
AFTER PAYTM PREZ 
RESIGNATION, MORE 
MAY PUT IN PAPERS
The resignation of Bhavesh Gupta, the 
president and chief operating officer (COO) of 
Paytm, follows a series of 
high-level exits at the 
Noida-based company 
after the RBI took action on 
its associate entity Paytm 
Payments Bank in January 
this year. The company may 
see a few more exits 
in the next few 
weeks, say 
sources.               2 >
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BANKER’S TRUST   
Small is beautiful,  
but not always                                     
Small finance banks (SFBs) have done 
well to serve borrowers who have not 
been reached out by universal banks, 
but when it comes to collecting deposits, 
SFBs have been struggling.  
TAMAL BANDYOPADHYAY writes                 19 >

How markets performed last week 
                                         

Index on         *One-
          % chg over Dec 29, ‘23 

                                                                                                  --———————————————————————————————————————————————————————— 
                                      May 3, ‘24           week     Local currency            in US $ 
Sensex              73,878         0.2               2.3           2.0 
Nifty                 22,476         0.2               3.4           3.2 
Dow Jones        38,676         1.1               2.6           2.6 
Nasdaq             16,156         1.4               7.6           7.6 
Hang Seng         18,476         4.7               8.4           8.4 
Nikkei#             38,236         1.6             14.3           4.9 
FTSE                    8,213         0.9               6.2           4.7 
DAX                   18,002       -0.9               7.5           4.8
#As on May 2; *Change (%) over previous week         Source: Bloomberg
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T
he Ministry of Electronics and 
Information Technology (Meity) 
has asked stakeholders to create 
a list of benchmarks for elec-

tronics component manufacturing. The 
government will use these in formulating 
the proposed production-linked incentive 
(PLI) scheme for the sector. 

The benchmarks are to be based on four 
key criteria: India’s disability against com-
peting countries in electronics components 
compared to other countries; the identifi-
able foreign and homegrown players that 
could or are planning to make investments 
in setting up manufacturing plants; the 
major original equipment manufacturer 
(OEM) buyers of components and sub-
assemblies; and the export potential of the 
products. 

The inputs are being worked out by key 
industry bodies such as the India Cellular 
and Electronics Association (ICEA), the 
Electronic Industries Association of India 
(Elcina) and industry associations like 
Confederation of Indian Industry and 
Federation of Indian Chambers of 
Commerce & Industry. Sources say the 
report is expected to be ready by this 
month. 

Meity has held numerous consultations 
with industry players and is hoping to 
launch the scheme as part of its 100-day 
agenda after the new government is 
formed after the general elections. It will 
also help the ministry determine the 
amount of money to be earmarked for the 
scheme when the Budget is presented after 
the formation of the new government.   

“Scale ignites real investments. Now 
scale with a 50 billion-plus mobile output 

has been built and we are seeing giant 
investments ahead,” said Pankaj 
Mohindroo, chairman, ICEA. 

“A deep analysis of the state of play with 
the components ecosystem and its disabil-
ities has been conducted and we are confi-
dent that in five years, we will have a com-
ponent ecosystem of $75 billion with global 
scale capacities.”    Turn to Page 5 > 

DEV CHATTERJEE 
Mumbai, 5 May 

Mauritius-based IndusInd 
International Holdings (IIHL) is tar-
geting a valuation of $50 billion by 
2030 with the acquisitions of the debt-
ridden Reliance Capital and Invesco 
Mutual Fund, even as its investments 
grow in IndusInd Bank and other com-
panies across the world, IIHL 
Chairman Ashok Hinduja said. 

In a media interaction on Friday, 
he said IIHL was in the process of 
increasing its stake from 15 per cent to 
26 per cent in IndusInd Bank and was 
looking to acquire smaller-sized banks 
in various European countries. 

“We have received the letter from 
the Reserve Bank of India (RBI), which 
clearly (asked us) to follow the process 
(to raise stake in IndusInd Bank), (in 
accordance with) guidelines. The var-
ious forms have been completed. The 
same has gone to IndusInd Bank. The 
bank has also cleared it through its 
board. Now it has gone to the regu-
lator. I am hoping that maybe in a 
week or two, we should get their 

response,” Hinduja said. 
“Once we get that, we’ll start the 

process of raising capital through the 
bank or through the market or we’ll 
create a combination,” he added. 

IIHL, which had a net worth of 
$2.04 billion as of March this year, will 
increase its stake in tranches in 
IndusInd Bank, whose market val-
uation was ~1.15 trillion as of Friday, 

with its share price closing at ~1,482 a 
share. 

“IIHL will be investing in the bank 
within 24 hours of getting the final 
approval,” Hinduja said, adding  
that due diligence was currently  
going on for the acquisition of  
smaller banks in Switzerland, 
Liechtenstein, Germany, and 
Luxembourg. Turn to Page 5 > 

Meity seeks info 
on production 
competitiveness 

IIHL sets sights on $50 bn 
valuation by ’30: Hinduja 

ISHITA AYAN DUTT 
Lalgola/Raghunathganj (Jangipur/West 

Bengal), 5 May 

For 22-year-old Heera Khatun, 
rolling bidis is like a religion. 

The income from the small, thin 
stick of tobacco wrapped in kendu 
leaves helped fund her college 
education — at least, until she was 
married off and dropped out. 
Notwithstanding the meagre 
earnings, she is now looking forward 
to making a future with her husband 
on the back of her skill to roll bidis. 

Heera’s father was a small-time 
tailor who did not have the talent to 
make anything from scratch. Mending 
and repairing were more his forte. But 

it translated into little income. 
“The family was always in need; 

whatever I have managed is from 
rolling bidis,” she says. 

Her husband, a mason, is currently 
in Kerala, scouting for better 
opportunities. “The wages are double 
there (Kerala), and I roll about 500 
bidis a day — we have to plan for the 

future of our one-year-old infant.” 
In the narrow, winding roads of 

Pathanpara in Lalgola, the scene for 
the women-at-home bidi rollers is 
invariable. The women finish their 
domestic chores and get going to 
make a living. 

The raw material and tools for the 
finished product — kendu leaves, 

tobacco, thread, and a pair of scissors 
— are neatly laid out on a kulo 
(bamboo tray). Seated cross-legged, 
the fingers start working deftly. 

The wages are low here — ~150 for 
1,000 bidis rolled, which even the best 
don’t manage to achieve in a day. And 
the hours are long, often leading to 
postural cramps. 
But, it’s a skill honed 
for years and the 
lifeblood of many 
homes in this rural 
hamlet. 

Numbers speak 

Lalgola is part of the 
Jangipur Lok Sabha 
(LS) constituency in 
Murshidabad district, the bidi  
hub of India. 

According to the Ministry of 
Labour & Employment annual report 
for 2022-23, West Bengal has the 
largest number of bidi workers in the 
country at nearly 37 per cent. 

Turn to Page 6 > 

Where fingers move fast but not wages, Bengal’s bidi belt votes tomorrow

The wages to roll bidis are low — ~150 for 1,000 

bidis, which even the best don’t manage in a day
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MP farmers struggle  
to make the most of 
soaring wheat prices

PAGE 6

As Madhya Pradesh goes to the third 
phase of polling on Monday,  low wheat 
procurement by the government and 
dropping yield of the crop has farmers 
worried along with a host of other issues 
that concern their daily lives. 
SANJEEB MUKHERJEE reports from the ground 

>ODISHA’S 
FISCAL HEALTH: 
OF PRUDENCE 
AND PARADOX 

>LITTLE ROOM: 
BUSINESSES STRUGGLE 
FOR EXPANSION IN 
KOLHAPUR, SANGLI

>MUSLIMS UNDERSTAND THAT OPPN 
USING THEM AS PAWNS, SAYS MODI 

>26-0 HAT-TRICK IN GUJARAT? BJP 
UPBEAT BUT CONG SEES OPENING
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Tardy uniform wage 
implementation, 
health hazard 
plague workers
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KEY 
CONTESTS

Murshidabad May 7

Abu Taher 
Khan, TMC

Mohammed 
Salim, CPI (M)

Gouri Sankar 
Ghosh, BJP 
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Baharampur  May 13

Adhir Ranjan 
Chowdhury, 
INC

Yusuf 
Pathan, 
TMC

Nirmal 
Kumar Saha, 
BJP

Jangipur May 7

Khalilur 
Rahaman, 
TMC

Murtoja 
Hossain 
Bakul, INC 

Dhananjay 
Ghosh,  
BJP

 
> RESULTS RECKONER 
  
 
 

Quarter ended Mar 31, 2024; Common sample  
of 396 companies (Results available for 442) 

SALES 

Mar 31, 2023    13.2 %       ~13.06 trn       ì 

Mar 31, 2024     8.7 %       ~14.20 trn       ì 

NET PROFIT 

Mar 31, 2023     2.5%         ~1.56 trn     ì 

Mar 31, 2024       20.5%      ~1.88 trn  ì 
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DHRUVAKSH SAHA & SHREYA JAI 
New Delhi, 5 May 

JSW Infrastructure (JSW Infra) is 
looking to go big in the commercial 
cargo sector, an area overwhelmingly 
dominated by the Adani group. 

For 17 years, JSW’s ports business 
was an arm to support the cargo 
needs of the conglomerate’s various 
manufacturing businesses. 

The company, with a newfound 
purpose in 2019 and having gone pub-
lic in 2023, will be active in the 
Centre’s ongoing monetisation plan 
as it requires low capital expenditure 
(capex) and offers high returns on 
capital.  

With a limited presence in the 
container segment, the company is 
keen to go for mega projects like 
~77,000 crore Vadhavan Port, ~44,000 
crore Nicobar Port, and the Tuticorin 
Container Terminal worth ~7,000 
crore, the company’s joint managing 
director and chief executive officer, 
Arun Maheshwari, told Business 
Standard in a video interview. 

“These are prized projects of the 
government of India and capital-
intensive. No individual company 
would be able to do that kind of a proj-
ect on its own. These are container 
ports, which have been a missing link 
for us in the bigger picture. We have 
an urge and intention to be in this 
segment, as our expertise has pre-
viously been in bulk cargo. Container 
bidding has been pricey of late, but 
these three ports — we would be keen 
to explore all opportunities,” he said. 

The company, from catering to 94 
per cent captive cargo of JSW Group 
in 2019, has diversified its clientele 
and services. According to the FY24 
results, announced last week, JSW 
Infra’s current cargo volumes contain 
40 per cent of third-party cargo, and 
it plans to increase it in the near term. 

The company, which operates 10 
port concessions strategically located 
on the west and east coasts of India, 
reported a 9.8 per cent year-on-year 
rise in its net profit at ~330 crore and 
a 19.8 per cent rise in its core revenue 
at ~1,096 crore for the January-March 
quarter or FY24. Turn to Page 5 > 

JSW to enter Adani 
bastion for piece of 
commercial cargo
Firm to bid for mega projects like ~77,000 crore 
Vadhavan Port, ~44,000 crore Nicobar Port

IIHL'S GROWTH PLAN
> To raise 
IndusInd 
Bank 
stake to 
26%

> Waiting for Irdai 
approval to complete 
RCap buy; has arranged 
~7,500 crore in debt 
and rest as equity

> Planning to list shares on 
Afrinex Exchange to give an exit 
to shareholders 

> Looking to buy  
smaller-sized banks 
in various European  
countries 

WE WILL PAY THE 
LENDERS (TO RCAP) 

WITHIN 24 HOURS OF 
GETTING THE 

REQUISITE  
APPROVALS” 

Ashok Hinduja 
Chairman, IIHL  

JSW Infrastructure Joint MD 
& CEO Arun Maheshwari said 
the company will be active in 
the Centre’s ongoing 
monetisation plan as it requires 
low capital expenditure and 
offers high returns 

CORNER-OFFICE 
CONVERSATIONS
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‘Want to bring down  
retail loan growth’  
YES Bank is planning to cut 
retail loan growth, which 

will help the lender to 
improve margins. MD & 

CEO PRASHANT KUMAR 
tells Manojit Saha in a 
telephonic interview 
that the bank’s core 

capital is set to improve 

‘Dell at epicentre of 
technology such as AI’  
India is a crucial market for Dell 
Technologies, both in terms of 

size and future growth 
potential. ALOK OHRIE, 

president and MD, Dell 
Technologies India,  

tells Ayushman 
Baruah how the 

technology company 
is tapping into AI 

‘Engaging with govt on AI, 
see big opportunities’  

Krutrim is exploring the possibility  
of working with the 

government to help it in 
its artificial intelligence 

vision, said RAVI JAIN, 
head of strategy at 

Krutrim. In an interview 
with Peerzada Abrar in 

Bengaluru, Jain said 
that working with the 

government is a  
huge opportunity 

SHREYA NANDI 
New Delhi, 5 May 

The government is formulating guidelines 
on the use of ethylene oxide (ETO) in sam-
ples of spices for the domestic market and 
exports, people aware of the matter said, as 
it plans to step up efforts to make quality 
checks more stringent. 

ETO, a flammable, colourless gas, is typi-
cally used as a disinfectant. It is also used as 
a sterilising agent and an insecticide to 
reduce microbial contamination in spices. 
However, its use is considered carcinogenic, 
beyond permissible limits. 

Currently, ETO is not allowed in spices 
for domestic consumption. However, the 
tolerance or the permissible limit is appli-
cable in the case of selling products to the 
international market and is generally fixed 
by importing countries. 

“India is intolerant to ETO and the detec-
tion rate is 0.10 per cent, which means that 
it should be absent. The same rule should 
also apply to exports as well. It should not 
be used by industry for sterilisation. It 

should not be used in crops either. This will 
be done through stronger monitoring by the 
Food Safety and Standards Authority of 
India (FSSAI) for the domestic market,” one 
of the persons cited above told Business 
Standard. 

The Spices Board of India, which comes 
under the commerce department, is step-
ping up monitoring. 

“If ETO-free products are traded in the 
domestic market, it will ensure that only 
ETO-free products are exported,” the person 
said. The move comes against the backdrop 
of the recall of India-based Everest and 
MDH spices by Singapore and Hong Kong 
for allegedly containing pesticide ‘ethylene 
oxide’ beyond permissible limits. 

Turn to Page 5 > 

Govt plans greater scrutiny, SOPs 
SPICE ROW 

>NORMS FOR PESTICIDE RESIDUE STRINGENT, SAYS GOVT                                 PAGE 20

ON THE RADAR 
> Everest and MDH were 
forced to recall spices after 
Singapore and Hong Kong 
allegedly found ETO, or 
ethylene oxide, content 
beyond permissible limits  

> ETO is used to reduce 
microbial contamination 
in spices, but it can be a 
carcinogenic beyond 
permissible limits 

PROPOSED PLI FOR ELECTRONICS COMPONENTS 

SETTING  
BENCHMARKS 
Govt collecting info on electronics 
components production to ascertain 

> India’s disability against  
competing countries such as  
China and Vietnam 

> Identifiable foreign, homegrown 
players that may or plan to invest in 
setting up a manufacturing plant 

> Major original equipment 
manufacturer (OEM) buyers of 
components and sub-assemblies 

> Export potential of products 
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Bhavesh Gupta third in senior role at 
Paytm to resign, more may put in papers

IN BRIEF

FPIs get cautious amid polls, 
inject ~1,156 cr in May so far

Mahindra & Mahindra and Tata Motors have received a record 
number of patent approvals for a wide spectrum of product and 
process innovations in the last financial year. Mahindra & 
Mahindra received 674 approvals, its best-ever annual 
performance, while Tata Motors also witnessed the grant of 333 
patents during the 2023-24 financial year. PTI

Mahindra, Tata Motors received 
record patent approvals in FY24 

More than 185,000 companies were registered in the country last 
financial year, higher than the count recorded in the year-ago 
period, and nearly 16,600 companies were set up in March this 
year, according to official data. As per the data, 1,59,524 firms were 
registered in 2022-23. At the end of March 2024, the country had a 
total number of 26,63,016 companies and out of them, 16,91,495 
companies or 64 per cent were active. PTI

Over 185,000 companies 
registered in India in FY24

Foreign investors have adopted a “wait and watch” stance amidst 
the ongoing general elections and have infused just ~1,156 crore in 
the first two trading sessions of this month. This came after FPIs 
dumped equities worth ~8,700 crore in April, on concerns over a 
tweak in India’s tax treaty with Mauritius and a sustained rise in US 
bond yields. Before that, FPIs made a net investment of  
~35,098 crore in March and ~1,539 crore in February. PTI

AJINKYA KAWALE 
Pune, 5 May 

With the resignation of Bhavesh 
Gupta, president and chief operat-
ing officer (COO) of Paytm, the 
group’s woes are back in focus after 
its associate entity, Paytm Payments 
Bank (Paytm PB), faced action from 
the Reserve Bank of India (RBI). 

This marks the third senior res-
ignation from the company in the 
past few months. 

Gupta’s resignation comes just 
as the firm is set to announce its 
annual and fourth-quarter results. 
Gupta resigned from his position at 
the company citing personal rea-
sons. “Many operations, including 
lending, have taken a hit at the com-
pany after the regulator took action 
on Paytm PB. This may have led to 
some resignations. The strength of 
Paytm was the payments bank, and 
that differentiated the company 
from the rest of the financial tech-
nology firms in the country,” a per-
son in the know said. 

The person added that the com-
pany may see a few more exits of a 
similar kind in the next few weeks. 

Paytm did not respond to  
email queries until the time of  
going to press. 

Gupta’s resignation follows a 
series of high-level exits at the 
Noida-based company after the RBI 
took action on its associate entity, 
Paytm PB, in January this year. 

Exits at the company include the 
resignation of Paytm PB’s managing 
director (MD) and chief executive 
officer (CEO), Surinder Chawla, in 
April this year. 

In the same month, Sumit 
Mathur, the company’s chief mar-
keting officer, quit the company 
after a year-long stint to join Glanbia 
Performance Nutrition. 

Similarly, the chief executive at 
Paytm Money, Varun Sridhar, 
stepped down from his position last 
week. 

Sridhar has transitioned to the 
role of CEO at Paytm Services, a sub-
sidiary responsible for distributing 
mutual funds and other wealth 
management products. 

Gupta’s resignation will be effec-
tive as of the close of business hours 
on May 31 this year. 

One97 Communications, the 
company that operates the Paytm 
brand, in a regulatory filing, said 
Gupta would continue to function 
in an advisory role in the CEO’s 
office at the company. 

“I have decided to take a career 
break due to personal reasons. I look 
forward to supporting Paytm in an 
advisory role. I am confident of 
Paytm reaching new heights given 
the depth of leadership in payments 
and financial services that has been 
built over the past few years,” Gupta 
said. It is still unclear who will suc-
ceed Gupta in his position as the 
company’s president and COO after 
May 31, 2024. 

Paytm had elevated Gupta to the 
position of president and COO in 
May last year. He was responsible 
for leading key verticals such as 
lending, insurance, payments — 
online and offline, and consumer 
payments, along with other obliga-
tions such as driving initiatives 
including user growth, operations 
risk, fraud risk, and compliance. 

In his previous role, he served as 
the senior vice-president at the 
company. Gupta joined Paytm in 
August 2020. 

 Meanwhile, the company also 
announced senior leadership 
changes. 

More on business-standard.com 

‘Want to bring down retail loan growth’

What is the strategy of YES Bank on 
loan growth? 
There are two things. Growth in 
advances needs to be lower than 
growth in deposits.  

On advances, 
we would be 
growing, say, at 
17-18 per cent, 
and deposit 
growth would 
be 18-19 per 
cent. 

As regards 
loan growth, 
our focus is on 

MSMEs (micro, small, and medium 
enterprises) and mid-market (mid-
corporate).  

As these segments are growing at 
25 per cent for the last three years, 
credit quality has been extremely 
good. Good fee income and margins 
 are there. They give us  
liability also. 

The second thing is: On large 
companies also, a sector that was not 
growing for us, we have started  
seeing growth.  

In retail, we are bringing down 
growth. Retail earlier grew at 35 per 
cent plus, and so we would like to 
bring it down to 20 per cent.  

So the contribution to loan growth 
will come from MSMEs, mid-market, 
and then retail and large companies. 
But definitely, MSMEs and mid-
corporate will be the focus. 

Is it due to concern about the 
unsecured books? 
It is not because of credit quality but 
because of profitability. It would not 
make sense for us to grow car and 
home loans aggressively. We will not 
be able to make money. We would like 
to grow more on the profitability part. 

The bank’s net interest margin fell to 
2.4 per cent in the fourth quarter as 
compared to 2.8 per cent in the same 
period of last year. So you want to 
address that issue … 
That issue is being addressed. 
Fundamentally, if you look at 2.4 per 

cent, it is because the funds that we 
had to keep in the RIDF (Rural 
Infrastructure Development Fund) [to 
meet priority-sector targets]. In FY24, 
we had to put an additional ~14,000 
crore in the RIDF, which brought 
down the margins. If you take the 
impact of the RIDF in the margins, it is 
70 basis points. The margins have 
bottomed out. And there will be  
only improvement. 

Will you put funds in the RIDF this 
financial year also? 
No. As of March 31, 2024, entire PSL 
(priority-sector loans) and the 
subcategories have been taken care of. 
So there would not be any additional 
demand (for RIDF investment) 
because of PSL [shortfall]. The drag 
because of the RIDF will start coming 
down now. So the margins should look 
better and we would also not like to do 
those products where margins are 
very low. In retail the cost of funds is 

high and margins are also there.  
In large companies, at least, the  
cost is lower. 

Deposit growth is lagging credit 
growth but you are saying the bank 
will grow deposits more. How will 
you achieve that? 
Last year also, our deposit growth was 
22 per cent while loan growth was 14 
per cent. We want to grow deposits 
around the same rate, around 20 per 
cent. We will be able to do this without 
raising interest rates. 

While the bank’s gross non-
performing asset (NPA) and net NPA 
ratios are healthy, is there a concern 
on retail assets? 
No. There was an issue on the retail 
side, which we corrected. Last year we 
saw some stress on the unsecured side 
and corrective steps were taken.  
As a result, the March quarter  
was better (slippages) than the 
December quarter. 

What is the plan to raise capital? 
As of now, we do not require capital. 
Our core equity (CET1) is 12.2 per cent. 
One of the investors — Carlyle Group 
(private equity) — opted to convert its 
warrants on March 31. So 12.2 per cent 
has gone up to 12.7 per cent. Another 
investor (Advent International) will 
convert the warrants in this quarter,  
by June 30, and then the core equity 
will go up by 50 basis points, to 
13.2 per cent. 

There are media reports that YES 
Bank is selling stake to investors. Can 
you confirm this? 
We don’t comment on market 
speculation.  

At a time when most lenders are focusing on growing their retail loan portfolio,  
YES Bank is planning to cut retail loan growth, which will help the lender to improve 
margins. PRASHANT KUMAR, managing director and chief executive officer of the 
private-sector bank, in a telephonic interview with Manojit Saha, says the core capital 
of the bank is set to improve after investors— Carlyle Group and Advent International—
convert the warrants into equity. Edited excerpts:

‘Engaging with 
govt on AI, see big 
opportunities’

PRASHANT KUMAR 

MD & CEO, 
YES Bank

“AS REGARDS LOAN 
GROWTH, OUR FOCUS IS 
ON MSMES  AND MID-
MARKET (MID-
CORPORATE). AS THESE 
SEGMENTS ARE 
GROWING AT 25% FOR 
THE LAST THREE YEARS , 
CREDIT QUALITY HAS 
BEEN EXTREMELY GOOD

M&M Finance Q4 
profit declines 10%
Non-banking financial company (NBFC) 
Mahindra & Mahindra Financial Services 
(M&M Finance) posted an almost 10 per 
cent year-on-year (Y-o-Y) decline in its 
net profit to ~619 crore during the fourth 
quarter of FY24 compared to ~684 crore 
during the corresponding quarter last year, 
due to an increase in expenses and a one-
time provision of ~136 crore on account of 
fraud. Expenses grew by nearly 36 per cent 
on the year to ~2,874.56 crore in the 
quarter under review, up from ~2,112.94 
crore in the January-March quarter of FY23. 
In Q4 FY24, the company’s disbursements 
rose by 11 per cent to ~15,292 crore over 
~13,778 crore in Q4 FY23. AATHIRA VARIER 

Godrej Properties to 
launch housing projects 
worth ~30K cr in FY25
Godrej Properties plans to launch 
residential projects worth ~30,000 crore 
this financial year across major cities to 
achieve 20 per cent growth in sales 
bookings amid strong demand, its 
executive chairperson Pirojsha Godrej 
said. In an interview to PTI, Pirojsha said, 
“We have given a sales bookings 
guidance of ~27,000 crore for the current 
fiscal, a 20 per cent growth from high 
base in 2023-24.”   PTI

Krutrim is exploring the possibility of working with the central government to boost its artificial 
intelligence (AI) vision, says RAVI JAIN, head of strategy. In an interview with Peerzada Abrar in 
Bengaluru, Jain adds that working with the central government is a huge opportunity as it gives scale to 
the company. Jain says the company, focused on developing full-stack AI capabilities, has opened up its 
Cloud platform to enterprises, researchers and developers. Edited excerpts:

What are the innovation bets that you are 
making for the future? 
The vision is to enable developers to do cutting-
edge innovation. The platforms or tools that 
developers need are computing and services 
and that is what we have opened up. For 
example, the LLM (large language model) that 
we have, to create our assistant product is now 
available to developers to create their own 
products. They can do this in whichever 
domain they want to and the infrastructure 
they need to fine-tune, pre-train and run other 
processes would be available on our Cloud. 
Whatever we create should be available to the 
developers to harvest. For instance, we have 
launched GPU-as-a-service, model-as-a-
service and location services. Krutrim 
Assistant app is now available on Android and 
an iOS app would be coming soon. 

What are the problems that you aim to solve? 
The app that you have seen in the Web form, is 
much easier to use as a standalone native app. 
Going forward, we will do a lot of work on 
product features. Our thought process is that 
we may not be able to build all forms of 
applications for different domains. That's the 
reason why we want to give these elements or 
tools out to developers. They can use them and 
apply their innovation and create their models. 
For example, a healthcare company wants to 

use the patient 
interaction tool. It can 
use a model and create 
an Indic language 
patient interaction 
tool, which will help it 
provide services to 
Tier-III towns and  
rural areas. 

How do you plan to generate revenue for the 
company through the products and services 
you are building? 
There are many layers. There is revenue if 
people (enterprises) consume model-as-a-
service and GPU-as-a-service as well as the 
general computing Cloud that we are building. 
These are massive opportunities. If you look at 
the comparable companies in the West, they 
are huge from a revenue and impact 
perspective. 

