta said that 
one major 
PSU could 

face demands 
amounting to 

three times its net 
worth

of months we should be able 
put it out as an update on our 
app.”

Since its launch in Decem-
ber 2022, Digi Yatra has 
onboarded more than 4 mil-
lion users across its Android 
and iOS applications. On aver-
age, it registers about 24,000 
daily downloads. 

The cumulative number of 
passengers using Digi Yatra at 
airports increased to 14.5 mil-
lion in February from 11.3 mil-
lion in December, government 
data show. According to the 
Digi Yatra Foundation, the 
facility is seeing an adoption 

rate of 30-40% at 
the 16 airports 
where it is availa-
ble. The adoption 
is nearly 70% at 
smaller airports 
such as Varanasi 
and Vijayawada. 

In two months, 
the Digi Yatra 
n e t w o r k  i s 

expected to add 13 more air-
ports, including those at Bagd-
ogra, Chandigarh, Coimba-
tore, Indore and Srinagar.

“So, by the end of another 
two months, Digi Yatra will be 
able to cater to 90% of Indian 
air traffic with the help of these 
29 airports,” Khadakbhavi 
said. “The aim is to have a Digi 
Yatra usage rate of over 50% at 
all these 29 airports by March 
2025.”

For an extended version of 
this story, go to livemint.com
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I
ndia is preparing to roll out 
its facial-recognition tech-
nology already available to 

domestic passengers at several 
airports to international trav-
ellers as well, to ensure 
smoother navigation of secu-
rity and immigration protocols 
for both flyers and staff.

As per the Digi Yatra con-
cept, sharing credentials with 
immigration authorities in 
advance will allow for faster 
clearances at airports both in 
India and over-
seas, drastically 
reducing the time 
international pas-
sengers spend 
standing in multi-
ple queues.

The Digi Yatra 
project, con-
ceived by the Digi 
Yatra Foundation 
under the ministry of civil avi-
ation, entails biometric-based 
digital processing of passen-
gers at airports. The applica-
tion, currently valid for 
domestic travel, requires pas-
sengers to register on the Digi 
Yatra app using Aadhaar.

“We have started prototype 
testing of an electronic pass-
port-based enrolment,” said 
Suresh Khadakbhavi, chief 
executive office of the Digi 
Yatra Foundation. “Once the 
test is over in the next couple 

Digi Yatra to speed 
up immigration for 
global travellers

The cumulative 
number of 

passengers using 
Digi Yatra 
at airports 

increased to 
14.5 million in Feb

Naman Suri
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A
mbuja Cements Ltd, 
part of the Adani Group, 
o n  W e d n e s d a y 

reported a consolidated net 
profit of ₹646.31 crore for the 
first quarter of the current fiscal 
year (Q1FY25), marking a 28.6% 
year-on-year (y-o-y) decline. 
This drop in net profit was 
attributed to rising expenses 
and lower revenues. 

In the same quarter last year, 
the company had reported a 
consolidated net profit of 
₹905.61 crore.

Consolidated revenue from 
operations fell 4.6% y-o-y to 
₹8,311.48 crore, hurt by declin-
ing prices. Sales volume 
showed a slight increase to 15.8 
million tonne (mt), up 0.4mt on 
year. 

The earnings missed Bloom-
berg’s estimates, which had 
projected a profit after tax 
(PAT) of ₹743 crore and reve-
nue of ₹8,440 crore.

“Our persistent performance 
sets the tone for the rest of the 
financial year, as we expand our 
footprint and capacities across 
new geographies. Our contin-
ued improvement in costs 
brings visibility of achieving 
the targeted cost reduction of 
₹530 per tonne by FY28,” said 
Ajay Kapur, whole-time 
director and chief executive, 
Ambuja Cements.

Earnings before interest, 
tax, depreciation and amortiza-
tion (Ebitda) fell 23.21% y-o-y to 
₹1,280 crore, with margin 
at 15.4%. Ebitda per tonne fell 
to ₹807 from ₹1,082 in the cor-
responding period last year. 

Total expenses rose to 
₹7,566.91 crore from ₹7,469.74 
crore the previous year. 

Ambuja 
Cements 
Q1 profit 
falls 29%

Nehal Chaliawala

nehal.chaliawala@livemint.com
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T
ata Steel is on track to end 
blast furnace-based steel-
making in the UK by Septem-
ber, its top management said, 
as the company seeks a transi-

tion to cleaner technologies and to stem 
losses in Europe.

However, it remains paramount for 
Asia’s oldest steelmaker to get the new 
Labour government to align with its 
plan, as it relies on a £500 million 
(₹5,370 crore) grant to fund the transi-
tion.

“In (the) UK, we have safely ceased 
operations at one of the blast furnaces 
(BF #5) at Port Talbot and are on track to 
close the remaining blast furnace by 
September 2024,” T.V. Narendran, the 
managing director of Tata Steel, said 
Wednesday in a press statement. His 
comments came as the company 
declared its first-quarter (April-June) 
earnings, where profits surged due to 
lower losses in Europe. 

The closure of the blast furnaces and 
associated assets was critical to arresting 
the cash burn at the UK operations, 
company chief financial officer 
Koushik Chatterjee said. Tata Steel 
UK has two blast furnaces in total.

“We are working closely with the 
recently-elected UK government on 
finalization of grant funding process 
for the new electric arc furnace 
project,” Chatterjee said in the state-
ment. The issue stems from the high 
inherent costs involved with steelmak-
ing in the UK. These include expensive 
utilities, the high cost of importing cok-
ing coal that runs the blast furnaces, and 
the environmental levies associated 
with the emissions that steelmaking 
generates.

Tata Steel threatened to pull the plug 

on Port Talbot steelworks if the UK gov-
ernment did not bear a part of the cost to 
fund a transition to electric arc furnace-
based steelmaking. These electric fur-
naces are less polluting and cheaper to 
run, partly because they need fewer 
people to operate.

The company reached an agreement 
with the previous Rishi Sunak-led Tory 
government, for a £500 million grant to 
fund the £1.25 billion transition. How-
ever, before the money could change 
hands, the government in the UK 
changed, with the Labour Party secur-
ing a landslide victory earlier this 

month.
The Labour government wants Tata 

Steel to promise job guarantees.
“I’m going to make sure that job guar-

antees are part of the negotiation that 
we’re having,” Jonathan Reynolds, the 
UK government’s new business secre-

tary, said, as reported by the BBC.
Tata Steel is holding similar discus-

sions with the Dutch government to 
secure a grant for funding its decarboni-
zation journey in the Netherlands, Chat-
terjee said. 

Tata Steel on Wednesday reported a 
75% year-on-year surge in its consoli-

dated profit for the quarter ended 30 
June to ₹919 crore.

The consolidated revenue for the 
quarter was 8% lower, compared to last 
year, at ₹54,771 crore, largely due to 
lower realizations. Steel prices have 
been tepid globally due to lower 
demand and oversupply from China.

However, lower losses in its European 
operations and better performance at 
the recently acquired Neelachal Ispat 
Nigam helped Tata Steel shore up its 
consolidated margins. Consolidated 
earnings before interest, tax, deprecia-
tion and amortization (Ebitda) grew 25% 
on-year to ₹6,694 crore. Ebitda margin 
improved 323 basis points to 12.2%. One 
basis point is 0.01%.

“During the quarter, subdued steel 
demand across most regions weighed 
on global steel prices. In India, steel 
demand was broadly stable despite 
some impact due to elections and heat 
waves,” Narendran said.

The company produced 5.3 million 
tonnes (mt) of steel in India, which was 
5% higher year-on-year. Sales at around 
4.9 mt were the highest ever for the first 
fiscal quarter for the company. The 
growth was led by the automotive mar-
ket, Narendran said, amid a rush for new 

cars in India.
Tata Steel will be investing 

₹6,000 crore in Neelachal this fiscal 
year to fund capacity expansion. 

Acquired two years ago, the plant 
plugged a crucial shortfall in Tata 
Steel’s portfolio to manufacture 
long products. 

These are slender formations of 
steel, as opposed to flat sheets, and are 
used to make steel rods, bars and wires. 
Tata Steel plans to take up the capacity 
of this plant from 1 mt a year to 5 mt and 
eventually 10 mt a year. Tata Steel shares 
ended 0.8% higher on the BSE on 
Wednesday at ₹165.35 apiece. The 
benchmark Sensex gained 0.4%.

STEEL TRANSITION

THE firm had a deal 
with Rishi Sunak-led 
Tory govt, for a £500 
mn grant to fund 
£1.25 bn transition

TATA Steel on Wed 
reported a 75% y-o-y 
consolidated profit 
surge for quarter 
ended 30 Jun

STEEL prices have 
been tepid globally 
due to oversupply 
from China and 
lower demand

THE company 
produced 5.3 mt 
of steel in India, 
which was 5% 
higher year-on-year

Steely gains
Lower losses in Europe and better performance at Neelachal Ispat aid 75% 
year-on-year rise in Tata Steel's pro�t in the June quarter.

Source: Company data

Q1FY24 Q1FY25 (in ₹ crore)

-7.9

25.2

75.0

-11.2

2,046.2

6.1

Year-on-year change (in %)

Tata Steel �nancials

Revenue from operations

Ebitda

Pro�t after tax

Tata Steel India

Neelachal Ispat Nigam

Tata Steel Europe

Other India operations

Segment-wise Ebitda

59,490
54,771

5,347

7,600
6,750

-1,596

525
919

13
279

98
104

-499

6,694
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STATEMENT OF UNAUDITED FINANCIAL RESULTS
( STANDALONE & CONSOLIDATED) FOR THE QUARTER AND YEAR ENDED JUNE 30,2024

All Figures are in Rs Lakhs except for EPS

Particulars

2. Net Profit / (Loss) for the period
(before Tax, Exceptional and/or Extraordinary items#)

Standalone
Quarter Ended

30-06-2024
UNAUDITED

30-06-2023

3. Net Profit / (Loss) for the period before tax
(after Exceptional and/or Extraordinary items#)

4. Net Profit / (Loss) for the period after tax
(after Exceptional and/or Extraordinary items#)

5. Total Comprehensive Income for the period [Comprising Profit / (Loss) for the
period(after tax) and Other Comprehensive Income (after tax)]

6. Equity Share Capital

7. Earnings Per Share (of Rs. 2 /- each)( for continuing and discontinued
operations) -

1. Basic:
2. Diluted:

1. Total Income 23,911.74

3,956.51

3,956.51

2,846.54

2,844.90

2,082.99

2.73
2.72

12,966.39

1,246.28

1,246.28

918.37

899.48

2,081.48

0.88
0.88

Consolidated

30-06-2024 30-06-2023
Quarter Ended

Note :
The above is an extract of the detailed format of unaudited financial results for the quarter ended June 30, 2024 and it is
not a statutory advertisement required under SEBI guidelines. The detailed financials is available on the website of the
Company at www.waareertl.com.

23,911.70

3,927.47

3,927.47

2,816.14

2,814.50

2,082.99

2.72
2.71

12,968.27

1,243.46

1,243.46

912.80

893.91

2,081.48

0.88
0.87

UNAUDITED (RESTATED) UNAUDITED (RESTATED)UNAUDITED
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thNotice is hereby given that the 35 Annual General Meeting (“AGM”) of the
Members of Power Grid Corporation of India Limited (“Company”) will be held

ndon Thursday, 22 August, 2024 at 11.00 a.m. (IST) through Video
Conferencing (“VC”) / Other Audio Visual Means (“OAVM”), in compliance with
the applicable provisions of the Companies Act, 2013 and General Circular

th thdated 25 September, 2023 readwith Circular dated 5 May, 2020 ofMinistry of
thCorporate Affairs (MCA) and circular dated 7 October, 2023 of Securities and

ExchangeBoardof India (SEBI).
thElectronic copies of the Notice of the 35 AGM, procedure and instructions for

ste-voting and the Annual Report 2023-24 have been sent on 31 July, 2024, to
a l l those Members whose emai l IDs are reg is te red wi th the

thCompany/Depositories in termsof circular dated7 October, 2023of Securities
andExchangeBoardof India (SEBI).

thTheNotice of the 35 AGMand theAnnual Report 2023-24 are also availableon
the website of the Company at on the website of thehttps://www.powergrid.in
National Securities Depository Limited (“NSDL”) at andwww.evoting.nsdl.com
on the websites of BSE Limited at and Nationalhttps://www.bseindia.com
StockExchangeof IndiaLimitedathttps://www.nseindia.com
The Company is providing the facility to its Members to exercise their right to

thvote on the businesses, as set forth in the Notice of the 35 AGM, by electronic
means through both remote e-voting and e-voting at the AGM. All Members are
informed that:

NOTICE

By order of the Board of Directors

Sd/-
(Satyaprakash Dash)
Company Secretary &
Compliance Officer

Date: 31.07.2024
Place: New Delhi

th1. Members may attend the 35 AGM through VC / OAVM or watch the live
web-cast at by using their remote e-votingwww.evoting.nsdl.com
credentials.

2. The instructions for participating through VC / OAVM and the process of
e-voting, including the manner in which Members holding shares in
physical form or who have not registered their e-mail address can cast

ththeir vote through e-voting, are provided as part of the Notice of the 35
AGM.

3. Members whose names appear in the register of members or in the
register of beneficial owners maintained by the depositories as on the

thcut-off date i.e. Friday, 16 August, 2024, shall only be entitled to avail the
remote E-Voting facility or E-Voting at the AGM, as the casemay be, at the
AGM.

th4. Remote e-voting shall commence at 9:00 AM (IST) on Monday, 19
stAugust, 2024 and end at 5:00PM (IST) onWednesday, 21 August, 2024.

Remote e-voting shall not be allowed beyond 5:00 PM (IST) on
stWednesday, 21 August, 2024 andonce the vote on a resolution is cast by

theMember, theMember shall not beallowed tochange it subsequently.
5. In case a person has become aMember of the Company after dispatch of

the Notice but on or before the cut-off date for remote e-voting & e-voting
at the AGM, or has registered the e-mail address after dispatch of the
Notice, such Member may obtain the user ID and password for remote e-
votingandE-votingat theAGMasper theprocedureprovided in theNotice

thof35 AGM.
6. Members who have cast their vote by remote e-voting prior to the AGM

may attend the AGM through VC / OAVM, but shall not be entitled to cast
their vote again. Members who have not cast their vote through remote e-
voting and are present in the AGM through VC / OAVM, shall be eligible to
vote throughe-votingat theAGM.

7. Mrs. Savita Jyoti of M/s Savita Jyoti Associates, Company Secretaries,
has been appointed as Scrutinizer to scrutinize the remote e-voting and e-
votingprocess ina fair and transparentmanner.