How do you see the opportunity to partner 
with the government in AI? 
We are engaging with it in different capacities 
to understand how the partnership would be 
meaningful. When there is anything concrete, 
the government would talk about it. Some 
aspects of the (government sector) are big 
opportunities for us. For example, government 
e-services use a lot of consumer interactions. 
There are potential applications for that. We 
don’t have anything to talk about at the 
moment. But we are looking at the government 
sector because that gives us scale. 

Once a firm creates a model, some competitors 
may build better models. What is your strategy 
to tackle that? 
It is a mix of both (improving models and 
leapfrogging). Let’s say there is a developer who 
has a preference for an open source model, 
available from a firm from any part of the world. 
We want to give that choice to the developer 
and don’t want to say that you should use only 
our model. In terms of Cloud computing, we 
are thinking about leapfrogging. We are not 
using the legacy of 10-15 years of Cloud 
technologies. We are using the new-age 
technologies to build Cloud from scratch. We 

have that advantage. 

How do you aim to compete with tech giants 
such as Google, Microsoft, and OpenAI, which 
have dominated the AI space? 
Our full-stack approach is going to make a 
difference. How you create models and 
services specific to India is also going to make a 
big difference. For example, for our location 
services, the amount of data and freshness that 
we have is real time. When you use location 
services on Krutrim Cloud, you want to do 
route planning. If the road is obstructed, the 
real-time information we get is much richer 
because of all the assets we have on the roads. 
You can do very efficient re-routing using our 
location services versus others. There is India-
specific data and our full-stack approach 
reduces the cost. India is one of the 180 
countries where these (large tech companies) 
operate and their approach would be different. 
For us, it is front and centre. 

Krutrim has plans to build its own silicon and 
design chips as well as data centres. How are 
those plans shaping up? 
We are working on AI infrastructure to develop 
an indigenous data centre and, eventually, 
server computing, edge computing, and 
supercomputers. These are based on the latest 
technology nodes and packaging. It would 
take us some time to build the silicon which we 
would apply in our system as we scale up the 
Cloud. Meanwhile, we would partner with 
anyone who would provide us the 
infrastructure. Today, we need to provide that 
infrastructure to the developers. We have 
partnered with Nvidia for this. Ultimately, we 
are going to provide our own chips. Even then, 
we would have our partnerships as each silicon 
is good at certain kinds of workloads. We are 
working with multiple partners, including 
startups, which are creating such 
technologies. However, getting access to such 
technologies may become difficult in the 
future due to the geopolitical situation. You 
can see the Chips Act in the US and its impact 
on China. We need to build indigenous 
technologies. We would also set up data 
centres across the country.

‘Dell at epicentre of tech such as AI’

Can you elaborate on the opportunities for Dell with 
the whole digital push in India? 
India’s digital revolution is evident across various 
sectors, from cashless transactions at local stores to a 
nationwide networked highway toll system utilising 
radio frequency identification (RFID) and automatic 
number plate recognition. India stands out for its 
ambitious efforts to construct an inclusive, high-
value, and cost-effective digital public infrastructure 
for its 1.4 billion citizens. The continuous 
advancements of emerging technologies, 
particularly AI and Generative AI (GenAI) in India, 
are anticipated to generate a demand surge akin to 
the one witnessed during the Cloud 
revolution. To address this critical need 
of businesses, Dell Technologies has 
been continuously innovating and 
expanding its capabilities and product 
portfolio. We are also focused on 
industry partnerships, like the one we 
recently did with Nvidia – aimed at 
simplifying the adoption of GenAI 
models within business environments.  

This partnership focuses on enabling businesses 
to securely build and utilise AI models on-premises, 
empowering them to achieve faster and more secure 
outcomes in areas such as customer service, market 
intelligence, and enterprise search capabilities.  

Additionally, we also announced a partnership 
with Nokia to advance network Cloud 
transformation and private 5G. 

Dell’s infrastructure solutions power some of the 
major government and public initiatives in India, 
including Aadhaar, Passport Seva, the GST platform, 
the State Bank of India, and the Indian Railway 
Catering and Tourism Corporation (IRCTC), 
managing operations on a massive scale. 

How are you addressing the specific needs of the 
Indian market? 
India is a crucial market for Dell Technologies, both 
in its current size and future growth potential. The 
impact of digitisation on businesses, 
specifically the ones reliant on 
technology, underscores the 
immense opportunities in the 
country. With a large number of 
enterprises, small and midsize 
businesses (SMBs), and homegrown 
businesses, India presents a 
substantial addressable market for 
technology solutions. We are 
committed to supporting businesses 
of all sizes in navigating economic 
uncertainties by providing tailored 
solutions. 

We have also seen that a lot of 
businesses are restricted in deploying 
the best available solutions in the 
market, due to their budget, 
operational and workforce 

constraints. Addressing 
this, our “as-a-service” 
model offers businesses 
the advantage of reducing 
capital expenditures and 
shifting to a more 
predictable, operating 
expense-based model. At 
Dell, we offer a unique 
combination of 

infrastructure, application delivery 
and management solutions that make 
IT scalable, efficient, secure and 
sustainable. 

Reports say Dell is calling its 
employees back to the office.  What’s 
the strategy for India? 
The world is changing, accelerated by the 
transformative influence of GenAI. This plays to Dell 
Technologies’ strengths, and we are well-positioned 
to seize this once-in-a-lifetime technology 
revolution. Doing so will require us to collaborate, 
challenge each other in healthy ways, learn from 

each other, and stay informed to make strategic, 
quick decisions. The key to doing all this is 
relationships we believe are best built through in-
person connection, paired with a flexible approach. 

We shared with team members 
our updated hybrid work policy. 
Team members in hybrid roles will be 
onsite at a Dell Technologies office at 
least 39 days per quarter or 3 days a 
week on average. In today’s global 
technology revolution, we believe in-
person connections paired with a 
flexible approach are critical to drive 
innovation and value differentiation. 

How is Dell capitalising on the  
AI wave? 
As a leader in computer and storage, 
Dell Technologies is at the epicentre 
of data-intensive technology such as 
AI. Dell provides customers with AI 
solutions and expertise while also 
bringing together the larger 
ecosystem of partners like 
Huggingface, and Run.AI that unlock 
the power of AI, automate intelligent 
decisions, and help define our 
customers’ path to the future. 

At Dell Technologies, we are 
committed to integrating AI-created 
efficiencies into our products, to keep 
up with the industry and build 
competitive advantage. 

 Currently, every major product 
line in Dell utilises machine 
intelligence as a core component of 
modern product development or 
solution. In fact, Dell has close to 
1,000 AI/ML-related projects going 
on at any time. We use AI/ML 

extensively in our services business also, leveraging 
data and telemetry to solve specific business 
problems.  

We have had incredible success — reducing time 
to market on technology implementations and time 
to close in support cases, including streamlining 
parts availability. 

India is a crucial market for Dell Technologies, in terms of 
both size and future growth potential. As India leads the 
digital revolution globally, Dell is looking to capitalise on 
various opportunities. ALOK OHRIE, president and 
managing director, Dell Technologies India, talks about 
how the technology company is addressing the needs of 
the Indian market and tapping into the artificial 
intelligence (AI) wave, in an email interview, with  
Ayushman Baruah. Edited excerpts: 

THE IMPACT OF 
DIGITISATION ON 
BUSINESSES, 
SPECIFICALLY THE  
ONES RELIANT ON 
TECHNOLOGY, 
UNDERSCORES  
THE IMMENSE 
OPPORTUNITIES IN INDIA 

RAVI JAIN 

Head of strategy, 
Krutrim

SHIFTING SANDS Key changes after Paytm Payments Bank episode 

BHAVESH 
GUPTA 
President 
and COO, 
Paytm

Status: Will transition 
to an advisory role 
after May 31

SURINDER 
CHAWLA 
MD and 
CEO,  
Paytm PB

Status: Resignation 
effective June 26

SUMIT 
MATHUR 
CMO,  
One97 
Communications

Status: Stepped 
down April 2024

ALOK OHRIE 

President & MD, 
Dell Technologies India
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F
or at least a decade of the past 
24 years, Odisha under the 
governance of Naveen Patnaik 

(pictured) and his Biju Janata Dal 
(BJD) has maintained a consistent 
revenue surplus. This fiscal health 
has allowed the government to invest 
in asset generation and roll out social 
welfare schemes, despite its own tax 
revenues (OTR) accounting for at best 
a third of its revenue receipts during 
the past 10 years. 

The state kept its fiscal deficit 
within the permissible limit, even 
during the Covid-impacted year of 
2020-21. It did not resort to the 
enhanced fiscal deficit limit permit-
ted by the Centre during this period. 

Odisha took fiscal consolidation 
a step further by achieving a surplus 
position during the second wave of 
Covid-19 and the Omicron-hit year 
of 2021-22, when most states strug-
gled to contain their fiscal deficit 
within even the enhanced permis-
sible ceiling. The debt never exceed-
ed 19.2 per cent of its gross state 
domestic product (GSDP) in any of 
these 10 years. This fiscal discipline 
meant that the state did not over-
stretch its resources, even on capital 
outlays, which at times constituted 
up to a quarter of total expenditure 
and 4-6 per cent of GSDP. 

However, this is only one side of 
the story. Critics of the BJD govern-
ment argue that it has neglected to 
fill crucial vacancies and incur only 
necessary expenditures to maintain 
its revenue surplus position. Despite 
some positive indicators, such as the 
gender ratio and total fertility rate, 
the state’s socio-economic indicators 

leave much to be desired. For 
instance, the state’s unemployment 
rate remained higher than the nation-
al average in the past six years (for 
which data is available), though the 
gap narrowed in 2022-23. 

Similarly, the state’s per capita 
income has consistently been lower 
than the national average over the 
past decade, though the gap has been 
narrowing in recent years. The mul-
tidimensional poverty rate in the 
state surpassed the all-India level for 
2015-16 and 2019-21, and female lit-
eracy and infant mortality rates are 
nothing to boast about, despite 
improvements over the years. 

Amarendra Das, associate  
professor in economics at the 
Bhubaneswar-based National 
Institute of Science Education and 
Research (NISER), argues: “Odisha 
has been consistently maintaining a 
revenue surplus by understaffing the 
public offices, including education 
and health departments. Our 
research shows that Odisha has neg-
ative genuine savings.”   

Despite being a relatively poor 
state, Odisha has recorded low 
growth in population since the last 
decades of the 20th century. The total 
fertility rate (TFR) in the state came 
down to 1.8 during 2019-21, on a par 
with Kerala and Tamil Nadu and low-
er than the national average. 

Amitabh Kundu, professor 
emeritus at Ahmedabad-based L J 
University, suggests that this declin-
ing TFR, lower than the replace-
ment rate of 2.1, means that the 
state will see a fall in population in 
a couple of decades, much before 

the national level. This demograph-
ic shift, he says, presents both chal-
lenges and opportunities. 

In the event of a population 
decline, Odisha can expect less expen-
diture on human resource develop-
ment, less unemployment, and less 
out-migration, says Kundu, adding 
that the government can now focus 
on quality rather than quantity. 

However, with an increase in the 
elderly population and a decline in 
the working-age population, the 
dependency rate would rise, he 
points out. The state will then have 
to invest in old-age security and a 
health-care system for senior citizens. 

It also has to reorganise its edu-

cation system spatially since the 
number of children at the village level 
has already started declining, says 
Kundu, adding secondary and higher 
education will have to be provided at 
nodal centres, supported by child-
friendly transport systems. 

In the run-up to the election to 
the 147-member Assembly, sched-
uled in phases from May 13 to June 
1, Chief Minister Patnaik announced 
several social welfare schemes. The 
Congress and the Bharatiya Janata 
Party (BJP) have also promised sev-
eral populist measures in their man-
ifestos. The BJD is yet to come out 
with its own. However, it’s important 
to distinguish between social welfare 

measures and freebies, which often 
blur into each other. 

 Das of NISER suggests Odisha 
spend money on building long-term 
capabilities, instead of focusing on 
short-term political gains. “This 
requires more investment in the 
recruitment of teachers, doctors, 
building skills of youth for artificial 
intelligence, machine learning, green 
energy, and disaster mitigation.”  

From municipal leaders to farm-
ers and college students, the BJD gov-
ernment in Odisha announced sops 
almost every day during the period 
leading up to the enforcement of the 
model code of conduct. These includ-
ed a hike in monthly remuneration 

for all Panchayati Raj representatives, 
the creation of 55 new notified area 
councils, the introduction of Nua-O 
scholarship for college students at a 
cost of ~3,701 crore over five years, a 
budget of ~6,029.70 crore for the next 
three years under its flagship Krushak 
Assistance for Livelihood and Income 
Augmentation scheme, and the 
introduction of ‘SWAYAM’, a ~448 
crore scheme offering ~1 lakh inter-
est-free loans to unemployed youth. 

On Sunday, the BJP announced 
“Narendra Modi’s 21 guarantees” for 
Odisha in its manifesto, which 
include a cash voucher of ~50,000 
valid for two years for women, a min-
imum support price of ~3,100 crore a 

quintal for paddy, and an increase in 
pension up to ~3,500 a month. The 
BJP has also promised to generate 
350,000 jobs by 2029 through eco-
nomic initiatives, create 2.5 million 
lakhpati didis by 2027, return chit 
fund money within 18 months of 
coming to power, and provide an 
annual lean period allowance of 
about ~10,000 for fishermen. 

In its manifesto announced in 
March this year, the Congress prom-
ised jobs to half a million youth, a 
monthly unemployment allowance 
of ~3,000, ~2,000 each month to 
women heads of households, and a 
gas cylinder for ~500 to each family,  
among others.

Odisha’s fiscal health: Of prudence and paradox
Over the past decade, it has consistently 
remained among revenue-surplus 
states, allowing the Naveen Patnaik-
led govt to invest in asset generation 
and introduce welfare schemes. But its 
socio-economic indicators leave much 
to be desired. INDIVJAL DHASMANA &  
RAMANI RANJAN MOHAPATRA explain
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BATTLEGROUND 2024
In 2019, 11,692 nominations were filed, 

up from 11,320 in 2014. Of the 11,692 , 8,054 

qualified as contesting candidates after 

rejection and withdrawal of nominations

In 2019, the Nizamabad constituency 

(Telangana) received most nominations 

at 203, while  Tura in Meghalaya received 

the fewest nominations — only 3

4

SHARLEEN D’SOUZA 
Kolhapur/Sangli/Ichalkaranji (Maharashtra), 5 May 

Businesses in Kolhapur and Sangli are eager to 
expand, but they are hindered by the lack of 
available land parcels and grappling with some 
of the highest power tariffs in the country. 

Kolhapur currently hosts five Maharashtra 
Industrial Development Corporation (MIDC) 
zones: Kagal-Hatkanangale, Gokul Shirgao, 
Gadhinglaj, Halkarni, and Shiroli. 

Sanjay Shete, vice-president of the Kolhapur 
Chamber of Commerce and Industries, 
expressed frustration: “How will industries 
grow when there is no land for expansion? 
Despite government encouragement to expand, 
the scarcity of land persists. Small-scale indus-
tries are struggling to find suitable spaces for 
expansion, with 500-700 pending applications.” 

While a sixth MIDC spanning 650 acres is 
in progress, completion is expected in six 
months. Foundry and casting units dominate 
the industrial landscape in the district. 

Dhananjay Mahadik, a Rajya Sabha 
Member of Parliament from Maharashtra, 
highlighted the persistent demand for expan-
sion despite the existing MIDCs: “Even with 
five MIDCs, demand for expansion remains 
robust. Acquiring land is challenging, even 
when government land is available, as local 
resistance to industrialisation is common.” 
Mahadik further elaborated on expansion 
plans: “We have identified six expansion spots 
in Kolhapur. The first 650-acre parcel is in 
process, primarily to accommodate foundry 
and casting businesses.’ 

The challenge of land scarcity also plagues 
Sangli district, located a little over 45 kilometres 
from Kolhapur. 

Prakash Shah, director of Preetam Shakti, a 
plastic pipe company in Sangli, emphasised 
the scarcity of land for expansion, forcing fac-
tories to seek distant locations or purchase agri-
cultural land. Power tariffs pose another hurdle 
for industries in both districts. 

Shah lamented: “Power, labour, and bank 
interest are paramount concerns. Other regions 
like Diu, Daman, and Silvassa offer lower power 
tariffs, attracting many companies away from 
our area.” He cited the current tariff of ~13 per 
unit as one of the highest in the country, impact-
ing operational costs. 

Shete raised concerns over restrictions 
imposed by MERC (Maharashtra Electricity 
Regulatory Commission) on open access, lim-
iting consumers’ ability to procure electricity 
directly from generators or the open market. 

Shah advocated for uniform power tariffs 
nationwide to enhance competitiveness,  
echoing calls for skilled labour availability and 
policy revisions. 

“Skilled manpower is only available in metro 
cities and they prefer to work in larger compa-
nies than work in companies like mine. This is 
another issue which needs to 
be addressed.” 

Lalit Gandhi, president of 
the Maharashtra Chamber of 
Commerce, Industry, and 
Agriculture, underscored 
power costs as a major portion 
of raw material expenses, urg-
ing policy reforms and open 
access to alleviate the burden on industries. 

In Ichalkaranji, a major textile hub, electric-
ity tariffs rank among the nation’s highest. 
Stakeholders have urged the government to 
permit self-use of renewable energy under the 
Textile Policy 2023-28. 

Chandrakant Patil, president of The 
Ichalkaranji Powerloom Weaver’s Co-op 
Association, criticised tariff conditions under 
the textile policy, urging alignment with renew-
able energy goals. 

Shyamsunder Marda, the owner of an 
Ichalkaranji-based textile company, advocated 
for legislation akin to the Handloom 
Reservation Act to support the textile sector. 

Patil emphasised the need to monitor duty-
free imports of textiles and garments to protect 
domestic industries.
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Little room: Businesses 
struggle for expansion  
in Kolhapur and Sangli

Dwarka Prasad Meena, a farmer at Bhainswa village in 
Madhya Pradesh’s Rajgarh district, is grappling with 
water scarcity that has severely impacted his wheat 
harvest. Despite his best efforts, yields have 
plummeted by at least 20 per cent on his farm. 

Meena, who cultivates wheat on approximately 20 
acres, says that inadequate rainfall and poor irrigation 
systems have also affected his coriander crop. As the 
state prepares for the third phase of polling on 
Monday, the issue of dwindling wheat production has 
become a hot topic among farmers. 

Madhya Pradesh had set a target to procure 
around 8 million tonnes (mt) of wheat from farmers 
for the central grain pool this year (2024-25). 
However, as of May 2, only about 3.7 mt have been 
procured, marking a 37.2 per cent decrease compared 
to the same period last year. 

In the 2023-24 marketing year (April to March), the 
state procured around 7.09 mt of wheat throughout 
the season. Across the country, wheat procurement 
until May 2 stood at 22.10 mt, a decrease of around 4.9 
per cent compared to the same period last year, with 
Madhya Pradesh leading the decline. 

This dip in procurement has occurred despite the 
state government announcing a bonus of ~125 per 
quintal over and above the Centre-fixed minimum 
support price (MSP) of ~2,275 per quintal for the  
2024-25 purchase season. This means that wheat 

from Madhya Pradesh farmers is 
being procured at a price of ~2,400 
per quintal, while the MSP is  
~2,275 per quintal. 

Nityanand Roy, team leader of the 
grains desk at agritech startup 
Agriwatch, says  here are several 
reasons for the drop in procurement. 
“Farmers are holding on to their 

produce in anticipation of an even better price 
sometime in the next few months. I estimate that 
almost 30-35 per cent of farmers in MP are still holding 
on to their wheat,” he says. 

The price of the ‘Lokwan’ wheat variety in  
Madhya Pradesh’s Indore mandi is quoted at ~2,900-
3,150 a quintal, while the ‘Poorna’ variety is quoted at 
around ~2,650-3,000 per quintal. These rates are 
significantly higher than even the bonus-induced 
MSP of wheat in MP, which is ~2,400 per quintal. 

Wheat production is down by 2-3 per cent, says 
Roy, but in some areas, the quality of the crop has 
deteriorated due to untimely rains, which is why the 
Food Corporation of India (FCI) had to relax its quality 
parameters for the state. 

A survey by Agriwatch — for the Roller Flour 
Millers Association of India done a few months back 
— had pegged Madhya Pradesh’s wheat production in 

2024-25 at 24.99 mt, which was marginally  
up versus 24.54 mt of the previous year, pegged  
by the same group. 

The purchase price, though higher than MSP, has 
itself become a talking point as the ruling BJP in the 
Assembly elections held in December 2023 had 
promised to purchase wheat at a price of ~2,700 per 
quintal (which would have meant a bonus of ~425 per 
quintal for the current MSP). 

Digvijay Singh, former Madhya Pradesh chief 
minister and the Congress’ Lok Sabha candidate from 
Rajgarh, criticised the BJP’s procurement price 
during a recent public function on his campaign trail. 
“The BJP had promised to purchase wheat from 
farmers at a price of ~2,700 per quintal in the run-up to 
last Assembly elections, but are now paying just 
~2,400 a quintal which is nothing but deception.”  

Most analysts predict that in Madhya Pradesh, 
government wheat procurement this year will remain 
significantly lower than last year despite an extension 
of the purchase deadline until May 20 from the earlier 
closing date of May 5. 

However, for Suresh Babu Meena, another farmer 
from Bhainswa village in Rajgarh, the falling yields, 
which have halved this year in several farms due to a 
prolonged dry spell, are a greater concern than the 

price. “Our wells dried up and we could not water the 
wheat crop properly even through pumps as there was 
simply no water anywhere,” Meena explains. 

Data sourced from the India Meteorological 
Department (IMD) showed that rainfall has  
been scarce in the state since the 2023 monsoon 
season. In the October to December months, rainfall 
in western Madhya Pradesh was 9 per cent below 
normal, while in the eastern parts of the state it was 8 
per cent below normal. This worsened even further in 
the subsequent January to February months, with 
rainfall in western MP 7 per cent less and in eastern 
parts of the state 21 per cent below normal. The 
October-February period is critical for wheat  
growth in central India. 

Rahul Chauhan, a commodity analyst at iGrain 
India, explains: “The procurement has sharply 
dipped in MP as first, the crop was late, second, 
market rate is ruling much higher than even the MSP-
plus bonus price, and finally, both farmers and traders 
are holding on to the wheat crop in anticipation of 
further rise in prices.” 

With Madhya Pradesh emerging as a significant 
state in terms of annual wheat procurement for the 
central pool in recent  years, a below-par performance 
is bound to  have national ramifications.

In poll season, dwindling 
wheat production is a 
matter of political debate, 
SANJEEB MUKHERJEE  
gives insight from Rajgarh 

Dry spell, low yield: MP farmers struggle 
to make the most of soaring wheat prices

WORRY SIGNS 
Wheat procurement from April 1 - May 2

RAIN WOES 
Rainfall in Madhya Pradesh (% departure 
from normal rainfall for that period)

(in metric tonnes)                                         
States       2024    2023   % chg 
Punjab        10.6   11.12      -4.7 
Haryana        6.5        5.9      10.2 
UP               0.63      0.14    350.0 
MP               3.79      5.92    -36.0 
Total         22.1   23.24     -4.9 
Note: Total may not match as all states have not been included; 
*Wheat procurement usually starts on April 1 but this year, it 
started around March 15 in some states. The purchases will 
continue until June 30 in most states; Also, the FCI has estimated 
to procure 37.2 mt wheat this year  against an actual 
procurement of 26.19 mt last year               Sources: FCI, agencies
                                                                     
 

nWest Madhya Pradesh  nEast Madhya Pradesh 

   Jun-Sept*             Oct-Dec               Jan-Feb           Mar-May** 
2023-2024

*June-September was the 2023 monsoon season               **until May 5, 2024 
The October-February period is critical for wheat growth in central India
Source: IMD 
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MAHARASHTRA

Sangli
Total electors 
1,809,109

2019 result 
Vote share (in %)

Sanjaykaka 
Patil (BJP) 

42.68

Vishal Patil 
(SWP) 28.9 

Gopichand 
Padalkar 

(VBA) 25.18  Others 3.24 
BJP: Bharatiya Janata Party; SS-UBT: Shiv Sena (UBT);  
SWP: Swabhimani Paksha Party; VBA: Vanchit Bahujan Aaghadi 

Incumbent: 
>Sanjaykaka Patil 
(BJP)  

> Chandrahar Patil  
(SS-UBT) 

> Vishal Patil 
(Independent)

2024 contenders
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Hinduja... 

 
“If everything goes well, we 
can make an offer for the for-
eign bank,” he said. In April, 
IIHL acquired a 60 per cent 
stake in Invesco Asset 
Management India to deepen 
its presence in the para-bank-
ing space. 

IIHL, Hinduja said, was 
planning to list its shares on 
Afrinex Exchange to give an 
exit to its shareholders. 

“IIHL has over 600 high net 
worth shareholders and they 
are committed to IIHL. 
Initially, they invested $1 per 
share and their $1 has already 
paid off two times. They have 
got cash bonuses long back. So 
their holding is a super bonus 
for them — as a good invest-
ment. They are getting divi-
dends. And, whenever funds 
are required, up till now more 
than $500 million of capital 
raise has happened in 
IndusInd Holding. Now this 
happened because sharehold-
ers have trust and confidence. 
So, their $1 share is now worth 
$48,” he said. 

On the ownership of 
Hinduja Bank of Switzerland, 
Hinduja said, the late SP 
Hinduja was the owner and it 
is under probate in accordance 
with the will. 

IIHL, Aasia ready with cash 
to pay for Rel Cap 

IIHL, which has won the 
race to buy Reliance Capital 
with an all-cash offer of ~9,661 
crore, is expecting to get the 
approval of Irdai for the acqui-
sition soon, Hinduja said, 
adding that IIHL had arranged 
~7,500 crore in debt and the 
rest as equity for the acquisi-
tion. Reliance Capital, earlier 
owned by industrialist Anil 
Ambani, filed for bankruptcy 
in 2021 after it defaulted on its 
loans, and IIHL and Aasia 
Enterprises won the bid to buy 
the firm. 

Aasia Enterprises, an 
Indian entity owned by Ashok 
Hinduja and family, is a bidder 
along with IIHL for the insur-
ance firm, which would meet 
the Irdai’s regulations, 

Hinduja said. There were 
reports that Irdai had ques-
tioned IIHL’s proposal over 
exceeding the FDI ceiling of 74 
per cent in insurance, follow-
ing the transfer of the stake of 
Reliance Capital to IIHL in the 
life insurance venture. Nippon 
Life of Japan currently owns a 
49 per cent stake in the life 
insurance venture. According 
to Hinduja, Aasia Enterprises, 
a co-bidder, is owned by 
Indian passport holders and 
hence it will not breach any 
insurance guidelines. 

 

Spice row... 
The FSSAI and Spices Board of 
India are working in tandem 
to firm up a standard operat-
ing procedure for the domestic 
and international markets. 
The guidelines will be a step 
towards increasing awareness 
of regulations in the industry, 
which has few large compa-
nies, while 80 per cent of the 
market is dominated by the 
unorganised sector.To address 
concerns regarding ETO con-
tamination, the Spices Board 
on Thursday said it has decid-
ed to commence mandatory 
ETO testing in spice consign-
ments exported to Singapore 
and Hong Kong from May 
6.The testing for ETO is 
mandatory only for European 
nations since the European 
Union insisted on making ETO 
test reports mandatory along 
with export consignments.  
 

Meity... 
The first criterion put forward 
by the government to stake-
holders is a replication of a 
similar exercise undertaken 
when the PLI scheme for 
mobile devices was chalked 
out. The ICEA had conducted 
an independent analysis 
which concluded that the gap 
in the cost of production with 
China was as high as 18-22 per 
cent and with Vietnam it was 
9-11 per cent. This formed the 
basis of the 4-6 per cent incen-
tive for mobile devices under 
the scheme, and was given to 
partly tide over the disability. 
A similar exercise for compo-
nents and sub-assemblies for 

which PLI support would be 
required is nearing comple-
tion. About the second criteri-
on of identifying possible play-
ers that may invest in 
components and sub-assem-
blies at scale, stakeholders say 
that unlike in mobile assem-
bly, which is labour-intensive, 
components and sub-assem-
bly units are capital intensive 
as they require scale to be  
competitive. 

The third criterion of iden-
tifying who will be the buyers 
emanates from earlier experi-
ence. For instance, in the PLI 
scheme for mobile devices, 
many eligible players were not 
able to claim incentives as they 
could not sign up for contracts 
with OEMs to assemble prod-
ucts for them to meet their 
incremental production and 
investment targets.   

The fourth criterion is in 
line with the PLI scheme’s 
overall objective of making 
India a manufacturing hub 
for exports.  
 

JSW to enter 
Adani bastion 
Its international presence 
includes a liquid tank storage 
terminal of 465,000 cubic 
metres in Fujairah, UAE. 

Lucrative on low capex, 
high returns 

“We are one of the largest con-
cession holders in India today 
and we continue to find this 
space very good. These are in 
major ports which are operat-
ing — capex is low, the risks 
are almost minimal, and you 
get an existing customer base. 
Our asset base is 50 per cent 
terminals and 50 per cent 
greenfield, capacity-wise,” 
Maheshwari said. 

In the pipeline 

The company recently signed 
the concession agreement for 
~4,100 crore Keni Port in 
Karnataka, which will be 
developed as a mixed cargo 
port and offer additional 
capacity 30 mtpa in the first 
phase of development. 

To achieve its targets, the 
company is looking to inject 
~30,000 crore over the next six 

years in two tranches of 
~14,000 crore and ~16,000 
crore, according to insights 
from the analyst conference 
held on Friday. 

These investments will 
help the port operator increase 
its capacity to 400 million 
metric tonnes per annum 
from the current 170. 

While it looks to have an 
independent identity as a 
commercial operator, the larg-
er ambitions of JSW Group will 
be a key factor to look at, and 
the firm will be a source of sup-
port in the supply chain wher-
ever the group requires, the 
CEO said. 

Shipping: To be or not to be 

JSW Group operates 18 mini 
bulk carriers and accounts for 
28 per cent of the inland water-

ways cargo, albeit entirely cap-
tive. Over the past financial 
year, various central ministers 
have stressed the need for 
India to have a robust domes-
tic shipping and shipbuilding 
industry. 

“Getting into shipping 
needs different skill sets and 
operating practices, and a dif-
ferent mindset. As a group, we 
are not averse to any business 
opportunity. We have too 
much on our plate for now. 
Now and then, we keep com-
ing back to the question of 
whether we should own a 
shipping line or hire, but as of 
now there is no visibility  
on a shipping business,” 
Maheshwari said. 

Read full reports on  

www.business-standard.com 

Towards the end of last 
month, Usha Dwarka-
Canabady, the 
representative of Mauritius 
to the World Trade 
Organization (WTO) was 
appointed as ‘facilitator’ for 
negotiations on reform  
of the WTO’s dispute 
settlement process.  The 
deliberations would now 
build upon the consolidated 
text which emerged from the 
earlier informal process and 
take place on a formal basis, 
with a work plan, timetable 
and periodic reports to the 
WTO members. It is a step 
towards the goal of securing a 
fully functioning trade 
disputes settlement system 
by 2024, a mandate set by 
 the WTO members at  
its 12th Ministerial  
Conference (MC12).   

The WTO dispute 
settlement process includes 
consultations following a 
complaint by a member 
about breach of any 
obligations by another 
member, ruling after due 
hearing by a panel of experts 
and appeal by any member 
dissatisfied with the panel 
ruling. Since the 
establishment of the WTO in 

1995, 621 trade disputes have 
been brought to the WTO and 
over 350 rulings have been 
issued. The United States 
(US), however, was unhappy 
about the way WTO rules 
were interpreted in some 
cases and alleged that the 
appellate body is acting 
beyond its mandate and 
jurisdiction. In 2019, the US 
retaliated by blocking the 
appointment of enough 
members to hear the appeals, 
and since then the appeal 
process has become 
dysfunctional. The panel 
rulings cannot be enforced 
when one of the parties in 
dispute goes on appeal. So, 
many panel rulings remain 
unenforced and 
consequently, the disputes 
remain unresolved. 

Given the impasse, many 
WTO members have opted to 
include a mechanism for 
resolving trade disputes in 
their bilateral or regional free 
trade agreements. Many 
others have also resorted to 
Article 25 of the WTO 
agreement on dispute 
settlement that allows an 
alternate means of dispute 
settlement through 
expeditious arbitration, 
where the parties to the 
dispute agree.  This 
mechanism, known as the 
Multi-Party Interim Appeal 
(MPIA) arrangement, has 
emerged as a stop-gap 
solution since July 2020.  
However, it has gained 
limited acceptance as only 
the European Union and 22 
other countries have 
accepted this mechanism. At 
MC12, the WTO trade 
ministers recognised the 
importance of carrying 

forward negotiations with 
the aim of having a fully  
and well-functioning dispute 
settlement system accessible 
to all members by 2024. 

After the MC12, informal 
conversations among 
delegates on dispute 
settlement reform at the 
technical level started in 
April 2022, led by the US.  In 
February 2023, Marco 
Molina, Guatemala’s Deputy 
Permanent Representative to 
the WTO, began an informal 
negotiating process with the 
members and reported back 
to the WTO members on a 
regular basis regarding the 
progress, from time to time. 
More than 70 proposals from 
members were received and 
the Molina report presented 
on February 16, 2024, 
discussed all these proposals 
and several options and their 
merits. However, a 
consensus on how to reform 
the dispute settlement 
process has eluded the 
 WTO members. 

Now, the dispute 
settlement reform process 
has been forma lised and so, 
the rules of procedure for 
meetings of WTO bodies will 
apply to this process, 
including interpretation and 
virtual participation, which 
will also be available for 
officials based in the capitals 
of various member 
countries. The discussions 
under the new process 
should lead to greater 
transparency and inclusi -
veness and hopefully, lead to 
a consensus on how to 
reform the WTO dispute 
resolution process. 

Email:tncrajagopalan@gmail.com

EXIM MATTERS 
T N C RAJAGOPALAN

WTO’s step towards dispute 
settlement process reform

Kotak Mahindra Bank Q4  
profit up 17% at ~5,337.2 cr

Weekend  
update

Kotak Mahindra Bank reported a 16.88 per cent year-on-
year (Y-o-Y) increase in its consolidated net profit to ~5,337.2 
crore during the January-March quarter (Q4) as compared to 
~4,566.39 crore during the same period of the previous year. 
On a standalone basis, the lender’s net profit was ~4,133.3 
crore, up 18.24 per cent Y-o-Y on the back of healthy loan 
growth and strong rise in fee income. Net interest income 
grew by 13 per cent Y-o-Y to ~6,909 crore while fee income 
increased 28 per cent to ~2,467 crore during the quarter 
under review. MANOJIT SAHA 

Disclaimer: Entities controlled by the Kotak family have a 

significant holding in Business Standard Pvt Ltd

1 IAF soldier killed, 5 injured 
in terror attack in Poonch 
One soldier was killed and five were injured as terrorists amb -
us hed an Indian Air Force (IAF) convoy in Jammu and Kashmir's 
Poonch district on Saturday, three weeks ahead of polling in 
Anantnag-Rajouri Lok Sabha constituency. Poonch is part of 
Anantnag-Rajouri parliamentary constitu ency which goes to 
polls in the sixth phase on May 25.The  Officials said two security 
personnel were critically  injured when four terrorists opened 
fire on IAF vehicles in Poonch’s Surankot area. Also, several people 
were detained for questioning on Sunday as a massive search 
operation for terrorists behind the attack, officials said. PTI

Outstanding credit to housing  
up by ~10 trn in last 2 yrs: RBI
Credit outstanding to the housing sector rose by nearly ~10 trillion 
in the last two financial years to reach a record ~27.23 trillion in 
March this year, according to RBI’s data on ‘Sectoral Deployment 
of Bank Credit’. Experts from banking and real estate sectors 
attributed this growth in housing credit outstanding to a strong 
revival in the residential property market post-Covid pandemic 
on pentup demand. According to the data of the Reserve Bank of 
India on sectoral deployment of bank credit for March 2024, the 
credit outstanding to the housing stood at ~27.2 trillion in March 
2024, up from ~ 19.8 trillion in March 2023. PTI
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IN BRIEF

Muthoot Finance on Saturday said that its subsidiary, Belstar Microfinance, 
has filed a draft red herring prospectus (DRHP) for an initial public 
offering (IPO) worth ~ 1,300 crore with securities and exchange board of 
India (Sebi). According to the DRHP, the fresh issue of equity shares is 
worth ~1,000 crore and offer-for-sale (OFS) is of ~300 crore by existing 
investors. Danish asset management firm MAJ Invest which holds 
around 8.74 per cent stake intends to divest shares valued at ~175 crore. 
Arum Holdings  which has 13.94 per cent stake will sale shares worth  
~97 crore while Augusta Investments Zero Pte Ltd.  AATHIRA VARIER

Belstar 
Microfinance 
files ~1.3K cr 
IPO with Sebi

Short-term yields may soften on govt move 
The Centre’s decision to repurchase 
short-term government bonds, matur-
ing within 6-9 months, is expected to 
lower the yields and ease liquidity con-
ditions, said market participants. 

On Friday, the Reserve Bank of India 
(RBI) had announced its plan to repur-
chase securities worth ~40,000 crore. 

The securities scheduled for buy-
back include G-Secs 6.18 per cent 2024, 
9.15 per cent 2024, and 6.89 per cent 
2025, according to RBI's release. 

Notably, there is no specified 
amount for individual securities, and 
the auction process will employ the 
multiple price method, said the  
RBI. The auction will be conducted  
on Thursday. 

This kind of repurchase was last 
seen in March 2018. 

The decision came amid observa-
tions that while government spending 
surged between February and April, 
there is an anticipation of a slowdown 

leading up to the June election results. 
In consultation with the RBI, the 

government opted for the buyback to 
mitigate potential fluctuations in bank-
ing system liquidity, thus safeguarding 
against adverse effects on borrowing 
costs, said market participants.  

“It will likely bring down yields on 
short-term bonds, and money will be 
released in the system,” said a dealer 
at a primary dealership. “Also, the RBI 
will pay an annual dividend to the gov-

ernment this month (May),” he added. 
Liquidity in the banking system was 

in a deficit of ~78,481 crore on Thursday, 
according to the latest RBI data. 

The concept of a buyback of secu-
rities entails the government opting 
to retire a portion of its outstanding 
debt before the scheduled maturity 
date of its bonds. Essentially, it’s a 
proactive measure aimed at managing 
the government's debt portfolio more 
efficiently.   ANJALI KUMARI
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In 2019, Nota (none of the above) 

accounted for 6.52 million votes 

across 543 seats

In the last Lok Sabha polls, of the 

2,807,427 postal ballot votes,  

507,990 were rejected

N ALL IN A DAY N

Karnataka Home Minister, Dr G Parameshwara, on Sunday 
said a Blue-Corner notice has been issued, and Interpol’s 
help is being taken to bring NDA’s Hassan Lok Sabha 
candidate Prajwal Revanna back to India. A Blue-Corner 
Notice is issued by the international police cooperation body 
to collect additional information from its member countries 
about a person’s identity, location or activities in relation to 
a crime. The minister said the Special Investigation Team 
formed to probe the alleged sexual assault will decide on 
how to bring Prajwal back.  PTI

Blue-Corner notice issued 
against Prajwal Revanna

The Centre has taken permission from the Election 
Commission of India (ECI) to lift the ban on exports of onion 
in view of the ongoing implementation of the Model Code of 
Conduct due to the Lok Sabha elections, sources said. 
According to government sources, the Department of 
Revenue under the finance ministry took the permission 
from ECI to lift the ban on onion exports, subject to 
conditions of 40 per cent export duty, and a minimum 
export price of $550 per tonne. The government on Saturday 
lifted the ban on onion exports.  PTI

EC nod taken before lifting 
onion export ban: Govt 

Prime Minister Narendra Modi will be filing his nomination 
papers from the Varanasi Lok Sabha seat on May 14, BJP’s city 
President Vidyasagar Rai said on Sunday. On May 13, Modi 
will hold a roadshow in the constituency, and preparations 
for it are underway, he added “The route for the roadshow 
has been finalised. On May 14, Prime Minister Modi will file 
his nomination from the Varanasi seat,” he said. The 
Congress has fielded its Uttar Pradesh chief Ajay Rai in 
Varanasi and the BSP Athar Jamal Lari. PTI

Modi to file nomination 
from Varanasi on May 14

The Election Commission of India (ECI) on Sunday ordered  
the transfer of Andhra Pradesh Director General of Police  
KV Rajendranath Reddy with immediate effect, sources said. 
The poll authority has asked the state government to submit 
by Monday names of three eligible Indian Police Service 
officers in the rank of director general to fill the vacancy, the 
sources said. The reason behind the poll body’s action was 
not immediately known. Elections for the 175-member 
assembly and the 25 Lok Sabha seats in Andhra Pradesh  
will be held simultaneously on May 13. The votes will be 
counted on June 4. PTI

EC orders transfer of 
Andhra police chief

Centre of Indian Trade Unions (Citu)-
affiliated Murshidabad Zilla Beedi 
Mazdoor and Packers Union estimates 
the number of bidi workers in West 
Bengal at 2.2 million, with 
Murshidabad accounting for the 
largest share at 1.2 million, making 
them an important vote bank.  
About 95 per cent are women, says 
Jyotirup Banerjee, general secretary 
of the union. 

Most of them are Muslims. 
According to Census 2011, 

Murshidabad has a majority Muslim 
population of 66.27 per cent. 

As for the men in the district, many 
have migrated to states like Kerala for 
higher wages. 

Occupational hazard 

Komila Bibi has no such luck. Her hus-
band was paralysed and incapacitated 
for the past four years. 

“I have to roll 800-900 bidis a day 
to make ends meet. I have been the 
sole earning member for some years 
now,” she rues. 

It’s afternoon. Komila is wrapping 
up her domestic duties. Until evening, 
she is going to be rolling bidis, much 
against the diktat of her doctor. 

Komila contracted tuberculosis 

about four years back. She did give it 
up for a year. But once cured, she got 
back to the trade. “I don’t have a 
choice; I have a daughter and  
son to raise and a paralytic husband 
to take care of.” 

Seated next to her, Mamata Bibi 
complains of breathlessness from 
rolling bidis. “When I walk, I feel 
breathless. My doctor says it’s due to 
a heart problem and has asked me to 
stop rolling bidis,” she says. 

Bidi workers are considered to be 
among the most vulnerable in the 
informal sector. 

In December 2022, a World Health 
Organization (WHO) study noted that 
bidi rolling is an occupational health 
hazard. The WHO country office for 
India undertook a rapid evidence syn-
thesis of existing studies in the coun-
try related to environmental risks and 

health hazards amongst bidi workers, 
their families, and communities. 

All 95 studies analysed consistently 
reported a high prevalence of disease 
conditions or related  
symptoms, across all organ  
systems of the body. 

Wage disparity 

Is it worth it, Regina Bibi asks. 
“We fight for years and get minimal 

increases in wages. Does ~150 com-
pensate for the labour that we put in 
day and night?” 

“The mahajan says it’s the compa-
ny which decides on the wages. But in 
other parts of Jangipur,  
people are getting ~170-180,”  
she points out. Munshi, mahajan, or 
contractor is an important cog in the 
wheel. They collect the bidis from the  
workers and deliver them  

to the companies. 
About 20 kilometres from Lalgola, 

Mou Begam in Raghunathganj 
(Jangipur LS constituency) gets ~170 
for 1,000 bidis. Between mother and 
daughter, they manage to roll about 
1,000 a day. The glorified shack where 
she lives tells that it’s woefully inade-
quate. 

The wage stipulated by the West 
Bengal government for a worker 
involved in bidi making  
ranges between ~253.03 and ~267.44 
per 1,000 bidis rolled depending on 
the district. 

But government sources concede 
that it is an informal sector and com-
panies contract out the work — imple-
mentation is a problem. 

Bidi barons 

The raw materials for bidi — kendu 
leaves and tobacco — are both import-
ed from other states. 

“Bidi is subject to a high goods and 
services tax rate. The raw material is 
imported, and the finished product 
goes to North and South India. It is not 
possible to compete with companies 
in the South, which procure the raw 
material locally at the government-
stipulated wage rate,” Khalilur 
Rahaman, managing director of Nur 
Biri Works, explains. 

Nur Biri Works produces about 10 
million sticks a day. 

Rahaman is a sitting Member of 
Parliament and a Trinamool Congress 
(TMC) candidate in the Jangipur con-
stituency.  

However, he says that the bipartite 
agreement between workers and com-
panies for increased wages should be 
uniformly implemented across the 
district. “It is the responsibility of the 
trade unions to make it happen. I have 
already written to the merchants’ asso-
ciation to do it after the election.” 

According to Citu’s Banerjee, “It is 
difficult for unions to negotiate if the 
owners are part of the ruling dispen-
sation. They no longer care what 
unions have to say.” 

Apart from Rahaman, there are 
TMC Members of Legislative 
Assembly (MLAs) who are bidi busi-
nessmen — Jakir Hossain, former 
labour minister of state and an MLA 
from Jangipur; Bayron Biswas, TMC 
MLA, Sagardighi. 

Murshidabad district has three LS 
constituencies — Jangipur, 
Baharampur, and Murshidabad. 
Jangipur and Murshidabad will vote 
on May 7 while Baharampur will go to 
polls on May 13. 

Rahaman says that he is sympa-
thetic to the problems facing bidi 
workers.  

“If re-elected, I assure you that the 
issues of bidi workers will be taken up 
in Parliament.” 

Modi missing, it is Pawar vs Pawar in Baramati
ABHIJIT LELE 
Pune, 5 May 

Maharashtra’s Baramati constituency 
is witnessing a high-octane battle 
between the sitting MP Supriya Sule 
and NCP’s Sunetra Pawar, whose hus-
band Ajit Pawar recently cut political 
ties with uncle Sharad Pawar. 
Baramati, which goes to polls on 
Tuesday, is one of the few constituen-
cies where Prime Minister Narendra 
Modi’s charisma will not be a factor. 

The electoral battle is shaped by a 
slew of local factors as well as the ongo-
ing tussle between the two Pawar fac-
tions. On one hand, is the elder Pawar’s 
legacy and Sule’s ground-work over 
three terms as an MP. On the other is 
Ajit’s influence on the co-operatives. 
According to a police officer, voters are 
disillusioned with the vicious politics 

played out in recent years, which he 
says could hurt voter turnout. 

At a recent public meeting in Pune, 
Modi described Pawar, the octogenar-
ian leader, as a “bhatakati aatma”, or 
a restless soul. The remark hasn’t gone 
down well in Baramati either with the 
workers. Pawar retorted by saying that 
his ‘aatma”, or soul, is indeed restless 
not for himself but for the hardships 
that farmers in the region face. 

Predominantly an agro-based econ-
omy, the character of this region is rap-
idly changing, with the ever-expand-
ing contours of the Pune metropolitan 
region, which has fuelled the growth 
of IT and services sector. 

Residents along the road linking the 
Satara Highway with Saswad are agi-
tated over the fate of the much-dis-
cussed airport in Purandar in Saswad. 
They see it as a missed opportunity for 

an IT hub. “This certainly is a matter 
relating to civil aviation, a central gov-
ernment subject,” said the owner of the 
tea stall, showing clarity about the 
domain that the MP should focus on. 

The friction within the Mahayuti 
constituents was evident when Shiv 
Sena leader Vijay Shivtare from 
Purandar Vidhan Sabha region, and a 
known rival of Ajit, announced his 
intent to stand as a candidate. He later 
withdrew and agreed only after to a 
truce only after Maharashtra Chief 
Minister Eknath Shinde and the BJP 
leadership intervened. 

The BJP, however, lacks a robust 
organisation in the region. An RSS 
worker, standing near the campaign 
office of the NCP-Ajit Pawar group, said 
his party advised him to be with the 
Mahayuti candidate. They are yet to get 
clear instructions for active canvassing.
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Baramati, known as the bastion  

of the Pawar family, will go to  

polls on May 7 PHOTO: ABHIJIT LELE 
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2024 contenders 
n Supriya Sule (NCP-SCP) 

n Sunetra Pawar (NCP)

2019 result Vote share (in %)

Total electors  2,114,663
Supriya Sule (NCP)                52.53 

Kanchan Rahul Kool (BJP)   40.61

ARCHIS MOHAN 
New Delhi, 5 May 

Prime Minister Narendra Modi on Sunday 
offered prayers at the Ram temple in Ayodhya 
and embarked on a road show, accompanied 
by Uttar Pradesh Chief Minister Yogi 
Adityanath, across the temple town. 

It was his first visit to Ayodhya after the 
‘pran pratishtha’ of the idol at the temple on 
January 22. 

Modi’s Ayodhya visit coincided with the 
conclusion of the campaigning for the third 
phase of the Lok Sabha elections, in which 
polling for 93 seats will be held on Tuesday. 

Earlier in the day, the Prime Minister (PM) 
addressed public meetings in Etawah and 
Dhaurahra in Uttar Pradesh. In Dhaurahra, 
he said Muslims now understand that the 
Congress and Opposition INDIA bloc are 
using them as “pawns”. 

“Muslim brothers and sisters are seeing 
that (houses under) PM Awas Yojana were giv-
en to all the needy. Be it water connection or 
gas cylinders under Ujjwala Yojana, every gov-
ernment benefit was given to all...they 

(Muslims) are also getting benefits of all 
schemes without discrimination,” Modi said. 

At his public rally in Etawah, a stronghold 
of the Samajwadi Party and its first  
family, he recounted that the late Mulayam 
Singh Yadav had blessed him months before 
the 2019 Lok Sabha polls. 

“The Parliament session was going on. It 
was the last session of Parliament before the 
2019 Lok Sabha elections when Mulayam 
Singh ji stood up to make a speech and said 
'you are going to win again'. It became a kind 
of a blessing." 

Alluding to the recent gaffe by Shivpal 
Singh Yadav, Mulayam’s Singh’s younger 
brother, urging people to ensure the BJP’s vic-
tory, the PM said: "Now Netaji is not among 
us but see the coincidence, his own brother is 
appealing to make BJP win. The words in his 
heart came to his tongue." 

The PM campaigned for party candidates 
from Mainpuri, Kannauj and Etawah. 

Mainpur will go to polls on May 7, polling 
in Kannauj and Etawah will be held on May 
13. Polling in Faizabad, the seat in which 
Ayodhya falls, is scheduled on May 20. 

Modi: Opposition using 
Muslims as ‘pawns’

26-0 hat-trick in Gujarat? BJP 
upbeat but Cong sees opening

Criss-crossing more than 750 kilo-
metres of Gujarat by road, from 
Surat to Rajkot, threw up a range 

of cuisine options, as well as desserts and 
beverages to keep the temperature down. 
During a five-day trip to report from 
ground zero, the state with the longest 
coastline offered a glimpse into some of 
the other things that it’s best known for 
— temples, architecture, sculpture, 
handicraft, and business hubs focused 
on textile to diamond, pharmaceuticals 
to advanced manufacturing.   

In that setting, Gujarat, the home 
state of the top two in the Union govern-
ment — Prime Minister Narendra Modi 
and Home Minister Amit Shah — has 
not lost even a single seat in the last two 
Lok Sabha elections. The question this 
time is whether the Bharatiya Janata 
Party (BJP) would repeat the 2014 and 
2019 success in 2024 and win all 26 seats. 
Even before the campaigning took off in 
a meaningful manner, 
the question changed a 
bit: Will the BJP be able 
to retain all 25 seats? The 
Surat seat had already 
gone to Mukesh Dalal of 
the BJP even before the 
polls after a controversial disqualifica-
tion of the Congress candidate and the 
withdrawal of all others in the fray. 

Although Surat, a traditional hub for 
textile and diamond traders, would not 
have an election, the neighbouring 
Navsari (called the twin city of Surat) 
and Bardoli are the two Lok Sabha  
constituencies where Surat will have 
some play.  

When asked about expectations in 
the election season, Savji Dhanji 
Dholakia, a famous diamantaire in 
Surat, told Business Standard that the 
diamond industry is not looking for 
anything from the next government. 
Dholakia is, however, betting on the 
BJP’s return to power. At another dia-
mond hub, Shreyans Dholakia, who’s 
a young entrepreneur and brand cus-
todian at Shree Ramkrishna Exports, 
explained that the diamond industry 

for decades has not been in the spot-
light during elections because it’s most-
ly dependent on exports. He pointed 
out that the diamond industry does not 
have any homegrown technology 
provider and that’s a missing link. 
“Also, we are yet to catch up in real jew-
ellery designing.’’ 