8. Manner of casting vote(s) through e-voting: In terms of Section 108 of
the Companies Act, 2013 read with Rule 20 of the Companies
(Management and Administration) Rules, 2014, the Resolutions for

thconsideration at the 35 AGMwill be transacted through remote e-voting
and e-voting at the AGM. The Company is taking services of National
Securities Depository Limited (“NSDL”) for facilitating voting through
electronic means. Shareholders who hold shares in physical form or who
have not registered their e-mail addresses and wish to participate in the
AGM or cast their votes through remote e-voting or e-voting during the
AGM can log on to the e-voting website www.evoting.nsdl.com by using
their credentials. Shareholders are requested to read instruction
contained in the Notice of AGM available on the website of the
Company/StockExchanges.

9. Manner of registering / updating email ID & Bank Details: Shareholders
who have not yet registered their email IDs and Bank Account details are
hereby requested to register thesame in followingmanner:
Physical shareholders are hereby notified that based on SEBI Circular
number: SEBI/HO/MIRSD/MIRSD-PoD-1/P/CIR/2023/37, dated March

th16 , 2023, all holders of physical securities in listed companies shall
register the postal address with PIN for their corresponding folio
numbers. It shall be mandatory for the security holders to providemobile
number. Moreover, to avail online services, the security holders can
register e-mail ID. Holder can register/update the contact details through
submitting the requisite ISR1 formalongwith thesupportingdocuments.
ISR1Formcanbeobtainedby following the link:
https://ris.kfintech.com/clientservices/isc/isrforms.aspx
ISR Form(s) and the supporting documents can be provided by any one of
the followingmodes.
a) Through 'In Person Verification' (IPV): the authorized person of the RTA
shall verify the original documents furnished by the investor and retain
copy(ies)with IPVstampingwithdateand initials; or
b) Through hard copies which are self-attested, which can be shared on
theaddressbelow;or

c)Throughelectronicmodewithe-signby following the link:
https://ris.kfintech.com/clientservices/isc/isrforms.aspx
DetailedFAQcanbe foundon the link:https://ris.kfintech.com/faq.html
For more information on updating the email and Mobile details for
securities held in electronic mode, please reach out to the respective
DP(s),where theDEMATa/c isbeingheld.

10.In case of any query/grievance regarding e-voting or technical assistance
for VC / OAVM participation, Members may contact National Securities
Depository Limited (“NSDL”) at 022 - 4886 7000 or send a request to Ms.
PallaviMhatreatevoting@nsdl.com

11.Membersare requested to readcarefully all theNotes set out in theNotice
of the AGM and in particular, instructions for joining the AGM, manner of
castingvote through remotee-votingor throughe-votingat theAGM.

Name
Address

KFIN Technologies Limited
Selenium Building, Tower-B, Plot No 31 & 32, Financial District,
Nanakramguda, Serilingampally, Hyderabad, Rangareddy,
Telangana India - 500 032.

Corp. Off: “Saudamini”, Plot No.2, Sector-29, Gurugram-122001 (Haryana), Phone: 0124-2822999, & 2822000
Regd Office: B-9, Qutab Institutional Area, Katwaria Saral, New Delhi - 110016, Phone: 011-26560112, 26560115 & 26580193;

Website: www.powergrid.in, Email ID: investors@powergrid.in, CIN: L40101DL1989GOI038121
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I
n 1958 Jack Kilby at Texas Instru-
ments engineered a silicon chip 
with a single transistor. By 1965 
Fairchild Semiconductor had 
learned how to make a piece of 

silicon with 50 of the things. As Gor-
don Moore, one of Fairchild’s 
founders, observed that year, the 
number of transistors that could fit on 
a piece of silicon was doubling on a 
more or less annual basis.

In 2023 Apple released the iPhone 
15 Pro, powered by the a17 bionic 
chip, with 19bn transistors. The 
density of transistors has doubled 
34 times over 56 years. That expo-
nential progress, loosely referred 
to as Moore’s law, has been one of 
the engines of the computing revolu-
tion. As transistors became smaller 
they got cheaper (more on a chip) 
and faster, allowing all the hand-
held supercomputing wonders 
of today. But the sheer number of 
numbers that ai programs need to 
crunch has been stretching Moore’s 
law to its limits.

The neural networks found in 
almost all modern AI need to be 
trained in order to ascertain the right 
“weights” to give their billions, some-
times trillions, of internal connec-
tions. These weights are stored in the 
form of matrices, and training the 
model involves manipulating those 
matrices, using maths. Two matri-
ces—sets of numbers arrayed in rows 
and columns—are used to generate a 
third such set; each number in that 
third set is produced by multiplying 
together all the numbers in a row in 
the first set with all those in a column 
of the second and then adding them 
all up. When the matrices are large, 
with thousands or tens of thousands 
of rows and columns, and need to be 
multiplied again and again as training 
goes on, the number of times individ-
ual numbers have to be multiplied 
and added together becomes huge.

The training of neural nets, 
though, is not the only objective that 
requires lightning-fast matrix multi-
plication. So does the production 
of high-quality video images that 
make computer games fun to play: 
and 25 years ago that was a far larger 
market. To serve it Nvidia, a chip-
maker, pioneered the design of a 
new sort of chip, the graphics-pro-
cessing unit (gpu), on which transis-
tors were laid out and connected in a 
way that let them do lots of matrix 
multiplications at once. When 
applied to AI, this was not their only 
advantage over the central process-
ing units (CPUs) used for most appli-
cations: they allowed larger batches 
of training data to be used. They also 
ate up a lot less energy.

Training AlexNet, the model which 
ushered in the age of “deep learning” 
in 2012, meant assigning weights 
to 60m internal connections. 
That required 4.7 x 1017 floating-
point operations (flop); each flop is 
broadly equivalent to adding or mul-
tiplying two numbers. Until then, that 

much computation would have been 
out of the question. Even in 2012, 
using the best CPUs would not just 
have required a lot more time and 
energy but also simplifying the 
design. The system that trained Alex-
Net did all its phenomenal FLOPping 
with just two GPUs.

A recent report from Georgetown 
University’s Centre for Emerging 
Technology says GPUs remain 
10-100 times more cost-efficient 
and up to 1,000 times faster than 
CPUs when used for training models. 
Their availability was what made the 
deep-learning boom possible. Large 
language models (LLMs), though, 
have pushed the demand for calcula-
tion even further.

Transformers are go
In 2018 Alec Radford, a researcher 

at OpenAI, developed a generative 
pre-trained transformer, or GPT, 
using the “transformer” approach 
described by researchers at Google 
the year before. He and his colleagues 
found the model’s ability to predict 
the next word in a sentence could 
reliably be improved by adding train-
ing data or computing power. Getting 
better at predicting the next word in 
a sentence is no guarantee a model 
will get better at real-world tasks. But 
so far the trend embodied in those 
“scaling laws” has held up.

As a result LLMs have grown 
larger. Epoch AI, a research outfit, 
estimates that training GPT-4 in 
2022 required 2 x 1025 flop, 40m 
times as many as were used for Alex-
Net a decade earlier, and cost about 
$100m. Gemini-Ultra, Google’s most 
powerful model, released in 2024, is 
reported to have cost twice as much; 
Epoch AI reckons it may have 
required 5 x 1025 flop. These totals 
are incomprehensibly big, compara-
ble to all the stars in all the galaxies of 
the observable universe, or the drops 

of water in the Pacific Ocean.
In the past the solution to excessive 

needs for computation has been a 
modicum of patience. Wait a few 
years and Moore’s law will provide by 
putting even more, even faster tran-
sistors onto every chip. But Moore’s 
law has run out of steam. With indi-
vidual transistors now just tens of 
nanometres (billions of a metre) wide, 
it is harder to provide regular jumps 
in performance. Chipmakers are still 
working to make transistors smaller, 
and are even stacking them up verti-
cally to squeeze more of them onto 
chips. But the era in which perform-
ance increased steadily, while power 
consumption fell, is over.

As Moore’s law has slowed down 
and the desire to build ever-bigger 
models has taken off, the answer has 
been not faster chips but simply 
more chips. Insiders suggest GPT-4 
was trained on 25,000 of Nvidia’s 
a100 GPUs, clustered together to 
reduce the loss of time and energy 
that occurs when moving data 
between chips.

Much of the $200bn that Alphabet, 
Amazon, Meta and Microsoft plan to 
invest in 2024 will go on AI-related 
stuff, up 45% from last year; much of 
that will be spent on such clusters. 
Microsoft and OpenAI are reportedly 
planning a $100bn cluster in Wiscon-
sin called Stargate. Some in Silicon 
Valley talk of a $1trn cluster within the 
decade. Such infrastructure needs a 
lot of energy. In March Amazon 
bought a data centre next door to a 
nuclear power plant that can supply it 
with a gigawatt of power.

The investment does not all go on 
GPUs and the power they draw. 
Once a model is trained, it has to be 
used. Putting a query to an AI system 
typically requires roughly the square 
root of the amount of computing used 
to train it. But that can still be a lot of 

calculation. For GPT-3, which 
required 3 x 1023 flop to train, a typi-
cal “inference” can take 3 x 1011 flop. 
Chips known as fpgas and asics, tai-
lored for inference, can help make 
running ai models more efficient 
than using gpus.

Nevertheless, it is Nvidia that 
has done best out of the boom. 
The company is now worth $2.8trn, 
eight times more than when 
ChatGPT was launched in 2022. Its 
dominant position does not only rest 
on its accumulated know-how in 
GPU-making and its ability to mobil-
ise lots of capital (Jensen Huang, its 
boss, says Nvidia’s latest chips, called 
Blackwell, cost $10bn to develop). 
The company also benefits from 
owning the software framework used 
to program its chips, called cuda, 
which is something like the industry 
standard. And it has a dominant posi-
tion in the networking equipment 
used to tie the chips together.

Supersize me
Competitors claim to see some 

weaknesses. Rodrigo Liang of Sam-
baNova Systems, another chip firm, 
says that Nvidia’s postage-stamp-size 
chips have several disadvantages 
which can be traced back to their 
original uses in gaming. A particularly 
big one is their limited capacity for 
moving data on and off (as an entire 
model will not fit on one GPU).

Cerebras, another competitor, 
markets a “wafer scale” processor that 
is 21.5cm across. Where GPUs now 
contain tens of thousands of separate 
“cores” running calculations at the 
same time, this behemoth has almost 
a million. Among the advantages the 
company claims is that, calculation-
for-calculation, it uses only half as 
much energy as Nvidia’s best chip. 
Google has devised its own easily cus-
tomised “tensor-processing unit” 
(TPU) which can be used for both 

training and inference. Its Gemini 1.5 
AI model is able to ingest eight times 
as much data at a time as GPT-4, 
partly because of that bespoke silicon.

The huge and growing value of cut-
ting-edge GPUs has been seized on 
for geopolitical leverage. Though the 
chip industry is global, a small num-
ber of significant choke-points con-
trol access to its AI-enabling heights. 
Nvidia’s chips are designed in Amer-
ica. The world’s most advanced 
lithography machines, which etch 
designs into silicon through which 
electrons flow, are all made by ASML, 
a Dutch firm worth $350bn. Only 
leading-edge foundries like Taiwan’s 
TSMC, a firm worth around $800bn, 
and America’s Intel have access to 
this tool. And for many other smaller 
items of equipment the pattern con-
tinues, with Japan being the other 
main country in the mix.

These choke-points have made it 
possible for the American govern-
ment to enact harsh and effective 
controls on the export of advanced 
chips to China. As a result the Chinese 
are investing hundreds of billions of 
dollars to create their own chip sup-
ply chain. Most analysts believe China 
is still years behind in this quest, but 
because of big investments by com-
panies such as Huawei, it has coped 
with export controls much better 
than America expected.

America is investing, too. TSMC, 
seen as a potential prize or casualty if 
China decided to invade Taiwan, is 
spending about $65bn on fabs in Ari-
zona, with about $6.6bn in subsidies. 
Other countries, from India ($10bn) 
to Germany ($16bn) to Japan ($26bn) 
are increasing their own investments. 
The days in which acquiring ai chips 
has been one of AI’s biggest limiting 
factors may be numbered.
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The focus is no longer just on faster chips, but on more chips clustered together

The race is on to control the 
global supply chain for AI chips

Chipmakers are working to make transistors smaller, and are even stacking them up vertically to squeeze more of them onto chips. REUTERS

tin said he had no “additional 
information to provide.” But he 
expressed hope for a diplo-
matic solution on the Israeli-
Lebanon border. “I don’t think 
that war is inevitable,” he said. 
“I maintain that. I think there’s 
always room and opportunity 
for diplomacy, and I’d like to 
see parties pursue those oppor-
tunities.”

But international diplomats 
trying to defuse tensions were 

alarmed. One Western diplo-
mat, whose country has 
worked to prevent an Israeli-
Hezbollah escalation, said the 
double strikes in Beirut and 
Tehran have “almost killed” 
hopes for a Gaza cease-fire and 
could push the Middle East into 
a “devastating regional war.” 
The diplomat spoke on condi-
tion of anonymity to discuss the 
sensitive situation.

An Israeli military spokes-

AP
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BEIRUT 

H
amas leader Ismail 
Haniyeh was killed 
by a predawn airstrike 

in the Iranian capital Wednes-
day, Iran and the militant group 
said, blaming Israel for a 
shock assassination that risks 
escalating the conflict even as 
the US and other nations were 
scrambling to prevent an all-
out regional war. Iran’s 
supreme leader vowed revenge 
against Israel.

There was no immediate 
comment from Israel, which 
has pledged to kill Haniyeh and 
other Hamas leaders over the 
group’s 7 October attack on 
southern Israel in which the 
Palestinian militant group 
killed 1,200 people and took 
some 250 others hostage. The 
strike came just after Haniyeh 
had attended the inauguration 
of Iran’s new president in Teh-
ran—and only hours after Israel 
targeted a top commander in 
Iran’s ally Hezbollah in the 

Lebanese capital Beirut.
The dramatic assassination 

of Hamas’s top political leader 
threatened to reverberate 
throughout the region’s inter-
twined conflicts. Most explo-
sively, the strike in Tehran 
could push Iran and Israel into 
direct conflict if Iran retaliates.

“We consider his revenge as 
our duty,” Iranian supreme 
leader Ayatollah Ali Khamenei 
said in a statement on his offi-
cial website. He said Israel had 
“prepared a harsh punishment 
for itself” by killing “a dear 
guest in our home.”

Bitter regional rivals, Israel 
and Iran risked plunging 
into war earlier this year 
when Israel hit Iran’s embassy 
in Damascus in April. Iran retal-
iated and Israel countered in an 
unprecedented exchange of 
strikes on each other’s soil, but 
international efforts succeeded 
in containing that cycle before 
it spun out of control.