In textile, traders in cities, such as 
Surat and Vadodara, have raised con-
cerns with the Union government on a 
series of quality control orders (QCOs) 
that bar Chinese yarn from coming into 
India. Due to a shortage of yarns, stabil-
ity in price and quality has gone for a 
toss, representatives of the textile indus-
try have complained. Another worry is 
that MSMEs in the textile sector don’t 
have any benefits, such as PLI (produc-
tion-linked incentive). 

At Rajkot’s famous Bangdi market, a 
little distance away from the quiet 
Gandhi Museum, Vimal Mehta, a shop-

keeper, wants the tax bur-
den to be reduced includ-
ing income tax and goods 
and services tax. Another 
shop owner, selling wed-
ding ware, said he has not 
seen brisk business in 

many months. At a large hotel in 
Vadodara, a front desk executive  
said: “This is a dull election. There’s no 
interest in it.’’ 

A round of Ahmedabad’s Law Garden 
Night Market, known for fashion gar-
ments and street food, revealed indiffer-
ence towards elections. ‘’I don’t want to 
cast a vote and make anybody win. They 
are all the same,’’ an ice cream seller said 
with anger. Another refused to get into 
any conversation, saying, “Should I wor-
ry about the rising prices or voting? I have 
nothing to do with it.’’ At the ambitious 
manufacturing hubs, Sanand and 
Dholera, targets and challenges are being 
discussed simultaneously. While inter-
national and Indian companies are wait-
ing their turn to set up factories in 
Sanand, some 22 km away from 
Ahmedabad, an executive pointed out 
that workers were in short supply caus-

ing much worry. Dholera, a greenfield 
project, is waiting for the international 
airport, railway links and highway to 
come up before the site gets populated, 
officials said. All the above voices may 
be representing the business mood 
across Gujarat, but to the question about 
whether the BJP would be able to win all 
the seats in Gujarat, the overwhelming 
answer was: “Yes, the BJP will be back.’’ 

Despite the indifference towards 
election, everyone seemed to be aware 
that the BJP has had to face some rough 
weather this election season in the state. 
It all started with a comment made by 
Union Minister of Animal Husbandry, 
Dairy and Fisheries Parshottam Rupala, 
the BJP candidate from Rajkot. He had 
said that erstwhile maharajas had suc-
cumbed to the persecutions of foreign 
rulers including the British, triggering 
an agitation by Rajputs and Kshatriyas 
in the Saurashtra region that includes 
Rajkot, Jamnagar, and Bhavnagar. The 
Anand constituency witnessed protests. 

Will there be an upset because of the 
comment? Rupala, who was a Rajya 
Sabha member and is contesting Lok 
Sabha elections for the first time, told 
Business Standard that the on-ground 
reality was quite different and that the 
BJP would retain all 26 seats in Gujarat. 
He, however, expressed regret for his ear-

lier comment. Business Standard con-
tacted former Chief Minister of Gujarat 
Vijay Rupani for his views on the con-
troversial remarks that angered the 
Rajputs. “People here will vote in the 
name of Prime Minister Narendra Modi 
and overlook what a candidate may have 
said,’’ Rupani said. Stressing that there 
would be no upset in these elections, the 
former CM said: “Gujarat is with Modiji. 
For development and progress, he’s the 
only answer.’’ According to him, the 
Congress cadre is not visible in cam-
paigning. “They are nowhere.’’ On the 
other hand, Mukul Wasnik, Congress 
general secretary in charge of Gujarat, 
told this reporter that his party is placed 
quite well. Wasnik is batting for “at least 
10 seats in Gujarat for the Congress’’. 

There are about 150,000 Rajput vot-
ers out of a total of 2.3 million in Rajkot, 
which is a BJP bastion. Apart from 
Rajputs, Patidars, too, may have a say. 
Both BJP and Congress candidates 
(Rupala and Pareshbhai Dhanani) 
belong to the Patidar community from 
Amreli district.  

Amid a somewhat heated political 
scene, the Gujarat campaigning 
wrapped up with bike rallies by  
both the BJP and Congress on Sunday. 
Over to the voters now in the land of 
Mahatma Gandhi.       

Prime Minister Narendra Modi with Uttar Pradesh Chief Minister Yogi Adityanath during  

a roadshow in Ayodhya on Sunday evening PHOTO: PTI 

NIVEDITA MOOKERJI, WHO VISITED AHMEDABAD, 
GANDHINAGAR, VADODARA, RAJKOT, SURAT, AND 
INDUSTRIAL HUBS DHOLERA AND SANAND, SUMS UP 
THE MOOD IN GUJARAT AHEAD OF THE MAY 7 POLLS

GROUND
EAR TO THE

KEY CANDIDATES
GANDHINAGAR 

AMIT SHAH 
Union Home Minister  

NAVSARI 

CR PAATIL 
BJP State 
Unit Chief 

VADODARA 

HEMANG 
JOSHI

RAJKOT 

PARSHOTTAM RUPALA 
Union Minister

PORBANDAR 

MANSUKH MANDAVIYA 
Union Minister

JAMNAGAR 

POONAMBEN 
MAADAM

BJP DROPPED OR 
CHANGED 14 OF ITS 26 
SITTING MPs IN THE STATE 

2019 
n BJP won 
all 26 seats

It secured 63.08% 
of the total votes 
polled in the state

Burning injustice: Bidi workers’ plight goes up in smoke 
MURSHIDABAD 
2019 results

JANGIPUR 
2019 results

BAHARAMPUR 
2019 results

Total electors: 
1,725,187

Total electors: 
1,616,213

Total electors: 
1,638,378

Abu Taher Khan, TMC:  41.56% 

Abu Hena, INC: 25.99% 

Humayun Kabir, BJP: 17.04% 

Badaruddoza  
Khan, CPI (M): 12.43%

Khalilur Rahaman, 
 TMC: 43.14% 

Mafuja Khatun, BJP: 24.3% 

Abhijit Mukherjee, INC: 19.61% 

Md Zulfikar Ali, CPI (M): 7.32%

Adhir Ranjan 
Chowdhury, INC: 45.43% 
Apurba Sarkar,  
TMC:                      

39.23% 

Krishna  
 Joyardar, BJP:     10.99%
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‘US-Saudi defence pact not 
possible without Israel deal’

IN BRIEF

Israel is prepared to temporarily halt the war in Gaza to gain the 
release of the hostages held there, but won’t agree to the Hamas 
demand to end the war completely, Prime Minister Benjamin 
Netanyahu said. It’s unclear where the comments — and an 
exchange of barbs with the Hamas political leader — will leave the 
potential for a halt in the war, which is approaching the seven-
month mark. Israel’s military continues to prepare for a potential 
assault on the city of Rafah in southern Gaza. Israel and Hamas 
have been negotiating for weeks through mediators toward a 
potential truce that would include the release of hostages held in 
Gaza and of Palestinian prisoners held in Israel. BLOOMBERG

Won’t give in to Hamas to 
end war, says Netanyahu

Israel Prime Minister Benjamin Netanyahu said that his 
government has voted unanimously to shut down the local 
offices of Qatar-owned broadcaster Al Jazeera, escalating Israel's 
long-running feud with the channel at a time when cease-fire 
negotiations with Hamas - mediated by Qatar - are gaining 
steam. Netanyahu announced the decision on X, but details on 
the implications of the step on the channel, when it would go 
into effect or whether the measure was permanent or temporary 
were not immediately clear.“My government decided 
unanimously: the incitement channel Al Jazeera will close in 
Israel,” Netanyahu posted on X. There was no immediate 
comment from the channel headquarters in the Qatari  
capital of Doha. But several Al Jazeera correspondents  
went on air to give their understanding on how the decision 
would affect the channel. AP

Israel Cabinet votes to shut 
down Al Jazeera offices

The Indian embassy held its first interactive session with the 
students who suffered the most during the three-year Covid-19 
period following China's visa bans prolonging their academic 
periods for several years. Around 80 old and new students from 
more than 13 Chinese universities took part in the “welcome and 
interaction ceremony” held on May 4.Indian Ambassador to 
China Pradeep Kumar Rawat, and Counsellor Nitinjeet Singh 
interacted with the students and heard their grievances and 
experiences during the meeting. The meeting also included a 
detailed presentation by Amit Sharma, Second Secretary 
(Education) on various services offered by the Embassy, Dos and 
Don'ts for students, the Embassy posting on X said. PTI

Indian embassy holds meet for 
students after China’s visa ban

Xi lands in Europe, touts ties with Macron
REUTERS 
5 May 

President Xi Jinping lauded China's 
ties with France as an international 
model on Sunday as he arrived in 
Paris for a rare visit against a back-
drop of mounting trade disputes 
with the EU. 

French President Emmanuel 
Macron is set to urge Xi to reduce 
trade imbalances and to use his 
influence with Russia over the war 
in Ukraine. China's President is due 
to meet Macron and European 
Commission chief Ursula von der 
Leyen on Monday. 

Xi, who was welcomed in Paris by 
Prime Minister Gabriel Attal, said in 
a statement released on his arrival 
that ties between China and France 
were "a model for the international 
community of peaceful coexistence 
and win-win cooperation  
between countries with different 
social systems". 

France is backing a European 
Union probe into Chinese electric 
vehicle exports, and in January, 
Beijing opened an investigation into 

mostly French-made imports of 
brandy, a move widely seen as a tit-
for-tat retaliation for EU probes. 

"We want to obtain reciprocity of 
exchanges and have the elements of 
our economic security taken into 
account," Macron said in an inter-
view with French newspaper La 
Tribune ahead of Xi's two-day visit, 

his first trip to the region in five 
years. 

The EU's 27 members - in particu-
lar France and Germany - are 
divided on their attitude towards 
China. German Chancellor Olaf 
Scholz will not join Macron and Xi 
in Paris due to prior commitments, 
sources said. 

"In Europe, we are not unani-
mous on the subject because certain 
players still see China as essentially 
a market of opportunities," Macron 
said, without naming any countries. 

These divisions could undermine 
the EU's ability to influence the 
Asian giant. 

France will also seek to make pro-

gress on opening the Chinese market 
to its agricultural exports and resolve 
issues around the French cosmetic 
industry's concerns about intellec-
tual property rights, officials said. 

China may announce an order for 
around 50 Airbus aircraft during Xi's 
visit, but it remains uncertain 
whether it will be a new deal, people 
familiar with the negotiations said. 

France has been keen to nudge 
China into pressuring Moscow to 
halt operations in Ukraine, with little 
progress apart from Xi's decision to 
call President Volodymyr Zelenskiy 
for the first time shortly after Macron 
visited Beijing last year. 

"If the Chinese seek to deepen the 
relationship with European part-
ners, it is really important that they 
hear our point of view and start tak-
ing it seriously," a French diplomatic 
source said. 

Macron will take Xi to the 
Pyrenees, a mountainous region 
dear to the French President as the 
birthplace of his maternal  
grandmother, on Tuesday before Xi 
heads to Russia-friendly Serbia  
and Hungary.

Bailey’s rate cut 
plan set to differ 
from Powell’s
BLOOMBERG 
5 May 

The Bank of England  
may offer a clearer signal in 
the coming week on whether 
it plans to cut interest rates 
this summer, just as investors 
bet on a delayed outlook  
for easing. 

Ahead of Thursday’s deci-
sion, Governor Andrew 
Bailey has distanced Britain 
from resurgent consumer 
price pressures in the US, 
pointing to “strong evidence” 
of UK inflation receding. 

The UK central bank is 
widely expected by econ-
omists to keep rates at a 16-
year high of 5.25 per cent, 
and investors will watch 
closely for clues on 
whether policymakers see 
June or August as an 
opportunity to begin cut-
ting borrowing costs. 

Stronger-than-expected 
inflation data on both sides 
of the Atlantic have 
prompted traders to 
push back wagers on 
a UK rate reduction 
until September, 
with only one 
move fully 

priced this year. 
However, a dovish  

shift in tone by Bailey and 
Deputy Governor Dave 
Ramsden in April caused 
some economists to reckon 
that the timing of BoE cuts 
may be closer to the 
European Central Bank — 
which is widely expected to 
act in June — than to the 
Federal Reserve, whose chief, 
Jerome Powell, has  
avoided offering a timeline 
for US easing. 

Bailey expects UK infla-
tion to fall close to his 2 per 
cent target in upcoming data 
for April, though some on the 

nine-member 
Monetary 
Policy 
Committee 
are still con-
cerned over 
underlying 
price  
pressures.

Yellen cautions on currency 
intervention after yen surge
US Treasury Secretary Janet 
Yellen (pictured) acknowl-
edged sharp moves in the 
value of the yen this week, 
even as she declined to say 
whether Japan had inter-
vened to support the 
currency. 

“I’m not going to 
comment on 
whether they did or 
didn’t intervene,” 
Yellen told 
reporters 
Saturday fol-
lowing a 
speech in 

Mesa, Arizona. “I think that 
that’s a rumor.” 

Still, she said the yen “did 
move quite a bit in a relatively 
short period of time,” adding, 

“we would expect these 
interventions to be rare 

and consultation to 
take place.” Japanese 
authorities appeared 
to enter the market to 
support the yen on 

two occasions 
in the past 
week.  
BLOOMBERG

Foxconn reports 
record sales in April
REUTERS 
5 May 

Taiwan’s Foxconn, the world's 
largest contract electronics 
maker and the biggest assem-
bler of Apple’s iPhone, reiter-
ated on Sunday it expected a 
rise in second-quarter reve-
nue, and reported record 
sales for the month  
of April. 

Foxconn said in a 
statement that this 
year's second quarter 
“remains a traditional 
off-peak season, and 
major products are entering a 
period of transition between 
old and new products”. 

But it added: “The opera-
tions outlook for the second 
quarter is expected to show 
both quarter-on-quarter and 
year-on-year growth”. 

The statement did not 
elaborate and the company 

does not give numerical guid-
ance. 

The company, formally 
called Hon Hai Precision 
Industry Co Ltd, said April 
revenue reached $15.83 billion, 
which it said was the highest 
figure on record for the same 
period and represented an on-

year rise of 19 per cent. 
Revenue in its 

smart consumer elec-
tronics products, 
including smart-
phones, in April 

showed “significant 
growth” year-on-year, it 

said. Strong artificial intelli-
gence (AI) server demand also 
delivered “strong growth” in 
April on-year for its cloud and 
networking products segment, 
the company added. 

The monthly sales data 
comes ahead of Foxconn’s 
first-quarter earnings call on 
May 14.

Tesla pullback puts onus on other firms to build electric vehicle chargers
JACK EWING & IVAN PENN 
5 May 

Elon Musk, the chief executive of 
Tesla, blindsided competitors, 
suppliers and his own employees this 
week by reversing course on his 
aggressive push to build electric 
vehicle chargers in the United States, 
a major priority of the Biden 
administration. 

Musk’s decision to lay off the 500-
member team responsible for 
installing charging stations, and to 
sharply slow investment in new 
stations, baffled the industry and 
raised doubts about whether the 
number of public chargers would 
grow fast enough to keep pace with 
sales of battery-powered cars. It put 
the onus on other charging 

companies, raising questions about 
whether they can build fast enough to 
address a shortage that appears to be 
discouraging some people from 
buying electric cars. 

As the owner of the largest 
charging network in the United 
States, Tesla has a powerful effect on 
people’s views of electric cars. 

“There is certainly a psychological 
component,” said Robert Zabors, a 
senior partner at Roland Berger, a 
consulting firm. “Availability and 
reliability are critical to overall EV 
adoption.” 

Tesla’s change of direction, only 
days after it had told shareholders in a 
securities filing that it would 
“rapidly” expand its charging 
network, which it calls Supercharger, 
is likely to delay construction of fast 

chargers, which are concentrated 
along the two coasts and in parts of 
Texas. Wildflower, a New York real 
estate developer, was on the verge of 
signing a lease with Tesla to build a 
charging center near the intersection 
of Interstates 278 and 495 in Queens. 
Then Adam Gordon, the firm’s 
managing partner, got a text message 
from the Tesla executive he had been 
working with. 

“‘Hey, I was fired at 4 a.m. and my 
boss was fired too,’” the Tesla 
manager said, according to Mr. 
Gordon. “That was the only 
communication we got from Tesla,” 
he added. 

Another charging company is 
likely to take over the site, which has a 
permit to obtain power, Mr. Gordon 
said. But Tesla’s withdrawal will 

inevitably delay the project. 
No other company has as much 

experience and expertise as Tesla in 
installing charging stations, which 
range from a handful of plugs in the 

corner of parking lots to dozens of 
them at dedicated sites, often  
along highways. 
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CAUSE FOR CONCERN
nElon Musk’s 
decision to 
sharply slow 
investment in 
new charging 
stations baffled 
the industry

nAs the owner of the largest charging network in the United States, 
Tesla has a powerful effect on people’s views of electric cars

nIt also raised doubts 
about whether the 
number of public 
chargers would grow 
fast enough to keep 
pace with sales of 
battery-powered cars

nThe move raised questions 
about whether other 
companies can build fast 
enough to address a 
shortage that appears to be 
discouraging some people 
from buying electric cars

Bank of England Governor Andrew Bailey  
has distanced Britain from resurgent consumer 
price pressures in the US, pointing to ‘strong 
evidence’ of UK inflation receding

US National Security Advisor Jake Sullivan (pictured) insisted the 
Biden administration will enter into a defence pact with Saudi 
Arabia only if the kingdom normalises relations with Israel, the 
Financial Times reported. Sullivan said in an interview with the 
newspaper the two issues were part of an “integrated vision” for 
peace in the Middle East and could not be disentangled. He said 
that President Joe Biden will publicly outline a 
path to a more secure Israel and a more 
peaceful region in the months ahead, the FT 
said. The US and Saudi Arabia are nearing a 
historic pact that would offer the kingdom 
security guarantees and lay out a possible 
pathway to diplomatic ties with Israel, if its 
government brings the war in Gaza to an end, 
Bloomberg reported this week, citing 
people familiar with the matter. BLOOMBERG

French President Emmanuel Macron will host a state dinner in Paris for 

Chinese counterpart Xi Jinping on Monday FILE PHOTO: REUTERS
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China exports to Europe ($ mn)

44,808
54,398

India has ‘unexplored’ 
opportunities: Buffett 
PRESS TRUST OF INDIA 
5 May 

B
illionaire investor 
Warren Buffett said 
that the Indian mar-
ket has “unexplored” 

opportunities which his con-
glomerate holding company, 
Berkshire Hathaway, would 
like to explore “in the future”. 

Buffett’s remarks came at 
Berkshire’s annual meeting on 
Friday when Rajeev Agarwal of 
DoorDarshi Advisors, a US-
based hedge fund that invests 
in Indian equities, asked him 
about the possibility of 
Berkshire exploring in India, 
the world's fifth-largest econ-
omy. “It is a very good question. 
I am sure there are loads of 
opportunities in countries like 
India,” he said. 

“The question, however, is 
whether we have any advan-
tage or insights into those busi-
nesses in India or any contacts 
that will make possible trans-
actions that Berkshire would 
like to participate in. That is 
something a more energetic 
management at Berkshire 
could pursue,” the co-founder, 
chairman and chief executive 
officer of Berkshire Hathaway 
said. Buffett, 93, said Berkshire 
has a great reputation around 
the world. He said, his 
Japanese experience has been 
fascinating enough. “There 
may be an unexplored or an 
unattended opportunity...but 
that may be something in the 
future,” he said about India. 

Buffett said the question is 
if Berkshire has some kind of 
advantage in pursuing those 
unattended opportunities, par-
ticularly against people who 
are managing other people's 
money and getting paid based 
on assets. During a Q&A  
session, Buffett answered  
questions related to key invest-
ment decisions. 

Decidedly reducing stake in 
Apple was one of the key 
topics. Buffett clarified that it 
had nothing to do with the 
long-term view on the stock 
and Apple will probably 
remain one of their largest 
holdings despite the recent 
slowdown. He also told share-
holders that vice-chairmen 
Greg Abel and Ajit Jain have 
proven the right people to lead 
Berkshire after he departs.

Berkshire is in good hands, 
Buffett assures shareholders 

REUTERS 
5 May 

Warren Buffett assured Berkshire Hathaway 
shareholders on Saturday that the executives 
expected to succeed him were ready for the job, 
and he heaped praise on Apple although 
Berkshire trimmed its position in the iPhone 
maker. Speaking at Berkshire’s annual meeting, 
the legendary investor paid tribute to his late 
business partner Charlie Munger and said he 
expected the conglomerate’s cash pile, now a 
record $189 billion, to keep grow-
ing. The meeting was the 60th for 
Buffett, who since 1965 trans-
formed Berkshire from a failing 
textile company into an $862 bil-
lion colossus owning the BNSF 
railroad, Geico car insurance, 
Dairy Queen and dozens of other 
businesses. 

Buffett, 93, told shareholders 
that Vice Chairmen Greg Abel 
and Ajit Jain have proven themselves the right 
people to lead Berkshire after he departs. 

Abel, who was designated Buffett's successor 
as chief executive in 2021, and Jain have directly 
overseen Berkshire's operating subsidiaries 
since 2018. “When you’ve got somebody like 
Greg and Ajit, why settle for me?” Buffett said. 
“It has worked out extremely well.” “I don’t know 
quite how (Abel) does it, but we’ve got the right 
person, I can tell you that,” he added. 

Buffett said he would want Abel, 61, upon 
becoming chief executive, to have final say on 
capital allocation decisions regarding 
Berkshire's portfolio of public stocks. 

Investors had long considered Todd Combs 

and Ted Weschler, who manage part of 
Berkshire's $335.9 billion equity portfolio, lead-
ing candidates to manage more or all of it. 

The meeting, part of a weekend Buffett calls 
"Woodstock for Capitalists," was the first since 
Munger died in November at age 99. Buffett 
described Munger, his longtime his friend and 
foil, as the "architect of today's Berkshire." 
Buffett gave no sign he plans to step aside, telling 
shareholders, "I feel fine," while joking he 
shouldn't take on four-year employment con-
tracts. Before the meeting, Berkshire announced 

first-quarter results, including a 
39 per cent jump in operating 
profit to a record $11.2 billion. In 
a surprise, Berkshire reported it 
had sold about 13 per cent of its 
Apple shares, reducing the value 
of its stake to $135.4 billion from 
$174.3 billion. Apple's stock price 
fell 11 per cent in the quarter. 

The sale was the main reason 
Berkshire’s cash hoard soared. 

Buffett said cash might grow to $200 billion this 
quarter, reflecting the risks he sees from high 
stock market valuations and geopolitical con-
flicts. Despite reducing the Apple stake, Buffett 
praised the company, saying it was “an even 
better business” than two of Berkshire’s oldest 
and largest investments, American Express and 
Coca-Cola. The iPhone was “one of the greatest 
products, and it may be the greatest product, of 
all time,” Buffett said with Apple Chief Executive 
Tim Cook in the audience. 

Berkshire invested in Apple in 2016, and the 
normally tech-phobic Buffett came to view it as 
a consumer goods company with strong pricing 
power and devoted customers.

Buffett said  
Vice Chairmen 
Greg Abel and  
Ajit Jain have 
proven themselves 
the right people 
to lead Berkshire

BERKSHIRE’S  
Q1 OPERATING 
PROFIT RISES  
Warren Buffett’s Berkshire 
Hathaway Inc posted a record 
quarterly profit on Saturday, 
bolstered by a significant increase 
in income from insurance 
underwriting. 

Berkshire said net income fell 64 
per cent, reflecting much lower 
unrealised gains from its common 
stock holdings as the share price of 
Apple declined. It also repurchased 
$2.6 billion of its own stock. First-
quarter operating profit rose 39 per 
cent to $11.22 billion from $8.07 
billion a year earlier. REUTERS

Warren Buffett said he expects Berkshire’s cash 

pile, now at a record $189 billion, to keep growing 

PHOTO: REUTERS
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I
n its latest board meeting, the Securities and Exchange Board of India (Sebi) 
took steps to improve non-resident Indian (NRI) and overseas citizen of India 
(OCI) access to Indian equity assets via the foreign portfolio investment (FPI) 
route. The regulator has hiked the limit of NRI/OCI commitments to the FPI 

corpus to 100 per cent, provided know-your-customer (KYC) norms are fulfilled 
and the investments come through the International Financial Services Centre 
(IFSC). This should enable greater NRI participation in Indian equity while offering 
transparency. Until now, NRIs could own an aggregate 50 per cent of the corpus of 
an FPI. Individuals could not hold more than 25 per cent. This was due to concerns 
about potential round-tripping. But as a result of these restrictions, NRIs are estimated 
to have contributed only a minuscule ~6,700 crore of the approximately ~47 trillion 
worth of Indian equity owned by FPIs. This is certainly low since India receives 
inward remittances of nearly $100 billion every year. 

Under the new relaxed limits, individual NRIs and OCIs may directly invest up 
to 100 per cent of the FPI corpus, or they may do so indirectly, investing through 
firms or vehicles that are majority-controlled by NRIs and OCIs. However, the FPIs 
should provide the permanent account number (PAN) and other KYC details of 
every investor to depositories. If PAN and KYC are not furnished, the enhanced 
limits can still apply but only to FPIs where the investment manager is an asset 
management company of a Sebi-registered mutual fund, and sponsored by a Reserve 
Bank of India-regulated bank, or its IFSC-based subsidiary or branch. This retains a 
measure of regulatory surveillance. Stricter disclosure rules apply to FPIs with sig-
nificant holdings in a single Indian group or large overall holdings in Indian equities. 
Funds with over 33 per cent of their equity assets under management in one Indian 
group company need to provide detailed investor information and there is a cap of 
35 per cent total investment in a given group. 

Similar detailed disclosures will be required if the fund, along with its investor 
group, holds a total of more than ~25,000 crore in Indian equities. This is to guard 
against a scenario where promoters invest clandestinely in their own group compa-
nies, using overseas vehicles to breach the limit of 75 per cent shareholding. By sim-
plifying regulations for NRIs and raising the limits, while boosting transparency, 
these changes are expected to increase foreign investment and improve NRI and 
OCI commitment to Indian equity. But NRIs do invest considerably more via Indian 
mutual funds than through the FPI route and new KYC norms may present a hurdle. 
In FY24 (until February 24) NRIs had invested $12 billion equivalent via Indian 
mutual funds. 

But the new KYC norms from Sebi, which demand compulsory Aadhaar veri-
fication, are a barrier for NRIs and OCIs. Many NRIs, including those who are already 
invested in MFs, don’t possess Aadhaar. Even those who have Aadhaar may not be 
able to validate their status if they don’t have active Indian mobile numbers. While 
the intention of the regulator is to increase transparency, it must also consider 
practical difficulties that investors might face in fulfilling its requirements. Tapping 
the savings of Indians living abroad can provide a stable source of financing and 
improve India’s growth prospects.

Last-mile challenges
US inflation is altering expectations

A
ssessing the trajectory of inflation has become increasingly challeng-
ing. The US Federal Reserve, along with several other central banks 
in both advanced and developing economies, for instance, believed 
that the increase in consumer prices in the aftermath of the pandemic 

was transitory in nature. However, sustained high inflation rates eventually 
forced them to adjust, which led to a sharp and coordinated increase in policy 
rates across most parts of the world in 2022, resulting in a significant tightening 
of global financial conditions. Higher interest rates did have an impact and infla-
tion rates gradually came down. This led to optimism in financial markets that 
the Fed will soon start reducing the policy rate. Even the Fed’s own projections 
— released after the March meeting of the Federal Open Market Committee 
(FOMC) — indicated that it was on course to reduce the federal funds rate by 75 
basis points in 2024. 

However, an uptick in the inflation rate to 3.5 per cent in March compared to 
3.2 per cent in the previous month has again raised questions regarding how soon 
it will align with the Fed’s medium-term target of 2 per cent. Fed Chairman Jerome 
Powell indicated last week after the FOMC meeting that the policy interest rate 
would likely remain higher for longer. He added the data thus far this year had 
not given confidence. Mr Powell also noted the Fed’s next move was unlikely to 
be an increase in interest rates, which led to a short relief rally in financial markets. 
To be fair, most market participants do not expect the Fed to increase the policy 
rate, but the last-mile disinflation could become tricky and require adjustments 
in market expectations. Yields on 10-year US government bonds have increased 
by about 30 basis points since March end. The renewed expectations of higher 
for longer will have implications for the US and the rest of the world. 

The US economy has shown much greater resilience in recent years than 
anticipated by most analysts. The International Monetary Fund, for example, 
recently revised its US growth projection for the current year by 60 basis points. 
But restrictive monetary policy for an extended period can start affecting output, 
with implications for global growth. Higher US interest rates for a longer period 
would also induce volatility in international currency markets. The Japanese 
central bank, for example, intervened at least twice last week to support the yen 
after it fell to a 34-year low. Several currencies, particularly in the developing 
world, are likely to face more pressure. 

What would this mean for India? Pressure on US and global growth would 
affect output in India through the trade channel. However, on the currency 
front, India is relatively well placed, reflected by the stability of the rupee in the 
recent period. The rupee has depreciated about 2 per cent against the dollar 
over the past year. While higher for longer increases risks for capital flows, it 
may not lead to large outflows, given India’s growth outlook and relative interest 
rates. Potential shifts in expectations should also not affect monetary policy 
decisions. The Monetary Policy Committee (MPC) expects the inflation rate to 
average 4.5 per cent this financial year, which will be above the target of 4 per 
cent. Given better than expected growth outcomes, there is no pressing need for 
the MPC to reduce the policy rate soon.
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T
he rush of headlines spelling gloom and doom 
in employment because of artificial intelligence 
(AI) seems to have gained speed recently: 

“Within a year, India’s call centres will lose most of 
their business thanks to AI,” says one headline, quoting 
the head of one of India’s largest software services 
companies. Oh god! I thought, the call centre industry 
employs more than 300,000 Indians, mostly under 
30, unmarried, college-educated, and consisting of 
both men and women. If they lose their jobs, it will be 
calamitous. Then came a statement 
from Goldman Sachs saying that 
more than 300 million white-collar 
jobs could be lost soon with the rise 
of AI. And then came an International 
Monetary Fund blog officially stating 
that 40 per cent of all jobs worldwide 
will be lost to AI soon. 

Seeing all these gloom-inducing 
headlines makes one wonder whether 
employers are embracing AI for this 
very reason: To help them make more 
profits by cutting down employee 
headcounts by getting computer pro-
grammes to substitute for them. The reason I am start-
ing to question the direction AI is currently encouraged 
to develop, namely that of achieving headcount reduc-
tion, is because a new line of thinking called “Social 
Construction of Technology” (SCOT) has started mak-
ing a strong case that the direction and speed of tech-
nological innovation is not self-driven but driven by 
social forces. 

Here is an example of how social forces shaped the 
evolution of an object that we are all familiar with, the 
bicycle. The earliest version of the bicycle appeared 
in the early 1800s in Europe and had no pedals. Users 

had to move forward by pushing their feet against the 
ground. In the 1860s, pedals and cranks were added 
to the front wheel of bicycles, and this design signifi-
cantly improved efficiency and speed. And it was a 
replacement for horseback riding. By the late 19th cen-
tury, the wheels were made equally sized and a chain 
drive connecting the pedals to the rear wheel was cre-
ated, making the bicycle have better stability and com-
fort. This was called the “safety bicycle” and gained 
widespread adoption, particularly among women, who 

saw bicycle riding as a sign of moder-
nity, and it allowed them to travel to 
work. This saw the US Army replace 
their horse-based regiments with 
bicycle-based ones. Then, in the 20th 
century things like pneumatic tyres, 
use of light-weight material like alu-
minum, and better braking systems 
led to the bicycle that we know of 
today. Adoption became even more 
widespread with the emerging health 
and fitness movement. And today, the 
bicycle is seen as a clean and eco-
friendly mode of transportation. 

This study of the evolution of the bicycle has led 
many scholars to come together under the SCOT move-
ment to study and understand how different tech-
nologies have evolved under the influence of social 
forces. (For the interested, there is a book with a col-
lection of articles describing these efforts called The 
Social Construction of Technological Systems, edited 
by Wiebe Bijker, et al). 

The recent hoopla about ChatGPT and its likes tries 
to attribute almost magical qualities to such AI tech-
nology. However, ChatGPT itself is quite humble in 
its answers. For example, I posed this question last 

week: “What is the latest version of Python?” … and I 
got this answer: “As of my last update in January 2022, 
the latest stable version of Python was 3.10. However, 
since then, newer versions may have been released. 
You can check the official Python website or the Python 
Package Index (PyPI) for the most current version” …
owning up to the facts that (a) its knowledge is depen-
dent on when it was last updated (says that was two-
odd years ago!), and (b) that it’s a search engine. 

One clear plus point about ChatGPT and its ilk 
(Google’s Gemini, to name one other) is that their cre-
ators have made great progress in taking our human 
conversational input (and not just a keyword or two 
entered into a “search box”) and giving results back in 
a friendly conversational style. So, is it this human 
conversational style that makes folks happily accept 
such answers as “artificial intelligence”? In other words, 
the programmers who put it together have deliberately 
“socially constructed” their software service to use a 
conversational style to make them human-like. This 
is an evolution from the “punched card” of the 1970s, 
then large “keyboards”, the mouse, and the touch 
screen appeared, then a conversational style of input 
and output but still via the keyboard, and now seems 
to be heading in the direction of voice-input and soon 
voice output in a language of your choice. 

This brings us to the topic of which direction we 
should now socially construct AI: To replace 
clerical/bureaucratic labour (as computers have for 
the past few decades been trained to do) or create gen-
uine “value added” to businesses? When Jeff Bezos, 
founder and head of Amazon, was asked this question 
recently (please note he refers to AI as machine learn-
ing, a more pragmatic view), his answer was: “I would 
say a lot of the value that we’re getting from machine 
learning is happening beneath the surface. It is things 
like improved search results, improved product rec-
ommendations for customers, improved forecasting 
for inventory management …” 

And this has led to continued high growth for 
Amazon and its employee count, not reduction  
of employees! 

Maybe our government authorities, as part of the 
effort to socially construct the right AI/machine learn-
ing tools, should issue a warning to businesses in that 
sphere as America’s Federal Trade Commission recent-
ly did: “Are you exaggerating what your AI product 
can do?” the Commission asks, warning businesses 
that such claims could be charged as “deceptive” if 
they lack scientific evidence, or only apply to extremely 
specific users and case conditions. Companies are also 
strongly encouraged to refrain from presenting AI as 
a means to potentially justify higher product costs or 
labour decisions and take extreme risk-assessment 
precautions before rolling out products to the public. 

The writer is an internet entrepreneur; 
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A
mong the many arrogant quips and replies 
given by foreign banks immediately following 
the securities scam of 1992 was: “If you keep 

your front door unlocked, you are likely to be burgled.” 
This comment came from a cowboy banker from 
Citibank. He was justifying how foreign banks had 
hoodwinked Indian public-sector banks (PSBs) in the 
opaque government-securities market to make 
obscene profits. While their treasury operations were 
unknown outside the small, shadowy world of the 
Indian debt market, Citibank too was a dominant 
retail financial services brand in the early 1990s, set-
ting the pace for retail finance — from credit cards to 
consumer loans. ICICI Bank was still a development-
finance institution, Kotak Mahindra 
Bank and Axis Bank did not exist, and 
HDFC Bank, set up in 1994, was headed 
by a former Citibanker. 

Some 30 years later, in March 2023, 
the same Citi sold its retail business to 
Axis Bank and exited the Indian retail 
banking business. It was not an isolat-
ed case. Over the years, the presence 
of foreign banks in India has been 
reduced to nothing. The largest foreign 
bank in India is Standard Chartered 
Bank, which has only 100 branches in 
42 cities. HSBC has just 26 branches. 
The 38-odd other foreign banks oper-
ating in India have an insignificant presence. HDFC 
Bank alone has more than 8,000 branches. The 
biggest global banks like JP Morgan Chase, Bank of 
America, Mitsubishi UFJ, and BNP Paribas are either 
not present in India or have nothing much on the 
ground. The top banks in India are State Bank of 
India, Axis Bank, ICICI Bank, HDFC Bank, and Kotak 
Mahindra Bank. 

It is a similar story in mutual funds. Among the 
top 10 mutual funds, there are a few foreign joint-ven-
ture partners, but they have little role. Most funds are 
entirely Indian-owned. The only foreign asset man-
agement company among the top 10 is Nippon India. 

The largest US mutual funds are not in India. Morgan 
Stanley and Fidelity have walked out of India and 
Templeton is struggling to grow. The story is slightly 
different in insurance, where many foreign companies 
are joint-venture partners because the business is a 
bit technical. But these too are controlled by Indian 
management. Life Insurance Corporation of India, a 
government of India company, still rules the life  
cover business. 

All this is a far cry from the early 1990s, when cir-
cumspect Indian policymakers attempted to strike a 
balance between domestic interests, on the one hand, 
and the diplomatic push of US trade representatives, 
on the other, to smooth the entry of US foreign financial 

into India. Reams of media 
columns were written on how an 
aspirational middle class of India 
(estimated at 200 million at that 
time) prospering through economic 
liberalisation, would need retail 
loans, insurance, and — thanks to 
India’s high savings rate — invest-
ment products like mutual funds. 
And, who better to sell these to 
Indians than US companies, which 
claimed to have the best products 
and investment expertise? Multiple 
rounds of discussion at the World 
Trade Organization focused on 

opening emerging markets to services from developed 
nations (read Wall Street); left-leaning politicians and 
academics howled about the possibility of neo-colo-
nialism, brought about by neo-liberalism. What hap-
pened was exactly the opposite. 

In 1993-94, when six private mutual funds were 
licensed, many of them had foreign partners. 
Subsequently, more foreign mutual funds entered 
India, but hardly any of them survived in their original 
form. The string of early and later entrants that have 
exited include Pioneer, BlackRock, Alliance Capital, 
Sun F&C, Morgan Stanley, Jardine Fleming, JP Morgan, 
and Goldman Sachs. In contrast, the survival rate 

among Indian funds, some with passive foreign part-
ners, is very high (JM Financial, DSP, Aditya Birla, 
Shriram, etc.) 

Millions of “proud Indians” would see this trend 
as conclusive evidence of the greatness of Indian 
entrepreneurs and quickly extrapolate this into the 
future (“India’s century”). While Indian entrepreneurs 
and managers have indeed shown tremendous talent 
and execution skills, the “Quit India” policy of foreign 
financial companies hasn’t happened by design but 
by default. Quite frankly, all the assumptions made in 
the mid-90s about the Indian middle class have turned 
out to be wrong. There was no smooth surge in mid-
dle-class prosperity for foreign businesses to tap into 
because the Indian economy continued to be mis-
managed. Productivity remained poor, corruption and 
taxes stayed high, and crony capitalism undermined 
infrastructure growth in the mid-2000s, resulting in 
bad loans of ~20 trillion in PSBs. 

A surge in prosperity between 2005 and 2008 was 
purely due to a massive global boom across all geogra-
phies; it drove up the prices of many assets and cre-
ated a short boom in financial services. But the global 
financial crisis (GFC) hit India in 2008 and we were 
again reduced to the same struggle for the next 
decade. Foreign firms, badly weakened by the GFC, 
got fed up and distracted, and began to exit. Indian 
companies had no such option. They slogged it out, 
bided their time, and steadily gained market share. 
Hence, when disruptive opportunities like taking 
customers on board digitally happened, domestic 
banks were better placed to scale up. Similarly, when 
the stock markets took off post-Covid, domestic 
mutual funds and broking firms grew rapidly. While 
the financial sector threw up clear winners (Indians) 
and losers (foreigners), note the same has not hap-
pened in other sectors. For example, foreign com-
panies in personal products have not quit. Their pow-
erful presence continues. 

The writer is editor of www.moneylife.in and a  trustee of the 
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Why foreign financial firms have quit

New rules aim to improve NRI participation

Encouraging investment

T
he story of Palestine cannot be 
told smoothly, the critic Edward 
Said observes in After the Last Sky, 

a meditation on the complexities of being 
Palestinian. “Palestinian life is scattered, 
discontinuous, marked by the artificial 
and imposed arrangements of 
interrupted or confined space,” he writes. 
“No straight line leads from home to 
birthplace to school to maturity, all 
events are accidents, all progress is a 
digression, all residence is exile.” 

 My Brother, My Land is a memoir of 
discontinuities, interruptions and 
confinements. The story belongs to 
Sireen Sawalha, a Palestinian woman 
who recounts the short and troubled life 
of her younger brother, Iyad, a high-
ranking member of the militant group 
Islamic Jihad. Sawalha’s family 

narratives are relayed to us by the 
anthropologist Sami Hermez, who 
weaves them into their historical context. 

In early chapters, Sawalha, born in 
1966, tells the story of her hardscrabble 
childhood in the village of Kufr Ra’i, 
northwest of Nablus. In 1967, Sawalha’s 
mother, Mayda, was travelling with three 
young daughters in Jordan when war 
broke out between Israel and its Arab 
neighbours. While thousands of 
Palestinians fled what is now the West 
Bank, Mayda returned to Kufr Ra’i, where 
she secured the family home and its 
small fruit orchard. In Sawalha’s 
accounts of the olive and plum harvests, 
the picking of za’atar and the never-
ending cycle of chores, she evokes a 
largely vanished world of rural Palestine 
before its encirclement by the 
infrastructure of occupation. 

These are the book’s most vivid pages. 
But it is the story of Iyad, the sixth of 
Mayda’s 13 children, which takes up most 
of the book. Born in 1974, Iyad had no 
experience of life before occupation. As a 
teenager, he witnessed the deaths of two 
schoolmates, killed by Israeli soldiers for 
throwing rocks during the first intifada. 
Soon after, he joined the paramilitary 

group Fahd al-Aswad (the Black 
Panthers) to take arms against the  
Israeli military. 

In 1991, he was involved in the 
execution of four young men, supposed 
traitors. Hermez isn’t conclusive about 
the extent of Iyad’s participation, but 
notes that he came to regret his role. Iyad 
was captured, interrogated and 
sentenced to 215 years in prison. 

Seven years 
after his arrest, he 
was released as part 
of the diplomatic 
measures taken in 
the wake of the 
Oslo Accords. In 
prison, Iyad 
encountered the 
teachings of 
Islamic Jihad. He 
planned a number 
of suicide bombing 
operations in Israel, one of which killed 
13 soldiers and several civilians on a 
public bus. In 2002, Iyad was killed in 
Jenin by Israeli soldiers, who broke into 
his hide-out. 

At its best, My Brother, My Land  
captures the tragic stuntedness of Iyad’s 

life and the sordidness of the occupation. 
But Hermez often struggles to inhabit his 
subject. His fascination with Iyad 
occasionally lapses into uncritical 
admiration. Hermez describes a desire to 
“follow the path of Che Guevara,” to 
connect his writerly work to the 
liberation of Palestine. “Romantic 
thoughts,” he admits. “But then there is 
no resistance without romance.” 

There are times one wishes for less 
romance. The backbone of Hermez’s 
book is the Sawalha women. It is Mayda 
who returns to Kufr Ra’i and protects the 
family home (when Israeli forces 
demolish it, Iyad tells his sister, “God will 
build you a palace in heaven”). It is the 

women who raise the children, take care 
of the elderly and organise trips to prison. 
Perhaps there is nothing particularly 
romantic about such activities, but there 
would be no resistance without them. 

Nasser Abu Srour’s memoir, The Tale 
of a Wall, echoes the story of Iyad in 
disquieting fashion. Born in 1969 in a 
refugee camp near Bethlehem, he was 
sentenced to life in prison in 1993 after 
confessing — apparently under torture 
— to involvement in the killing of an 
Israeli intelligence officer. 

Abu Srour’s book is a disquisition on 
the toll of 
prolonged 
confinement as 
well as his 
methods of 
surviving it. “Don’t 
set your roots too 
deep in any world 
you inhabit,” he 
advises. “In 
prison,” he  
writes, “you are 
your liberation.” 

Another liberation comes through 
reading. Abu Srour earned a master’s 
degree in political science while in prison 
and he scatters references to 
Kierkegaard, Kant and Derrida 
throughout the book. His ironic style 
owes something to the bitter comedies of 

the Israeli-Palestinian politician and 
writer Emile Habibi. His flights of 
lyricism, capably rendered into English 
by Luke Leafgren, turn each scene of 
prison life into a kind of prose poem — 
“rooms and courtyards so narrow that 
the sun grew tired of being confined 
within them and moved quickly on” — 
that recalls the memoirs of the 
Palestinian poet Mahmoud Darwish. 

At times, the fancy prose style seems 
like an evasion. Abu Srour offers few 
details about his arrest, interrogation or 
court case. It is only the book’s back  
cover that mentions the killing of the 
Israeli agent. This conspicuous silence  
is debilitating to the memoir, since  
the reader can never quite trust Abu 
Srour’s version of events or account  
of his motives. 

Reading both memoirs, I thought of 
Darwish’s short poem “No Walls to the 
Cell,” whose title describes so many  
sites of Palestinian life, from exile to  
the refugee camps to Gaza. It is sobering 
— and frightening — to imagine what 
stories will emerge from the current 
invasion, which has turned the  
prisons of Palestinian existence  
into slaughterhouses. 
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The Smart The stock of Orient Cement has fallen by 18 per cent over 
the past three months. Kotak Research has revised down 
its operating profit estimates by 16 per cent for 2024-25 
and 17 per cent for 2025-26 due to lower volumes brought 
on by delays in growth projects and reduced margins 
resulting from the ongoing weak price environment

QUICK TAKE: CRACKS IN ORIENT CEMENT: WEAK VOLUME, PRICING “Theory and experience have shown the 
importance of transparency, including 
setting a longer-run inflation  
target and taking actions  
to support that goal. These  
are critical in anchoring  
inflation expectations” 

JOHN WILLIAMS, President,  
NY Federal Reserve Bank

NEW DELHI   |    
MONDAY, 6 MAY 2024

Navigating market rapids:  
Buckle up for Nifty’s wild ride 
On two occasions in the past week, the 
benchmark National Stock Exchange Nifty  
fell sharply after registering new record highs. 
Market players expect this trend to continue  
as the 50-share blue-chip index faces tough 
resistance at around 22,700. On Friday, the 
index, after hitting a record high of 22,795, 
ended at 22,476 as Vix (volatility index) spiked  
9 per cent to hit a two-month high of 14.62. 
“The sharp increase in the India Vix suggests 
caution among traders. Resistance is expected 
in the 22,750–22,900 zone in case of further 
upward movement. The performance of the 
information technology and banking pack is 
likely to heavily influence market sentiment. 
It’s advisable to consider hedged positions  
and await clearer signals before making 
significant moves,” said Ajit Mishra, senior 
vice-president of research at Religare Broking.  

IPO fever: Riding the wave  
of premium bonanzas 
The grey market premiums (GMPs) for the three 
initial public offerings (IPOs) that open this 
week range between 20 per cent and 55 per 
cent. The success of recent share sales by 
Vodafone Idea, Bharti Hexacom, and JNK India 
has buoyed the prospects for the IPO markets. 
Biopharmaceutical firm Indegene has the 
highest GMP at 55 per cent, followed by 50 per 
cent for the travel distribution platform TBO Tek 
and about 20 per cent for Blackstone-backed 
Aadhar Housing Finance. All three issues are 
looking to raise a cumulative ~6,400 crore, 
making next week the busiest for IPOs this 
calendar year. Market experts said the three 
issues could suck out liquidity from the 
secondary market, which could weigh on  
the performance of the listed universe. 

Stock lock-in: Breaking free  
or breaking the bank? 
The lock-up period on shares of five 
companies is set to expire this week. These  
are Apeejay Surrendra Park Hotels, ESAF  
Small Finance Bank, Cello World, Flair Writing 
Industries, and DCX Systems. In the case  
of Park Hotels, it is the end of the 90-day  
lock-up period for the anchor investors of  
its initial public offering, while in the case  
of DCX Systems, it is the end of the 18-month 
lock-up period. Historically, stocks have 
come under pressure following the 
expiration of the lock-up period, particularly 
in companies where there are private equity 
investments. Market players don’t rule  
out some selling pressure at these counters 
over the next few weeks.                                  

Contributed by SUNDAR SETHURAMAN

STREET   
SIGNS

EVENTS THIS WEEK

  Date          Particulars 

  May 6     �India: HSBC PMI Composite  
                       and Services 
     �China: Caixin PMI Composite 
               and Services 
     �Results: CG Power and 
               Industrial Solutions, Godrej 
               Consumer Products, Gujarat 
               Fluorochemicals, Gujarat Gas, 
               Indian Bank, Lupin, Marico 

  May 7     �UK: S&P Global  
                       Construction PMI 
     �China: Foreign reserves 
     �Results: Dr Reddy’s 
               Laboratories, Indraprastha Gas, 
               JSW Energy, Max Financial 
               Services, PB Fintech, Pidilite 
               Industries, SRF, Voltas, 
               United Breweries 

  May 8     �US: MBA Mortgage 
               Applications 
     �Results: Bharat Forge, 

                       Canara Bank, Hero MotoCorp,  
                       Larsen & Toubro, Tata Power,  
                       TVS Motor Company 
     �EGM: Indus Towers,  

                       Vodafone Idea 

  May 9     �US: Initial Jobless Claims 
     �UK: RICS House Price Balance 
     �China: Import, exports,  

                       and trade balance

Results, EGM & AGM filtered  
for S&P BSE 200 companies 

Sources: Bloomberg, exchanges 

Compiled by BS Research Bureau

Date   Scrip               Client               Price (~) 

May 3    YES Bank                CA Basque                          24 
                                             Investments (S) 

May 3    YES Bank                Goldman Sachs                 24 
                                             (Singapore)   
                                             Pte ODI (B) 

Apr 30   SBFC Finance         Arpwood Partners           88 
                                             Investment   
                                             Advisors (S) 

May 2    Cyient                     HDFC Mutual Fund (B)   1,800 

Apr 30   SBFC Finance         SBI Mutual Fund (B)         88 

Apr 30   Nirlon                     ICICI Prudential                430 
                                             Mutual Fund (B) 

Apr 30   Nirlon                     Albula Investment          430 
                                             Fund  (S)

TOP BULK DEALS

(B) Buy (S) Sell                                                                 Source: Exchanges

RAM PRASAD SAHU 
Mumbai, 5 May 

T
he stock of Mahindra & 
Mahindra (M&M) has been 
touching successive all-time 

highs on the bourses and, over the past 
year, gained 81 per cent. While the  
S&P BSE Auto Index has not performed 
poorly, registering gains of 73 per cent, 
it still trails the company by 800 basis 
points (bps) during this period. 

There are multiple reasons why  
investors are beating a path to M&M’s 
counter. The success of launches, the 
focus on growth, the hopes of a recovery 
in tractor sales, and below-industry  
valuations are attracting investor interest. 

Among the recent triggers are 
launches and market-share gains. The 
company’s value market share went up 
by 230 bps year-on-year (Y-o-Y) to 14.4 per 
cent in 2023-24 (FY24), and it has likely 
become the No. 2 player in the passenger 
vehicle industry, says Axis Securities. 

Analysts, led by Nishit Jalan, believe 
that the strong performance of the 
Scorpio, whose revenue has doubled  
Y-o-Y, and the Thar/XUV700 were the key 
drivers of share gains. The company is the 

market leader in the mid-sport utility 
vehicle (SUV) segment as well as the pre-
mium SUV segment, with a share of 36.9 
per cent and 30.6 per cent, respectively. 

After reporting a declining trend in 
the 2015-16 through 2019-20 (FY20) 
period when annual revenues fell 3.8 per 
cent, the company has recovered with 
growth in the FY20-24 period estimated 
to be 39.2 per cent. This is the  
second-highest growth in the passenger 
vehicle space after Tata Motors, which is 
slated to end this period with an annual 
growth of 51 per cent. 

The trigger going ahead is increased 
sales from launches. The company 
launched the XUV 3XO, which is the  
modified version of the XUV300, on April 
29. Given that the introductory prices for 
the entry-level petrol and diesel variants 
are cheaper than the XUV300, it could 
help the SUV major ramp up sales. 

While the production capacity of the 
vehicle is 9,000 units a month, this can 
be increased to 10,500 units. Although the 
company does not figure in the top four 
of the compact SUV segment, it is  
targeting a leadership position (first or 
second) over the next three years. 

The total volume in this segment for 

the sector is pegged at 600,000 annually. 
While the XUV sells about 4,000 units a 
month, given its pricing and features, it 
has the potential to double its volume 
trend, say analysts. 

The launch supports Nomura 

Research’s view that M&M will continue 
to outperform the industry, given the 
sharp focus of its brand on SUVs,  
supported by continuously improving 
products, technology, and safety. 

Kapil Singh and Siddhartha Bera of the 

brokerage expect that this should  
continue to drive rerating from current 
levels of 10.5 times its 2025-26 enterprise 
value-to-operating profit, which is below 
peers at 15 times on the same metric. 