Haniyeh’s killing could also 
prompt Hamas to pull out of 
negotiations for a cease-fire 
and hostage release deal in the 

10-month-old war in Gaza, 
which US mediators had said 
were making progress.

And it could enflame already 
heightening tensions between 
Israel and Hezbollah—which 
international diplomats were 
trying to contain after a week-
end rocket attack that killed 12 
young people in the Israeli-
controlled Golan Heights.

Tuesday evening, Israel car-
ried out a rare strike in the Leb-
anese capital that it said killed a 
top Hezbollah commander 
allegedly behind the rocket 
strike. Hezbollah, which 
denied any role in the Golan 
strike, said Wednesday that it 
was still searching for the body 
of Fouad Shukur in the rubble 
of the building that was hit in a 
Beirut suburb, killing two 
women and two children, 
according to the Lebanese 
health ministry.

There was no immediate 
reaction from the White House 
to the killing of Haniyeh.

Asked by reporters in Manila 
about the Tehran strike, US 
secretary of defence Lloyd Aus-

man declined to comment. 
Israel often doesn’t comment 
on assassinations carried out by 
its Mossad intelligence agency 
or strikes on other countries.

Iranian media showed vid-
eos of Haniyeh and Iranian 
President Masoud Pezeshkian 
hugging after Pezeshkian’s 
inauguration ceremony Tues-
day. Hours later, 
the strike hit a res-
idence Haniyeh 
uses in Tehran, 
kill ing him, 
Hamas said in a 
statement.

It also quoted a 
past speech by 
Haniyeh in which 
he said the Pales-
tinian cause has “costs” and “we 
are ready for these costs: mar-
tyrdom for the sake of Pales-
tine, and for the sake of God 
Almighty, and for the sake of 
the dignity of this nation.”

Pezeshkian vowed his coun-
try would “defend its territory” 
and make the attackers “regret 
their cowardly action.” An 
influential Iranian parliamen-

tary committee on national 
security and foreign policy was 
to hold an emergency meeting 
on the strike later Wednesday.

Hamas’ military wing said in 
a statement that Haniyeh’s 
assassination “takes the battle 
to new dimensions and will 
have major repercussions on 
the entire region.” It said Israel 

“made a miscalcu-
lation by expand-
ing the circle of 
aggression.”

Speaking to the 
A P ,  a  Hamas 
spokesman Sami 
Abu Zuhri said the 
loss of Haniyeh 
won’t impact the 
group, saying it 

had emerged stronger after 
past crises and assassinations of 
its leaders. Haniyeh left the 
Gaza Strip in 2019 and had lived 
in exile in Qatar. The top 
Hamas leader in Gaza is Yehya 
Sinwar, who masterminded the 
7 October attack.

In the West Bank, the inter-
nationally backed Palestinian 
President Mahmoud Abbas 

condemned Haniyeh’s killing, 
calling it a “cowardly act and 
dangerous development.” 
Political factions in the occu-
pied territory called for strikes 
in protest at the killing.

In April, an Israeli airstrike in 
Gaza killed three of Haniyeh’s 
sons and four of his grandchil-
dren. Meanwhile, Iraq’s Popu-
lar Mobilization Forces, a coali-
tion of Iranian-backed militias, 
said that a strike Tuesday night 
on a base southwest of Baghdad 
killed four members of the Kat-
aib Hezbollah militia.

The group accused the 
United States of being behind 
the strike. Kataib Hezbollah, 
along with some of the other 
militias, has in recent months 
carried out attacks against 
bases housing US troops in Iraq 
and Syria in retaliation for 
Washington’s support for Israel 
in the war in Gaza. US officials 
did not immediately comment.

Israel is suspected of running 
a yearslong assassination cam-
paign targeting Iranian nuclear 
scientists and others associated 
with its atomic program. 

Hamas leader Haniyeh killed in Iran by an alleged Israeli strike

The strike in Tehran that killed Hamas leader Ismail Haniyeh  

could push Iran and Israel into direct conflict if Iran retaliates. AP

Haniyeh’s killing 
could prompt 

Hamas to pull out 
of negotiations for 

a cease-fire and 
hostage release 

deal in Gaza

365 seems to be the most pop-
ular tool for companies that 
want to experiment with AI. 
That is in part because Micro-
soft’s 365 suite is so widely 
used and plugging in the Copi-
lot is a natural starting point for 
many organizations, he said.

Many CIOs say they are also 
using Microsoft’s GitHub 
Copilot coding assistant, which 
Ader said has been gathering 
steam over the last couple of 
years. For companies that opt 
to build applications in house, 
OpenAI’s GPT model, which 
runs on Microsoft’s Azure, is 
another common choice.

City Furniture’s Simpson 
said his company is using Mic-
rosoft GitHub Copilot, which is 
rolled out to about 80 engi-
neers and tech associates at the 
company. It is also trying out 
Copilot for Microsoft 365, 
available to about 5% of the 
workforce. “The natural inte-
gration that exists if you use the 
Microsoft stack just lends itself 
to such ease of use,” he said.

Simpson said he isn’t totally 
sold on Copilot for Microsoft 
365. Those with access aren’t 

u s i n g  i t 
d a i l y  o r 
fully inte-
grating it 

into their workflows. But he 
said he is continuing to test it.

Many of the dollars being 
spent on generative AI today 
are for testing and experimen-
tation, and there is uncertainty 
over the value Copilot for Mic-
rosoft 365 delivers given the 
price of $30 a user, Ader said.

Workwear brand Carhartt’s 
information-technology oper-
ating budget for the fiscal year 
is mostly flat, but CIO Katrina 
Agusti said she is making sure 
some funds go to generative AI. 
It is a single-digit percentage of 
the overall IT budget, she said. 
Most of it is being spent with 
Microsoft, which was already a 
vendor. That includes a trial 
group with Copilot for Micro-
soft 365, she said.

And at Radisson Hotel 
Group, Global CIO Jaime 
González-Peralta said spend-
ing on generative AI and 
emerging technologies ranks 
as his third priority—below 
enabling business growth and 
cybersecurity. The money the 
company is spending on gen-
erative AI is going both to EY 
and Microsoft, he said.

With generative AI, he said, 
“I prefer to be very prudent.”
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T
he enthusiasm that 
fueled spending on gen-
erative AI is calming, 

analysts and corporate tech-
nology leaders say. But 
when companies do spend, 
Microsoft is winning many 
of their dollars.

Dan Ives, managing director 
and senior analyst at Wedbush 
Securities, said he estimates 
about 70% of artificial intelli-
gence software spending in the 
last 12 months is tied to the 
Microsoft ecosystem.

That is in part thanks to 
the company’s Copilot tool, 
which can be integrated 
with its existing suite of prod-
ucts, and its relationship 
with OpenAI, whose GPT 
models run on Microsoft’s 
Azure cloud infrastructure.

Revenue for the Azure cloud 
business rose 29% in the quar-
ter ended June 30, Microsoft 
said Tuesday. Analysts 
expected 30% growth, accord-
ing to FactSet.

Google parent Alphabet, 
which has 
been pour-
ing money 
into artifi-
cial intelligence investments, 
last week reported slower 
overall revenue growth for the 
second quarter.

There is anecdotal evidence 
that enterprise spending on AI 
is less frantic than it was a year 
ago, said Jason Ader, partner 
and co-group head of the tech-
nology, media, and communi-
cations sector at financial ser-
vices company William Blair. 
He said it appears that compa-
nies are focusing on simple and 
limited applications of AI.

Organizations are expected 
to spend $38.8 billion on gen-
erative AI in 2024, up from 
$19.4 billion in 2023, accord-
ing to market research firm 
International Data Corp. The 
firm said it doesn’t track quar-
terly spending.

“Eighteen months ago, I 
think everybody felt like they 
had to get in the game,” said 
Chad Simpson, chief informa-
tion officer of Florida-based 
City Furniture, about the gen-
erative AI spending spree. 
Now, he said, companies 
appear to be more tempered.

A starting point
Ader, of William Blair, said 

that based on his anecdotal 
research, Copilot for Microsoft 

For many companies, 
spending on AI means 
spending on Microsoft

Microsoft’s Copilot is a popular tool for companies that want to 

experiment with AI. REUTERS
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G
odrej Properties Ltd (GPL) clocked 
bookings worth ₹8,637 crore—the 
highest among the top listed 

developers—in the June quarter, the real estate 
firm said on Wednesday.

The Mumbai-based developer had recorded 
sales bookings worth ₹2,254 crore a year ago.

“…The residential real estate sector in India 
has been strong over the past three years, and we 
believe thesectoral tailwinds will continue over 
the next few years. The significant levels of 
business development we have executed in 
previous years at favourable terms continue to 
allow us to scale our bookings and, in turn, our 
earnings,” said Pirojsha Godrej, executive 
chairperson of GPL.

GPL’s sales volume stood at 8.99 million 
square feet in the first quarter of 2024-25, 
compared to 2.25 million sq. ft in the year-ago 
quarter. Its net profit jumped 316% y-o-y to 
₹520 crore from ₹125 crore. MADHURIMA NANDY

GPL clocks ₹8,637 cr 
bookings in Q1

S
tate-owned Bharat Heavy Electricals 
(BHEL) reported a slightly wider first-
quarter loss on Wednesday, as higher 

expenses overshadowed demand growth for 
power equipment, sending its shares 1.2% lower. 

The power and industrial equipment 
manufacturer reported a net loss of ₹213 crore 
for the quarter ended 30 June from a net loss of 
₹212 crore a year ago.

The company restated figures from the 
previous year to reflect adjusted expenses of 
₹233 crore, which included deferred tax and 
provisions and write-offs, according to an 
exchange filing. 

BHEL’s expenses, which have hurt its 
earnings in the past four quarters, increased 9% 
to ₹5,875 crore, driven by a 9.4% rise in the cost 
of materials and services.

Revenue from operations rose nearly 10% to 
₹5,485 crore in the quarter, owing to a 4% rise in 
revenue from the power segment.

India’s electricity generation hit record highs 
in the April-June quarter—peak summer in the 
country—as demand surged, boosting orders for 
power equipment. REUTERS

BHEL posts slightly 
bigger loss in Q1 

BHEL reported a net loss of ₹213 crore for the June 

quarter from a net loss of ₹212 crore a year ago.

C
oal India surged past first-quarter 
profit estimates on Wednesday, as 
higher sales volumes and dip in 

employee costs countered weakness in prices.
The company, which produces about 80% 

of India’s coal, reported consolidated net 
profit of ₹10,959 crore, up 4% from a year ago. 
However, this was well ahead of analysts’ 
average expectation of ₹8,035 crore, as per 
LSEG data.

“Coal India’s results came in bigger-than-
expected supported by a decline in employee 
costs,” said Kunal Kothari, research analyst at 
Centrum Broking, which had forecast a profit 
of ₹7,429 crore.

A 5% decline in employee costs to ₹11,455 
crore beat Centrum’s estimates of ₹12,000 
crore, leading to a flattish cost of production, 
Kothari added. Meanwhile, a 6.2% rise in sales 
volume offset a 5.5% dip in realisation, 
Kothari said. The company did not disclose its 
average realisation—the average selling price 
per unit of coal. REUTERS

Coal India beats Q1 
profit estimates

F
inancial services company Capital Group on 
Wednesday offloaded a 4.3% stake in SIS for 
over ₹258 crore through open market 

transactions while Abu Dhabi Investment 
Authority bought shares in the company.

Capital Group, through its two affiliates 
Smallcap World Fund and American Funds 
Insurance Series Global Small Capitalization 
Fund, sold a total of 6,226,115 shares, 
amounting to 4.3% stake in cash logistics 
solutions provider SIS.

Shares of SIS were sold at ₹415 apiece, taking 
the transaction size to ₹258.39 crore, as per the 
bulk deal data available on the BSE.

At the end of June quarter, Smallcap World 
Fund held 3.68% stake in SIS.

Meanwhile, Abu Dhabi Investment 
Authority Stable and 360 One Mutual Fund 
purchased 5.17 million shares or 3.6% stake in 
SIS. Shares were acquired at ₹415 per piece, 
taking the combined transaction value to 
₹214.95 crore.

Details of the other buyers of SIS could not be 
ascertained.

Shares of SIS settled 3.41% lower at ₹415.20 per 
piece on the BSE. PTI

Capital Group sells 
4.3% stake in SIS 

Capital Group offloaded the stake in SIS for over 

₹258 crore via open market transactions. BLOOMBERG

B
oeing Co. appointed Kelly Ortberg as 
its next chief executive officer, 
entrusting a retired veteran of the 

aviation industry with one of the most 
complex turnaround challenges in 
corporate America.

The US planemaker made the 

announcement as it reported a steep loss 
for the second quarter. Ortberg, 64, is an 
engineer by training who rose through the 
ranks at Rockwell Collins, an aviation 
supplier that’s now part of RTX Corp. He 
will take on the new role on Aug. 8. 

Boeing rose as much as 2.7% as investors 
parsed the surprise appointment that 
ended months of uncertainty after current 
chief executive Dave Calhoun announced 
in March he would step down. The 
planemaker is working to placate 
frustrated airlines and win back the trust of 
US regulators and the flying public after a 
near-catastrophe in January was linked to a 
breakdown in quality controls in its 737 
factory outside of Seattle.

Ortberg will take over a company that’s 
seen its finances badly dented from the 
fallout of the January accident. The stock 
has lost 27% in value this year, which puts it 
on track for its worst annual performance 
since 2020. BLOOMBERG

Boeing appoints Ortberg as CEO

Boeing is working to win back the trust of US 

regulators and the flying public. REUTERS

U
nion minister of road transport and highways Nitin Gadkari has 
requested finance minister Nirmala Sitharaman to withdraw the 18% 
goods and services tax (GST) on life and medical insurance premiums.

In his letter to the finance minister, Gadkari raised concerns of the Nagpur 
Division Life Insurance Corporation Employees Union, which had submitted 
to him a memorandum regarding the issues of the insurance industry.

Referring to the memo, the minister said, “Levying GST on life insurance 
premiums amounts to levying tax on the uncertainties of life. The union feels a 
person who covers the risk of life’s uncertainties to give protection to the family 
must not be levied tax on the premiums to purchase cover against this risk.” 

Further, he said the main issue raised by the union is related to withdrawal of 
GST on life and medical insurance premiums. Gadkari also pointed out that the 
union has raised issues related to differential treatment to savings through life 
insurance, re-introduction of income tax deduction for health insurance 
premiums and consolidation of public sector general insurance firms.                    PTI Union minister of road transport and highways Nitin Gadkari. PTI

I
ndia’s central bank on Wednesday proposed 
to allow a wider set of alternatives, including 
fingerprints and passwords, as additional 

factors of authentication for all digital 
transactions.