Another trigger for the stock is  
expectations of an improvement in tractor 
volumes. The company sold 35,805  
tractors in April, which was a per cent 
higher than the year-ago period. It had 
posted a 6 per cent Y-o-Y decline in FY24 
sales at 364,0000 tractors. 

After the April sales announcement, 
the company highlighted that the govern-
ment’s wheat procurement operations are 
going on in full swing with good mandi 
arrivals, keeping rural cash flows healthy. 

India Meteorological Department’s 
forecast of above-normal monsoon rains 
and festivals in April has helped bring  
positivity to rural sentiment. Terms of 
trade continue to stay positive, and good 
cash flows from the rabi harvest are likely 
to boost tractor demand in the coming 
months, said the management of the 
country’s largest tractor maker. 

While brokerages expect tractor sales 
for the sector to rise by 5 per cent in  
2024-25, normal monsoons could lead to 
higher sales. 

At the current price, M&M is trading 
at 21 times its FY26 earnings estimates. 
Of the analysts covering the stock, about 
87 per cent have a ‘buy’ rating. However, 
given the consensus target price of around 
~2,071 (the current price of around ~2,192), 
there is no immediate upside. 

Any weakness in the stock price could 
be an opportunity to buy for the long 
term, as growth from launches, especially 
in SUV segments where it is weak, and 
the recovery in tractor volumes should 
boost volumes and margins.

M&M’s growth engines roar to 
life, launches to drive gains

SAMIE MODAK 
Mumbai, 5 May 

Bharti Airtel, Coal India, and AU Small 
Finance Bank (SFB) are expected to 
see inflows of upwards of ~1,000 crore 
as their weightings are set to rise in 
popular indices due to an increase in 
free-float shareholding. 

Maruti Suzuki India, Mahindra & 
Mahindra (with low probability), and 
Dabur India could see some outflows 
as their free float has decreased, 
according to Brian Freitas, an analyst 
with Periscope Analytics. 

Based on changes to the float  
during the three-month period ended 
March 2024, Freitas has calculated the 
possible weighting changes in  
these stocks and their likely impact on 
passive flows. 

For instance, Singapore 
Telecommunications (Singtel) pruned 
its stake in Bharti Airtel by selling  
$710 million worth of shares in May. 
As Singtel was classified as a ‘pro-
moter’ entity, Airtel’s weighting will 
rise both in domestic indices such as 
the National Stock Exchange Nifty and 
the S&P BSE Sensex, as well as global 
indices compiled by MSCI and FTSE. 

In some cases, Freitas expects  
the weighting to increase on account 
of selling by state-owned insurer  
Life Insurance Corporation of India or 
certain pre-initial public offering 
investors. In the case of AU SFB, the 
higher float is due to the increase in 
foreign investment legroom. 

“The changes in free float could be 
reflected in domestic and global 

indices over the next few weeks, result-
ing in action from passive trackers,” 
he said, identifying 14 stocks with pas-
sive inflows from global trackers and 
seven with passive outflows in May. 

Typically, a stock tends to  
outperform whenever its weighting is 
set to increase in an index. Similarly, 
a scrip could underperform if its 
weighting is reduced. However, many 

investors don’t wait until the day the 
changes take effect.  

“There will be some pre- 
positioning already, and that should 
be taken into account when evaluating 
relative trades,” says Freitas. 

Changes to the float can also occur 
if a company issues new shares,  
which leads to a dilution of the  
promoter stake.

Higher float to keep ETF buying  
in Airtel, Coal India buoyed up

Some analysts suggest  
that the general election 
result may deviate from 
expectations. Do you 
perceive this as a risk for 
the equity market? 
A significant majority 
secured by the current ruling 
coalition could be viewed 
positively by the market, potentially 
boosting investor confidence. 
Conversely, if the majority falls short  
of expectations, it may prompt initial 
adjustments in investor sentiment. 
However, it’s unlikely that the outcome 
of the election will have a major long-
term effect on the equity markets. 

Should the ruling coalition fail to 
secure a substantial majority or witness a 
change in the central government, it 
could lead to increased market volatility 
in the short term. Nevertheless, such 
developments may not fundamentally 
alter long-term market dynamics. 

Given the elevated valuations along 
with geopolitical and election risks, 

should investors adjust 
their equity allocation? 
The Nifty 50 is presently 
trading at 18 times its forward 
earnings, closely aligned 
with its long-term average. 
However, small and midcaps 
are trading at a higher 
multiple of 25 times forward 

earnings, driven by growth trends. 
As long as earnings growth remains 

strong, these elevated multiples are 
likely to persist. 

Regarding geopolitical factors, 
historical patterns indicate that short-
term impacts tend to revert to their mean 
over time, as seen in past crises such as 
the Russia-Ukraine conflict. Similarly, 
events involving Israel and Iran are 
unlikely to deviate from this trend. 

Investors are advised to maintain a 
long-term perspective and focus on the 
country’s broader growth prospects. 

Are results from small and midcap 
firms justifying their valuations? 

The valuations of small and midcaps are 
justified by their remarkable earnings 
growth, exceeding 40 per cent, which is 
the highest observed in decades. 

A rerating was foreseeable due to the 
higher growth multiples. It’s worth 
noting that between 2010 and 2020, 
small and midcap indices recorded  
only 4-5 per cent earnings growth. 

How do you assess Q4 results that 
have been released 

so far? Has any 
sector presented 
any surprises? 
It’s early to draw 
comprehensive 
conclusions 
from the Q4 
results. Among 
the key firms 

that have reported earnings, there has 
been notable profit-after-tax (PAT) 
growth of 9 per cent, surpassing the 
expected range of 7-8 per cent. 
Considering that a major portion of the 
overall earnings reports are yet to be 
released, it would be premature to  
make definitive assessments. 

At the fund house level, Motilal Oswal 
has an appreciably lower allocation 
in banks. Do you foresee further 
downside in larger private banks? 
We believe that banks have had a dream 
run over the past three years. This 
momentum has been driven by the  
RBI’s repo rate adjustments, promptly 
reflected in yields, thereby benefiting 
net interest margins (NIMs) and 
improving the cost-to-income ratio due 
to the numerator-denominator effect. 

Credit costs during the same period 
have come off, contributing to robust 
PAT growth and stock price returns. 

We expect the cost of funds to rise  
in the upcoming period, placing 
pressure on NIMs. 

We envisage that the RBI rate cut 
could result in lower yields, further 
impacting NIMs. 

We envision credit costs gradually 
normalising from their multi-year 
lows, leading to lower PAT growth 
over the next 12-18 months as this 
cycle unfolds.

With less than a month remaining until the declaration of results for the 18th Lok Sabha elections, the markets are witnessing 
a spike in volatility. While the victory for the incumbent Bharatiya Janata Party government has largely been factored into 
market expectations, the uncertainty surrounding the allocation of seats is stirring some apprehension among investors. 
NIKET SHAH, the newly appointed chief investment officer (CIO) at Motilal Oswal Mutual Fund (MF), suggests that if the ruling 
coalition fails to secure a substantial majority, it could exacerbate short-term market volatility. Shah, who oversees assets 
valued at ~46,000 crore, shares with Abhishek Kumar via email that valuations remain reasonable, and the potential for 
higher earnings growth is bolstering the ascent of small and midcap stocks. Edited excerpts:

‘Elections stoke volatility but don’t alter market dynamics’

NIKET SHAH 
CIO, Motilal Oswal 
Mutual Fund

(Share price in ~)
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EXPECT  
THE COST OF 
FUNDS TO RISE IN 
THE UPCOMING 
PERIOD, PLACING 
PRESSURE ON 
NIMs”

ENVISAGE 
THE RBI RATE  
CUT COULD  
RESULT IN LOWER 
YIELDS, FURTHER 
IMPACTING 
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ENVISION  
CREDIT COSTS GRADUALLY 
NORMALISING FROM  
THEIR MULTI-YEAR LOWS, 
LEADING TO LOWER PAT 
GROWTH OVER THE  
NEXT  12-18 MONTHS”

NAVIGATING THE DEPTHS
TIDAL SHIFT: Free float changes set to steer ETF flows into these stocks

Ride upstream
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Even as foreign portfolio investor 
(FPI) investments into domestic 
equities have ebbed and flowed 
this year, India-dedicated global 
funds have proved to be a steady 
source of capital. During the first three 
months of the calendar year 2024, 
they have helped channel  
$8.1 billion into the stock 
markets. Of this, $4.4 
billion has come from 
exchange-traded 
funds (ETFs) and $3.7 
billion from non-ETFs, 
according to an analysis 
by Kotak Institutional 
Equities of global funds 
tracked by EPFR. 

In March, India-dedicated funds 
contributed $2.3 billion of $4.2 billion 
in FPI flows into domestic stocks. 

Global emerging market (EM)  
funds saw outflows of $144 million, 
while other funds saw outflows of  
$231 million. 

India-dedicated funds are 
overseas investment vehicles used  
by global investors to seek exposure  
to domestic stocks, while global EM 

funds are those that seek exposure to 
the EM basket, of which India is a part. 
They can either be ETFs that track 
indices such as the MSCI India, FTSE 
India, or MSCI EM. They can even have 
active funds (non-ETFs) that invest  

in line with the fund manager’s 
discretion, such as the GQG 

Partners EM Equity Fund. 
At the end of March, 

the assets under 
management (AUM) of 
India-dedicated funds 
were about $77 billion, 
up from $38 billion  

a year ago. 
The AUM of global  

EM funds is much higher at  
$165 billion as they track stocks from  
a much wider universe consisting 
mainly of stocks listed in China, 
Taiwan, India, South Korea, Brazil, 
and several other markets. 

Experts say that given the poor 
performance of Chinese equities, 
global investors’ flows into India-
dedicated funds have increased. This 
has led to a strong outperformance  
of the domestic markets. SAMIE MODAK

INDIA-DEDICATED GLOBAL FUNDS: THE 
SECRET SAUCE FOR DOMESTIC EQUITIES
Consistent main course with $8.1 billion served up in Q1 2024

BRIDGING CONTINENTS, EMPOWERING MARKETS

Reliable 
recipe 
A hearty 
serving of 
foreign capital 
($ million)

India-dedicated Global EM Others# Total* 
March 2024 2,312 -144 -231 1,937 
Year-to-date 8,131 1,053 -1,093 8,091 
One-year 23,874 -1,394 -4,349 18,131 
AUM ($ bn) 77 17 85 327 
EM: Emerging market; AUM: Assets under management; #Include Asia ex-Japan (AxJ) 
regional, global, global ex-US and Pacific regional geofocus funds; *EPFR universe         
                                                Source: Kotak Institutional Equities’ flow tracker report

FLOAT DYNAMICS

SUCCESS MILEAGE: Investor confidence accelerates with growth focus

RUNNING ON EMPTY

GROWTH 
FREEWAY 

  Current market price (~)    2,193 

  One-year returns (%)        81 

  FY26 P/E (x)                        21 

  Target (~)                     2,036 

  Upside (%)                      -7.1 

FY26 P/E (x): 2025-26 price-to-earnings (ratio) 
Source: Bloomberg 

Consolidated figures (~ cr)

9MFY23: Nine months of 2022-23 
9MFY24: Nine months of 2023-24 
Y-o-Y: Year-on-year 
* Attributable to owners  
of the company 
Source: Capitaline 

Net sales Other 
income

Operating 
profit

Profit 
before tax

Net 
profit*

% Y-o-Y 
      15.8                  147.0                 16.2                   13.0                    11.4 
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BINDISHA SARANG 
 

A
 husband has no control over his 
wife’s ‘streedhan’ (a woman’s  
property), the Supreme Court 

reaffirmed in a recent judgement which 
emphatically recognised a woman’s 
absolute right over her property. 

“This judgment reinforces women’s 
autonomy over their pre- and post- 
marital property, asserting that any  
contribution by a woman to her partner, 
even if in the form of a loan, must be 
returned,” says Ekta Rai, an advocate at 
the Delhi High Court. 

Streedhan refers to gifts, money or 
property that a woman receives before 
her marriage, at the time of her marriage, 
during childbirth or widowhood, prima-
rily from her parents, relatives or in-laws. 

“It is considered her exclusive prop-
erty and is meant to provide her with 
financial security and independence 
within her marital relationship,” says 
Alay Razvi, partner at Accord Juris LLP. 

Streedhan comprises assets 
acquired through various lawful  
means, including gifts, inheritance, 
earnings, and investments. 

If a bride receives her husband’s 
family heirloom within the first  
few days of marriage, it becomes  
her streedhan. 

The case 

A Hindu married woman from Kerala 
filed a petition in a family court seeking 
the recovery of 89 sovereigns of gold and 
~2 lakh that her husband had used to  
settle his financial debts. Although the 
family court ruled in her favour, the 
Kerala High Court only allowed her to 
recover ~2 lakh from her husband. 

In the Supreme Court, a two-judge 
bench comprising  Sanjiva Khanna and 
Deepankar Datta reiterated a married 
woman’s rights over streedhan property. 
The ruling affirmed that streedhan prop-
erty belongs exclusively to the woman. 

“Streedhan property does not 
become the joint property of the wife and 
the husband, and the husband has no 
title or independent dominion over the 
property as owner. The Supreme Court 
also held that streedhan is the absolute 

property of a woman, and she has all 
rights to dispose of it at her own pleas-
ure,” says Anushkaa Arora, principal & 
founder, ABA Law Office. 

Often, the jewellery and other  
streedhan items of new brides are kept 
in bank lockers for security reasons, 
with the bride wearing the jewellery 
only occasionally. Many a times, the 
husband and his family take control of 
the jewelllery and other Streedhan. It is 
crucial for women to understand their 
rights over streedhan and how they can 
retain control over it. 

Protecting Streedhan 

Married women should maintain an 
inventory of streedhan received or 
acquired, along with any relevant 
evidence regarding these assets. 

“As a matter of principle, they 

should have absolute custody of  
streedhan. If not, they must be  
aware of where it is stored and by 
whom, to prevent any misappropria-
tion,” says Ankur Mahindro, managing 
partner at Kred Jure. 

Photographs of women wearing 
their streedhan ornaments can be used 
as evidence. “Preserve digital evidence 
such as wedding pictures and receipts,” 
says Rai. She adds that the title of any 
property that is part of the streedhan 
should be in the woman’s name. 

Storing valuables in bank lockers 
opened in their names can further  
safeguard women’s interests. 

“Consider drafting a prenuptial 
agreement or a separate legal  
document outlining the specifics  
of streedhan and its management,”  
says Razvi. 

Rai advises women to stay informed 
about their legal rights and seek legal 
advice if required. 

Families, too, need to be vigilant 

The husband’s family also needs to take 
a few steps to safeguard its interests. 
When gifting jewellery to a woman,  
provide the bills and receipts, including 
descriptions and weights of items pur-
chased. “This ensures clarity of inten-
tion for both the husband and the 
family, which the woman may also 
appreciate,” says Pratibha Bangera, a 
lawyer at the Bombay High Court. 

The boy’s family must take  
such precautions because there  
have been instances  of harassment 
through false claims about streedhan. 
“Fake jewellery lists are being used  
to harass and extort from husbands  
by threatening to file a criminal  
complaint,” says Bangera. 

Legal recourse for women 

If a husband or his family usurps a 
woman’s streedhan, the law has provi-
sions for protecting her interests. “If a 
woman entrusts dominion over her 
streedhan property to her husband, or 
to any family member, and it is not 
returned to her, the woman can make 
out an offence for ‘Punishment for 
Criminal Breach of Trust’ under Section 
406 of the Indian Penal Code, 1860. 
This can result in imprisonment of up 
to three years, a fine, or both,” says 
Akhilesh Wahal, partner at Syal & Co. 

What happens in court? 

In case of disagreement, a husband 
might have to prove that the wife is 
falsely claiming property as streedhan. 
“Typically, the responsibility of proving 
ownership of the streedhan usually  
lies with the woman asserting her 
claim,” says Bangera. 

In other religions, too, similar  
provisions exist for protecting  
women’s assets or gifts received at 
the time of marriage. “In Islamic law, 
there are provisions for mehr (dower) 
given by the husband to the wife at  
the time of marriage, which serves as 
her financial security,” says Razvi.

Prem invests ~1 lakh per annum for 30 
years, earning 12 per cent per annum for 
the first 15 years and 6 per cent for the 
next 15 years. Suresh also invests ~1 lakh 
per annum for 30 years, but earns 6 per 
cent per annum for the first 15 years and 
12 per cent for the subsequent 15 years. 
Both invest the same amount and earn 
the same return — a compound annual 
growth rate (CAGR) of 8.96 per cent  
over 30 years. Only the sequence of 
returns is different. 

Would both Suresh and Prem end up 
with the same corpus at the end of  
30 years? At the end of  
this period, Suresh would 
have accumulated ~1.78 
crore, while Prem would 
have ~1.25 crore. 

Why did Suresh end  
up with a 41 per cent  
bigger corpus? This hap-
pened because he earned 
higher returns during the 
second half, when his  
corpus was larger, whereas 
Prem earned a strong series of returns  
in the first half when his corpus was  
relatively small. 

The sequence of returns changed  
the outcome. 

Sequence of returns can have a  
critical impact on two groups of inves-
tors: those just starting their careers and 
those nearing retirement. 

Many young investors avoid equity 
markets due to the fear of volatility and 
the possibility of ending up with an ini-
tial set of poor returns. The concern, 
“What if the markets fall right after I 
invest?” looms large. Initial returns do 
matter. A poor initial experience might 
discourage further investment, or worse, 
prompt an exit from the market. 

However, as demonstrated above, the 

bulk of wealth accumulation occurs in 
the latter part of the accumulation 
period. In Suresh’s case, he had only 14 
per cent of his final corpus at the 15-year 
mark, compared to Prem’s 33 per cent. 

Young investors should not be 
deterred by noise about current  
market levels and should instead  
maintain their investment discipline. 
Stock markets reflect the underlying 
economy. So as long as you believe in  
the long-term growth prospects of the 
Indian economy, you should continue to 
invest consistently. 

The impact of sequence of returns 
can be even more dramatic for investors 
who are close to retirement. During this 
phase, withdrawals are necessary, mean-
ing more units must be sold during mar-
ket dips to maintain income levels. Once 
you sell an asset, you cannot benefit 
from the subsequent recovery in its 
price. The damage is greater if you 
experience a bad sequence during the 
early years of retirement. This can sig-
nificantly reduce the longevity of a 
retirement corpus. 

For example, with a retirement  
corpus of ~1 crore, annual 
expenses of ~5 lakh, inflation 
at 6 per cent a year, and a con-
sistent return of  8 per cent 
per year, a portfolio would get 
depleted in 25 years. 

Now suppose we alter the 
sequence to -5 per cent, 3 per 
cent, -5 per cent, 3 per cent, 
14.5 per cent for the next six 
years, and then 8 per cent per 
year thereafter. The long-

term return remains 8 per cent per year. 
Now the portfolio gets depleted in 22 
years. If assumptions about initial 
returns were more pessimistic, the port-
folio would get depleted even sooner. 

Whether before or during retirement, 
one cannot choose the sequence of 
returns. But one can position the port-
folio to either capitalise on a favourable 
sequence or mitigate the impact of a less 
favourable one. Employing an asset allo-
cation strategy and regular portfolio 
rebalancing can help maintain sanity 
and protect wealth during adverse mar-
ket phases, while fostering growth dur-
ing favourable phases. 

The writer is a Sebi-registered 

investment advisor

Sequence of returns 
can dramatically 
affect the longevity 
of a retirement 
corpus, especially if 
retirees have to 
withdraw more 
during market 
downturns early in 
their retirement

The husband’s family should also document all gifts to avoid false allegations

Protecting streedhan: Maintain 
inventory, store in woman’s locker

Sequence of returns’ big 
impact on final corpus 
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STREEDHAN  
AS DEFINED BY INDIAN 
SUCCESSION ACT, 1956 
n GIFTS AND BEQUESTS: This includes 
assets received through gifts or 
inheritance from both familial  
and marital relations 

n PROPERTY ACQUIRED THROUGH 
PERSONAL EFFORT: This covers assets 
obtained through one’s individual 
endeavours, such as employment, 
artistic pursuits, or any mechanical art 

n ASSETS PURCHASED WITH STREEDHAN 
FUNDS: If funds from Streedhan sources 
are used to acquire property, those 
assets are considered part of Streedhan

n PROPERTY 
OBTAINED THROUGH 
VARIOUS MEANS:  
This includes 
property obtained 
through 
compromise, 
adverse possession, 
inheritance, or as a 
share in a partition
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HIGH ENERGY BATTERIES (INDIA) LIMITED
CIN: L36999TN1961PLC004606

(An ISO 9001:2015 & ISO 14001:2015 & ISO 45001:2018 Certified Company)
Regd. Office: “ESVIN House”, 13, Old Mahabalipuram Road, Perungudi, Chennai 600096

Phone:044-24960335, Email: investor@highenergyltd.com

AUDITED FINANCIAL RESULTS FOR THE QUARTER AND YEAR ENDED 31ST MARCH, 2024

(By Order of the Board)
for HIGH ENERGY BATTERIES (INDIA) LIMITED

G. A. PATHANJALI
Managing Director

Place: Chennai
Date: 04.05.2024

Rs.in Lakhs

Note:

1. Figures for the last quarter are the difference between the audited figures for the full financial year and the published figures for nine months
period upto the third quarter of relevant financial year.

2. Figures for the previous period have been regrouped wherever necessary.

3. The above audited financial results were reviewed by the Audit Committee and approved by the Board of Directors at the respective
meetings held on 04th May 2024.

4. Lead Acid Battery Plant was not operated during the year also due to unremunerative prices.

5. The Board of directors at its meeting held on 04th May 2024 have recommended payment of a dividend of Rs.3/- (Rupees three only) per
Equity Share of face value of Rs.2/- each for the Financial Year ended 31.03.2024. The same amounts to Rs.268.92 Lakhs.

6. The above is an extract of the detailed format of Quarterly/Annual financial results filed with the Stock Exchange under Regulation 33 of the
SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015. The full format of the Quarterly / Annual financial results are
available on the stock exchange website www.bseindia.com. The same is also available on the company’s website www.highenergy.co.in
under the financials section.

Particulars

Quarter ended
31st March, 2024

Quarter ended
31st March, 2023

Year Ended
31st March, 2024

Year Ended
31st March, 2023

(Audited) (Audited) (Audited) (Audited)

Total Income from Operations 2129.81 3154.09 8163.18 9356.02

Net Profit /(Loss) for the period
(before tax and Exceptional items) 625.70 930.48 2311.04 2748.76

Net Profit /(Loss) for the period before tax
(after Exceptional items) 625.70 930.48 2311.04 2748.76

Net Profit /(Loss) for the period after tax
(after Exceptional items) 470.21 696.89 1715.87 2049.51

Total Comprehensive Income for the period
[Comprising Profit / (Loss) for the period (after Tax)
and Other Comprehensive Income (after tax)] 454.28 682.23 1736.42 2047.81

Equity Share Capital 179.28 179.28 179.28 179.28

Other Equity (excluding Revaluation Reserve)
as shown in the audited Balance Sheet 8591.52 7168.86

Earnings Per Share (of Rs 2/-each)

Basic : 5.25 7.77 19.14 22.86

Diluted : 5.25 7.77 19.14 22.86
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General Insurance Company Ltd.
IRDAI Registration No. 149 dated 22nd May, 2012

Registered Oice : Development House, 24, Park Street, Kolkata, West Bengal, Pin - 700016
Head Oice : Unit No. 1B & 2B, 2nd Floor, Equinox Business Park, Tower - 3, LBS Marg, Kurla (West), Mumbai, Maharashtra, Pin - 400 070

Toll Free No. : 1800 266 3202, CIN: U66000WB2009PLC136327, Customer Support : customercare@magma-hdi.co.in,Website : www.magmahdi.com

AUDITED FINANCIAL RESULTS FOR THE YEAR ENDED MARCH 31, 2024

REVENUE ACCOUNT (` in Lakhs)

For the year For the year
Particulars ended ended

March 31, 2024 March 31, 2023

OPERATING PROFIT / (LOSS)

(a) Fire insurance 1,442  (2,824)

(b) Marine insurance (750)  (801)

(c) Miscellaneous insurance (13,193)  (2,531)

INCOME FROM INVESTMENTS

(a) Interest, dividend & rent (Gross) 6,519  4,076 

(b) Pro�t on sale / redemption of Investments 196 169

(c) (Loss) on sale / redemption of Investments (327) (70)

(d) Amortization of Premium / Discount on Investments (248) (152)

OTHER INCOME

(a) Miscellaneous income / Liabilities written back 138 14

TOTAL (A) (6,223)  (2,119)

PROVISIONS (Other than taxation)

(a) For diminution in the value of investments - -

(b) For doubtful debts 3 (2)

(c) Others -    - 

OTHER EXPENSES

(a) Expenses other than those related to insurance business
- Employees’ remuneration and welfare bene�ts 31 274
- Legal Fees related to Shareholders funds 367 67

(b) Bad debts written of 4 5

(c) Interest on Subordinated Debt 1,419  875 

(d) Expenses towards CSR activities -    7 

(e) Penalties 2  -   

(f) Contribution to Policyholders' A/c towards excess Expense of
Management (EOM) 8,072  25,134 

(g) Others

- Investment Expenses 37  29 

- Loss on sale / discard of �xed assets 11 50

- Director Fees 91  78 

- Fees paid for increase in Authorised share capital - 99

TOTAL (B)  10,037  26,616 

Pro�t / (Loss) before tax (C) = (A - B) (16,260) (28,735)

Less : Provision for taxation (2,138) (18)

Pro�t / (Loss) after tax (14,122) (28,717)

APPROPRIATIONS

(a) Interim dividends paid during the year - -

(b) Final dividend paid - -

(c) Transfer to any reserves or other accounts - -

Balance of pro�t / (loss) brought forward from last year (31,234) (2,517)

Balance carried forward to Balance Sheet (45,356) (31,234)

BALANCE SHEET (` in Lakhs)

PROFIT AND LOSS ACCOUNT (` in Lakhs)

ANALYTICAL RATIOS

1 Gross Direct Premium Growth Rate 20.13% 44.22% 

2 Gross Direct Premium to Net Worth Ratio 3.38 2.94 

3 Growth Rate of Net Worth 4.48% 108.85% 

4 Net Retention Ratio 83.43% 75.07% 

5 Net Commission Ratio 24.01% 3.91% 

6
Expense of Management to Gross Direct Premium
Ratio

34.92% 43.03% 

7
Expense of Management to Net Written Premium
Ratio

36.64% 51.17% 

8 Net Incurred Claims to Net Earned Premium 79.88% 72.62% 

9 Claims Paid to Claims Provisions 33.61% 38.48% 

10 Combined Ratio 116.52% 123.79% 

11 Investment Income Ratio 6.59% 6.57% 

12 Technical Reserves to Net Premium Ratio 1.76 1.86 

13 Underwriting Balance Ratio (0.24) (0.37)

14 Operating Pro�t Ratio (5.52%) (4.01%)

15 Liquid Assets to Liabilities Ratio 0.12 0.12 

16 Net Earning Ratio (5.14%) (14.78%)

17 Return on Net Worth Ratio (15.70%) (33.35%)

18
Available Solvency Margin to Required Solvency 
Margin Ratio

2.05 2.10 

19 NPA Ratio

a. Gross NPA Ratio -   -   

b. Net NPA Ratio -   -   

20 Debt Equity Ratio  0.47  0.12 

21 Debt Service Coverage Ratio  (10.46)  (31.80)

22 Interest Service Coverage Ratio  (10.46)  (31.80)

23 Earnings Per Share (Basic & Diluted)  (5.35)  (14.22)

24 Book Value Per Share  33.40  34.90 

Sl.
Particulars

For the year ended For the year ended

No. March 31, 2024 March 31, 2023

Particulars
As at As at

March 31, 2024 March 31, 2023

SOURCES OF FUNDS

Share Capital 26,930  24,667 

Share Application Money Pending Allotment -    - 

Employee Stock Option Reserve 656  570 

Reserves and Surplus 107,728  92,098 

Fair value change account - Shareholders 4  1 

Fair value change account - Policyholders 19  8 

Borrowings 42,501  10,006 

TOTAL 177,838 127,350

APPLICATION OF FUNDS

Investments - Shareholders 112,793  75,296 

Investments - Policyholders 588,062  450,618 

Loans 57 -   

Fixed assets 4,446  4,172 

Deferred tax asset (Net) 4,872 2,735

Current Assets

Cash and bank balances 3,811  30,233 

Advances and other assets 41,513  26,327 

Sub-Total (A) 45,324 56,560

Current liabilities 463,708  382,600 

Provisions 159,364  110,665 

Sub-Total (B) 623,072 493,265

Net Current Assets / (Liabilities) (C) = (A - B) (577,748) (436,705)

Miscellaneous expenditure 
(to the extent not written of or adjusted) - -

Debit Balance in Pro�t and Loss Account 45,356 31,234

TOTAL 177,838 127,350

Particulars

For the year ended 

March 31, 2024

For the year ended 

March 31, 2023

Fire Marine Misc Total Fire Marine Misc Total

Premiums earned (Net) 6,983  530  219,126  226,639  6,135  202  147,081  153,418 

Pro�t / (Loss) on sale / redemption
of investments (Net) (18) (2) (692) (712) 30 1 615 646

Interest, dividend & rent (Gross) 1,137  87  34,021  35,245  1,355  43  24,044  25,442 

Others:-

a) Miscellaneous Income 9  1  31  41  12  1  31  44 

b) Contribution from Shareholder's
A/c towards excess Expenses
of Management (EOM) - - 8,072 8,072 2,959 462 21,713 25,134

TOTAL (A) 8,111 616 260,558 269,285 10,491 709 193,484 204,684

Claims incurred (Net) 2,896  1,008  177,144  181,048  1,629  380  109,401  111,410 

Commission (Net) 529  (7)  65,475  65,997  (665)  (81)  8,352  7,606 

Operating expenses related to
insurance business 3,244  346  31,132  34,722  12,351  1,200  78,262  91,813 

Premium de�ciency reserves - 19 - 19 - 11 - 11

TOTAL (B) 6,669 1,366 273,751 281,786 13,315 1,510 196,015 210,840

Operating Pro�t / (Loss)(C)=(A-B) 1,442 (750) (13,193) (12,501) (2,824) (801) (2,531) (6,156)

APPROPRIATIONS

Transfer to Shareholders’ Account 1,442 (750) (13,193) (12,501) (2,824) (801) (2,531) (6,156)

Transfer to Catastrophe Reserve - - - - - - - -

Transfer to Other Reserves - - - - - - - -

TOTAL (C) 1,442 (750) (13,193) (12,501) (2,824) (801) (2,531) (6,156)

Notes :

1 The above audited inancial results have been reviewed by the Audit Committee and approved by the Board of Directors at its meeting held on April 30, 2024.

2 The Joint Statutory Auditors have carried out the audit of the above audited inancial results and have issued an unmodiied opinion thereon.

3 Pursuant to IRDAI (Appointed Actuary) Regulations 2017 dated August 17, 2017, the actuarial valuation of liabilities in respect of claims Incurred But Not Reported (IBNR) and claims Incurred But Not
Enough Reported (IBNER) and Premium Deiciency Reserve (PDR) as at March 31, 2024, have been duly certiied by the Appointed Actuary. As per the Certiicate, the assumptions considered by him for
valuation of liabilities as at March 31, 2024 are in accordance with the guidelines issued by IRDAI and the Actuarial Practice Standards issued by the Institute of Actuaries of India.

4 Figures of previous year have been regrouped / rearranged / reclassiied, wherever necessary, to conform to current year’s classiication.

Place : Mumbai
Date : April 30, 2024

For and on behalf of the Board of Directors
Sd/-

Rajive Kumaraswami
Managing Director and Chief Executive Oicer
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ecuritisation volumes in 
financial year 2023-24 (FY24) 
are back to their record highs 
of ~1.9 trillion, last seen in the 

two financial years before the pan-
demic. But a closer look at the 
numbers tells you that this is despite 
the fact that HDFC Ltd is no more in 
this market after merging with HDFC 
Bank. The housing finance company 
accounted for 23 per cent of the FY23 
volumes of ~1.8 trillion; and adjusted 
for this, growth is 27 per cent. In FY24, 
issuance diversity in securitisations 
was up at 165 originators logging 1,100 
transactions in FY24 from 160 and 
1,000 in FY23. 

Securitisation is a process through 
which lenders sell the right to receive 
future payments from borrowers to a 
third party and obtain a consideration 
for it much before the actual maturity 
of the original loans. What is driving 
this surge in volumes? 

“It is to a great extent a reflection of 
NBFCs’ (non-banking financial com-
panies) diversification of funding ave-
nues,” says Ajit Velonie, senior director, 
CRISIL Ratings. Last November, the 
Reserve Bank of India (RBI) upped the 
risk weights on bank exposures to 
NBFCs by 25 percentage points, and 

made clear they will have to diversify 
their funding sources rather than rely 
on bank finance. 

Safe space 

From all accounts, it appears NBFCs 
had read RBI’s ‘Financial Stability 
Report’ of June 2023 well. It had drawn 
attention to their personal loans 
growth: Up year-on-year by 31.3 per 
cent while that to industry grew slower 
by 12.7 per cent. During the last four-
year period, the portfolio grew rapidly 
– at a compounded annual growth rate 
of more than 30 per cent; and its share 
of the book moved up to 31.3 per cent 
in March 2023. And even before the 
risk weight hike last November, the 
‘Report on Trend and Progress of 
Banking in India’ (T&P: 2020-21) had 
given a hint on what could be in store. 
Bank credit growth had remained sub-
dued, “… NBFCs have stepped up to fill 
this space… concerns have emerged 
about NBFCs’ asset quality.” 

And in its T&P: 2022-23, Mint Road 
flagged the uptick in securtisation 
when it noted that “loan sales grew 
swiftly”. Lending institutions resort to 
loan sales for reasons ranging from 
liquidity management to rebalancing 
their exposures or strategic sales. And 

that “Banks have been a major partici-
pant in both the above segments (as 
both sellers of and investors in securi-
tised pools)” but this is due to an 
entirely different reason which we will 
come to later on. 

For Y S Chakravarti, managing 
director (MD) and chief executive 
officer (CEO) of Shriram Finance, “Ït 
(securitisation) brings in transparency 
as the portfolios are rated, and have to 
be performing”; and as in the case of 
NBFCs’ bonds “a lot will depend on the 
rating and business models”. CRISIL 
Ratings throws light on this. 

Vehicle loan securitisation cor-
nered the highest market share in 
FY24 (43 per cent versus 31 per cent 
in FY2023). Microfinance accounted 
for 16 per cent (15 per cent), the con-
tribution of business loan securitisa-
tion more than doubled to 11 per cent 
(5 per cent) and personal loan securi-
tisation was 5 per cent (4 per cent). 
“The volume mix is expected to grav-
itate towards these asset classes in 
FY25, given high expectations of 
credit growth and recent regulatory 
and corporate actions affecting gold 
loan and mortgage securitisation,” 
says Chakravarti. 

Rajiv Sabharwal, MD & CEO of Tata 

Capital, has it that “it (securitisation) 
also helps in virtue signalling. It con-
veys to the market the quality of your 
portfolio. And when you approach the 
market (at a later date), investors have 
a better sense of the quality of your 
book”. While for Vimal Bhandari, MD 
& CEO, Arka Capital, “at another level, 
the appetite for NBFC-originated paper 
is also a reflection of the confidence in 
the credit quality of the underlying 
loans originated by them. This mutual 
benefit partnership is very welcome.” 

Encouraging sign 

Yet another data point is encouraging. 
Quarterly commercial paper (CP) issu-
ances by NBFCs hit a four-and-a-half-
year high of ~1.2 trillion in January-
March 2024, a level last seen in 
July-September 2019 (even though this 
is still lower than the highs of ~3.1 tril-
lion seen in July-September 2018). 

It is not just NBFCs, but banks may 
also increasingly tap the securitisa-
tion route. Small finance banks and 
private banks have made an entry in 
recent quarters. Bank-originated vol-
umes grew over 50 per cent to ~10,000 
crore in FY24, compared to ~6,600 
crore in FY23. IDFC Bank has done a 
transaction of around ~600 crore. “It's 
a huge securitisation market of about 
~2 trillion, and there are opportunities 
for all kinds of players. We have done 
such transactions in the past well. 
The main benefit to us is that it frees 
up capital. It also brings down the 
credit-deposit ratio (CD ratio),” says 
Paritosh Mathura, head-corporate 
banking and treasury, IDFC Bank. 
The bank’s CD ratio is down to 98 per 
cent, down from 140 per cent five 
years ago. On an incremental basis, it 
is 76.2 per cent in FY24. 

According to Vivek Iyer, partner, 
Grant Thornton Bharat, “With better 
than expected mosoons combined 
with the infrastructure focus of the 
government, we don’t see credit 
demand going down anytime soon”. 
Just how this plays on banks’ CD ratios 
has to be seen: Mint Road has appar-
ently conveyed its views on the subject 
even as RBI Governor Shaktikanta Das 
is on record that it has not stipulated 
a particular level (CD ratio). 

The current boom in securitisation 
appears to suggest that NBFCs have 
managed to traverse the regulatory 
changes following the blowouts at 
Infrastructure Leasing & Financial 
Services and Dewan Housing Finance 
Corporation (which now resides in 
Piramal Capital and Housing 
Finance). Plus, the changes brought 
forth by RBI’s four-layered scale-
based regulatory framework for 
NBFCs. But the plot could still take a 
different turn if stress turns up in 
securitised portfolios, especially in the 
base-layer NBFCs (with asset size 
below ~1,000 crore.) 

Regulatory moves from Mint Road 
are also awaited. In September 2023, 
RBI deputy governor Rajeshwar Rao 
in a speech (Credit Intermediation: 
Can regulations tango with markets?) 
noted, “Our framework on securitisa-
tion issued in 2021 carries a negative 
list restricting a few asset classes  
from being securitised. But this is not 
a fixed exclusion. We constantly  
monitor the growth and maturity of 
the market and are ready to take a 
well-thought-through call if some 
restricted assets could be securitised 
in the current environment.” 

GUEST COLUMN 
JOSE J KATTOOR 

The April bulletin of the Reserve Bank of 
India (RBI) has an interesting study on 
‘Gauging Linguistic Complexity of 
Regulatory Communication’. Shorn of jargon, 
it measures the complexity of the language in 
central bank regulations. It suggests that 
most circulars require the reader to be a 
graduate, which is generally the education 
level of commercial bank employees. 
However, a corollary emanating from this 
conclusion is whether circulars should be 
aimed only at regulated entities or should 
they also be able to be understood by 
common people who use banking services. As 
the latter is needed too, a simpler version of 
regulations would be ideal. 

Internationally, there has been an increase 
in the quantity of regulations churned out. 
The study cites that Basel I regulations had 30 
pages while Basel III had 1,868 pages. The 
increased quantity adds to complexity and 
reduces manageability. As per the Automated 
Readability Index and the Fog Index Study, 
methodologies used by researchers, all 
documents analysed by the authors were 
“difficult” or required 18 years of education – 
that is post-graduation. 

One interesting feature which the authors 
examined is the use of restrictive words like 
‘prohibited’, ‘restricted’ and ‘compulsory’. On 
an average, after every 71st word in a circular 
comes a restrictive word. The authors argue 
that this is in tune with the findings of Bedi 
and Narang (2021), which was based on the 
top ten most restrictive laws in India. 
However, as all regulations of the RBI are not 
restrictive in nature, there is a case to have 
fewer restrictive words, thus making the tone 
a little more neutral, if not positive. The 

authors also identify 
multiple referencing 
as a reason for 
complexity – an area 
the RBI can work on 
further. 

However, after 
the recent work of 
the Regulatory 
Review Authority 
2.0, there has been 

significant movement towards rescinding 
redundant circulars, reducing the need for 
multi-layer referencing. 

The authors conclude that the results of 
their study indicate that regulations issued by 
the RBI’s Department of Regulation require 
college or post-graduate level education to 
read and interpret them. Further, they argue 
that given that these regulations are not for 
the layperson, but for commercial bank 
officers and staff, whose education level 
equals at least graduation or post-graduation, 
this level of complexity may not be a problem. 
However, such a conclusion does not take 
into account the need for some of these 
regulations to be understood by common 
consumers of financial services. 

Circulars such as those pertaining to 
‘Financial Inclusion-Access to Banking 
Services’ (2019), ‘COVID19 Regulatory 
Package (2020)’, ‘Encouraging Formalisation 
of MSME sector (2018)’ and ‘Customer 
Protection-Limiting Liability (2017)’ are 
required to be understood by consumers 
much as it is addressed to banks. Lack of 
simplification in circulars and requirement of 
higher education to comprehend them goes 
against the objectives of customer education 
and financial literacy, and, in turn, hurts the 
RBI’s efforts to demystify its role. 

There is, therefore, a need for a simpler, 
multi-lingual synopsis of the regulations 
relating to customer protection, fair practices 
code, payment systems, cyber frauds, 
financial inclusion and other areas. This 
would require a plain language drive by the 
RBI, just as it managed to overcome the 
historically used ‘may’ in place of  ‘shall’. 
Simplifying regulations would plug the 
information gap and help customers to be 
aware of their rights. This would significantly 
complement the 360-degree, multimedia 
campaign that the RBI has undertaken for 
financial literacy. Taken together, the 
redesigning of communication tools, be it a 
direction, circular, synopsis or even an 
advertisement, will tilt the balance of 
information dissemination a bit more 
towards the customers especially those at the 
bottom end. This will undoubtedly help in 
bridging the asymmetry of information in 
regulatory space. 

The writer is a former executive director of the RBI

A case for 
making RBI 
regulations 
plain, simple

Plain language  
in communication 
will help customers 
of financial  
services to become 
aware of their 
rights. It will  
make information 
accessible and help 
the RBI’s work

Safety in the system
As shadow banks diversify their funding sources, the 
securitisation market is booming, reports RAGHU MOHAN

CREDIT MARKET STATUS
Share of asset classes in securitisation 
� Vehicle finance    � Mortgages    � Microfinance    � Business loans    
� Gold loans    � Personal loans    � Others (%)

Bank exposure, funding from NBFCs 
At end-Dec 2021    � Banks’ exposure to NBFCs     
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NBFCs’ sources of borrowing (excluding CICs*) 
(percentage share)                                                                                          Sep ‘21         Mar ‘22        Sep ‘22         Mar ‘23       Sep ‘23 

Debentures (excluding portion subscribed by banks)                                        35.9            33.4           32.3            31.3          31.0 

Borrowings from banks (including subscription to debentures and CPs)          37.0            40.1           41.4            41.4          41.1 

Borrowings from financial institutions                                                                  2.3              2.6             2.7              2.9            3.1 

Intercorporate borrowings                                                                                     3.6              3.4             3.6              3.4            3.3 

Commercial paper (excluding portion subscribed by banks)                               2.6              2.0             2.1              2.1            2.8 

Borrowing from government                                                                                0.8              0.7             0.7              0.6            0.6 

Subordinated debts                                                                                               2.9              2.7             2.6              2.3            2.1 

Other borrowings                                                                                                 14.9            15.0           14.7            15.9          16.0 
Note: *Core investment companies                                                                                                                                                                                       Source: RBI 

“Securitisation is to a great 
extent a reflection of 
NBFCs’ diversification of 
funding avenues” 
AJIT VELONIE 
Senior Director, CRISIL Ratings

“Securitisation also helps in 
virtue signalling. It conveys to 
the market the quality of 
your (loan) portfolio” 
RAJIV SABHARWAL 
MD & CEO, Tata Capital

“The appetite for 
NBFC-originated paper is also 
a reflection of the confidence 
in the credit quality of the 
underlying loans” 
VIMAL BHANDARI 
MD & CEO, Arka Capital

“With better than expected 
monsoons combined with 
infrastructure focus, we don’t 
see credit demand going 
down anytime soon” 
VIVEK IYER 
Partner, Grant Thornton Bharat

“Securitisation brings in 
transparency as the portfolios 
are rated, and have to 
be performing” 
Y S CHAKRAVARTI 
MD & CEO, Shriram Finance
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Published in 1973, EF Schumacher's 
bestseller, Small is Beautiful, 
challenges what were then the 
prevailing economic assumptions 
and offers an alternative perspective 
on sustainable development, social 
justice, and human well-being.  

The German Rhodes scholar, who 
taught at Oxford University and was 
chief economist of Britain's National 
Coal Board, drew from his wide 
experience to offer a thorough 
argument in favour of small-scale, 
human-centred, beautiful work as a 
superior alternative to the 
mainstream ethos of “bigger is 
better”. 

Close to a dozen 
founders/promoters of small finance 
banks (SFBs) also probably felt the 
same way when they applied to the 
Reserve Bank of India (RBI) for a 
licence about a decade ago to set up 
such banks. Barring two (one got 
merged with the biggest small finance 
bank and another is being merged 
with a fintech), all have got 
themselves listed on bourses. If we 
ask them now how their journey has 
been, hand on heart, most of them 
would probably say they want to get 
rid of the small tag. They would like to 
become universal banks. 

We could practically hear their 
collective sigh of relief at the RBI’s 
decision to open the door for small 
finance banks to become big 
universal banks. 

The RBI experimented with the 
SFB idea to reach out to those 
borrowers who have not been served 
by universal banks. SFBs, most of 
whom were microfinance institutions 
before they donned this avatar, have 
done well to serve these borrowers, 
but when it comes to collecting 
deposits, they have been struggling 
since they compete with universal 
banks for this. 

What are the eligibility criteria for 
an SFB to become a universal bank? 

# Scheduled status with a 
satisfactory track record of 
performance for a minimum period 
of five years. 

#  Shares of the bank should be 
listed on a recognised stock exchange. 

# A minimum net worth of ~ 1,000 
crore. 

# 15 per cent capital adequacy 
ratio. 

# Net profits in the last two 
financial years. 

# Maximum 3 per cent gross non-
performing assets (NPAs) and, post-
provisioning, 1 per cent net NPAs in 
the last two financial years. 

# A diversified loan portfolio. 

Of all SFBs, only one – AU Small 
Finance Bank Ltd, which is the largest 
– meets each of these conditions. 
Among others, barring Ujjivan Small 
Finance Bank Ltd, none meets the 
NPA criterion. But Ujjivan SFB 
doesn’t have a diversified loan book, 
which Equitas Small Finance Bank 
Ltd, Jana Small Finance Bank Ltd and 
probably one more have. 

The RBI has made its stance clear 
on the shareholding pattern of the 
SFB that wants to transform into a 
universal bank. 

@ There is no mandatory 
requirement for an eligible SFB to 
have an identified promoter. 
However, the existing promoters of 
the eligible SFB, if any, will continue 
as promoters on the transition to 
universal bank. 

@ Addition of new promoters or 
change in promoters will not be 
permitted for an eligible SFB while 
transitioning to universal bank. 

 @ There will be no new 
mandatory lock-in requirement of 
minimum shareholding for existing 
promoters in the transitioned 
universal bank. 

@ Finally, there will be no change 
to the promoter shareholding 
dilution plan already approved by the 
RBI. 

The eligible small finance bank 
will have to furnish a detailed 
rationale for such transition. Once 
that is done, the RBI will scrutinise its 
application through the lens of on-tap 
licensing norms of universal banks.   

The rationale of the transition is 
clear: All SFBs are running two banks 
within one – an SFB for assets and a 
universal bank for liabilities. While 
they are giving loans to people and 
enterprises who are not typically 
served by universal banks, for 
deposits, they are competing with 
universal banks in metro markets. 
The only way they can garner deposits 
is by offering higher rates. 

Even there, the “small” prefix in 
their name is a big disadvantage. 
Prospective depositors think twice 
before keeping money in such banks 
as they always wonder why they are 
called small. Even though all of them 
enjoy the scheduled bank status, 
depositors sometimes wonder 
whether small banks are safe for 
keeping money. Simply put, the 
biggest challenge before the SFBs is 
garnering deposits. As they need to 
pay higher rates, their cost of money is 
higher than universal banks. They 
can still manage and run profitably as 
typically they charge higher rates 
from small borrowers. 

The moment the “small” prefix is 
dropped from their names, their cost 
of funds will drop. A recent note by 
Investec Bank plc says post the 
transition to a universal bank, the cost 
of funds can come down by 20 basis 
points, leading to a 60 basis points 
rise in the return on equity. One basis 
point is a hundredth of a percentage 
point. 

There are other benefits as well. An 
SFB needs to serve the so-called 
priority sector to the extent of 75 per 
cent of the loan book. For universal 
banks, the priority loan requirement 
is far lower – 40 per cent. A lower 

credit flow to the priority sector will 
help an SFB-turned-universal bank to 
manage the loan assets better in a 
more profitable way. 

Finally, there will be a dramatic 
drop in the capital requirement. An 
SFB needs a 15 per cent capital 
adequacy ratio. In other worlds, for 
every Rs 100 worth of loan, it needs to 
have a capital of ~15. (This is 
presuming a 100 per cent capital 
requirement. For certain loans such 
as personal loans, the capital 
requirement is higher – 125 per cent.) 
For a universal bank, the requirement 
is far less – just 11.5 per cent (9 per cent 
plus 2.5 per cent in the form of the 
capital conservation buffer). Lower 
capital requirement will lead to 
higher leverage. Earlier, they needed 
~15 for giving a ~100 loan. Once they 
become a universal bank, they would 
need just ~11.5 to give a ~ 100 loan. 

Overall, they will become more 
profitable with higher return on 
equity. 

The Indian banking system, which 
is dominated by universal banks, has 
different kinds of banks – cooperative 
banks, regional rural banks, local area 
banks and payments banks, besides 
SFBs. Both SFBs and payments banks 
are relatively new animals on the 
banking turf, having made their 
appearance in the second half of the 
previous decade. 

It's now fairly well known that the 
payments banks genre is a failure. 
After all, what can a payments bank 
do that a universal bank cannot? 
What’s the business model of a bank 
that operates only in the payments 
space? SFBs, in contrast, are a 
different story. By and large, they 
have done reasonably well. Incidents 
like demonetisation and the Covid 
pandemic have taught them to 
diversify the loan portfolio as small 
unsecured loans are always 
vulnerable to external shocks. 

Apart from the challenge of 
garnering deposits, SFBs have also felt 
the heat of the cost of compliance. In 
private, a few promoters admit that 
had they known earlier, they would 
not have applied for a banking 
licence; the NBFC (non-banking 
financial company) days were far 
better.  

Things will not change even after 
they become universal banks as the 
RBI has changed its approach towards 
inspection and supervision. That’s a 
different story. 

For most SFBs, being a small bank 
is part of their journey, not the 
destination. While many of them will 
be eager to become universal banks as 
and when they are eligible, I suspect 
the RBI will also welcome new entities 
as SFBs to carry on the task of 
financial inclusion. From now on, this 
will be the architecture of Indian 
banking – matured SFBs migrating to 
universal banks and new SFBs being 
ushered in through a turnstile gate. 

The writer is an author and senior advisor  

to Jana Small Finance Bank Ltd  

His latest book is Roller Coaster:  

An Affair with Banking 

To read his previous columns,  

please log on to www.bankerstrust.in 

X: @TamalBandyo     
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Small is beautiful, but not always
For most SFBs, being a small bank is part of their journey, not  
the destination

THE EXPENDABLES?
Is the COO position becoming redundant?

SHIVANI SHINDE, SHINE JACOB, SOHINI DAS,  
SUBHAYAN CHAKRABORTY & ISHITA AYAN DUTT 
Mumbai/Chennai/New Delhi/Kolkata, 5 May 

W
hen Tata Consultancy 
Services (TCS) announced 
last month its chief operat-
ing officer (COO) and execu-
tive director, N Ganapathy 

Subramaniam, would retire in May, the infor-
mation technology giant also said it would 
not appoint Subramaniam's successor. 
Instead, it would redistribute his work. 

TCS is not the only IT major to have done 
away with the COO’s position. Truth be told, 
the company never consistently had one. 
The only other time it had a COO was when 
N Chandrasekaran, now the chairman of 
Tata Sons, was appointed to the post in 2007. 

In December 2021, Infosys scrapped the 
position when its COO, UB Pravin Rao, 
retired. Rao’s responsibilities were delegated 
to others to create a stronger leadership 
structure. 

What does this say about the COO’s posi-
tion? Does India Inc think it is becoming 
redundant? 

Not entirely, and not in every sector, 
though the COO position is being reassessed 
as organisational structures and leadership 
roles get recalibrated. 

“The current thinking among leaders and 
members of boards is to keep an organisation 
flat and nimble to make decisions faster and 
be more agile than ever before,” says Aditya 
Narayan Mishra, Managing Director and 
Chief Executive Officer, CIEL HR, a recruit-
ment agency. 