An additional factor of authentication 
requires two or more ways of verifying the 
identity of the user, typically used to reduce 
fraud and cyber crime.

Currently, India does not have any rules for 
how to authenticate digital payments, but the 
industry has primarily adopted text-based one-
time passwords for authorisation. The Reserve 
Bank of India (RBI) on Wednesday proposed to 
allow other options like fingerprints, passwords 
or personal identification numbers as additional 
factors of authentication, according to a draft 
circular. It has also said passphrases, card 
hardwares or software tokens could be used for 
authenticating digital transactions. REUTERS

RBI mulls secured 
payment methods

I
ndia now has 1.17 billion mobile connections 
and 930 million internet connections, 
telecom minister Jyotiraditya Scindia said in 

the Lok Sabha on Wednesday while noting that 
call rates in the country are one of the lowest in 
the world. Scindia said the cost of call for every 
minute was 53 paisa and it has come down to just 
3 paisa now, which is a 93% reduction, one of the 
lowest rates in the world.

The minister said the cost of one GB data is 
₹9.12, which is cheapest in the world. He said 
under the Digital India Initiative, various 
technology-led startups and innovation 
schemes like Technology Incubation and 
Development of Entrepreneurs (TIDE 2.0), 
Gen-Next Support for Innovative Startups, 
domain specific Centres of Excellence and Next 
Generation Incubation Scheme have been 
undertaken with a total funding outlay of 
around ₹800 crore in tier-2 and tier-3 cities. PTI

‘Call rates in India 
one of the lowest’

I
ndia’s smartphone shipments fell 2% year-
on-year (y-o-y) in June quarter, hurt by the 
heatwave and slower demand, as per a report 

by global research firm Counterpoint that 
showed Xiaomi reclaimed top spot in volume 
share and Samsung led in value terms.

Notably, 5G smartphones captured their 
highest-ever share of 77% in the overall 
shipments, according to Counterpoint’s 
Monthly India Smartphone Tracker.

Another key takeaway was that India’s 
smartphone market hit its highest ever Q2 
value, driven by the ongoing trend of 
premiumisation. “India’s smartphone 
shipments fell 2% y-o-y in Q2 2024 (April-
June),” it said. The decline was influenced by a 
heatwave, a seasonal slump, and slower 
demand from Q1 2024. 

“In response, OEMs (original equipment 
manufacturers) hosted sales events in Q2 to 
clear inventory, leading to a reduced sell-in 
and a period of degrowth,” it said. PTI

In Q2, smartphone 
shipments dip 2%

A
utomaker Toyota Kirloskar Motor on 
Wednesday said it will set up a new 
manufacturing plant in Maharashtra at 

an investment of around ₹20,000 crore.
The company has inked a Memorandum of 

Understanding (MoU) with the Maharashtra 
government to examine the setting up of a 
greenfield manufacturing facility at 
Chhatrapati Sambhaji Nagar, Toyota Kirloskar 
Motor (TKM) said in a statement.

Headquartered in Karnataka, TKM already 
has two manufacturing units located at Bidadi 
near Bengaluru.

In Karnataka, the automaker, including its 
group companies, has invested more than Rs 
16,000 crore and created close to 86,000 jobs 
in the entire value chain, it said. Toyota’s 
cumulative export contributions also stand at 
around ₹32,000 crore thus representing the 
company’s export focus, it added. PTI

Toyota to set up 
unit in Maharashtra

Toyota will invest of around ₹20,000 crore in the 

new manufacturing plant. REUTERS

Gadkari urges FM to withdraw 18% GST on insurance premiums

Gireesh Chandra Prasad

gireesh.p@livemint.com
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F
inance minister Nirmala Sitharaman told 
the Rajya Sabha on Wednesday that the 
Indian youth are more employable than 
they were a decade ago. The Prime Minis-
ter's package announced in the Union 

budget for 2024-25 will further improve employ-
ment prospects, she said, countering opposition 
criticism on unemployment.

Sitharaman also defended the government on 
inflation, asserting that India's inflation rate has 
been lower than other emerging markets over the 
past 10 years.  Unemployment and inflation were 
key issues for Opposition in the recent national 
elections, where the ruling Bharatiya Janata Party-
led National Democratic Alliance government 
retained power, but lost its absolute majority, rely-
ing on coalition partners for its third term.

PM package will make youth 
more employable: Sitharaman

The FM said India's inflation rate has been lower than other EMs over the last 10 years

DEATH AND DEVASTATION

Army personnel carry out rescue operations on the second day following landslides triggered by heavy rain at Chooralmala in Wayanad district on 

Wednesday. At least 167 people have been killed and over 200 injured in the tragedy, according to officials. PTI

Defending the government's economic per-
formance, Sitharaman compared the NDA's han-
dling of the covid-19 pandemic to the previous 
United Progressive Alliance (UPA) government's 
poor response to the 2007-08 global financial cri-
sis, which resulted in high inflation and fiscal defi-
cit between 2009 
and 2013.

Citing the Peri-
odic Labour Force 
Survey, she said the 
labour market indi-
cator for those aged 
15 and above steadily 
improved from 
2017-18 to 2022-23. “Labour force participation 
has also increased from 49.8% in 2017-18 to 57.9% 
in FY23. Women’s labour force participation has 
risen to 37% in FY23 from 23.3% in 2017-18. The 
unemployment rate has declined from 6% in 
2017-18 to a low of 3.2% in 2022-23.”

Youth unemployment for 15-29 years declined 
sharply from 17.8% in 2017-18 to 10% in 2022-23, 
she added. Quoting an SBI research report from 
July 2024, Sitharaman said India created 125 mil-
lion jobs between 2014 and 2023, compared to 29 
million jobs from 2004 to 2014. “In the last decade, 

employability of 
Indian youth has 
increased sharply, 
rising from below 
34% in 2014 to over 
51% in 2024. We will 
improve it further 
through the PM's 
package on employ-

ment and skilling.”  In recent years, the jobs situa-
tion sparked intense debate, however, the govern-
ment countered a Citi report, claiming it failed to 
consider comprehensive positive employment 
data from sources such as the Periodic Labour 
Force Survey (PLFS) and the RBI’s KLEMS data. 

On 8 July, the Centre had said over 
80 mn employment opportunities 

were created from FY18 to FY22, 
averaging over 20 mn per year.

NEWS 

NUMBERS
IN

THE PERCENTAGE of the 600 million 
people who have filed income tax returns 

so far that opted for the new simplified 
tax regime, which offers lower rates

70%
THE VALUE of sales bookings 

reported by Godrej Properties in the 
June quarter, compared to ₹2,254 crore 

in the year ago period

₹8,637 cr
THE PERCENTAGE of women employees 

who said they will quit their firms within 
two years over bias and pay disparities, 

according to a survey by Aon

27%
THE NUMBER of jobs slashed by Indian 

startups in the first half of 2024, compared 
to 21,000 job cuts in H1 2023 and 15,000 in 

H2 2023, as per Longhouse Consulting 

11,250
THE DUES Byju’s paid to its creditor 

Board of Control for Cricket in India on 
30th July. It promised to pay the rest in 

August as it fights insolvency proceedings 

₹50 cr 
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In the March quarter, the founders 
claimed Licious had recorded 12% growth 
in its revenue run rate sequentially and 
22% year-on-year growth. Despite this 
decline from earlier levels, Gupta insisted 
that the company would continue to see 
20-30% growth in the online business 
over the next few years. 

Industry watchers have a different 
view. “The days of hypergrowth online 
are gone. Back then, it was just starting, 
so the base was low and there was 100-
200% growth happening,” said Ankur 
Bisen, senior partner and head–con-

sumer, food and retail, at Technopak 
Advisors, an advisory firm. “I don’t see 
that growth happening anymore in the 
pure online business.” 

THE IDEA

Gupta, a chartered accountant hailing 
from Chandigarh, and Hanjura, a 

biotechnology graduate from Jammu, 
were working in corporate jobs in Benga-
luru before starting Licious in 2015. The 
duo saw a gap in the meat market and 
decided to start a business focusing on 
quality and hygiene. 

mint

SHORT
STORY

Samiksha Goel

samiksha.goel@livemint.com
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B
engaluru resident Geetha, a 
cook by profession, is under-
standably passionate about 
food. When Mint caught up 
with the 40-something culi-

nary expert in a busy market in the city’s 
Mahadevapura locality, she was about to 
enter a shop selling poultry and mutton. 
Asked why she was buying meat in person 
when she could do it from the comfort of 
her home, Geetha shot back, “Why would 
I go online when I can get fresh meat from 
the shop near my house?” 

At a time when they have grown 
accustomed to placing orders online 
and getting all their needs delivered at 
the doorstep, the vast majority of India’s 
carnivores steadfastly continue to buy 
their meat and seafood at neighbour-
hood outlets. Like Geetha, they have lit-
tle interest in shopping for their animal 
protein online.

And so, despite the emergence of 
direct-to-consumer (D2C) online retailers 
such as Licious, Freshtohome, Zappfresh 
and Meatigo over the last decade, the off-
line trade still has a stranglehold over 
India’s $31 billion (an industry estimate) 
meat and seafood market, commanding a 
share of nearly 99%. To put that in per-
spective, the size of the online industry 
was a mere ₹2,500-3,000 crore, less than 
half a billion dollars, in 2023, according to 
Satish Meena, an independent e-com-
merce analyst and advisor at research 
platform Datum Intelligence. 

While no data is available on its breakup 
today, a 2021 study by consulting firm 
Redseer reported that seafood accounted 
for more than two-thirds—70%—of the 
overall market, followed by poultry at 16%, 
and mutton at 11%. Pork and other items 
made up the rest. The composition is 
unlikely to have changed much in the last 
three years.

Within the offline segment, there is a 
small organized section comprising retail-
ers of frozen meat such as Godrej Agrovet, 
Venky’s, Suguna and Nandu’s, some of 
whom also flog their wares online. The 
rest is made up of small chicken, mutton 
and fish vendors, who rule the roost. A 
new contender is now looking to alter the 
pecking order. Licious, a category creator 
online and the largest venture-capital 
funded company in the industry, has 
waded into the wet market.

IF YOU CAN’T BEAT ’EM…

Over the last decade, online retailers 
have tried to disrupt the market 

with technology but most could not get a 
handle over the supply chain, manage 
costs or compete with the pricing that 
offline offers. Licious, however, survived 
and grew bigger, despite its slightly pre-
mium model. 

Valued at $1.5 billion, Licious, which 
was founded in 2015 by Vivek Gupta and 
Abhay Hanjura, has raised a total of $490 
million from investors such as Mayfield, 
Avendus Temasek and 3one4 Capital. 
While the company raised capital during 
the highs of the early adoption and pan-
demic-stimulated growth, there is a reali-
zation now that the kind of growth it 
needs to justify its valuation cannot come 
from an online play alone. Hence the deci-
sion to go offline. 

But the founders will have to walk on 
eggshells as they feel their way through 
the new terrain. The offline market is a 
fragmented, price-sensitive space, with 
the carcasses of brands 
such as Fipola, which 
had attempted to con-
quer it earlier, dotting 
the landscape. Even 
food-delivery giant 
Swiggy had to close its 
meat delivery business 
last year. So, can Licious, 
with its premium-priced 
products, succeed where 
others have failed, espe-
cially at a time when its balance sheet is 
under pressure?

The online meat retailer, which had 
reported 64% growth in 2021-22, was 
expecting its revenue to surge 120% in 
2022-23 over the previous year to ₹1,500 
crore; instead, it grew just 10%, to ₹748 
crore. Licious’ losses for the period, 
meanwhile, widened from ₹485 crore to 
₹500 crore. 

In comparison, Venky’s poultry seg-
ment saw its turnover increase from 
₹1,429 crore in 2020-21 to ₹1,752 crore in 
2022-23. However, its profit after tax 
declined from ₹266 crore to ₹0.54 crore 
over the same period. Meanwhile, Godrej 
Tyson Foods Limited, best known for its 
‘Real Good Chicken’ brand, saw revenue 
decline slightly to ₹981 crore in 2023-24 

from ₹1,003 crore a year earlier. However, 
over the same period, its profit before 
exceptional items and tax rose to ₹50 
crore from ₹13 crore.

Licious’ disappointing performance is 
a red flag for the prospects of the online 
meat delivery business in India. When 
Mint met with them at their office in 
Bengaluru, however, Gupta and Hanjura 
put on a brave front. “Covid has confused 
the state of affairs for everybody,” said an 
exasperated Gupta, when asked if 
growth had plateaued. “Online was 
growing at a certain speed, then covid 
caused a surge in growth for everyone. 
Nobody knows if it was genuine growth 
or not. Post-covid, the numbers fell but 
remained higher than the baseline. Peo-

ple have overread this 
growth and decline.”

The company has 
opened its first offline 
store in BTM Layout, 
Bengaluru, and will be 
opening three more by 
the end of this month, 
the founders told Mint. 
Reiterating that the 
pressure in the online 
business has nothing to 

do with their taking the offline route, 
Gupta said, “This year, we are not going to 
open in more than 20-25 cities. If I had 
that much pressure from the online busi-
ness, I would have opened hundreds of 
stores, as I am still holding a lot of cash.” 

The founders claim to have ₹800 crore 
in the bank.

Gupta added that the founders had 
decided earlier that they would go offline 
only after the online business had become 
sustainable. “We have picked up the off-
line battle this year because we are opera-
tionally profitable and by March, I think 
we should turn fully profitable in the 
online business,” he said. But with the 
company’s losses at over ₹500 crore in 
2022-23, full profitability in 2024-25 
seems like a tall order. 

Explaining the rationale, Hanjura said, 
“The nation, even back then, had learned 
how to put idli-dosa batter in a packet, 
chocolate milkshake in a packet…But 
meat, which is most susceptible to con-
tamination, was still being peddled in the 
wet markets.” By and large, the Licious 
founders observed, modern trade, general 
trade, big business houses and retailers 
had never done anything in the category.

Initially, the idea wasn’t to deliver 
online or take the D2C route. But Hanjura 
and Gupta quickly realized that if the 
product lost its quality by the time it 
reached the customer, there was no point. 
“We decided to take the product to the 
consumer. What helped us is the fact that 
the average order value is high enough for 
a last-mile delivery, which is 
why we became a D2C com-
pany,” said Hanjura. 

Today, about 45% of Licious’ 
revenue comes from the sale of 
chicken, 20% from seafood, and 
18% from mutton. The rest is 
brought in by the sale of eggs 
and ready-to-eat products. 
While the company has also 
been offering its products 
online through quick-com-
merce outfits such as Zepto and Swiggy 
Instamart, it has no plans to follow in the 
footsteps of rivals Godrej and Venky’s, 
which have been selling frozen food 
through organized retailers for years.

The online business is currently oper-
ational in 20 urban cities. Entering the 
offline segment will facilitate the com-
pany’s entry into tier two markets, where 
people may prefer offline first over 
online, said Gupta. 

THE OFFLINE BET 

D2C companies across categories have 
been opting for an omnichannel 

strategy for new growth. “Offline becomes 
an important channel as these companies 
also have to grow at a much faster rate,” 
said Datum Intelligence’s Meena.

“You have clusters where people are 
ordering online but that’s about it. It’s a 
big market and there are supply chain 
challenges, perishability issues, traceabil-
ity issues,” added Technopak’s Bisen. “So, 
in clusters that are not ready, or not 
mature to handle online, offline comes 
in,” said Bisen.

“There was also covid-induced growth 
because everything else was closed. But 
after that, everything is now back to nor-
mal and people have not changed their 
habits significantly. There’s a cost angle 
and supply chain maturity angle to it. So, 
that’s why multi-channel is what people 
have reconciled with,” he added. 

In an earlier interaction with Mint, 
Shan Kadavil, founder of Licious’ primary 
competitor, FreshToHome, admitted 
that the company has also been facing a 
slowdown in online growth. FreshTo-
Home, too, is counting on the offline 
business and the export market, where it 
has just begun operations.

For Licious, offline is an adjacent busi-
ness and a long-term play. “We are not 
doing offline in a hurry,” Gupta empha-
sized. “About 10 years later, the ₹3 trillion 
meat market will be, let’s say, ₹6 trillion. 
How much will online be? Let’s just say 
online is now ₹5,000-7,000 crore. After 
10 years, it may be ₹50,000 crore, 
₹70,000 crore or ₹1 trillion. Still, ₹5 tril-
lion will be sold offline. Then what is our 
reply to that? I think that is the aspiration 
with offline,” he explained. 

A COSTLY BUSINESS

Tendercuts and Fipola are among the 
startups that couldn’t survive in the 

offline meat arena. Tendercuts was 
acquired by GoodToGo, another meat 
business, while Fipola shut shop last 
year. The co-founders of Licious believe 
these companies failed because they 
entered the offline trade too quickly, 
without a strong supply chain or model 
in place. Tendercuts and Fipola started 
as omnichannel players but struggled to 
raise additional funding amid muted 
investor sentiment. 

Gupta also noted that the companies 
were much smaller. “We are 
such a known brand that when 
we open a store, the consumer 
response is very different,” he 
declared. But capital expendi-
ture and competitive pricing are 
challenges for Licious as well. 

Running your own store is a 
loss-making proposition, said 
an industry executive, request-
ing anonymity. “There are cer-
tain businesses that feel they 

can make money, but profitability may 
not come because of rental costs. It will 
end up in a few stores being profitable,” 
he explained. 

Licious, however, claims to be well 
prepared. Gupta emphasized that the 
company is ready for its offline venture 
with the online intelligence, supply 
chain and other integrations it has built 
over the last nine years. “I have a full sup-
ply chain network in Bangalore—facto-
ries, vehicles, dark stores. I don’t need to 
invest in any supply chain. For us offline 
is just one more outpost of sales, I don’t 
have any other extra cost for this busi-
ness,” said Gupta.

The founders added that Licious would 

TURN TO PAGE 13

WHY DID LICIOUS

cross the road?
It’s not a chicken and egg situation, but with its growth projections falling flat, the online meat retailer wants to get 

to the other side—because 99% of the market is offline

While they are used to getting all 
their needs delivered at the 

doorstep, the vast majority of 
India’s carnivores continue to 
buy their meat and seafood at 

neighbourhood outlets.

WHAT

The online industry makes up 
just 1% of the overall meat and 

seafood market. Given this 
reality, and with its top-line 

growth stalling, Licious is now 
eyeing growth offline. 

SO

Licious will face stiff competition 
from unorganized chicken, 

mutton and fish vendors, who 
make up the bulk of the market, 
as well as organized companies 

such as Godrej and Venky’s.

BUT

Licious was expecting its 

FY23 revenue to surge 120% to 

₹1,500 crore; instead, it grew 

just 10%, to ₹748 crore. Losses, 

meanwhile, widened from 

₹485 crore to ₹500 crore. 

TARUN KUMAR SAHU/MINT

Liked this 
story? Share 
it by scanning 
the QR code.

THE MEAT OF THE MATTER

Source: Company filings , Mint research, Redseer report (2021)

Growth cut Well stocked
Licious grew just 10% in FY23 while its 
losses widened.  

Large pieces & mini bites  
Venky’s poultry segment was a clear leader 
in 2022-23.

The pie
Seafood accounts for more than two-thirds 
of the overall market.

Licious has raised nearly $490 million from 
investors such as Mayfield, Avendus 
Temasek and 3one4 Capital.
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ing sector, given the significant proportion of loans backed by 
real-estate collateral.
Long-term investors punished

The removal of indexation could have other regressive effects, 
too. Unlike financial assets, real estate often appreciates in nomi-
nal terms, without corresponding increases in real value. By tax-
ing nominal gains, the policy disproportionately affects those 
who have held properties for longer periods, including retirees 
and long-term investors for whom real estate is a significant part 
of retirement planning. This could force some individuals to sell 
their properties prematurely to avoid higher taxes, leading to 
potential disruptions in the real estate market.

Finally, the policy’s impact on real estate developers should 
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T
he Budget has reshaped the 
investment landscape, mak-
ing exchange-traded funds 
(ETFs) significantly more 
attractive compared to funds 

of funds (FoFs). With the changes in tax 
treatments for gold, silver, and over-
seas investments, ETFs will now offer a 
compelling advantage due to shorter 
holding periods and trading flexibility.

Previously, investments in ETFs and 
FoFs faced distinct tax rules, but the 
new regulations have streamlined 
these, creating a more favourable envi-
ronment for ETFs. This shift not only 
reduces the time needed to benefit 
from long-term capital gains (LTCG), 
but also enhances trading conve-
nience, positioning ETFs as the pre-
ferred choice for savvy investors look-
ing to optimise their portfolios.

ETFs are bought and sold via stock 
exchanges and held in demat accounts. 
In contrast, FoFs are held in statement 
of account form (with the registrar and 
transfer agents, or RTAs) and bought 
directly from asset management com-
panies (AMCs) and redeemed directly 
with AMCs.
Old vs new regime

ETFs: Before April 1, 2023, invest-
ments in gold, silver and overseas ETFs 
were subject to LTCG tax if held for 
more than 36 months—taxed at 20% 
with indexation benefits. Short-term 
capital gains (STCG) for these ETFs 
were taxed at the investor's applicable 
income tax rate.

FoFs: Commodity (gold and silver) 
and overseas funds followed similar tax 
rules but were classified differently.

The 2023 Budget had redefined the 
tax treatment and holding periods for 
these investment vehicles, making 
them taxable at the slab rate. It had 
grandfathered investments made 
before April 2023, allowing them to 
enjoy the benefits of 20% with indexa-
tion. However, the Budget 2024 made 
another change. For redemption made 
after 31 March 2025, the holding period 
for capital gains calculation has been 
standardized to 24 months. This aligns 
the treatment of the instruments with 
other assets but gives ETFs an advan-
tage due to the reduced holding period.

ETFs and FoFs are both taxed at the 
slab rate in the short term, and 12.5% in 
the long term. However, the holding 
period to be considered long-term for 
ETFs is 12 months because they are 
listed securities, while it is 24 months 
for the FoFs.

mutual funds.
For equity ETFs and FoFs investing 

heavily in equity funds (over 65% in 
stocks, and over 90% in equity funds, 
respectively), the tax rate for short-
term gains is 20% and 12.5% for long-
term gains. These ETFs fall under Sec-
tions 111A or 112A, with a 12-month 
holding period foswr long-term classi-
fication. In contrast, pure debt ETFs 
and FoFs, with significant investments 
in debt and money market instrument, 
are taxed at the slab rate, regardless of 
the holding period under Section 50AA 
of the Income Tax Act, 1961.
Conclusion

The new tax regime favours ETFs 
over FoFs for asset classes such as gold 
and overseas equity, primarily due to 
the shorter holding period required to 
benefit from LTCG tax rate. The advan-
tage, combined with inherent benefits 
of ETFs like liquidity, lower costs, and 
trading flexibility, makes them increas-
ingly attractive option for investors in 
gold, silver, and overseas markets.

Budget 2024 changes tilt the 
scale: Why ETFs eclipse FoFs

ETFs now offer a compelling advantage due to shorter holding periods and trading flexibility

Advantage ETF

Note: E�ective 1 April 2025, Section 50AA 
rede�nes speci�ed mutual funds as those 
investing over 65% in debt instruments.
*Equity ETFs and FoFs with more than 65% in 
equity

Tax treatment for investments

ETFs now have a shorter holding period than FoFs with the same tax rate

Investment 
type

Holding period 
for LTCG

STCG 
tax rate

LTCG tax rate with 
indexation bene�t

Tax treatment from 23 July 2024

Investment 
type

Gold, silver & 
overseas ETFs

Gold, silver & 
overseas funds

Holding period 
for LTCG

12 months

24 months

STCG 
tax rate

Slab rate

Slab rate

LTCG tax rate with 
indexation bene�t

12.50%

12.50%

Equity ETFs 
and FoFs

12 months 20% 12.50%

Debt ETFs/FoFs 
(over 65% in 
debt)

N/A Slab rate Slab rate

Before 1 April, 2023 From 1 April, 2023

Gold, silver & 
overseas ETFs 
& funds

36 months Slab rate 20%

Gold, silver & 
overseas ETFs 
& funds

NA Slab rate Slab rate

Benefits of ETFs over FoFs
With the same tax treatment but dif-

ferent holding periods, ETFs present a 
more attractive option for investors as 
the benefits are multifaceted.

ETFs have a reduced holding period 
of 12 months compared to 24 months 
required for FoFs to qualify for LTCG 
tax. This shorter holding period makes 
ETFs more flexible and appealing for 
investors aiming to optimize tax liabili-
ties. So, if you hold a Gold 
ETF for just over a year, 
you’ll enjoy 12.5% LTCG 
tax rate. With FoFs, you’d 
need to wait two full years 
for that benefit. It’s a clear 
win for ETFs.

While both ETFs and 
FoFs are taxed similarly 
under new regime—slab 
rate for STCG, and 20% 
with indexation benefits for LTCG—
the shorter holding period for ETFs 
means investors can benefit from the 
lower LTCG tax rate sooner.

Moreover, ETFs offer trading conve-
nience as they are traded on the stock 
exchanges, allowing for intraday trad-
ing, liquidity, and price transparency. 
This flexibility is not available for FoFs, 
which are typically bought and sold at 
the end of the trading day at the fund's 
net asset value (NAV). For instance, if 

you need to liquidate an ETF, you can 
do it anytime during market hours but 
with an FoF, you’d have to wait until 
the end of the day to make your move.

Additionally, ETFs have low expense 
ratios compared to FoFs, making them 
cost-effective for long-term investors. 
This is another area where ETFs shine. 
Generally, ETFs have lower expense 
ratios because they passively track an 
index and don't require active manage-

ment. FoFs, however, usu-
ally come with higher fees 
due to extra layer of fund 
management

Besides, ETFs provide 
targeted exposure to spe-
cific sectors, commodities, 
or international markets, 
enabling you to customize 
your portfolio to your pre-
cise needs. If you want to 

invest specifically in global technology 
stocks, for instance, there’s an ETF for 
that. An FoF, however, might give you 
broader exposure that includes multi-
ple sectors, which might not align with 
your targeted investment strategy.

However, investing in ETFs requires 
a demat account, which is not neces-
sary for FoFs. This requirement can be 
a barrier for some investors who are not 
familiar with stock market operations 
or prefer simplicity of investing via 

ETFs have lower 
expense ratios 
compared to 
FoFs, making 

them cost  
effective for long 

term investors

Source: Residex
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the cost inflation index. Our calculations show that the effective 
tax rate under the new regime is lower only if a property’s CAGR 
significantly exceeds historical averages. For a 20-year holding 
period with a cost inflation rate of 5.5% a year, the CAGR must be 
above 9.48% for the new tax structure to be advantageous.

An examination of actual performance of the real estate market 
provides more insights. Data from the National Housing Bank’s 
Residex, covering March 2013 to March 2024, shows the average 
CAGR of property prices across 36 Indian cities is just 5.11%. The 
highest recorded CAGR is 8.56% in Hyderabad, which is below 
the threshold needed to benefit from the new tax regime. This 
suggests that, contrary to the finance ministry’s claims, the effec-
tive tax burden will increase for most real estate investments.
Claims vs reality

The demographic aspect of real estate transactions is another 
crucial consideration. Most real estate sales are conducted by 
individuals with annual incomes exceeding ₹15 lakh, meaning 
that the new tax policy will disproportionately affect higher-in-
come groups. While the government aims to redirect the 
increased tax revenue to support lower-income groups, doing so 
by presenting misleading claims that nominal real estate returns 
are in the 12-16% range is problematic. Such claims do not align 
with empirical data and undermine the credibility of the policy.

Also, the lack of indexation means that inflation-adjusted gains 
will be taxed more heavily, potentially discouraging long-term 
investment in real estate. This could lead to reduced market 
liquidity, a crucial factor for efficient price discovery and 
resource allocation. Reduced liquidity can lead to higher transac-
tion costs and price volatility, potentially destabilising the real 
estate market. This could also have spillover effects on the bank-

T
he Union budget’s modifications to the long-term capital 
gains (LTCG) tax on real estate warrant careful scrutiny. 
While the finance ministry portrays the reduction of the 

LTCG tax rate from 20% to 12.5% as good for the middle class, our 
analysis reveals potentially adverse implications for the real 
estate market and the broader economy.

Let us dissect the core components of the policy change. The 
reduction in the LTCG tax rate to 12.5% appears beneficial at first 
glance. However, this apparent benefit is offset by the removal 
of the indexation benefit, which previously allowed taxpayers to 
adjust the purchase price for inflation. Without this adjustment, 
the taxable gains are calculated on the nominal increase in prop-
erty value, disregarding the erosive effect of inflation.

In a market with a relatively inelastic supply such as real estate, 
a higher tax burden may weigh heavily on buyers through higher 
prices, with a potentially smaller impact on transaction volumes. 
This may be especially pronounced in the short to medium term.