According to CIEL HR, there are currently 
more than 8,000 openings for chief experi-
ence officer (CXO) across companies in sec-
tors such as consulting, telecommunica-
tions, manufacturing, IT, and healthcare. Of 
these, barely 12 per cent are for the COO’s 
role. (CXO encompasses several C-suite posi-
tions such as COO, chief financial officer or 
CFO, chief technology officer 
or CTO, and chief accounting 
officer or CAO.) 

“Rather, specialised CXO 
roles are being created to con-
note the new order of expert-
ise,” says Mishra. The special-
ised CXO roles would be chief 
information security officer 
(CISO), chief data officer (CDO) 
and chief innovation officer 
(CIO), besides the usual CFO, 
CTO, chief marketing officer 
(CMO), chief human resources 
officer (CHRO), or heads of 
supply chain, administration, 
and sales.  

Sometimes, the COO’s role gets merged 
with or elevated to the CEO’s position as a 
strategic move, says Rajesh P, Vice President 
and head of HR at Chennai-headquartered 
consumer goods firm, CavinKare. “Thanks 
to analytics and management dashboards, 
CEOs today have ready and better insights 
into the business. Also, more organisations 
are embracing flatter structures, eliminating 
multiple layers,” he says.  

There will be no impact, operationally, as 
the CEO-minus-one role will be enriched 
and better empowered, Rajesh adds. 

Focused functions 

Younger companies, says Mishra, tend to 
have their CXOs in the age group of 30 to 40. 
“For this cohort, COO is not an appealing 
title anymore.” Therefore, companies want 
to be specific in defining the roles, rather 
than combining a few functions, regions or 

lines of business under one person. 
Among traditional conglomerates, too, 

there are those that created an overarching 
COO position, sometimes temporarily, and 
then went for a more focused approach. ITC 
is a case in point. 

Sanjiv Puri, ITC’s first COO, held the posi-
tion between 2016 and 2017, when succession 
planning was in the works. He became 
Managing Director in 2018 and Chairman in 
May 2019. The conglomerate has not had a 
COO since. 

However, in the last three to four years, 
ITC has formed market-aligned clusters in 
the foods business: Biscuits and cakes, dairy 
and beverage, staples and adjacencies, 
snacks, chocolates, coffee, and confection-
ery. Each of these clusters is led by a COO. 

According to Prime Infobase, which pro-
vides data and analytics on Indian com-
panies, currently 162 NSE-listed and exclu-

sively BSE-listed companies 
with a market capitalisation of 
Rs 1,000 crore have a COO. 
According to the Securities 
and Exchange Board of India, 
there are 5,242 listed com-
panies on BSE and 2,417 on 
NSE. 

To write off or not? 

There are firms that discontin-
ued the COO’s position, only 
to revive it later.  

Wipro, for instance, did not 
have a COO for more than a 
year after BM Bhanumurthy 
retired in July 2021. But in 

November 2022, the Bengaluru-headquar-
tered IT firm appointed Amit Choudhary to 
the position amid reorganisation under 
Thierry Delaporte, who was CEO until his 
resignation this April. 

In 2022, as part of its top management 
restructuring, HCLTech appointed Rahul 
Singh as COO-corporate functions, putting 
him in charge of people, IT, marketing, risk 
and compliance, and administration. And 
in 2023, Tech Mahindra appointed Atul 
Soneja as COO amid a leadership change that 
put Mohit Joshi, an Infosys veteran, at the 
helm. 

The IT industry has used the role of COO 
fluidly. “Most of the time, the role, as the des-
ignation indicates, is focused on operations,” 
says a senior executive from an IT services 
firm requesting anonymity. “In the IT indus-
try, often the CEO is either US-based or trav-
elling extensively. So, you need someone 

who is responsible for all the vision state-
ments or the execution.” The COO is that 
person. 

For company’s health 

In the health sector, the consensus appears 
to be that the COO is a critical cog. 

The Fortis Healthcare network, which 
has 4,500 beds, appointed Anil Vinayak as 
its Group Chief Operating Officer (GCOO) in 
2020. “The COO’s role is crucial for any large 
hospital to manage the day-to-day opera-
tions efficiently,” says a Fortis spokesper-
son. 

Dilip Jose, MD and CEO of Bengaluru-
based Manipal Healthcare Enterprises, 
agrees. The 9,500-bed hospital chain has 
Karthik Rajagopal as the COO, to whom the 
regional heads report. "We are happy with 
the relevance and focus of the role, and have 
no plans of doing away with it," Jose says. 

Max Healthcare Institute has gone a step 
further. With its hospitals divided into two 
clusters, it has two COOs – one for each 
cluster. Mradul Kaushik is for Cluster 1 and 
Harinder Singh Chehal for Cluster 2. Both 
report to Max Healthcare Chairman and 
Managing Director Abhay Soi.  

However, Chennai-headquartered Apollo 
Hospitals Enterprise has no COO. A com-
pany official explains that the head of oper-
ations at each of its hospital units reports 
directly to Madhu Sasidhar, President and 
CEO of the hospital division.  

No ringing change 

In the telecom sector, private players 
Reliance Jio, Bharti Airtel, and Vodafone 
Idea swear by the COO position, and say it 
is integral to running the dispersed business 
operations. 

“The three private operators are massive, 
both in terms of the number of subscribers 
and the size of their workforce, which is 
spread across 27 licensed service areas in 
India,” says a senior official at one of the 
telcos. Each of the country’s 750-plus dis-
tricts has staff on the ground, so a COO is 
required, the official adds. 

This is not the case for state-run BSNL, 
which has never had a COO. It has directors 
in charge of finance, enterprise, consumer 
fixed access, consumer mobility, and 
human resources, who report directly to the 
CMD. 

Given the diverse sectors and diverse 
approaches of those sectors, the COO’s posi-
tion might not be facing an operational risk 
yet. But it is facing questions.

ANOUSHKA SAWHNEY 
 

India’s commercial services exports 
increased at a compound annual growth 
rate (CAGR) of 11 per cent during this period 

to over $340 billion, while the global growth was around 
5.5 per cent, noted a recently released report by global 
financial services major Goldman Sachs. It will touch 
$800 billion by 2030, according to estimates in  
the report, suggesting a CAGR of 12.8 per cent (chart 1). 

The last decade saw a growth rate of 8.7 per cent, 
which made India one of the fastest-growing exporters 
of commercial services (chart 2). However, recent trends 
show a decline in growth rates. The monthly services 
export figures for March 2024 came in at $30 billion, a 1.3 
per cent year-on-year dip. Overall, exports went up by 
4.9 per cent in the financial year, the slowest pace in 
three years. 

An April 2024 study in the Reserve 
Bank of India’s (RBI) monthly bulletin 
noted that long-term growth rates 
have been rising, helped by 
infrastructural developments and 
technological advancements. 
Globally, India ranks second in terms 
of comparative advantage in a key 
sub-segment of services exports—
telecommunication, computer and 
information services. The country’s 
digital services exports reached $257.1 
billion in 2023, grabbing a larger global 
share according to World Trade 
Organization data (chart 3). 

In other segments, such as transport 
and travel services, the country 
holds the 10th and 14th 
positions, 
respectively, 

according to the RBI analysis. Business and 
management consultancy and public relations services 
form the largest share. Engineering services are the 
second-biggest component (chart 4). The emergence of 
India as a favourable destination for global capability 
centres (GCCs) has helped services. Engineering research 
and development accounted for around half of GCC 
revenues as of 2022-23 (chart 5). While the big cities 
dominate the GCC landscape, many smaller ones are 
making their presence felt (chart 6). 

The RBI’s analysis suggested creating a relevant 
policy framework in artificial intelligence and working 
on digitalisation and foreign direct investment to  
maintain growth.

StatsGuru is a weekly feature. Every Monday, Business Standard guides you through the numbers you need to know to make sense of the headlines
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Optimism on  
services export

GOING BEYOND MAJOR METROS  
Share in total GCC nEmployees in 2022-23  nUnits in 2022-23 

 (in %)

     SERVICES EXPORTS 
TO MORE THAN 
DOUBLE BY 2030 
Note:*Estimates; change reflects year-
on-year growth till 2023. The figure for 
2030 reflects the compound annual 
growth rate required to reach $800 
billion. 

 Source: WTO, Goldman Sachs, Business 
Standard calculations

Note: Compound annual growth rate (CAGR) for top 10 commercial 
services export countries in 2023, with comparable data. 
                                 Source: WTO, Business Standard calculations

Note: Total number of Global Capability Centres (GCCs) is 2740 and total number of 
employees is 1.7 million as of 2022-23.                                           Source: Goldman Sachs
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 SURGE IN DIGITALLY DELIVERED SERVICES

Note: Digitally delivered services broadly refer to those which are delivered remotely over computer 
networks.                                                                                 Source: WTO, Business Standard calculations

      EXPANSION IN 
BUSINESS SERVICES 
EXPORTS
Relative contribution to 'Other 
Business Services Export' growth 
(average of 2020-21 to 2022-23 over 
2017-18 to 2019-20, in %)
Note: Others includes services such as accounting, 
auditing, and book-keeping services; market 
research and public opinion polling services; 
architectural services; legal services; and 
commission agent services.                 Source: RBI

      AMONG WORLD'S 
FASTEST GROWING  
Compound annual growth 
rate since 2013 (in %)
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The COO position 
is being 
reassessed as 
leadership roles 
get recalibrated 
and leaders and 
boards want to 
keep their 
structure flat 
and nimble to 
make decisions 
faster than  
ever before
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The theaterisation process in 
the military is making progress 
as consensus is emerging 
among the three services on 
the ambitious initiative, 
Defence Minister Rajnath 
Singh (pictured) said in first 
clear remarks reflecting for-
ward movement in the mega 
reform initiative. 

In an interview to PTI on 

Saturday, he said the armed 
forces are committed to the 
theaterisation initiative 
because it will integrate the 
capabilities of the three 
services and ensure better 
utilisation of resources. 

Under the theaterisa-
tion model, the govern-
ment seeks to integrate the 
capabilities of the Army, 
Air Force and Navy 
and optimally uti-
lise their 

resources for wars and opera-
tions. 

“The theaterisation process 
has started. There 

has been pro-
gress on it. 
Consensus is 
emerging on it 
among the 
three services 

as it will 

ensure better utilisation of 
resources and enhance the 
military’s overall capabilities,” 
the defence minister said. 

The defence minister also 
took a potshot at the Congress 
for continuously targeting the 
government on the eastern 
Ladakh standoff.  “They 
(Congress) are questioning the 
bravery of Indian soldiers ... who 
are you demoralising? What is 
your intention? I can also go 
back to 1962 as well,” he said. 

Committed to theaterisation of military: Rajnath 

 ~65 cr budget for ‘Bharatiya Chess’ ecosystem, says AICF President

Spice row: Norms for pesticide 
residue stringent, says govt

PRESS TRUST OF INDIA 
New Delhi, 5 May 

The president of the All-India Chess 
Federation, Nitin Narang, on Saturday 
announced a ~65 crore budget to bolster the 
‘Bharatiya Chess’ and its ecosystem to unpar-
alleled heights. Following a meeting late 
Saturday evening, decisions were taken on key 

initiatives, including financial and institu-
tional support for the professional players, 
along with the grassroots level players.  

It would also include the launch of two spe-
cial programs — AICF Pro and AICF Popular 
— to promote chess on a wider scale across 
the country. 

Among the other proposals discussed dur-
ing the meeting were coming up with a chess 

development fund, introducing strong finan-
cial backing with player contracts and coach-
ing across levels, financially supporting dis-
trict and state associations, setting up a 
state-of-the-art National Chess Arena (NCA) 
for elite-level training and an AICF Rating  
system. 

There are some other key initiatives set to 
be introduced by the AICF. One Nation, One 

Registration' — An innovative online platform 
that will facilitate seamless registration for 
players, with unique login credentials to State 
Associations at no cost to enhance participa-
tion. The AICF will come up with two-year 
contracts for national-level players, from U-7 
to U-19 age groups, disbursing funds ranging 
from ~20,000 to ~50,000 to players via Direct 
Benefit Transfer under the relevant categories.

Breweries stir up barrels 
with mercury rising
Firms ramp up production, diversify offerings on record summer sales forecast
ANEEKA CHATTERJEE 
Bengaluru, 5 May 

F or all the livelong years 
it has been around, beer 
has been associated with 

leisure and relaxation. Of late, 
it has become more than just a 
beverage. Both amateurs and 
aficionados prefer an uncorked 
chilled beer to unwind on a 
sweltering hot day. As the tem-
perature rises, the breweries 
gear up to capitalise on this 
growing trend. They anticipate 
a surge in sales with the 
summer dog days just around 
the corner. 

The Indian beer market 
touched ~38,360 crore in 2022 
and is projected to reach 
~62,240 crore by 2028, exhibit-
ing a compound annual growth 
rate (CAGR) of 8.1 per cent dur-
ing 2023-2028, according to 
IMARC Group. 

Madhya Pradesh-based 
Mount Everest Breweries Ltd 
(MEBL), a subsidiary of 
Associated Alcohols and 
Breweries Ltd (AABL), is scaling 
up production of its flagship 
beer brand STOK. The com-
pany is securing a consistent 
supply of ingredients, and 
improving inventory manage-
ment. MEBL aims to expand its 
distribution network and forge 
partnerships to ensure the wide 
availability of its beer, promis-
ing to keep customers cool and 
content throughout the season. 

The company is expecting 
its sales to reach 40-45 per cent 

of its total volume during the 
peak summer season.  “We aim 
to venture beyond our estab-
lished lager and strong variants 
by introducing our wheat vari-
ants into key summer states 
soon. We plan to partner with 
breweries in Karnataka and 
Assam, hoping to increase and 
build a stronger customer base 
in these states,” said Vedant 
Kedia, Chief Growth Officer, 
MEBL.     

Jammu-based DeVANS 

Modern Breweries expects a 
surge of at least 40 per cent in 
its beer sales during this 
summer season as compared to 
last year. “We are expecting a 
major spike this summer, 
though the overall beer market 
dipped significantly due to 
unseasonal rains during the 
previous summer. We have over 
the past couple of years 
expanded our production to at 
least six states in view of the 
growing demand for our pro-

ducts, as well as the surge 
expected during summers,” 
said Prem Dewan, Chairman 
and MD, DeVANS Modern 
Breweries. 

The brewery is working on 
strategic production tie-ups 
across different parts of the 
country and plans to increase 
its beer production capacity to 
over 10 million cases by the end 
of 2025. “DeVANS’ global foot-
print is spread across interna-
tional markets like Australia, 
New Zealand, Japan, Hong 
Kong, the UAE, Singapore and 
the US. We would soon be 
expanding into a few other 
major global markets,” Dewan 
added. Bengaluru-based World 
of Brands (WoB) expects the 
beer category to grow between 
8-9 per cent during the April-
June quarter. “The larger 
macro trends remain very pos-
itive for beer with it being a 
more socially acceptable alco-
holic beverage than spirits. 
Higher spending and resultant 
socialising are on the rise and 
beer benefits on account of this. 
Last but not least, the rising 
temperatures make consumers 
prefer chilled products like beer 
and RTDs (ready to drink) over 
spirits when the heat is on,” said 
Gurpreet Singh, co-founder 
and director, WoB.  

WoB has introduced the 
‘Disco Panda’ brand, aiming to 
capitalise on both the potential 
for higher alcohol craft pro-
ducts and the growing interest 
in flavoured options. 

AKSHARA SRIVASTAVA & SANKET KOUL 
New Delhi, 5 May 

India has some of the most stringent norms 
for pesticide residues limit in food items, 
the government asserted on Sunday, amid 
reports that the regulator permits higher 
pesticide residues limit in herbs and spices. 

“The Maximum Residue Limits 
(MRLs) of pesticides are fixed differently 
for different food commodities based on 
their risk assessments,” the Union 
Ministry of Health and Family Welfare 
said in a statement. In India, pesticides 
are regulated by the Ministry of 
Agriculture and Farmers Welfare through 
the Central Insecticide Board and 
Registration Committee (CIB & RC). 
Constituted under the Insecticide Act, 
1968, the CIB & RC oversee the manufac-
turing, import, transport, storage of pes-
ticides. 

The Food Safety and Standards 
Authority of India (FSSAI) examines data 
received from CIB & RC before recom-
mending MRLs after risk assessment, also 
considering the dietary consumption and 
health concerns of all age groups of the 
Indian population. 

The CIB & RC have registered more than 
295 pesticides in India, of which, 139 are 
registered for use in spices. A pesticide can 
be registered on many food commodities 
with differing MRLs, based on the risk 
assessment data. “For instance, the use of 
Monocrotophos is allowed on many crops 
with different MRLs such as rice at 0.03 
mg/kg, citrus fruits at 0.2 mg/kg, and coffee 
beans at 0.1 mg/kg.”  For spices like carda-
mom and chilli, the MRLs for the pesticide 
are at 0.5 mg/kg and 0.2 mg/kg, respec-
tively, it further explained. 

 “The MRL of 0.01 mg/kg was applicable 
in case of pesticides, for which MRLs have 

not been fixed. This limit was increased to 
0.1 mg/kg only in cases of spices and is 
applicable only for those pesticides which 
are not registered in India by CIB & RC,” 
the statement added. 

“This was recommended by the 
Scientific Panel on Pesticide Residues after 
considering the adoption of MRLs in the 
range 0.1 mg/kg and above by Codex 
Alimentarius Commission on pesticide 
residues on spices during 2021-23 in a 
phased manner for various spices in the 
world,” it further said.  MRLs fixed by 
CODEX for spices and culinary herbs 
range from 0.1 to 80 mg/kg.The clarifica-
tion comes amid controversy surrounding 
Indian spice brands MDH and Everest. 
The Centre for Food Safety in Hong Kong 
and the Singapore Food Agency had 
recalled products by the companies after 
flagging the presence of Ethylene Oxide 
(ETO) in samples.  

“Pesticides like ETO are used for fumi-
gation purposes to aid storage of these pro-
ducts. Ideally, products meant for exports 
should not be directed to the domestic 
market. We have issued orders to scale up 
sampling of products from all brands – big 
and small,” an FSSAI official said.

QUALITY CHECKS 
n Constituted under the Insecticide 
Act, 1968, the CIB & RC oversee the 
manufacturing, import, transport, 
storage of pesticides 

n Over 295 pesticides registered, with 
specific MRLs for each 

n Recent controversies prompt 
increased sampling and quality checks 
nationwide

n  Indian beer market is 
projected to reach ~62,240 
crore by 2028 - IMARC Group 

n MEBL is scaling up 
production of its flagship 
beer brand STOK, expects 
sales to reach 40-45 per cent 
of its total volume 

n DeVANS Modern Breweries 
expects a surge of at least 40 
per cent in its beer sales 
during this summer season 

n WoB launches 'Disco 
Panda' brand, leveraging 
craft alcohol trends and the 
demand for flavored options

SUMMER SURGE 
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E-AUCTION SALE NOTICE FOR SALE OF IMMOVABLE AND MOVABLE PROPERTY

APPENDIX- II – A and IV-A

[See Rule 8 (6) r/w 9(1) and 6 (2)]

E-AUCTION SALE NOTICE FOR SALE OF IMMOVABLE PROPERTY

OF MALABAR HOTELS PRIVATE LIMITED (“BORROWER/MORTGAGOR”)
E-Auction Sale Notice for Sale of Immovable and Movable Assets under the Securitisation and Reconstruction of Financial
Assets and Enforcement of Security Interest Act, 2002 (hereinafter referred to as “SARFAESI Act”) read with proviso to
Rule 8 (6) and Rule 9(1) of the Security Interest (Enforcement) Rules, 2002 (“Rules”).
That, ECL Finance Limited (hereinafter referred to as “Assignor”) had assigned the debts of Malabar Hotels Private
Limited (hereinafter referred to as “Borrower/Mortgagor”) together with underlying securities mortgaged/charged/ created
by Borrower and it’s Personal Guarantor namely Mr. Sarang Sudhakar Kale and Corporate Guarantor namely
Kaleidoscope Projects Private Limited (hereinafter collectively referred to as “Guarantors”) in favour of Edelweiss
Asset Reconstruction Company Limited acting in its capacity as the trustee of EARC Trust SC 434 (hereinafter referred
as “EARC”/“secured creditor”) vide Assignment Agreement dated July 22, 2021. Pursuant to the said assignment,
EARC stepped into the shoes of the Assignor and therefore, exercises its rights as the secured creditor.
Notice is hereby given to the public in general and in particular to the Borrowers/Mortgagor/Hypothecator/Guarantors that
the below described immovable and movable property mortgaged/hypothecated to the secured creditor, the physical pos-
session of which has been taken by the Authorised Officer of EARC (secured creditor), will be sold on “As is where is”,
“As is what is”, “Whatever there is” and “No recourse basis” on 22nd May, 2024, for recovery of Rs. 71,93,82,366 (Rupees
Seventy One Crore Ninety Three Lakh Eighty Two Thousand Three Hundred and Sixty Six only) outstanding as on
August 31, 2021 due to EARC from Borrower together with further interest and other expenses/costs thereon and deduct-
ed for any money received by EARC from Borrower and/or Guarantor and for recovery of Rs. 71,93,82,366 (Rupees
Seventy One Crores Ninety Three Lakhs Eighty Two Thousand and Three Hundred Sixty Six only ) outstanding as
on August 31, 2021 dues to EARC from the Borrower/Guarantors towards the loan of Malabar Hotels Private Limited
assigned vide Assignment Agreement dated July 22, 2021, together with further interest and other expenses/costs there-
on and deducted for any money received by EARC from Borrower and/or Guarantor.
The reserve price and earnest money deposit and description of the immovable andmovable property shall be as follows:

Reserve Price
(Rs. Crore)*

Earnest Money Deposit
(EMD) (Rs. Crore)*

Last Date of Submission
of Expression of Interest

Date and time of
e-Auction

108 10.8 20th May, 2024 22nd May, 2024 at 11 AM

*Above prices does not include applicable taxes including stamp duty, GST & TCS, which is to the account of the buyer.

Please refer to Bid Process Document for detailed terms and conditions.

Description of Secured Assets put for Auction/Sale:

All that piece and parcel of total land admeasuring 2 Acre 25 Cents situated at #1/238, Old Mahabalipuram Road,

Semmencherry, Chennai-600119(Tamil Nadu) alongwith all the structure standing thereon and all the movable assets lying

thereat as detailed hereinunder:

Sl.
No.

Survey Nos. Extent Ac-Cent
Boundaries

East by: West by: North by: South by:

1. 145/1-B 0-67 Pattai 3 ft Pattai and land owned
by Munian & Others

Road Land of Maria Siluvai
Pitchai Nadaar2. 145/2A1 1-46

3. 145/2A2 0-12 Pattai 3 ft Pattai and land owned
by Munian & Others

Land owned
by MHPL

Land of Maria Siluvai
Pitchai Nadaar

Total 2 Acres 25 Cents

Entire land parcel of 2 Acres 25 Cents is commonly bounded as follows: East: Pattai, West: 3 ft Pattai and land owned
by Munian & Others; North: Road and Land owned by MHPL; and South: Land of Maria Siluvai Pitchai Nadaar
For detailed terms and conditions of the sale, please refer to the link provided in EARC’s
website i.e. https://www.edelweissarc.in/PropertySale
For further information, you may contact Ms. Jyoti Sharma on Contact No. +91-9970676535 and/or through e-mail on
vineet.aggarwal@edelweissarc.in / jyotiv.sharma@edelweissarc.in

Date: 06.05.2024 Sd/- Authorised Officer

Place: Chennai Edelweiss Asset Reconstruction Company Limited

Revision Petition No. 1464/2018

PUBLICATION NOTICE

NATIONAL CONSUMER DISPUTES

 REDRESSAL COMMISSION UNDER

 THE CONSUMER PROTECTION ACT, 2019

Telephone No.: 011-24608801-04, 
Fax No.: 011-24651505, 
Email: ncdrc(at)nic(dot)in, 
Website: www.ncdrc.noc.in

Upbhokta Nyay Bhawan ‘F’- Block, General 
Pool Office Complex, INA, New Delhi-110023

With
IA/9882/2018,IA/2963/2019,IA/554/2024
(Against the order dated 14 feb 2018 in 
Appeal Number 151/2011 of the State 

Commission Rajasthan)

REGIONAL MANAGER, TATA Motors 
LTD & ANR.    ............Petitioner/ Appellant

To,  M/S U.N. AUTOMOBILES 
TATA MOTORS LTD., 4, PANCHAYAT
MARG, UDAIPUR, RAJASTHAN

Versus
MANGU SINGH & ANR.
Party/ Respondent (s)

......Opposite

NOTICE

WHEREAS REGIONAL MANAGER, 
TATA MOTORS LTD. & ANR., vs. 
MANGU SINGH & ANR., has filed a 
Revision Petition No. 1464 of 2018 
against the order dated 14.02.2018 in 
First Appeal No. 151 of 2011 of the 
State Commission, Rajasthan. The 
abovementioned Revision Petition is 
pend ing before the Nat iona l
Commission, New Delhi wherein you 
have been arrayed as Respondent. 
WHEREAS this Commission has
ordered vide order dated 13.03.2024 
to effect service upon you by this 
Publication returnable on 21.05.2024. 
Now, THEREFORE, TAKE NOTICE 
that your are hereby directed to appear 
before this commission in person or 
through yopur counsel/authorised
representative on 21.05.2024 at 10:30 
AM, failing which the Petition will be 
disposed of ex-parte on Merits
Dated this the 19th April, 2024                

SD/
SECTON OFFICER

NOTICE is hereby given that Share Certificates for 100 equity shares of M/s 

Apollo Hospitals Enterprise Limited standing in our joint names, bearing 

distinctive numbers as under have been lost/misplaced by us. Any person 

who has a claim for the said shares should lodge such claim by written 

communication addressed to M/s Apollo Hospitals Enterprise Limited,
rd

Secretarial Department, Ali Towers 3 Floor, 55, Greams Road, Chennai-600006 

within 15 days from the date of this Notice after which the Company will 

proceed to issue the duplicate share certificates to us without further information.

Dt: 06.05.2024
Place: Chennai

Sd/ Visalakshi 
Anantaraman

     100

Folio 

No.

10994

Name of 

Shareholders

1.Visalakshi 

Anantaraman

2.Srilata Raman

Share Certificate 

No.

360998

Distinctive 
From

8538357

To

8538456

Quantity