To quantify the impact, we analysed the compound annual 
growth rate (CAGR) of real estate prices, the holding period, and 

REMOVING INDEXATION ON REAL ESTATE WILL NOT BENEFIT MOST. HERE'S PROOF

not be overlooked. Already facing challenges such as regulatory 
hurdles, fluctuating demand and high financing costs, develop-
ers may find that the new tax regime adds another layer of strain. 
Increased taxes on gains from property sales could reduce profit 
margins, leading to longer completion times and higher costs for 
homebuyers. Given that affordability is already a critical issue, 
this could exacerbate the housing crisis and make it harder for the 

average Indian to own a home.
From a policy perspective, reintro-

ducing the indexation benefit would 
align the tax burden more closely with 
real gains, providing a fairer and more 
transparent tax structure. A phased 
approach to reducing the tax rate and 
indexation could balance the need for 
revenue with the principles of equity 
and efficiency. Additionally, clear and 

accurate communication from the government, based on empiri-
cal data rather than optimistic projections, would foster greater 
trust and compliance among taxpayers.

The government should establish a real estate data repository 
to address the disconnect between policy assumptions and mar-
ket realities. This would enable more accurate forecasting, facili-
tate evidence-based policymaking, and improve market trans-
parency. Such a repository could provide crucial insights into 
regional variations in real estate performance, allowing for more 
targeted and effective policy interventions.

Sayantan Kundu is assistant professor of finance, International 
Management Institute, Kolkata, and Amarendu Nandy is assistant 
professor of economics at IIM, Ranchi.

A realty data 
repository can 
align the policy 
assumptions 
with the market 
realities
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M
arket regulator Secu-
rities and Exchange 
Board of India (Sebi)’s 

proposal on tightening rules 
for index derivatives, if imple-
mented, may result in erosion 
of volumes from Futures and 
Options (F&O), experts said on 
Wednesday. At the same time, 

it will enhance investor pro-
tection and promote market 
stability in derivative markets, 
they added.

In its consultation paper on 
Tuesday, Sebi proposed seven 
measures, including increas-
ing minimum contract size 
and upfront collection of 
option premiums, intra-day 
monitoring of position limits, 
rationalisation of strike prices, 

removal of calendar spread 
benefit on the expiry day and 
increase in the near contract 
expiry margin.

One of the proposals is to 
rationalise weekly expiry and 
restrict it to one per week on 
the benchmark index per 
exchange. This change will 
likely impact volumes, as the 
recent volumes in the equity 
derivatives segment have been 

driven by weekly expiries, 
HDFC Securities MD & CEO 
Dhiraj Relli said.

“Reducing volumes in F&O 
will bring down realised daily 
volatility and intra-day volatil-
ity in Nifty induced because 
there is expiry practically on 
all days. This happens because 
large weights are common for 
most indices. HDFC, for exam-
ple,  is part of Fin Nifty, Bank 

Nifty, Nifty and the Sensex,” 
Anand Rathi Wealth Ltd Dep-
uty CEO Feroze Azeez said.

Besides, these measures are 
likely to lead to a reduction in 
monthly option prices, partic-
ularly for OTM options, result-
ing in lower implied volatility 
and a more balanced skewness 
in option pricing. It will make 
the market accessible and less 
risky for investors, he added.

‘Sebi’s proposed rules to enhance investor protection’

Liked this 
story? Please 
share it by 
scanning the 
QR code

stores. “The pricing has 
worked for us online and it will 
work for us offline,” asserted 
Gupta. The company’s 
chicken products, for instance, 
are priced ₹30 higher than 
similar items in the wet mar-
ket, he pointed out. 

But the offline stores may 
end up cannibalizing some of 
Licious’ online business. “Off-
line is a very competitive pric-
ing market. If you are opening a 
premium store, it will attract a 
premium customer. But that 
premium customer may 
already be buying from you 

leverage the intelligence gath-
ered from its D2C business to 
drive decison-making in the 
offline business. “We have a 
highly scaled up D2C business 
in each of these catchments, so 
we already know something 
about them,” said Hanjura. For 
instance, he explained, if there 
are more Malayali consumers 
in an area, more fish varieties 
would be offered. 

PRICING PREMIUM 

Licious’ products are priced 
slightly higher than the 

same items in a local shop. 
Gupta justifies this. “It is not a 
premium—if you ask me, that 
is a cost of quality,” he told 
Mint. “Every category that gets 
organized is at some premium. 
For example, if you check the 
rate of flour and the starting 
pack of simple Aashirvaad atta, 
it will be at least 30% more 
expensive. Only thing is, when 
those categories got orga-
nized, there were large com-
panies doing it; here our com-
pany is fighting that battle.” 

The founders do not plan to 
lower prices at Licious’ offline 

FROM PAGE 12 online,” pointed out an industry 
expert, requesting anonymity. 

Moreover, many of the local 
chicken and mutton shops offer 
home delivery, with weight and 
cut customized to customer 
requirements, and this will be a 
challenge for Licious’ higher-
priced meat just as it is for the 
company’s online business.

Datum’s Meena agreed that 
pricing would be a big factor in 
determining Licious’ success 
offline. “Online, you are not 
competing with anyone 
because you are niche. The cus-
tomer is ready to pay the price 
premium for the comfort. But 
now you are fighting on pricing 
with the local players and fight-
ing with the convenience of the 
quick-commerce companies at 
the same time,” he said. 

Gupta and Hanjura know 
there are many challenges 
ahead and do not want to count 
their chickens before they 
hatch. “It’s a learning phase for 
offline. We will not press the 
accelerator until we get the 
engine right,” said Gupta. 
However long that takes, one 
thing is clear: the Licious 
founders will no longer put all 
their eggs in the online basket.

Why did Licious take the 
decision to cross the road? 

Many chicken and mutton 

shops offer home delivery with 

customizations as needed. AFP
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by their spin doctors as proof that Harris is a 
dangerous left-leaning radical who got this 
far because of her racial identity and gender. 

However, it says something about the 
Democrats’ rejuvenated campaign that even 
vicious personal attacks are being turned 
into own-goals for the Republicans. Vice 
presidential Republican nominee J.D. 
Vance’s view that people without children 
do not have a stake in America’s future and 
his 2021 comment that the country was run 
by “childless cat ladies” are now centre stage. 
This was largely a swipe at Harris, who has 
stepchildren. Harris’s stepchildren and her 
husband’s first wife have spoken movingly 
about her.

“Childless cat ladies” has become a much 
discussed comment, one that also draws 
unflattering attention to the Trump-Vance 
campaign’s misogynistic position on abor-
tion. Both are likely to alienate women, gen-
erally, and crucially also suburban American 
women. There is speculation that Trump, no 
stranger to saying offensive things about 
women, might take Vance off the ticket. 

In this action-filled, accelerated sprint for 
the White House, anything could happen. 
The US presidential race will give me knots 
in my stomach till its result is declared in 
November. May the best woman win. 

steadfast loyalty to President Joe Biden after 
his alarmingly incoherent debate with 
Trump on 27 June. Immediately after, she 
was asked on CNN about the debate. The 
former attorney general of California aimed 
her prosecutorial skills at Trump’s record of 
lying and refusal to accept the 2020 election 
result as well as his role in curtailing 
women’s abortion rights, both through 
administrative actions and by packing the 
Supreme Court with judges who would 
undo the protections of Roe vs Wade.

In that reply to CNN’s Anderson Cooper 
are the seeds of Harris’s success and weak-
ness. Last October, Elaina Plott Calabro 
wrote an article for The Atlantic headlined 
‘The Kamala Harris Problem: Few people 
seem to think she’s ready to be president. 
Why?’ Plott Calabro says Harris is most effec-
tive when her prosecutorial skills come to the 
fore. Happily for the Democrats, Trump’s 
candidacy, coupled with his record  of false-
hoods and convictions, makes Harris a per-
fect counterfoil as a trained lawyer and 
former public prosecutor. In the past, says 
Plott Calabro, when asked general questions, 
such as her dreams for the US or about her 
own life, she came across as inauthentic.

In the heady days since Harris became her 
party’s presumptive nominee, however, 

A
 week, as the cliché goes, is a long 
time in politics. Even so, it has been 
decades since we last saw a week 

quite like the one leading up to US Vice-
President Kamala Harris becoming the 
Democratic Party’s presumptive nominee 
for America’s presidential election. One 
would have to go back to the tragic assassi-
nation of Robert Kennedy in 1968 for such a 
dramatic turn in an election. Harris’s, 
though, is possibly a more transformative 
marker in US politics. She was the undera-
chiever of the 2020 Democratic primaries 
for the party’s candidate, coming across as 
over-scripted. Now, if she succeeds—and 
opinion polls show her in a dead heat with 
Donald Trump—she might even help the 
Republican Party wrest itself free of Trump.

This time, Harris seems more relaxed and 
has improbably become a TikTok sensation 
known for her distinctive laugh and comic 
aphorisms. Yet, this transformation is one of 
substance far more than style. She claimed 
the spotlight and her party’s gratitude with 

pushed the normal bell curve of good-
ness towards the bad. 

Their methods have made NGOs 
more fake and less authentic, and also 
more flaky and less rigorous. While this 
is an overall shift, there exist a large 
number of NGOs that are very good 
(authentic and rigorous, i.e). Equally, 
not all funders are of this kind, but the 
majority now seem to be. 

This has happened because funders 
have requirements that influence the 
work of NGOs. When a large number 
have similar requirements, it has a 
cumulative effect on the NGO sector. 

What are these requirements and 
why have they had such an effect? 

Let’s begin with an analogy. Think of 
the owner of an IPL cricket team who 
demands that it must make at least 260 
runs in every match, irrespective of the 
pitch, weather conditions or bowling 
quality. The owner has only watched 
cricket, but never played it profession-
ally. Targeting 260 runs is a good thing, 
but futile to do so without an under-
standing of the pitch and opposition. 
While this analogy is useful, it is an 
oversimplification, since social issues 
are far more complex than a cricket 
game. For a start, the contexts are far 
more varied, path dependencies are 
greater, responses are unpredictable, 
uncontrollable factors are many more, 
conflicts are rife and the interactions 
between factors are infinitely complex. 

Now let’s consider the specific 
‘requirements’ pushing the distribution 
curve of NGOs, all of which are inter-
connected. 

The first is scale—a push for greater 
numbers, be it in terms of geographical 
coverage or the count of people 
impacted. This is because of ignorance 
or underestimation of the fact that 
social-human interventions do not scale 
in industrial mode. They must be 
worked upon person-by-person, con-
text-by-context. The demand for scale, 
however, tempts NGOs to do superficial 
(flaky) work or exaggerate (fake) what 
they are doing. 

The second requirement is of defini-
tive changes that are instantly visible. 
This is another push towards superfici-
ality, with NGOs opting to work on nar-
row problems and not getting into the 
depth of issues. If you take on complex 
issues, it is very hard to see a definitive 
change. Certainly, there are markers of 
progress along the transformation path 
even on complex matters, but these also 
require great effort to achieve. Taking 
on simpler matters means easier work 
for an NGO and quick gratification for 
funders—a comfortable equilibrium. 

The third requirement exacerbates 
this drift on the fake-flake axes—the 
demand for speed. Human and social 
changes take time. Demanding quick 
changes, and that too those that are 
definitive and clear, leads NGOs down a 
slippery slope of flakiness and fakeness. 
One manifestation of the need for speed 
is that specific projects are run for short 
periods and then shut down—usually 
2-3 years and often just a year. Even the 
surface of social issues cannot be 
scratched within such time frames. 

The fourth requirement is of perma-
nence or sustainability of change. This 
arises from a basic misunderstanding of 
the world. Nothing can be sustained 
without working at it continuously. 
Even our democracy requires constant 
work to maintain it. So, how can any-
thing maintain itself is the face of much 
larger social-cultural-political-eco-
nomic forces? It can’t. But too many 
funders embrace this illusion. 

Everyone in the social sector wants 
to improve the lives of more people 
quickly by effecting real changes that 
endure. However, when it becomes like 
a cricket team owner demanding 260 
runs scored in every T20 match, then it 
mars the character of the team as well as 
the game. Which is what has happened 
to the NGO sector. Funders’ require-
ments have eroded authenticity and 
rigour. NGOs can hardly resist this 
dynamic, because their very existence 
depends on funders. It is for funders like 
us to reflect and change course.

I
ndia has a lot of non-governmental 
organizations (NGOs). Their work 
covers a huge range, from grassroots 

level mobilization and interventions to 
research and policy. Estimates of their 
number vary between half a million and 
1 million, depending on what one con-
siders an NGO. Of these, many are very 
bad and many are very good. Overall, on 
‘goodness,’ they follow a normal distri-
bution around the average, with most in 
the middle and tail-ends on both sides. 
‘Good’ here means genuinely well-in-
tentioned, dedicated and hard-working, 
with relevant expertise and integrity. 
The ‘fake-flake’ framework is useful to 
assess the goodness of an NGO. In brief: 
‘Fake’ and ‘flake’ are like the X and Y 
axes on which organizations can be 
mapped mentally. The labels at the 
other end of these dimensions are 
‘authentic’ and ‘rigorous.’ 

NGOs get their financial resources 
from a variety of funders. These include 
philanthropic foundations, corporate 
social responsibility organizations, very 
wealthy individuals, multilateral insti-
tutions and government bodies. There 
are also many middle-class individuals 
who support NGOs, but here, we will 
not include them in the definition of 
funders, and it will become clear why. 

As NGOs depend on money from 
funders, the latter have significant 
influence over them. Over the past 
20-odd years, funders have broadly 

Unrealistic performance demands are making too many Indian NGOs lose authenticity and rigour

ANURAG BEHAR
is CEO of Azim Premji Foundation.

Harris’s comeback is a big moment in American politics
RAHUL JACOB

T
he Securities and Exchange Board 
of India’s (Sebi) latest proposals of 
rule revisions for derivatives trading 
reflect a reinforced resolve to con-
tain retail speculation, an evident 
frenzy of which has been flagged for 

its risks. The slew of measures it has proposed 
include an increase in the minimum contract 
size from ₹5 lakh to ₹15-20 lakh, higher upfront 
margins to be paid for trades, allowing only one 
weekly expiry per exchange (as opposed to 
daily), and the intraday monitoring of position 
limits. These and other steps would be in addi-
tion to the action it took earlier. On its part, 
the Centre’s budget has doubled the securities 
transaction tax on futures and options. The 
broader message is clear. Authorities are going 
all out to tighten screws on speculative trading, 
which is seen as having gone out of hand. “The 
tail had grown bigger than the dog,” Sebi chair-
person Madhabi Puri Buch told Mint, referring 
to an exponential rise in derivatives trading. 
“Yes, it does look, as someone said, that the tail 
is wagging the dog, because, ultimately, [the use 
of futures and options] was meant to be a way of 
risk management, hedging, etc,” she added. 

The data has been dropping jaws. Index 
options volumes on NSE surged almost 13-fold 
from ₹10.8 trillion in 2019-20 to ₹138 trillion in 
2023-24. Meanwhile, cash market turnover 
during the same period rose a modest 2.25 
times from ₹89 trillion to ₹201 trillion. Though 
cash-segment trading is still considerably 
higher, the gap is closing fast. On current 
trends, it may not be long before derivative 
trades match their underlying segment of 
assets, which would be a conceptual anomaly. 
But what’s behind this boom? As conceived, 
equity derivatives derive their value from 

stocks, with contracts designed for genuine 
risks to be hedged by sophisticated participants 
in capital markets. Since their market values 
move up and down, they also attract punters 
who find that outsized bets can be placed with 
relatively small sums. Little margin money to be 
paid upfront—for the difference to be settled at 
the end of the transaction cycle—has resulted in 
investments by people who may prove unable 
to fully pay up what they owe should their game 
go wrong. For all their enthusiasm, market sur-
veys show that retail investors rarely end up 
winners. About 70% of intraday traders made 
losses in 2022-23, according to a recent Sebi 
study. A previous Sebi survey had found that 
nine out of 10 individuals in the equity deriva-
tives segment were making losses. Clearly, the 
odds are stacked against them, no matter how 
highly they fancy their chances. 

In an economy that lets markets be shaped by 
free interactions of demand and supply, state 
intervention to curb any kind of trading can be 
controversial. In general, investors should be at 
liberty to take the risks they deem fit. If losses 
arise, it would serve them a lesson and the 
resultant caution ought to keep hazards in 
check. Yet, reckless behaviour can overpower 
and outlast corrective forces. Derivatives cater 
to the “gambling instincts” of humans, as noted 
by this year’s Economic Survey, and instability 
in this segment could have negative spillovers 
across capital markets. So, while it’s helpful to 
educate participants on what’s best for their 
own safety, ample signs of naive investing in 
this segment also make a case for exceptional 
curbs on behalf of others who may suffer the 
fallout of a crash. Derivatives do serve a useful 
purpose, but only in an adjunct role. We must 
not let the market’s tail wag the dog.

Sebi is spot on: The tail 
should not wag the dog

The market regulator’s proposals to tighten rules for derivatives trading reflect a hardened 

resolve to squash a frenzy of retail speculation—which entails broad risks best kept in check 

OUR VIEW

www.livemint.com

CONTENT PARTNER

New Delhi, Mumbai, Bangalore, Kolkata, Chennai, Ahmedabad, Hyderabad, Chandigarh*, Pune* Friday, August 1, 2014 Vol.8 No.182 `4.00 in Delhi-NCR/`5.00 outside Delhi-NCR 24 PAGES

SENSEX 25,894.97 æ 192.45 NIFTY 7,721.30 æ 70.10 DOLLAR `60.56 Æ `0.50 EURO `81.02 Æ `0.68 GOLD `27,835Æ `45 OIL $106.22 æ $0.29

India has seen explosive
growth in tiny enterpris-

es. The country now has 59
million enterprises that
provide work to 127 million
people. Seventeen million
new enterprises have been
added since 2005.

The economic census re-
leased by the government
this week suggests that mil-
lions of Indians who are
leaving overcrowded farms
are being absorbed by the
informal economy rather
than the large firms that
policymakers have been
banking on. It is to be seen
whether these enterprises
in the informal economy
get more policy attention.

That many have made
the shift despite rising rural
wages means they found
value in their new enter-
prises, as Credit Suisse’s
Neelkanth Mishra points
out in a report. Higher
wages in general are an in-
dicator of robust employ-
ment growth. One reason
for this is that higher prices
for farm goods and higher
rural wage rates have
helped generate localized
demand that is met by
these small firms. A similar
pattern was seen in the re-
cent rural housing boom.

QUICK EDIT
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business

Mint is also available for R8 with 

Hindustan Times in Delhi-NCR only

REFORM DRIVE

Labour law
changes to be
fast-tracked

BY PRASHANT K . NANDA &

AMRIT RAJ

·························
NEW DELHI

Business-friendly legisla-
tion aimed at flexibility
in hiring will be intro-

duced in the ongoing Budget
session of Parliament, the gov-
ernment said on Thursday, a
day after the Union cabinet
signed off on the relevant
amendments to decades-old
laws.

The signal came as Rajas-
than’s Bharatiya Janata Party
(BJP) government late on
Thursday passed amendments
to four key labour laws—the In-
dustrial Disputes Act, Factories
Act, Contract Labour Act and
the Apprentices Act.

With this the BJP-led Nation-
al Democratic Alliance (NDA)
at the centre has not only sig-
nalled its willingness to move
ahead on a politically sensitive
issue, but also set the context
for proceeding on more conten-
tious legislation like the Indus-
trial Disputes Act.

On Wednesday, the Union
cabinet approved proposals to
amend three labour laws to
make it easier for businesses to
hire workers—the Factories Act,
1948, Apprentices Act, 1961 and
Labour Laws (exemption from
furnishing returns and main-
taining registers by certain es-
tablishments) Act, 1988.

While Rajasthan has amend-
ed four labour laws, Congress-
ruled Haryana too plans a simi-
lar proposal, Mint reported on
17 July, implying bi-partisan
consensus on the need for la-
bour reforms and increasing
the prospects of the amend-
ments winning approval in the
Rajya Sabha, where the NDA is
in a minority.

Labour and employment
minister Narendra Singh Tomar
said the NDA is reforming the
laws without compromising
workers’ welfare and aiming to
create better circumstances for
employment. “These Bills will
come soon in the Parliament
and we are hopeful that it will
come in this session of the Par-
liament,” he said.

“Labour ministry fundamen-
tally works for the benefit of
workers, but when the word la-
bour comes, then it is linked to
industry. So all amendments

are being done keeping in mind
the welfare of workforce and
keeping in mind the views of
the industries,” Tomar said, be-
fore clarifying that the changes
will “benefit workers signifi-
cantly and create jobs in a big
way”.

Without mentioning any tar-
gets for job creation, he said, “A
lot of jobs will be created and
government is committed to
this,” adding the reforms will
show results over time. “People
are looking at the government
with hope and aspiration, and
the way government is taking
quick decisions, it will open the
job market in every sector.”

The government’s move is in
keeping with pledges made by
the BJP in its manifesto for the
general election, which said it
promised to “bring together all
stakeholders to review our la-
bour laws which are outdated,
complicated and even contra-
dictory”.

Industry experts welcomed
the move to amend the laws—
the oldest of which dates back
66 years—saying it will boost
manufacturing in India. Sunil
Munjal, joint managing direc-
tor, Hero MotoCorp Ltd, India’s
largest two-wheeler company,
said the reforms “shall give In-
dia a rightful place in the comi-
ty of nations”.

“India needed this for long
and we have been asking for it a
long, long time. I have not gone
through the details but I can tell
you such steps create massive
employment. It is not good only
from the industry point of view
but also from the worker’s point
of view. The government should
make sure that a right balance
is there between an employee
and the employer,” he said.

The proposed changes to the
Factories Act centre on five
points—improved safety of
workers; doubling the provision
of overtime from 50 hours a
quarter to 100 hours in some
cases and from 75 hours to 125
hours in other work of public
interest; increasing the penalty
for violation of the Act; relaxing
the norms for women to work in
some industry segments at
night; and reducing to 90 from
240 the number of days an em-
ployee needs to work before be-
coming eligible for benefits like
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NDA signals willingness
to move on sensitive
issues, proposes to
move Bills in ongoing
Parliament session

Maruti profit
up 21% as
sentiment
improves
BY AMRIT RAJ

amrit.r@livemint.com
·························
NEW DELHI

Maruti Suzuki India Ltd re-
ported a higher-than-ex-

pected profit for the June quar-
ter on Thursday as optimism
about an economic rebound
spurred higher demand for ve-
hicles made by India’s largest
carmaker.

Net profit rose 21% to `762
crore in the three months end-
ed 30 June from a year ago on a
10.8% increase in sales to
`11,073.5 crore, the company
said.

The company had been ex-
pected to report a profit of
`729 crore in the fiscal fourth
quarter, based on the median
of 35 analysts’ estimates com-
piled by Bloomberg.

Maruti officials said in a call
with analysts that the company
had noticed a marked im-
provement in demand over the
last two months.

The ascension to office of a
Bharatiya Janata Party-led
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INDIA'S LOST OPPORTUNITY
The ongoing slowdown has destroyed an entire generation’s chances of living 
at developed nation levels of income.  At current rates of growth, it will take 
another 60 years for India to reach developed country levels of per capita 
income. Before the financial crisis, the consensus was that India’s per capita 
income would converge with that of developed nations by 2050, if not earlier. 
To meet that target, India would have to grow at a constant rate of 7.94% 
annually if it has to meet the 2050 projection, a recent report by Organisation 
for Economic Co-operation and Development (OECD) said. That’s a good 3.2 
percentage points over the current growth rate of 4.7%. 

4.74%
Current Benchmark

GROWTH RATE

Per capita gross national income (in $)

8.94%

2013 2020 2030
2043

2046 2055 2062 2074
2050

5.94% 6.94% 7.94% 9.94%

1,580

26,639.3626,693.55

By T.C.A. Sharad Raghavan

Different projected 
growth rates for India, 
and the resultant years 
in which convergence 
with the OECD will take 
place in terms of per 
capita gross national 
income in current US 
dollars. The benchmark 
is the 7.94% rate.

Source: OECD's Perspectives on Global Development 2014, Mint research 
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As Amazon India, Flipkart
India Pvt. Ltd and Snapdeal

outspend each other in grab-
bing advertising spots on the In-
ternet, online ad rates are in-
creasing sharply, in a boost to
Google Inc. and Facebook Inc.
and prompting smaller e-com-
merce sites to shift some of their
marketing budgets towards tra-
ditional media.

According to estimates by ex-
ecutives at five e-commerce
companies, online ad rates have
jumped by 50-60% over the past
six months as Flipkart and
Snapdeal splurged freshly
raised private equity money on
ads that often promote deep
discounts and other attractions
on these sites.

Amazon, the world’s largest
online retailer, which launched
its India business in June 2013,
has set aside more than `100
crore for marketing this year,
according to one person famil-
iar with the matter.

Flipkart, Snapdeal and Ama-
zon are battling each other to
grab new shoppers and retain
customers as they seek to main-
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Smaller e-tailers
eye traditional
media amid
online ad frenzy

BY A SIT RANJAN M ISHRA &

ELIZABETH ROCHE

·························
NEW DELHI

Members of the World
Trade Organization

(WTO) were striving on Thurs-
day night for a last-minute
compromise between rich na-
tions and developing countries
led by India that would help
them salvage the first agree-
ment hammered out by the
multilateral forum since its for-
mation almost 19 years ago.

A compromise seemed likely
in Geneva as India and its sup-
porters in the WTO appeared
ready to shift to middle ground,
relaxing their previously rigid
stance on the thorny issue of
food security that’s holding up
the Trade Facilitation Agree-
ment (TFA).

The deadline for wrapping
up the TFA and making it a part
of the WTO rulebook is mid-
night of 31 July Geneva time.
India is three-and-a-half hours
ahead of Geneva time.

WTO spokesperson Keith
Rockwell said in a statement on
Thursday night that director
general Roberto Azevêdo had
convened an informal meeting
of the heads of delegation at
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Room for compromise seen
onWTO trade agreement
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Diplomatic overtures: John Kerry (left) with Sushma Swaraj.

India, US address
irritants in ties

Foreign minister Sushma
Swaraj said she had also
raised the issue of the Ameri-
can National Security Agency
(NSA) snooping on targets in
India, including leaders of the
Bharatiya Janata Party (BJP),
with US secretary of state John
Kerry, who is in New Delhi for
the fifth India-US strategic di-
alogue. This is the first face-
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India and the US on Thurs-
day discussed contentious

issues, including a proposed
immigration law to discour-
age skilled overseas workers
to safeguard American jobs,
which could hurt India’s $118
billion software services in-
dustry.

POLICY: Govt bets on mobiles
to push financial inclusion >5

ECONOMY: Fiscal deficit crosses half of
target in Q1 >3

EARNINGS: Rise in retail loans aids
ICICI Bank profit >3

NATION: All you need to know about
landslides >24
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Whenever financial sector 
development precedes 

national development, the 
story hasn’t ended well… The 

Asian crisis of 1997-98 is a 
very important example.
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leaders. Harris has said that it’s likely that 
her interest in public service took root back 
then.

In many ways, even more remarkably 
than exposing Kamala and her sister to south 
Indian culture, Shyamala, who went to the 
US in the 1950s to study at Berkeley, ensured 

that her daughters imbibed 
plenty of idealism about 
the civil rights struggle of 
African-Americans, long 
after she and her husband 
Donald Harris, who moved 
to the US from Jamaica, 
divorced. This makes Har-
ris cosmopolitan in a way 
that many Indian Ameri-
cans are not. It is no coinci-
dence that, as Desai notes, 
“Kamala solidified that 
connection by attending 
Howard University, a pree-
minent member of the his-

torically black colleges and universities.”
This means that Harris will likely energize 

young African-American voters and Latinos. 
First-time contributors are making dona-
tions to her campaign in record numbers. 
Yet, all these seeming positives are already 
being repackaged for the Republican base 

even that inability to open up in interviews 
appears well behind her. Now, pop singers 
are calling her cool and internet memes 
about her use of the phrase “You think you 
just fell out of a coconut tree?” have been 
widely shared. 

As the son of an irrepressibly witty Tamil 
mother, even though I 
don’t speak the language, I 
heard enough comic Tamil 
phrases as a child to relate 
to what Harris’ indomita-
ble mother Shyamala said 
to her. 

In Nikkei Asia, Vishaka 
Desai, president emerita of 
the US-based Asia Society, 
argues that “the discussion 
of the coconut meme with-
out any reference to its 
Indian context is not 
unlike the visible absence 
of much discussion of the 
strong influence Shyamala had on her 
daughter.” This is true enough, although 
Harris warmly recalls that on holidays to 
then Madras, she would overhear her mater-
nal grandfather, a retired civil servant, 
speaking animatedly with his friends about 
our first generation of post-independence 

Her spectacular 

campaign start 

marks the most 

dramatic shift 

we have seen 

in US politics 

for decades

Funders of NGOs should realize 
that this isn’t a T20 cricket game
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O
f late, there have been many dis-
cussions on how much spending 
or ostentation is “too much” for 
a rich person. And the views 
are polarized along, “It is bad/ 
immoral/ unforgivable to spend 

so much when most of your fellow citizens need 
free food” to “It is their money and how they spend 
it is no one else’s business.”

Without getting moralistic, the question is 
whether there a way or framework to think about 
this in pure economic terms?

That is what I attempt to do in this piece. My 
analysis is largely based on a research paper, 
‘Perspectives: Explaining Influence Rents: The 
Case for an Institutions-Based View’ by Gautam 
Ahuja and Sai Yayavaramand, published in the 
journal Organization Science, and some discus-
sions with Professor Ahuja. Any distortions or 
over-simplifications are, of course, mine.

The framework, very broadly, is this: There are 
five types or sources of wealth creation, and the 
freedom to spend the money as desired should 
depend on how that wealth has been earned. These 
five can be roughly ranked in ‘moral’ terms. ‘Moral’ 
not in a spiritual sense, but determined by whether 
the money is ‘deserved’ in economic terms. Thus 
the questions are: How much of the wealth was 
earned by means of the honest efforts and capabili-
ties of its current owners? And there is a hierarchy 
to this which determines the moral right to that 
money.

The logic? For an economic system to work well, 
rewards and efforts should be aligned, businesses 
should pay for their related costs, and the market 
should allow reasonable competition—meaning 
that another player should have a fair chance of 
replacing the incumbent.

Coming back to the five sources of wealth, here 
are the five in decreasing order of desirability:

The first are returns from a talent (or an ability) 
and/or effort. You design clothes or jewellery that 
your customers love, for example, or start a D Mart 
in a crowded business arena and make a success of 
it. These are legitimate ways to earn wealth.

The second is wealth created from innovation or 
an invention. It could be an electric bulb, Viagra or a 
iPod. In such circumstances, it is only fair that the 
innovator be rewarded—both for making the world 
better and for incentivizing other inventors.

In both these categories, it can be argued that the 
wealth created belongs completely to the owner, to 
spend as they deem fit, whether it is on buying a pri-
vate plane or an island, or partying with the biggest 
names in showbiz.

Now we start to move into relatively grey areas.
The third category relates to externalities. These 

are cases where a business may be making profits 
where a part of the costs of that business are being 

borne by the economy or society at large. Textbook 
examples include the health damage caused by 
cigarettes and pollution from automobiles, neither 
of which is paid for by the companies making these.

Then comes income or wealth made on account 
of monopolistic advantages. For example, some sec-
tors like railways, ports, airports, oil exploration or 
even large-scale oil refining, electric utilities, tele-
com, etc, tend to develop natural monopolies. In 
such cases competition, especially new competi-
tion, is either missing or weak due to the structure 
of the industry. This is why most monopoly busi-
nesses have traditionally been either government 
run or heavily regulated. This is also the reason why 
anti-monopoly laws exist in most jurisdictions. In 
more recent times, a platform like Facebook or 
Google can provide the incumbent many monopo-
listic advantages, including very high entry barriers 
for anyone else.

The last type is ‘influence rents,’ as economists 
call them. This is the worst way to generate wealth 
(short of actual crime). These arise because the per-
son or business controls the institutions and rules 
by which the economic activity is regulated. Those 
who benefit from this often have access to market 
opportunities and contracts that are not available to 
others, and frequently receive exceptional treat-
ment. Plus, rules and laws are fashioned to favour 
them and disfavour their rivals.

Under this framework, economically speaking, 
it is fine if someone spends money that has been 
earned through talent and/or effort, or by innova-
tion. Money from externalities, monopolies or the 
exercise of influence, however, is a different story.

Wealth does not always fall into a single ‘source’ 
category. For example, in its business of e-com-
merce, Amazon started out as an innovator and a 
business doing things more efficiently. But, later on, 
it allegedly did not hesitate to use and misuse its 
monopoly or dominant position. Therefore, in 
every case, one would need to make a judgement on 

the mix of wealth sources before we can say whether 
its holders are entitled to spend it as they wish.

But why do we need to do that? Is it for gossip 
or remarks about extravagance on social media?

Actually, the issue goes much deeper. Influence 
rents, for example, can impair the productive capac-
ity of an economy because they distort and destroy 
incentives to invest or work hard, and thus con-
demn everyone to longer-term sub-optimal out-
comes. In economic theory, it has been shown that 
societies characterized by certain market features 
and processes work better to maximize economic 
development and growth. An ideal economic sys-
tem features fair competition as well as a robust 
institutional, legal and regulatory structure, with 
appropriate laws that cover competition, contracts, 
consumer protection and more.

These are not just theoretical constructs. As the 
paper’s authors point out, the US’s economic system 
during the Cold War was heavily driven by that 
logic, in contrast with the socialist economic system 
adopted by the Soviet Union. The Soviets were able 
to match the US on military strength and technol-
ogy, but were not able to match the efficiency 
of the economic and legal institutions of the US. 
Ultimately, the collapse of the Soviet Union was 
an economic phenomenon, and not on account 
of a military defeat.

A society and economy will not prosper if it is 
weakened by hollowed-out institutions, where 
wealth is created via capturing and influencing 
these. We can see this play out in many resource-
rich countries around the world that continue to 
struggle economically, or for that matter even in 
post-Soviet Russia, controlled as it has been by 
oligarchs or others close to the power centre.

Hence, it is not just about judging someone’s 
spending, but what that tells you about the struc-
ture of an economy and the brightness or otherwise 
of its future. At least we now have a framework 
to think about this.

An analysis of wealth creation 
could guide how it’s best spent

It’s not about judging someone’s spending but looking at riches in the broad context of an economy’s structure and prospects 
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W
hich automotive company, more 
than any other, is responsible for 
getting the world’s population 

moving? Ford, whose Model T turned the 
car into a mass-market product? Volks-
wagen, which sold more vehicles than any 
competitor over the past decade? Toyota, 
whose Corolla is the best-selling car in his-
tory? There’s a good case for the answer to 
be none of the above. Instead, it’s Honda, 
whose cheap and cheerful Super Cub 
motorbike deserves to be recognized as the 
most important road vehicle in history. 
Since its debut in 1958, cumulative sales 
have been more than 100 million, well over 
twice the Corolla’s numbers.

The Super Cub’s ubiquity in developing 
countries makes it transformative. Four-
wheelers are mostly competing in affluent 
nations. The core customer for a Super 
Cub, however, is a rural farmer or newly 
minted urbanite in Asia, Africa or Latin 
America, getting a first taste of road free-
dom. That makes Honda’s slow response to 
the next revolution confounding. 

In India, the world’s largest two-wheeler 
market, sales of electric bikes are growing 
faster by the month. Volumes were up 28% 
in 2023-24, even as the government 
wound back purchase subsidies. More 
electric two-wheelers were sold in the year 
than all battery-powered cars and three-
wheeled rickshaws put together. None of 
them was sold by Honda.

Domestic players aren’t standing still. 
Ola Electric Mobility Ltd, led by Bhavish 
Aggarwal, has nearly half the local market 
and is working on an IPO of $658 million. 
TVS has sold more than 300,000 of its 
iQube e-scooters, and is starting exports. 
Hero Motocorp is also looking at overseas 
markets for its Vida V1 scooter, which it has 
been selling since 2022. The numbers of 
electric two- and three-wheelers from 
Bajaj Auto quadrupled last fiscal year. “We 
are just about getting started,” Bajaj’s CFO 
Dinesh Thapar told investors on 17 July, 
and will be “expanding this business in 
multiples in the times ahead.”

Honda has laid out ambitious plans, but 
it has been far too slow on the execution. By 
2030, it wants to have 30 electric bikes on 
the road and be selling 4 million models 
worldwide a year, equivalent to about a 
third of its total bike volumes at present. It 
has promised $3.3 billion between now and 
2030 for electrifying its two-wheelers, too.

Three years after CEO Toshihiro Mibe 
announced plans to convert the entire 
business to electric, we’re still waiting for a 
first Indian e-scooter that the Japanese 
automaker has promised for later this year.

Honda needs to accelerate. The cost of 
batteries means e-scooters still can’t com-
pete with petrol bikes for rural dwellers 
who need to travel more than a few hours 
between towns. Still, their total running 
costs are already about two-thirds lower, 
according to BloombergNEF, making 
them an attractive option for a burgeoning 
market of urban commuters and delivery 
drivers. The palpable excitement among 
Indian manufacturers comes from the 
potential they sense in this.

How is Honda allowing itself to be left 
behind? Management has for years treated 
motorbikes as a cash cow to fund its less 
profitable but far more prestigious car unit. 
As two-wheelers electrify, though, that’s a 
hazardous strategy. The company risks 
ploughing cash into a four-wheeler busi-
ness where it’s a middling competitor, 
while under-investing in maintaining its 
global leadership in motorbikes.

To be sure, Honda’s dominance makes it 
a formidable opponent. While it only has 
about a quarter of the market in India, in 
Thailand, Indonesia, Vietnam and Brazil 
the number is a monopolistic three-quar-
ters. Scale is an advantage, too: Its com-
bined capital spending and R&D budget 
last year, for instance, was about 16 times 
that of TVS, Hero and Bajaj put together.

The trouble is that confidence means 
Honda risks squandering what made it a 
transformative company in the first place. 
The automaker started life in the humble 
business of adding auxiliary motors to 
pedal bikes in a shattered post-war Japan. 
Since then, its most precious asset has been 
the loyalty it has established, as the brand 
that consumers in emerging markets 
indelibly associate with the fresh joy of 
powered mobility.

Those aspirational customers aren’t 
going to switch to electric for the sake of 
the environment, but they’ll reward the 
company that provides them the cheapest 
way of getting from A to B. That vehicle is 
already electric, and the advantage is only 
going to increase.

Over the past year, foreign carmakers 
have been shocked by the speed with 
which Chinese EV makers squeezed them 
out of the world’s biggest car market with 
cheaper, better vehicles. If Honda doesn’t 
move fast, it may see its Indian rivals repeat 
the trick on two wheels. ©BLOOMBERG

EV laggard Honda’s two-wheel 
rivals are leaving it in the dust 

The firm is running out of time to accelerate its EV game in India

Honda’s global two-wheeler market 

success is at threat. ISTOCKPHOTO
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GUEST VIEW

Support women returning from breaks: We 
need to rethink our family and workplace 
cultures that place the burden of returning 
to work entirely on women. Changing a cul-
ture that affects familial norms is much 
harder than changing organizational norms. 
However, there exists an opportunity for 
organizations to mould rather than mirror 
society. Rather than setting up a returning 
woman for failure, employers should take a 
more supportive approach. 

Employers should be more proactive and 
open to integrating women who return to 
work from breaks. The organizational cul-
ture could make space for the returnee to 
rebuild her diminished confidence and lost 
networks. Substantive support should be 
offered in the form of flexible work hours, 
projects that do justice to her talent and 
empathy from managers. In return, women 
are likely to reward such an organization 
with dedication and loyalty. 

Organizations that focus on recruiting 
women eager to rejoin employment should 
be willing to forgo immediate productivity 
gains till such employees find their footing. 
But once returning employees settle into 
their roles, such employers could look for-
ward to productivity gains that will eventu-
ally pay them back. 

cultural norms, with married women being 
encouraged by their families not to continue 
working. Or about lost motivation to work 
after marriage. However, the phenomenon 
is more complex than that. Women, married 
or unmarried, are interested in being finan-
cially independent and have an identity that 
goes beyond being a daughter, wife, sister or 
mother. Then why do women leave the 
workforce after getting married? 

To understand this, we conducted focus 
group discussions with MBA women gradu-
ates of premier Indian Institutes of Manage-
ment (IIMs) in the country. Some of them 
had taken a career break and either returned 
to the industry they’d quit or were pursuing 
their dreams in new fields. These were 
highly skilled and ambitious women who 
spent much of their youth persevering with 
the education and jobs they had chosen. 

In the course of our conversations on 
career breaks, we found multiple factors 
influencing that decision. While we found 
that marriage to some extent led women out 
of the workforce, the workplace culture had 
an equally strong role in pushing married 
women out. 

The household marriage story: Women 
were found likely to leave the workforce 
after marriage for the usual reasons, such as 

T
he budget for 2024-25 highlights the 
urgency of job creation and skilling, 
and emphasizes the need to get more 

women into India’s labour force. As the gov-
ernment prepares to roll out employment-
linked incentives and other schemes aimed 
at first-time workers that may increase the 
participation of women in the workforce, we 
must also think about women who have 
exited. Our research with low-skilled work-
ers in the manufacturing sector clearly 
shows that manufacturers face a huge turn-
over among women working on the shop-
floor. At the same time, our conversations 
with highly-skilled women from premier 
business schools in India show that they too 
are quitting the workforce at a far higher rate 
than their male counterparts. 

India’s labour force and employment 
numbers suggest that when a woman gets 
married, she is likely to drop out of the work-
force. Married women and employment, it 
seems, are not a match made in heaven. On 
the face of it, this appears to be an issue of 

Married women: Opting out of work or being pushed?
PRITHA DEV & AKSHAYA VIJAYALAKSHMI In our discussions, a woman pointed out 

that her bonus and promotion were put on 
hold once the management learnt about her 
pregnancy. Additionally, women see men 
being promoted and chosen for opportuni-
ties while their pregnancy or family obliga-
tions are seen as a handicap. Such covert dis-

crimination impacts not 
just the women who expe-
rience it directly, but also 
sends signals to other 
women that focusing on 
their personal life would be 
treated as being disloyal to 
the organization. 

However, some women 
said they also encountered 
supportive managers. And 
those who took a long-term 
view of the value delivered 
by their team members 
were rewarded with loyal 
and hardworking women 

employees. We also found that women pre-
ferred joining non-profit organizations after 
a break. While these jobs are as or more 
demanding than roles at for-profit organiza-
tions, bosses in this sector appear to be more 
empathetic, providing flexible work hours 
and opportunities for mutual goal-setting. 

the husband’s job location or transfer, preg-
nancy or the demands of parental care. Our 
interviewees found that it was hard to sus-
tain highly competitive careers, especially if 
they chose to have children. Moreover, 
recent studies point to the growing use of 
IVF for childbirths. Such pregnancies call for 
extra rest and caution, 
leading many women to  
step back from work. 

The workforce marriage 
story: On the other hand, 
we also found a pattern of 
married women being 
nudged out of organiza-
tions by their workplace 
culture. A workplace that 
requires its employees to 
be available at all hours 
strongly signals that it does 
not want women, since 
they tend to be primary 
caretakers at home. This 
kind of culture that takes a myopic view of 
productivity (with one’s presence required 
at all times) could explain Foxconn’s alleged 
aversion to recruiting married women for its 
shop-floor in India. Such a culture equates 
maternity leave with a vacation, which 
couldn’t be farther from the truth. 

Organizations 

would serve 

themselves well 

by welcoming 

women keen 

to rejoin the 

workforce   
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